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Asphalt Contractors ¢ 508-898-9293 ¢ www.rlgoldman.com

Paving Asphalt Repairs Pulverization/Milling Tennis Court

Seal Coating Line Striping Parking Lot Pickleball Courts
Crack Sealing Concrete Work Reconstruction Recreation Surfaces
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Full Service Steel Fabrication & Erection

e Structural Steel ¢ Joists & Deck
e Misc. Metals e Design-Build

e Fabrication e In-House Detailing ;CERT”:'ED
: FABRICATOR

« Erection « Stairs & Rails : & ERECTOR

e Crane Rental e Material Tracking

slchassesteelfab.com
INFO@SLCHASSESTEELFAB.COM

8 CHRISTINE DRIVE, HUDSON, NH | 603-886-3436
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fEh
SWANSEA CENTER  FoR,

262 SWANSEA MALL DR, SWANSEA, MA

LEASING RETAIL, OFFICE, AND INDUSTRIAL SPACE
1,500 TO 90,000 +/- SF AVAILABLE

e ANCHORED BY A 153,000 +/- SF WALMART e LOCATED AT THE EXIT 8 INTERSECTION OF I-195 AND
SUPERCENTER ROUTE 6

e WALMART INCLUDES FULL GROCERY AND REPORTED e 15 MINUTES FROM DOWNTOWN PROVIDENCE
TO SEE OVER 1.6 MILLION VISITOR PER YEAR e CONVENIENT ACCESS THROUGHOUT GREATER

e MULTIPLE ACCESS POINTS PROVIDENCE AND THE SOUTHEASTERN

MASSACHUSETTS REGION

RETAIL INQUIRIES INDUSTRIAL/OFFICE LANDLORD/DEVELOPER
INQUIRIES INQUIRIES
Chris McMahon Mike Giuttari James Tobin
781.862.9700 401.261.5196 603.315.4668

Cjm@sumrp.com mike@mgcommercial.com  jtobin@bradysullivan.com
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Featured Exclusive Listings

GLOBAL REACH, LOCAL EXPERTISE.

#1 $1.1B

Value of Recently Closed Transactions

108

in Exclusive Listings Closed Sales in Most Recent Year

NEW ENGLAND NEW ENGLAND
$9,320,000 $6,776,000 $5,698,500
@ Johnston, RI @ Kingston, NY @ Berlin, MA
Atwood Medical Condos QuickChek Express Nouria Gas, Convenience & Dunkin'

Repriced Asset with Development Upside

$4,900,000

@ Needham, MA

Needham Gateway Shops Leasehold

Panera Bread Anchored Shopping Center

93% Occupied

$2,625,000

@ Mystic, CT
Boutique Hotel

AirBnB or VRBO

Zoned for Hospitality

Absolute NNN Lease

Includes 1.9-Acre Lot

$4,250,000
@ Berlin, MA | Childcare

Growing Room

NNN Lease

Over 9 Years Remaining

$2,400,000

© Ppiainfield, CT
200+ Unit Development Parcel

Interstate Frontage and Access

20-Acre Multifamily Development Parcel

NNN Lease

Over 6 Years Remaining

$2,350,000
@ Stonington, CT

Mystic Development Parcel

7.20 Acres of Land
5.5 Acres Buildable

$1,100,000

@ Berlin, MA
Riverbridge Village

Many Uses Allowed

Near Solomon Pond Mall

Seth J. Richard

Laurie Ann (L.A.) Drinkwater, CCIM

First Vice President Investments
Senior Director, Retail & Net Lease Divisions
seth.richard@marcusmillichap.com
(212) 430-5156 | Manhattan

Senior Vice President Investments
Senior Director, Retail & Net Lease Divisions
laurieann.drinkwater@marcusmillichap.com

(617) 896-7230 | Boston

Real Estate Investment Sales | Financing | Research | Advisory Services
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229 CENTRE STREET

MALDEN, MASSACHUSETTS

Prime Retail / Restaurant Opportunity Totaling 8,361 SF

DESCRIPTION:

Situated in busy downtown Malden at the
nexus of Route 60, Ferry Street, and Main Street
where 40,000 cars pass daily. The 19,949 SF
retail center offers pylon signage, excellent
street frontage and free off street parking. The
site is a quick walk from the MBTA's Malden
Center Station and two municipal parking
garages.

CONTACT:
Greg Regazzini, SVP, Director of Leasing

gregazzini@combinedproperties.com
ph: 781.321.7800, ext. 318
www.combinedproperties.com

CORPORATE NEIGHBORS:

Minerao Steak House Starbucks

All Seasons Table Bab Korean BBQ

Idle Hands Brewery New England Coffee

110 Grill Faces Brewery

Learn more at:
CombinedProperties.com

Creating Better Places to Live, Work and Play.®

LOCATION:

A lively and diverse city just north of Boston,
Malden, Massachusetts is home to
approximately 1,800 businesses that range in
type from Fortune 500 companies, national
retailers, manufacturers, medical organizations,
restaurants, financial institutions, non-profits,
mom & pop shops, and other service-oriented
companies.

COMBINED PROPERTIES, INC. | 295 CANAL ST., SUITE 500 | MALDEN, MA 02148 | 781.321.7800 | WWW.COMBINEDPROPERTIES.COM

July 26, 2024
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HORVATH, . TREMBLAY

INVESTMENT REAL ESTATE BROKERAGE
SINGLE TENANT | MULTI-TENANT | 1031 EXCHANGE

McDonald’s Wawa Chick-fil-A
Shelton, CT Stafford, VA West Haven, CT
$3,249,900 $5,100,000 $5,500,000

¢ VvV V¥V

KinderCare Club Studio (LA Fitness) Raising Canes
Cincinnati, OH South Windsor, CT Warwick, RI
$1,060,714 $13,785,714 $3,978,495

Starbucks Building & Santander Bank Panera Bread & Sleep Number Lafayette Road Plaza
Acton, MA Burlington, NJ Hampton, NH
$5,950,000 $4,980,834 $2.,425,000

Ethan Cole, RI Broker of Record, License REBO018287, CT Broker of Record, License REB.0791749, NH Principal Broker, VA Broker of Record, License 0225258175, NJ
Broker of Record, License 2082582 | Brian Brockman, OH Broker of Record, License BRK.2009000214

2,000+ $7 BILLION+ TOP RANKED

TRANSACTIONS IN 44 STATES IN RECENT TRANSACTIONS INDUSTRY LEADING FIRM

HORVATHTREMBLAY.COM

BETHESDA, MD | BOSTON, MA | CHICAGO,IL | FORT LAUDERDALE,FL | FOXBORO, MA | JACKSONVILLE, FL
MIAMI, FL | NEW YORK, NY | PHILADELPHIA, PA | SADDLE BROOK, NJ | SHELTON,CT | TAMPA,FL | WASHINGTON, DC

4 July 26,2024
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*Potential returns and appreciation are never guaranteed and loss of principal is possible. Please speak with your CPA and attorney for tax and legal advice.*The There is a risk Investors may not receive distributions, along with a risk of loss of principal invested. This material
does not constitute an offer to sell nor a solicitation of an offer to buy any security. Such offers can be made only by the confidential Private Placement Memorandum (the “Memorandum”). Please read the entire Memorandum paying special attention to the risk section prior
investing. IRC Section 1031, IRC Section 1033 and IRC Section 721 are complex tax codes therefore you should consult your tax or legal professional for details regarding your situation. This material is not to be construed as tax or legal advice. There are material risks associated
with investing in real estate securities including illiquidity, vacancies, general market conditions and competition, lack of operating history, interest rate risks, general risks of owning/operating commercial and multifamily properties, financing risks, potential adverse tax
consequences, general economic risks, development risks and long hold periods. There is a risk of loss of the entire investment principal. Past performance is not a guarantee of future results. Potential cash flow, potential returns and potential appreciation are not guaranteed.

Securities offered through FNEX Capital, member FINRA SIPC.

July 26, 2024
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JLL Capital Markets arranges $27.8m
portfolio financing for NorthBridge Partners

BOSTON,MAJLL Capital Markets has
secured $27.8 million in financing
fora four-building portfolio totaling

Ryan Parker

over 300,000 s/f across the Greater
Boston MSA.

JLL represented NorthBridge
Partners and arranged non-recourse
acquisition financing through Bris-
tol County Savings Bank.

The portfolio is 100% leased and
comprisesa variety of single-tenant
warehouse, distribution and manu-
facturing buildings. The four proper-
ties are located in well-established,
master-planned industrial parks and
feature high-quality infrastructure
with ample loading docks and
power capacity, abundant parking
and efficient layouts.

The JLL Capital Markets Debt
Advisory teamwas led by managing
director Andrew Gray and director
Ryan Parker.

“There was considerable interest
from local banks and life insurance
companies for financing this infill

Andrew Gray

portfolio of high-quality industrial
assets with best-in-class sponsor-
ship. Thelenderreally distinguished
itself with a strong five-year, fixed-
rate deal and provided flexibility for
release provisions to align with the
borrower s business plan across the
portfolio,” said Gray.

“The NorthBridge team did a tre-
mendous job sourcing the portfolio
asthree separateacquisitionsand we
are gladourteam wasabletocreatea
new local bank relationship forthem
on this attractive buy,” Parker said.

Tim Chaves, EVPand chieflend-
ingofficer of Bristol County Savings
Bank, said, “This transaction was
representative of how community
banksare adding value to the capital
markets. BCSB’s intimate knowl-
edge of our local communities,
as well the bespoke lending and
treasury solutions delivered by our
commercial team, including Mike
Patacao, SVP/market manager
and Kevin McCarthy, SVP/CLO,
are the perfect recipe for a banking
relationship that is both dynamic
and highly transparent, from term
sheet through closing, and beyond.
We sincerely value the relationship
we built with JLL and Northbridge
and we applaud their work ethic,
professionalism and organizational
character.”

Press|Cuozzo brokers $1.12 million building sale

NEWHAVEN, CT Accordingto Stephen
Press, SIOR, and co-principal of
Press|Cuozzo Commercial Ser-
vices, the firm has competed the
sale of 400 Orange St., a 4,775 s/f
three-story historic office build-
ing, set on .29 acres that features
15 car off-street parking.

Constructed in 1857, the build-
ing has architectural elements
representative of historic New Ha-
ven with the charm and function
of a modern office building. The
property offers immediate access
tothe CBD, Yale, courthouses, and
Interstate [-91/1-95.

The transaction closed at $1.12
million with Press representing

400 Orange Street - New Haven, CT

the two attorneys that had owned
the building for over 30 years,
William Clendenen and David
Rosen. The buyers, that will be
converting the building back to
single family residential use, were
represented by Michael Martinez
of LHWD.

Colliers negotiates 20,000 s/f
office lease to Bohler Engineering

WESTBOROUGH, MA Colliers has
negotiated a lease for Bohler
Engineering offices. Bohler En-

Steve Woelfel

gineering, a land development
consulting and site design service
provider, willnow occupy 20,000
s/f of space for its regional head-
quarters. A Colliers team led by
executive vice president Steve
Woelfel and senior vice president
Kevin Brawley represented the
tenant in the deal. Bob McGuire
and Alison Powers of JLL rep-
resented the landlord, Carruth
Capital.

Located at 50 Washington St.,
the property sits in the highly
sought-after suburban office
destination of Westborough. The
area has seen enormous growth
recently with the population in-
creasing by 20% and more than
20 companies moving to the area
in the last five years. According
to a recent Colliers report, de-

Kevin Brawley

50 Washington Street - Westborough, MA

mand-driven rental rate increases
are expected to continue on an
upward trajectory for the market.

The Class A building, which
totals 92,600 s/f, boasts a suite
of on-site amenities including
a fitness center, cafeteria, and
parking lot, and offers premier
signage opportunity among one
of the most prominent corridors
intheregion. The buildingisideal
for tenants looking to expand
their footprint, with a current
roster that includes office space
for the UMass Medical School
and AAFCPA.

“We’re thrilled to have found

a space that meets Bohler’s busi-
ness needs,” said Woelfel. “The
property lends itself to a flexible
and open workflow for its tenants,
and offers quality amenities that
are truly unmatched in the area.”

Positioned at the interchange
of Rte. 9 and I-495, and less than
three miles from the Massachu-
setts Tpke., the property offers a
business-friendly community and
unparalleled access to Greater
Boston’s dynamic MetroWest
community. The property alsosits
within three miles of a number of
popular restaurants, hotels, retail
stores and fitness studios.

July 26,2024 1
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Pedigree Public Relations

Pedigree PR is a full-service agency with a special

expertise in B2B industries, including construction,

commercial real estate, engineering, architecture,
high-tech, medical devices, and more.

5"08.361.7539, jefflavéry@pedigreepr.com
www.pedigreepr.com

1031 PROPERTY
EXCHANGES
DONE RIGHT.

Properly conducted, a 1031 exchange can be
an excellent way to defer taxes and improve the
value of your property portfolio. But a 1031 can
be complex without experienced guidance and a
keen eye on tax consequences. That’s why you
need Gray, Gray & Gray.

Call Kelly Berardi or Rich Hirschen today at
(781) 407-0300 to see how our Power of More®
approach helps to maximize the value of your

1031 exchange.
THE POWER OF MORE

[ X N J
Gray, Gray & Gray, LLP
CONSULTING e TAX e AUDIT & ASSURANCE
PRIVATE WEALTH
www.gggllp.com 781.407.0300

*Private wealth services provided by Gray Private Wealth, LLC.

July 26, 2024

Senie and Kundrat of EAC
Properties handle multiple leases

MONROE, CT EAC Properties at KW
Commercial has inked back-to-
backleasesacross three properties.

Andreas Senie Ryan Kundrat

Representing thelandlord, Andreas
Senie and Ryan Kundrat leased
19 Church Hill Rd. & Queen St.
in Newtown. The leases included
2,230 s/f leased to Transition CT,
which provides transition services
for students and young adults with
disabilities including careers, life
skills, social skills, and certified
employment support.

19 Church Hill Road - Newtown, CT

Representing the tenant Kundrat
alsoleases 3,328 s/fat 7 Main St. in
Redding, to South End Uncorked
Pub & Restaurant for its second
location scheduled to open Sep-

tember 1%. In addition, Kundrat
represented the tenant in a 1,860
s/f lease at 535 Monroe Tpke. in
Monroe to Upper Crust Games,
originally located at 115 Main St.

Nordlund Associates completes two new leases at 8 Essex Genter Dr.

PEABODY, MA Nordlund Associates
has completed two new leases at
8 Essex Center Dr. Nordlund rep-
resented the landlord in both lease
negotiations, welcoming Moriarty
& Associates PCand Maritime BH
Management to the property. Cyn-
thiaCarney of Carney & Company
represented Moriarty & Associates
PC. Withthese new leases, 8 Essex
Center Dr. is fully leased.

8 Essex Center Dr. is a 68,253
s/fofficebuilding located off of Rt.
114 and less than a mile from exit
25 on Route 128.

8 Essex Center Drive - Peabody, MA

INDUSTRIAL/CANNABIS

P e

CONSTRUCTION, INC.

TRUSTED CONSTRUCTION PROFESSIONALS SINCE 1985

215 LEXINGTON STREET, WOBURN, MA 01801
P:781.935.0130 e F: 781.935.0048 e www.seaverconstruction.com ® info@seaverconstruction.com
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JOIN THE EVOLUTION
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Announcement of Request for Proposals (RFP)

Downtown Gateway Project
Acquisition and Development
City of Pawtucket, Rhode Island

The Pawtucket Redevelopment Agency (“PRA”), in coordination with the City of Pawtucket (“the City”) seeks development proposals for the Downtown Gateway
Project.

The solicitation is the next step in the continued effort to redevelop approximately 20 acres located in the Pawtucket Redevelopment Area, as established under the
City’s 1982 Pawtucket Redevelopment Plan.

The primary purpose of the Request for Proposals (“RFP”) is to select development partner(s) with demonstrated experience and capacity to help implement projects
that best address the needs and goals of the community as described herein. Secondly, the request serves as a notice of the PRA’s intent to dispose of all or a portion
of the project site, contingent upon approval by the PRA with all requirements of law governing disposition of real property by the PRA.

The overall area subject to this RFP is of a significant scale, holds a central urban location and provides an opportunity to reshape Pawtucket for generations. As such,
this process will likely illuminate opportunities to connect private interests and investment with public goals. Potential changes will seek to enhance existing busi-
nesses and stakeholders and support new development and to eliminate blight. Given the relatively open nature of this RFP and the opportunities contained within this
process, the solicitation and selection process will be flexible. The PRA is intending to identify thoughtful, capable and proven Respondents that can help implement
the overall vision and help catalyze the redevelopment of the overall area.

SCHEDULE (APPROXIMATE AND SUBJECT TO CHANGE)

- RFP Released.......cccooueieieiiieieicieeceece e July 15,2024

- Site Visit (not Mandatory) .......cceceevveeveeeneesveenneenns August 5 10:00AM

- Questions Due........coceiieiiiiiniie, August 13 by 5:00PM

- Questions ANSWered ........ccecveeeeeieininieecee e August 22

- RFP Responses Due.........cocvevveeiienieeieciie e September 17 by 5:00PM

- Interviews, as needed..........ccoovevvevieiiiieiecieies Week of Sept. 23 + Sept 30
- Selection of Developer .........occeeevvevieecieeiieiieeeens October 2024

Late proposals may not be accepted. Any proposals received after the date and time specified in this RFP may be rejected as non-responsive, and not considered for
evaluation subject to the PRA’s sole discretion.

Proposals submitted to the PRA will become property of the PRA. After opening, all proposals become public documents and are subject to the requirements of the
State law.

Respondents may designate sections or specific information as CONFIDENTIAL to the extent that they include trade secrets or commercial or financial information
that is of a privileged or confidential nature; however, disclosure is ultimately at the discretion of the PRA and or the City.

SITE VISIT

A site visit will be held for Respondents on August 5th at 10:00AM. The site visit will not be required nor mandatory and will allow interested parties to independent-
ly walk the site (not interiors of existing buildings). Interested parties will gather at the entrance to 100 Main St. and be asked to sign-in. After sign-in, they will be
allowed to independently tour the exterior of the subject parcels. Site visits to 68 Broadway, the former Manning-Heffern Funeral Home will be conducted on August
Sth for walk throughs only.

SUBMISSION DEADLINE AND REQUIREMENTS

To comply with this RFP, 1 USB/flashdrive, 1 original hard copy, plus an additional 7 copies shall be submitted to the PRA at the following address:

Downtown Gateway Project Pawtucket, Rhode Island ATTN: Bianca Policastro, PRA Director 137 Roosevelt Avenue, Suite 100 Pawtucket RI 02860

Proposals should be marked “Downtown Gateway Project Pawtucket, Rhode Island” and must include all required documents. The deadline for submitting proposals
either in person or by mail is 5:00 p.m., September 17, 2024.

QUESTIONS & ANSWERS
Any questions shall be submitted via email to Timothy Chapman, PRA Attorney Chapman@eplaw(@necoxmail.com and Bianca Policastro PRA Director bpolicast-
ro@pawtucketri.gov with the Subject Line Item: Downtown Gateway Project Pawtucket, Rhode Island no later than 5:00 PM on August 13th.

Those submitting questions must include their name, address, telephone number and email address with any questions.

An addendum with questions and answers will be published/posted on the City’s website under the Downtown Gateway Project bid page by noon August 22nd as an
addendum to this RFP.

The bid along with any addenda will be posted here: https://pawtucketri.gov/downtown-gateway-project-rfp/.

Disclaimer: The PRA will attempt to communicate any changes/addenda to this RFP; however, it is the Respondent’s responsibility to check the City’s website regu-
larly for any updates, corrections, or information about deadline extensions.

(401) 728-0500, Ext. 430

Bianca Policastro Donald R. Grebien
Director Mayor
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Automobile dealership industry update for appraisers

John Nitz

John W. Nitz
& Associates

The performance of auto deal-
ers can have a direct impact on
the appraisal of its real estate,
i.e. automobile dealerships. Cur-
rently the automobile dealership
industry faces its challenges and
the industry remains uncertain at
the close of the second quarter of
2024. Accordingto anarticle dated
June 10,2024 in Cox Automotive,
the Cox Automotive Dealer Senti-
ment Index (CADSI) indicated a
current market rating of 42, which
is below the threshold of 50. As
a result, U.S. auto dealers view
the market as weak. The article
mentions economic uncertainty,
high interest rates, and the com-
ing presidential elections as key
factors, which are troublesome to
auto dealers nationwide. The last
time the CADSI rating exceeded
50, indicating positive sentiment
intheauto industry was the second
quarter of 2022.

Other factors impacting the
automobile dealership industry
include continuing rising costs,
price pressure, and the recent
cyber attack on CDK Global.
Both independent and franchise
dealerships indicate that rising
costs have been an issue, which
has persisted for the pasttwo years.
The consequence is rising price
pressure for vehicles; however,
price pressure indexes are down
slightly fromthe first quarter 2024,

suggesting that auto dealers are
feeling pressure to lower prices.
The recent cyber attack on CDK
Global has impacted 15,000 deal-
erships nationwide. The software
provider helps dealerships manage
sales and service. According to
general manager Ryan Callahan
of Tasca Mazda of Seekonk, MA,
“thefinancial impactitwill directly
have on us will take months to
correct, if not years,” per CNN
reports. Despite the negativity,new
vehicle sales have improved over
the pasttwo quarters and inventory
has increased as well. The lack of
ample inventory was a problem
during the COVID Pandemic in
2020-21.

The appraisal of automobile
dealerships remains status quo
with all three approaches consid-
ered in the valuation. The Sales
Comparison Approachremains the
preferred technique; however, in
Connecticut, sales of automobile
dealerships are down in 2024 with
only five sales noted throughout
the state, excluding rural Litchfield
County. In 2023, there were 19
dealerships that traded in Con-
necticut; whereas, in 2022, there
were 16 dealerships that trans-
ferred. As an appraiser, itis critical
to recognize the motivations of
buyers and sellers of automobile
dealerships when analyzing mar-
ket sales data. In lieu of the Sales
Comparison Approach, the Cost
Approachand the Income Capital-
ization Approach are alternatives
invaluing automobile dealerships.
The vast majority of dealerships
include owner-users, although

there are dealerships subject to
leases, thus supporting the Income
Capitalization Approach. The Cost
Approach is particularly helpful
in appraising new construction.
Currently in Connecticut, a new
BMW automobile dealership,
containing 18,000 s/fisunder con-
struction for Mauro Motors along
Washington Ave., a.k.a. Rte. 5, in
North Haven, CT. The dealership
lies conveniently between Exits
12 and 13 of I-91 and among other
complementary dealerships.
Similar to national retailers and
restaurants, the location of a deal-
ership is a significant factor in its

valuation. Oftentimes dealerships
tend to congregate together along
primary commercial corridors,
such as Rte. 5 in North Haven and
Wallingford; Rte. 1 in Milford,;
Straits Tpke., a.k.a. Rte. 63, in
Watertown/Middlebury; and the
North Meadows section of Hart-
ford off Jennings Rd. of Interstate
91. In Connecticut, there are other
popular commercial strips featur-
ing multiple dealerships. Some
multi-franchise dealerships are
the only game in town, such as
Stephens AutoMall Centre along
Rte. 6 in Bristol, CT or Papa’s
Chrysler Dodge Jeep RAM at 585

East Main St., New Britain, CT,
which sold in December 2021 for
$8.5 million or $115 per s/f.

The automobile dealership
industry has had its challenges
in recent years. The ebb and flow
of the economy can have a direct
impact on the automobile dealer-
ship industry. As appraisers, it is
important for us to recognize these
economic changes and apply the
correct techniques in the valuation
process.

John Nitz, MAI is the owner of
John W. Nitz & Associates, LLC,
Plantsville, Conn.
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Avison Young negotiates 6,662 s/f
lease for Ghaos at 2 Oliver St.

BOSTON, MA Avison Young has
negotiated a new 6,662 s/f lease
for Chaos, a leading developer

Jeff Gates Kirk Weller

of 3D visualization technology
for architecture, engineering,
construction, product design,
manufacturing, and media and
entertainment, at 2 Oliver St. to
serve as its local office. The 6,662
s/f lease represents Chaos’ move
from two non-connected floors at
71 Summer St.toaccommodate the
techcompany’s growth. Chaos will
occupy a portion of the 10% floor.
Avison Young’s Jeff Gates and
Kirk Weller represented Chaos in
this transaction.

“Thistransactionmarksapivotal
moment forourclient,empowering
them to expand and craft a space
perfectly tailored to their evolving
business needs,” said Gates. “This
is yet another great example of
how companies continue to seek
high-quality spaces for employ-
ees taking advantage of hybrid
models.”

Theamenity programat2 Oliver
St. includes a full-service bar and
restaurant, a golf simulator, fitness

center, conference spaces, security,
bicycle storage, and access to Oli-
ver St. shopping and dining, as well
as close proximity to Post Office
Sq. and the Greenway.

“This move empowers us to
accelerate our momentum by
expanding our team and better col-
laboratingto provide our customers

withacomprehensive visualization
ecosystem and more accessible
design technologies,” said Russ
Martin, vice president of global
revenue PEC, Chaos. “Our team
is excited for the opportunities the
new space provides as we continue
to scale our business to meet grow-
ing demand across industries.”

Mulaire of Nickerson named PRNEWS Top Women

BOSTON, MA According to Nicker-
son, a global full-service branding,
marketing, PR and communi-
cations agency specializing in
the built environment, Shannon
Mulaire, director of public and
media relations, has been named a
PRNEWS “Top Women” Change-
maker.

The PRNEWS Top Women
Awards recognize the exceptional
talent and influence of women

across various industries. This
prestigious national honor cele-
brates women who excel in their
careers, make a significant impact
on their organizations, and inspire
others through their leadership.
The awards luncheon took place
June 4" at The Lighthouse in New
York City, where Mulaire had the
opportunity to accept her award
on stage.
FOR FULL STORY VISIT NEREJ.COM

Greenberg and Wickey of Saugatuck Comm’l.
Real Estate facilitate 2,368 s/f office lease

WESTPORT, CT According to Sau-
gatuck Commercial Real Estate
(SCRE), the existing tenant,
Second Foundation Partners, has
signed a three-year lease exten-
sion for 2,368 s/f of office space
on the 2" floor at 1835 Post Rd.
East. Nate Greenberg and Penny
Wickey represented the landlord,
Blackshaw Hunchar, and Bruce
Wettenstein/Vidal Wettenstein
represented Second Foundation

Nate Greenberg Penny Wickey

Partners in this transaction.
The mixed use campus is 100%
leased.

ACE Mentor Program of Greater Boston
names Hurley as executive director

BOSTON, MA ACE Mentor Program
of Greater Boston (ACE) the free
after-school programrun by design
and construction professionals
with the goal of encouraging high
school students to pursue careers
in the architecture, construction,
and engineering industries, has
named a new executive director
for the upcoming academic year.
Effective immediately, Kristen
Hurley will assume all roles and
responsibilities as the non-profit

organizations’ executive director.

Hurley is an experienced pro-
fessional with over two decades in
the non-profit sector, specializing
in maximizing business growth.
Her leadership skills have driven
success in various organizations
including the Benjamin Franklin
Cummings Institute of Technology
where she spent over five years
leading partnership initiatives,
client relations, and innovative
business strategies.
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It'’s time to get creative with closed college campuses

Christian

Koulichkov
A&G Real Estate
Partners

Facing higher costs, shrink-
ing enrollments, reduced state
funding and severe demographic
headwinds, many colleges and
universities in New England and
the Northeast are fighting for sur-
vival. The latest to lose the battle
is the 150 + year old University
ofthe Arts in Philadelphia, which
announced on June 2™ that it
would be closing its doors.

From a real estate standpoint,
afteraschool downsizes or closes
the tough-to-answer question
immediately emerges — what
to do with the excess buildings
and centrally located, multi-acre
campuses that remain?

In earlier eras, the seller and
its real estate representatives
had a better chance of finding
a like-kind educational user to
buy the entire campus. Today,
the struggles in higher education
require more creative thinking,
marketing, and experience to
drive value for the real estate to
benefit trustees and/or creditors.

Taking a page from office

The office sector provides a
potential model for how colleges,
communities and opportunistic
investors can move forward.

Postpandemic, public officials
and real estate stakeholders have
zeroed-in on the need to adap-
tively reuse distressed offices
and other commercial properties.
One example is the launch this
past spring of Mass Housing’s
Commercial Conversion Initia-
tive. It offers municipalities “a
suite of planning services that
will accelerate the reuse and
redevelopment of underutilized
commercial buildings” in the
state (for example, turning a dark
office tower into a multifamily
residential building).

Similarly, boards of trustees,
lenders, municipal officials,
community groups and real estate
advisors should consider collab-
orating to find adaptive solutions
for shuttered or downsized cam-
puses. In fact, adaptive solutions
for educational real estate are
already emerging.

Last year, the New York State
Police Auxiliary Academy agreed
to lease the 200-year-old campus
of Cazenovia College about 20
miles from Syracuse. The closed
school’s 27-acre, 14-parcel main
campus and large athletic com-
plex now serve as a multifaceted
training center to comply with the
governor’s mandate to replenish
the ranks of the NYSP. The cam-
pus was an economic driver for
Cazenovia, and with the lease in

It also requires imagination. The new buyer of that
bucolic New England campus could end up being
quite a surprise, so stay open to unusual possibilities.
One college campus sold in bankruptey to the
Freemasons, who turned it into senior housing,
community space and a film set. And who could

have imagined that the ultimate lessee of Cazenovia
College would be the New York State Police?

place dozens of college workers
were retained or rehired.

Other schools are repurposing
their real estate after downsizing,
rather than shuttering, their op-
erations. In Maine, for example,
nonprofit Unity Environmental
University has attracted multiple
adaptiveuse buyers forits original
225-acre campus at 90 Quaker
Hill Rd. in the town of Unity.
The school (formerly known as
Unity College), moved to New
Gloucester after successfully
shifting to remote and low-resi-
dence education.

There are good opportunities
for real estate investors here
with acquisition costs well below
replacement costs. Large, rural
college campuses can be strong
candidates for things like senior
housing, corporate or religious
retreats, orrehab centers. Inurban
markets, the reuse of schools’

excess residence halls, sin-
gle-family homes, warehouses,
andundeveloped land parcels can
yield solid ROI even with retrofit
costs factored in.

Butas with office-to-residential
conversions, community-engage-
ment is key. Sellers, investors
and their third-party real estate
advisors need to communicate
and collaborate extensively with
public officials and other parties.
Zoning changes and building
upgrades might be required to
make creative solutions viable.
Maybe the municipality never
planned for what would follow
if the campus were to close, for
example, or the institution itself
actually predates any zoning ordi-
nance master plan, necessitating
areview.

Need for patience

In-depth real estate analysis
and evaluation, including detailed
reports on potential new uses and/

or users, can help sellers develop
the right marketing strategy for
the educational real estate on
offer. Patience helps, too. It is
one thing to sell a triple-net lease
drugstore on Main & Main to a
1031 Exchange investor within
an expected cap rate range. It is
another to secure a new user, as
well as full community approval,
for a centuries-old college cam-
pus with acres of real estate and
dozens of buildings that never
predicted another use. The com-
plexity of the college’s debt can
also greatly affect the marketabil-
ity and the timing of a sale. When
possible a careful and measured
approach is key to unlocking the
highest value of the real estate.

It also requires imagination.
The new buyer of that bucolic
New England campus could end
up being quite a surprise, so stay
opentounusual possibilities. One
college campus sold in bankrupt-
cy to the Freemasons, who turned
itinto senior housing, community
space and a film set. And who
could have imagined that the
ultimate lessee of Cazenovia
College would be the New York
State Police?

Christian Koulichkov is senior man-
aging director at A&G Real Estate
Partners, Boston, Mass.

opportunities within the area.

Entity: Athol Economic Development and Industrial Corporation, Athol, Massachusetts Start
Date: July 15, 2024 Close Date: September 16, 2024
Status: The Economic Development and Industrial Corporation (the “EDIC) of Athol, Massa-

chusetts is inviting qualified development and management entities (“Developer”) to respond

to a request for proposals (“RFP”) for the purchase of real property (Parcel 044-002 at Exit 77
(Old Exit 18), at the junction of State Route 2A/State Route 2/U.S. Route 202) (the “Site”), and
the development and management of a Hotel and Event Space (“Hotel”).

The EDIC and the Town of Athol are eager to facilitate the development of a Hotel on the Site,
located in the heart of Central Massachusetts, close to many attractive business and leisure
destinations that promise travelers an authentic New England experience, supporting the
revitalization of the Town and the surrounding North Quabbin Region.

The EDIC recognizes a significant demand for affordable, comfortable lodging for seasonal
travelers and tourists in the area, and a need for an event space large enough to host indoor
weddings and other social and community events.

An 80-guestroom hotel and event space with complimentary on-site parking will provide a
much-needed commodity in the region, support tourism and local businesses, and create job

Athol EDIC seeks developer partner for
hotel and desired conference facility

- Site contains 15 total acres abutting state
Route 2 at Exit 77

- Full Request for Proposals available at:
www.athol-ma.gov

- Proposals due by September 16, 2024

- |Ideal location to serve leisure travelers
and North Quabbin region -
HOTEL DEVELOPMENT AND MANAGEMENT OPPORTUNITY- DISPOSITION OF PROPERTY

The EDIC published the RFP to select a Developer to enter into a binding agreement (the
“Binding Agreement”) with the EDIC. Responses are due September 16, 2024.

The Hotel site RFP is available at www.athol-ma.gov.

All responses must submit one (1) hard unbound copy marked original, three (3) additional
copies, and one electronic copy in PDF by email or flash drive to:

Town Clerk’s Office Attention: Eric R. Smith

The EDIC will conduct an in-person pre-proposal meeting at Town Hall, followed by a
site walk. The RFP will list details for registration and site walk dates.

584 Main Street, Athol, Massachusetts 01331

All responses should provide electronic PDF files labeled as “Proposal” and “Hotel and
Event Space Development Proposal” with their submittal to: esmith@townofathol.org

General questions regarding the RFP may be directed to Shaun Suhoski
ssuhoski@townofathol.org.

Funding for this project has been provided by MassDevelopment and the Town of Athol
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Taunton Development/MassDevelopment and Rhino Capital
break ground on 180,000 s/f manufacturing facility

TAUNTON, MA The Taunton Devel-
opment/MassDevelopment Corp.,
real estate investment firm Rhino
Capital Advisors LLC, and state
and local officials broke ground
on a new 180,000 s/f advanced
manufacturing facility located
on lot BP2 at the Business Park
at Myles Standish. In 2022, TD/
MDC sold the last two undevel-
oped, pad-ready lots at the new
business park—BP2 (11.25 acres)
and BP3 (9.95 acres) — to Rhino
Capital for the creation of specula-
tive build-to-lease manufacturing
facilities. At the new facility on
lot BP2, Rhino Capital aims to
attract “tough tech” tenants with
building features such as a 32-foot
clear height, up to an 8,000-amp
power capacity, and five loading
docks. Rhino Capital anticipates
the facility will support hundreds
of new jobs. Construction on the
facility is expected tobe completed
in spring 2025.
In2012,MassDevelopmentand
the Taunton Development Corp.
(TDC) partnered to form a non-
profit development corporation to
redevelop the 220-acre site of the
former Paul A. Dever State School
by expanding the Myles Standish
Industrial Park and developing
a new business park. With the
assistance of MassDevelopment
and TDC seed funding, state and
federal grant funding, and the city’s

approval of District Improvement
Financing (DIF), the Business Park
at Myles Standish was completed
in 2022, with all parcels sold.
The public-private partnership
completed MEPA permitting and
traffic mitigation, demolished and
remediated more than one million
s/f of vacant buildings, tunnels,
and water towers, and constructed
new roads andutilities. Elevennew
companies have now invested in
the new business park, resulting
in more than 1.6 million s/f of
new development, $158 million
in private investment, 1,400 new
jobs,andanadditional $3.2 million
in annual tax revenue to the city.
“Over the past 12 years our staff
has worked closely with state and
local partners and business leaders
totransform the dilapidated former
Paul A. Dever State School by
expanding the Myles Standish
Industrial Park and creating anew,
first-rate business park that has
resulted in $158 million in private
investment and 1,400 new jobs,”
said acting MassDevelopment
president and CEO Dan O’Con-
nell. “As we wrap up our involve-
ment in this successful project, we
are pleased to see Rhino Capital
Advisors LLCbreak ground onthe
second-to-last lot within the new
business park, bringing online a
180,000 s/fmanufacturing facility
and with it more jobs and opportu-

nity for Taunton and the region.”

“Weare grateful to the MassDe-
velopment team and the Taunton
Development Corporation and
we look forward to seeing these
buildings constructed bringing
jobs from innovative companies
to this area,” said Rhino Capital
Advisors LLC managing principal
Michael Olson.

“This groundbreaking marks a
significant milestone for Taunton
and the region,” said senator
Marc Pacheco. “The collaboration
between Taunton Development/
MassDevelopment Corp., Rhino
Capital Advisors, and our state
and local officials, exempli-
fies the role that public-private
partnerships can play in driving
economic growth and job creation
in Taunton and the surrounding
communities.”

“I am thrilled and honored to
congratulate Rhino Capital Advi-
sors LLC onthe groundbreaking of
their new, state-of-the-art facility
at the Myles Standish Business
Park,” said representative Carol
Doherty. “Rhino Capital is yet
another company in a long line of
amazing businesses thathave cho-
sento investin the City of Taunton.
Iwish Rhino Capital much success
as they embark on this exciting
venture and strive to bring new
and dynamic companies, jobs, and
revenues to the City.”

Columbia names Blake and Parady to new
vice president | general superintendent role

NORTH READING, MA Columbia has
appointed Josh Blake and Russ
Parady to the newly-established

Josh Blake

vice president | general superin-
tendent position. Blake and Parady
are each long-time members of
Columbia’s field operations team.

Blake started his career at
Columbia nearly 12 years ago as
a superintendent, leading many
of Columbia’s most complex

Russ Parady

projects. His methodical, orga-
nized, safety-focused, and calm
approach has been a key factor
in the success of large-scale proj-
ects for clients such as Siemens
Healthineers and Thermo Fisher
Scientific.

Parady began his career with
Columbia more than 40 years
ago and has proven to be one of
the firm’s most knowledgeable
and trusted superintendents in
his work on many of its most
challenging and time-sensitive
projects. He is recognized for his
commitment to “the Columbia
Way” principles of accountability
& ownership, safety mindset, and
teamwork.
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Ogasapian of R.W. Holmes handles
$4.812m sale of office/flex property

4-6 Alfred Circle - Bedford, MA

BEDFORD, MA R.W. Holmes Realty
has completed the sale of an of-
fice/flex property at 4-6 Alfred
Circle. The property, encompass-
ing 17,500 s/f, was sold for $4.812
million, or $275 per s/f.

R.W. Holmes vice president,
Mike Ogasapian, represented the
seller, Quicsilva Properties, LLC
and procured the buyer, Commu-
nity Alternative Residential Envi-

ronments,Inc.
(CARES).
“4-6 Alfred
was a unique
opportunity
for CARES to
make use of a
recent gener-
ation interior
fit-out. For us, the assignment
required a deep analysis of the

Mike Ogasapian

market to determine the build-
ing’s value and then identify the
right buyer,” said Ogasapian.
“The existing conditions at 4-6
Alfred will be fully utilized by
CARES to provide day services
for intellectually disabled adults.
We could not be more pleased
with the outcome for both parties
in the transaction.”
FOR FULL STORY VISIT NEREJ.COM

Erland Construction hires Dupell and Walega; promotes Gately

BURLINGTON, MA Erland Construction
welcomes Kyle Dupell and Rick
Walegato Erland and has promoted

understanding of the technical and
strategic aspects of these industries.
Walegahasbeenappointedas Er-

land’sinaugural
chief financial
officer (CFO).
Thisnew strate-
gic role reflects
the compa-
ny’s continued

growth and
Kyle Dupell Rick Walega Brian Gately commitment to
Brian Gately. financial excellence. Walega brings

Dupell joins Erland as a project
executive in the advanced tech-
nology/life sciences group. Dupell
brings experience and a strong net-
work in the lab and manufacturing
markets. His background in real
estate, construction management,

a blend of experience to Erland,
having spent 20 years navigating
both the construction management
and construction fintech sectors. As
CFO, Walega will be a key player
in Erland’s future, leading finan-
cial strategy and ensuring robust

the company’s expanding project
portfolio and ambitious long-term
growth goals.

Additionally, Gately has been
promoted to senior project manager.
Gately began his journey with Er-
land 11 years ago as a co-op student
whileattending Wentworth Institute
of Technology. Throughout that
time, he has successfully managed
significant projects for clients such
as Boston Scientific, Mycronic,
Leggat McCall Properties, The
Fessenden School, and Tenacre
Country Day School. Gately’s
leadership and mentorship have
been instrumental in the success
of these projects. His promotion
is a well-deserved recognition of
his dedication, expertise, and the

CAPE COD MASS. HANOVER/LEBANON, N.H.
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WESTERN MASS. FEATURE

MountainOne sponsors Berkshire
Running Foundation’s Steel Rail Races

PITTSFIELD, MA MountainOne was
the lead sponsor of Berkshire
Running Center’s flagship event.
This is MountainOne’s third year
partnering with Berkshire Running
Foundation, a nonprofit agency
established to support the running
community and promote a health-
ier lifestyle in Western Massachu-
setts. Theweekend’sracesincluded
Mo Mile on Saturday, May 18, and
the MountainOne Steel Rail Races
on Sunday, May 19.

The fun began on Saturday
with the Mo Mile, a free event for
children ages 12 and under brave
enough to take on the half- or full-
mile run along the Ashuwillticook
Rail Trail. All children who partici-
pated in the Mo Mile also received
a free copy of “How to Climb a
Mountain,” MountainOne’s new
storybook that follows its beloved
Spokesgoat as he takes his young
audienceonajourney emphasizing
the importance of being prepared
and facing your fears.

“How to Climb a Mountain’
is the first in a series of books for
children featuring Mo, the Moun-
tainOne Spokesgoat. The 24-page
illustrated book seeks to promote
positive life lessons, literacy, and
financial education for Moun-
tainOne’s youngest customers.

>

Kids at Mo Mile

The MountainOne Steel Rail
Races continued on May 19 with
an 8K, a 13.1 half marathon and a
Boston qualifier marathon course,
all starting and finishing at the end
of the Ashuwilliticook Rail Trail,
850 Crane Ave.

The excitement didn’tend at the
finish line — runners celebrated at
the lively afterparty with music
by the Housie Shakers, featuring
Noah Cook-Dubin, Colin Ovitsky,
Simeon Bittman, and our very own
Jonathan Denmark, President &
COO of MountainOne Insurance.

“Congratulations to all the
runners who participated in this
weekend’s races,” expressed Jen-
nifer Meehan, VP of community
engagement at MountainOne.

Huntley of Horvath & Tremblay
completes $750,000 sale of
Sunfarm Solar in Pittsfield, MA

PITTSFIELD, MA Aaron Huntley
of Horvath & Tremblay has

completed the sale of Sunfarm

Solar. Horvath
& Tremblay
exclusively
represented
the seller and
procured the
buyer to com-

lete this trans-
__haron Huntley I2:1)cti0n atasale
price of $750,000. Sunfarm Solar
islocatedat 1282-1288 Churchill
St. The property consists 0o£32.86
acres and is leased to Sunfarm
Solar who have 19+ years re-
maining on their Absolute NNN
lease with two, five-year renewal
options. The lease features attrac-
tive 3.75% rent increases every
five-years throughout the initial
term and at the start of each of the
renewal options. Sunfarm Solaris
one ofthe longest-operating solar
energy companies and continues
to be a growing presence in the
rapidly expanding energy market.
Sunfarm Solar has installed 500
solar systems in the commercial,
residential, non-profit, education

and agricultural markets. It owns
and operates systems in New
Jersey, Massachusetts, Rhode
Island, New York, Connecticut,
and Puerto Rico. The property
is located along Churchill St.
in a rural neighborhood in the
western portion of Pittsfield atthe

foot of the Pittsfield State Forest
and in between Pontoosuc Lake
and Lake Onata. The property
is approximately 4-miles from
downtown and the intersection of
US Rtes. 7 and 20 and MA Rte.
9, the area’s primary commercial
and commuter corridors.

Greater Boston Commercial Properties, Inc.
sells three-parcel portfolio for $766,500

WEST BROOKFIELD, MA Bret O’Brien
and Nishan Papazian of Greater
Boston Commercial Properties,
Inc. represented the seller of a
three-parcel portfolio. The three
lots totaled 11.48 acres of water-
front property, which sold for
$766,500.

Greg Gould, PLS

Vice President, Senior Associate & Project Manager

HANCOCK
ASSOCIATES

Surveyors | Engineers | Scientists

413-283-6210 | HancockAssociates.com
Boston, Chelmsford, Danvers, Marlborough, Newburyport, Palmer and Princeton, MA | Concord, NH

Subdivisions

LARGE PROJECTS. LOCAL EXPE

SHERMAN & FRYDRYK

Land Surveying and Engineering

A division of Hancock Survey Associates, Inc.

Jeff LeBeau, Jr., PE

Engineering Manager & Project Manager

00006
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Greater Springfield Available Properties
CBRE, Inc. - Western MA

35 Bacon Road
Enfield, CT

819,000 SF
35’ clear
82 loading docks expandable to 150
Great proximity to Exits 48 and 49, [-91

521 Meadow Street
Chicopee, MA

75,000-156,000 SF
32’ clear
ESFR
1/2 mile to I-391 & 7 minutes to Mass Pike

Ampad Road
Westfield, MA

72.45 acres
Potential PVRR rail
Near Route 10/202, 2 miles to Mass Pike,
6 miles to I-91

Lockhouse Road
Westfield, MA

21.50 acres
250,000 SF development capability
Potential PVRR rail
Near Route 10/202, 2 miles to
Mass Pike, 6 miles to [-91

Connect
John Reed Jack Reed
+1 413 732 9150 +1860 987 4789
+1 860 559 1562 (c) +1 860 716 8493 (¢)
john.reed@cbre.com jack.reed@cbre.com

1111 Southampton Road
Westfield, MA

130,000-262,294 SF
18’-32’ clear
74.25 acres
2.5 miles off Exit 41 off the Mass Pike

Timberswamp Road
Westfield, MA

i . e
i S

27.96 acres
Potential PVRR rail
Near 10/202
2 miles to Mass Pike 6 miles to I-91

160 Rocus Street
Springfield, MA

7920 SF
5 drive-in doors (14’ x 147)
0.5 miles to [-291

428 Merrill Road
Pittsfield, MA

58,464 SF
CSX Rail
Dry sprinkler
Off Route 9

120 River Road
Northampton, MA

82,000 SF
Manufacturing/distribution
Income producing/solar
Off Route 9

15 Dana Way
Ludlow, MA

53,393 SF
3 loading docks
2 drive-in doors
2.2 miles to 1-291 and Mass Pike

1Plastics Ave/Bldg 59
Pittsfield, MA

53,900 SF
Office/industrial
For lease
Off Route 9

Tennis Road
Agawam, MA

-

86.55 acres
250,000-300,000 SF
Development capability
Visible from Route 57
3.4 miles to 1-91, north & south
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COMMERCIAL

FULL-SERVICE COMMERCIAL BROKERAGE
SERVING WESTERN MA & NORTHERN CT

L&P Commercial Getting Ready For Fall Market.
Call Bill Now For A Market Evaluation

William H. Low Jr.
President | Principal

Cell: (413) 237-9692
Bill@lowpicard.com

200 North Main St Suite 3
East Longmeadow 01028

www.LowPicard.com
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Greater Boston Exchange Co. Greater Boston Exchange Co. Shepherd Associates

__Hore | INDUSTRIAL [l INSURANCE [l MAINE BROKERAGE [l  MAINE BROKERAGE

EARLE WASON DAVID SKINNER SPENCER MACALASTER JUSTIN LAMONTAGNE SAM LEGEYT

Wason Assocs. Hospitality R.E. Prescott Risk Strategies The Dunham Group The Dunham Group

MASS. BROKERAGE N.H. BROKERAGE RESTAURANT R.l. INDUSTRIAL R.l. INDUSTRIAL

NATE NICKERSON KRISTIE RUSSELL DENNIS SERPONE JULIE FRESHMAN GEORGE PASKALIS

Fieldstone Commercial Props. Colliers The National Restaurant Exchange MG Commercial Real Estate MG Commercial Real Estate




PREFABRICA

Interstate: Innovation & Excellence in Pre

Prefabrication is the cornerstone
of Interstate’s lean construction
strategy. Our UL Certified
100,000 sq. ft. Operations
Center incorporates innovative

disciplines, expertise and

technology that encompasses
state-of-the-art electrical assembly.

Greater efficiency
of installations by skilled
workforce onsite

Ability to UL certified quality
accommodate scope & certified assembler
& schedule changes apprentice program

Enhanced §afegt(y, I I n te rState Advanced technology
ergonomics H i &l tructi
ettt Electrical Services ean construction

Valued Partner. Trusted Employer.

855.500.IESC | www.iesc1.com

MASSACHUSETTS | CONNECTICUT | RHODE ISLAND | NEW HAMPSHIRE | MAINE | VERMONT
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Four Generations of Real Estate,
Based in Boston for More Than 125 Years.

The Saunders Building at 20 Park Plaza, Boston, MA 02116
SaundersRealEstateBoston.com | Connect@dlsaunders.com | (617) 426-4000
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Dacon’s design build process is giving them room to grow.

16 Huron Drive Natick, Massachusetts 01760 508.651.3600 daconi1.com
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1031 EXCHANGE

Review of 1031 Tax-deferred Exchanges

Brendan

Greene

Greater Boston
Exchange Co.

Mark McCue

Greater Boston
Exchange Co.

Internal Revenue Code (IRC)
Section 1031 allows a property
owner, who holds property for
“the productive use in a trade or
business or for investment” to
defer paying capital gains taxes
if the property owner sells such
property, identifies “like kind”
property within forty-five days of
the sale, and acquires “like kind”
property within one hundred
eighty days of the sale.

The housing market continues
to be a difficult one for both
buyers and sellers. Real estate

and, in particular, residential
home prices remain at historic
highs and inventory, although
seeming to be loosening, it is still
relatively low. Mortgage interest
rates have leveled off or dropped
slightly especially in the past
few weeks, but remain relatively
high in comparison to the past
10 years. Most experts predict
that they will likely remain high
but should come down a little
more during the year. Despite
this combination of high real
estate prices, high interest rates

GREATER BOSTON

and low but growing inventory,
the first six months of the year
have seen a surprisingly robust
volume of 1031 transactions. The
mostrecent United States inflation
results came in a lot weaker than
expected inJune. This leads some
expert investors to believe that
interest rates might be coming
down as soon as September.
Present polls show (but we all
know how fast things change)
that Trump is more than likely
to become the next President. At
the beginning of this year, there
was more uncertainty about who
may win the Presidency, which
often times leads investors to be
more cautious, and the thought
is that investors may wait to see
the results of the election before

deciding whether to sell their
properties. That does not seem
to be the case for the first half of
2024.1031 exchangesrebounded
from slow market conditions in
2023 mostly caused by such low
inventory.

2021 and 2022 saw histori-
cally low interest rates, which in
turn caused historic demand in
investment properties and 1031
tax deferred exchanges despite the
high price of such properties for
sale. 2023 brought higher mort-
gagerates, and investors who had
mortgages on their property were
more reluctant to sell if they had
to purchase another investment
property withamuch higherinter-
estrate. This caused 2023 to have
a decrease in demand which was

EXCHANGE|COMPANY, LLc

581 Boylston Street, Suite 203, Boston, MA 02116

(617) 236-5181 (Tel.), (617) 236-0797 (Fax), TOLL FREE 1-877-423-1031

www.greaterboston1031exchange.com

For information, please email us at greene @mlglawfirm.com

Greater Boston Exchange Company, LLC was established
in 2000 by Attorneys Brendan J. Greene and Mark A. McCue,
and is an ancillary business of the law firm of
McCue, Lee & Greene, LLP. GBEC is owned and operated
by attorneys with over 50 years combined experience in
real estate and tax law. Our attorneys are trusted advisors to
CPAs, attorneys, residential and commercial real estate brokers
and investors, mortgage lenders and other professionals.

a part of the reason that resulted
in more investment properties
on the market in the first half of
2024. This has created a more
even playing field for buyers and
increased activity.

Although thereare varied opin-
ions on the investment real estate
market forthe second halfof2024,
there are some common themes
that will aid in the continued
sustainment of 1031 exchanges:

(i)moderate price growth—after
many years of rapid price growth,
the expectation is one of more
moderate but continuing growth,

(i1) the repurposing of real
estate due to changes in certain
segments of the real estate market
(i.e. downtown city office space,

(iii) regional differences - the
sale of investment properties in
colder climates and the purchase
of investment replacement prop-
erties in warmer climates or parts
ofthe country typically known as
vacation areas,

(iv) the availability of reverse
and construction improvement
exchanges, and

(v)babyboomerretirementand
estate planning.

With the increase of inventory
and continued price growth, inves-
tors may find it easier to identify
suitable replacement properties
within the strict timelines of a
1031 exchange. This should lead
to a rise in exchange activity as
investors take advantage of the
improved market conditions. We
anticipate the supply ofinvestment
replacement propertiestocontinue
to increase slightly as mentioned
above. However, some trends for
the remainder of 2024 are:

(i) more demand for “Reverse
Exchanges” and “Construction/
Improvement Exchanges’ allows
an investor to buy a replacement
property first, and then sell their
relinquished property second.
Because of the somewhat limited
supply of investment properties
available, investors are not al-
ways willing to sell their property
without knowing that they can
purchase areplacement property;

(i1) challenges with traditional
financing rates which may result
in more seller financing; and

(iii) heavilymanaged properties
exchanged for passive invest-
ments like triple netleases (NNN)
and/or investments in Delaware
Statutory Trust (DST).

Brendan Greene is an owner/op-
erator/attorney and Mark McCue
is an owner/operator/attorney at
Greater Boston Exchange Com-
pany, LLC (a subsidiary of McCue,
Lee & Greene, LLP), Boston, Mass.
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APPRAISER

Summertime...the living is easy?

Bill
Pastuszek
Shepherd Assocs.

Here it is, more than halfway
through July. Commercial real
estate (CRE) markets are scraping
by, volumes are down, rates are still
up, and there are few transactions.
Thereisnocleartrend from quarter
to quarter. The most noteworthy
part of the summer so far has been
along—butincredibly hot—Fourth
of Julyweekend. Thetemperatures
seemedtobeindirectoppositionto
the coolness of CRE markets and
that coolness provides little solace
forthose working inthose markets.

What follows consists of obser-
vations collected from a variety of
comments onhow various property
sectorsare being viewed by market
observers. A particular goal in this
research undertaking was to find
“common threads” among the
sectors reviewed. One immediate
takeaway was that while specif-
ic markets perform differently
depending on their location and
amenities, it is possible to draw
meaningful conclusions from this
type of “macro” level information.

Industrial. While the U.S.
industrial marketcontinuesadecel-
eration, overall markets continue to
perform positively. Net demand is
reported to be stable if not positive,
asking rental rate growth persist-
ed, and absorption was generally
positive. Vacancies were modestly
higher, rental growth rates were
slower, and the construction pipe-
line showed a slowing.

Multi-Family. Job and wage
growth affect multi-family mar-
kets. With jobs added earlier in
2024, there is demand for units.
Construction has been affected
by high interest rates. However,
absorption indicates demand for
units in many, but not all, markets.
Declines in vacancies reportedly
occuratthe expense of rent growth.

Office. Office demand continues
to be negative. This has been the
case for a couple of years and this
trend is likely to continue. The best
that one commentator was able to
say was that the rate of negative
absorption in office seemed to be
slowing. As would be expected,
construction demand was way off,
given the lack of demand and high
interest rates. Lenders are busy
with workouts with borrowers with
troubled office properties. Also,
as would be expected, there is a
flight toward quality by investors,
tenants, and occupiers, both in
terms of locations and building
amenities, layouts, and age.

The Challenges of Down Mar-
kets. For anyone engaged in real
estate valuation, the greatchallenge
istounderstand pricing, values, and
cap rates when there isn’t a lot of
transactional activity. This is true
for brokers, owners, managers,
lenders, investors, and appraisers,
among others.

Limited transactions make
the job of understanding already
complicated market activity even
harder. Sometimes the answers lie
in what is not happening, what’s
not selling or renting, or what is
not getting developed. It helps to
spend some time having conversa-
tions with peers and marketmovers
and makers.

Conclusions. Common threads
inthearticlesand surveysreviewed

There are opportunities for properties even in the
down environments of current markets. For apprais-
ers, it may be necessary to go back in time to find rel/-
evant comparisons and that must be done with care in
order to replicate today s conditions as an adjustment
tfo an older comparable. Not relating today’s market
tfo a two-year old sale can result in distorted, unreal-
istic, if not outright incorrect, value conclusions!

include:

a: challenges in capital market
environments exist withdownturns
In construction across sector;

b: the cost of money continues
to be a reality;

c¢: recognition that the overall

economy is performing “well
enough” with job creation taking
place: real estate has its ownunique
set of challenges;
d:thereisnorapid CRE recovery
on the horizon; and
e: continued cautious, or,

non-existent, investor behavior.
For investors and analysts of
ivestor behavior, it’s not com-
pletely doomand gloom. Thereare
opportunities for properties evenin
the down environments of current
markets. For appraisers, it may be
necessary to go back in time to
find relevant comparisons and that
must be done with care in order to
replicate today’s conditions as an
adjustmenttoanoldercomparable.
Not relating today’s market to a
two-year old sale can result in
distorted, unrealistic, ifnot outright
incorrect, value conclusions!

Bill Pastuszek, MAI, ASA, MRA
heads Shepherd Associates LLC,
Needham, Mass.

Shepherd
Associates, LLC

Real Estate Consulting, Review and Appraisal Services

399 CHESTNUT STREET
NEEDHAM, MA 02492
(617)928-1778 « FAX (617) 663-6208
e-mail: billp@shepherdnet.com
website: www.shepherdnet.com

Commercial/Industrial/Land Appraisals

Regulatory Audit/Appraisal Review

William J. Pastuszek, Jr., MAI, AI-GRS, MRA

2024 MID-YEAR REVIEW

July 26,2024 25


http:// www.shepherdnet.com 
mailto:billp@shepherdnet.com

HOTEL

| have lived through many slowdowns in my
career and each has a different personality

Earle Wason

Wason Assocs.
Hospitality R.E.
Brokerage Group

In the 1950s and 1960s there
was a television crime show:
Dragnet. Joe Friday the lead de-
tective had a slogan used often in
the show: “just the facts ma’am,
just the facts.” Unfortunately,
the facts for 2024: lower hotel
revenues, lower occupancy rates
and lower room rates. I am sure
this is not what most want to hear.
In looking back, 2022 was very
high revenue, occupancy and

26 July 26, 2024

room rate year. It is now not the
benchmark, but was instrumental
in many hotel sale prices in 2022
and 2023. Revenues dropped in
2023 and further dropped in 2024
to date and I cannot see a change
in that for the balance of the year.

What does that mean? I do not
know, but I do believe a change is
not likely until after the election.
have lived through many of these
slowdowns in my career and
each has a different personality.
We have had huge consolidation
of hotel ownership beginning in
the early 1990s. 1 have said be-
fore that we probably now have
a total number of hotel owners

about 60% less. This should help
in having less hotels in financial
trouble.

This leads to current interest
rates. Hotel financing has become
more difficult, and lenders are
looking for larger down-pay-
ments. Interest rates vary from
6.25% to 7.5% and it does look
like the Fed could reduce the Fed
Funds Rate by 50 basis points
the next time they meet in the
fall. Rates in the 7% to 8% range
have been the norm for most of
my career so looking for a big
decrease in rates is not likely.
That means we are back to the old
norm and a valuation adjustment.

If you are thinking of selling or
buying it makes no sense to wait
for the rates to go down as the
other adjustment to value is the
significant increase in operating
costs. Obviously: labor, cost of
goods, utilities, real estate taxes
and insurance costs. One hotel |
amvery familiar with just saw the
annual insurance cost move from
$82,000 per year to $145,000 per
year. This equates to lower profit-
ability and therefore lower values.

The cause for the revenue
decreases is alarming. There are
many factors for the softness in
demand: market volitivity, in-
flation, the large number of U.S.

2024 MID-YEAR REVIEW

citizens living paycheck to pay-
check, more Americans traveling
overseas, less Europeanstraveling
to the U.S. and more. Business
travel has leveled off at less than
seen in the pre-pandemic years.

As to hotel sales activity it has
decreased below 2023 levels.
There is limited inventory and
hotels that have been marketed
are still in 2022 or 2023 pricing
levels. Thedemandtobuy remains
solidbutbuyers outnumbersellers
and prices need to be adjusted
downward. Demand for good
quality hotels priced in the 9%
to 11% capitalization rate range
is still in play but very hard to
find. Some new construction still
exists but construction costs re-
main very high. There are now so
many brands available targeting
differentmarketsegments. Thisis
the generator of new construction,
but the level of new construction
should be fading until there is
growth in revenues and lenders
are better prepared to provide
financing.

My firm has been fortunate
in that we have presented hotels
for sale where the motivation is
based upon generational change.
These owners usually have low
debt, have been in ownership
for significant periods of time
and have good equity. We have
also been fortunate that many
roadside motels and inns which
were predicted to be outdated and
ready tobe demolished have made
a comeback. Tourists and travel-
ers are enamored by the funky
remodeling and quality rooms
seen in many of these properties.
I'have a property for sale that has
lime-green refrigerators in the
room, pink sinks and tile in the
baths and a retro upgrade to the
rooms. A good example of this is
the former Downtowner Motel in
Saratoga Springs. We brokered
this hotel a few years ago to Lark
Hotels, a boutique hotel specialty
firm with many properties here in
the Northeast. The hotel has gone
through a complete very “cool”
upgrade and is now known as the
Spa City Motor Lodge. A great
example ofthe changes occurring
in these smaller hotels/motels.

The hotel business can be
very resilient, but like spring in
New England “many bumps in
the road”.

Earle Wason, CCIM, is president
and owner of Wason Associates
Hospitality Real Estate Brokerage
Group, Portsmouth, N.H.




INDUSTRIAL

David
Skinner

Prescott

I am a relative babe in the real
estate business. And by the term
“relative babe” I do not mean to
refer to my boyish good looks,
charming personality, or other
relative babe-like qualities. 1
mean that [ am a “relative babe”
in that I started working in the
real estate business in 2017, and
am relatively a baby compared
to many of my broker colleagues
and associates in the marketplace
today. The 2022 downturn in the
economy is the first downturn
thatThave experienced, and there
are a number of observations to
make about whatis going on with
industrial cap rates since those
initial interestrate hikes. Looking
back tomynascent days asababy
agent in 2017, I first understood
cap rates to be a measure of the
value of investment risk, partic-
ularly with real estate. I learned
the back-of-the-napkin trick of
finding a property’s price per s/f
and then dividing it by 10, and I
felt like I could rent the property
forthatrentalrate, it was probably
a good buying basis. For exam-
ple, if I presented a property to a
buyer client for $100 per s/f and
we were confident that we could
achieve $10 in triple net rent, we
knew we could stabilize around
a 10 cap, which back in that day
was a great deal.

I aim to address two questions
here: first, I often hear “When
will industrial property values
go back to what we knew them
to be in 2020 and 2021?” I also
hearthe corollary, “Whenwillreal
estate pricingcome back to values
that normal buyers can afford?”
These two questions are asked by
different types ofreal estate stock-
holders. The former is typically
asked by owners who want to
sell but have the record-breaking
sale prices during the times of
record-breaking interest rates in
their minds for the value of their
real estate. The latter is asked by
users and investors who likely
have seen property values in a
particular geography for a long
time and are aware of what things
have historically cost.

To address the former question
aboutwhenvalues will come back
up, itisimportanttorecognize that

The state of the union

of industrial property values

there are more economic drivers
that raise the value of a property
than simply the lending interest
rate. For property values to go up
in the minds of the market, a shift
must occur in the tenant base that
would more broadly fuel tenant
expansion. As tenants and even
user-buyers grow and expand
in their industrial marketplace,
available space will become
scarce which will make property
values grow again. Many prog-
nosticators and political pundits
often posit that the election will
impact not only interest rates, but
also consumer confidence, which
drives all sectors of the economy.

The events of the last few weeks
has clarified in my mind that this
is certainly the case.

On the other hand, many
buyers are continuing to ask
when values will come down to
what some would call “reality.”
There is some truth to this, in
that many sellers are not being,
what one disappointed buyer
called recently, “realistic.” It has
remained true that many property
ownersarenot “realistic” because
they do not need to be. To put it
another way, they don’t need to
sell. However, there are owners
who still do need to sell, and

when they do, they will look at
whatthe marketis bringing them,
and they will transact. As this
continuously happens over the
next few months and years, and
appraiserssee asteady increase of
salecompsinaconsistently lower
range, appraisals will reflect this
pricing adjustment, and property
will begin to trade again at lower
values.

In the industrial world, the
recent high interest rate environ-
ment has rewarded the healthy
local businesses with strong
financials who have been looking
for a location for their business-

es. Investors who have a strong
performance over a long period
oftime are also able to have some
success with banks. However,
speculative investments have
been challenging to finance.

If you are a property owner,
do your best to keep your fi-
nancially healthy tenants, and
if you are a buyer, don’t give up
looking for your dream home, it
may be right around the corner!

David Skinner is an advisor, part-
ner with Prescott, Lincoln, Mass.
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INSURANCE

The morphing of real estate occupancies
and its impact on risk management

Spencer
Macalaster

Risk Strategies

Having sat on the board of di-
rectors for the Downtown Boston
Business Improvement District, we
are intimately aware of the social,
financial and employee impact the
COVID-19 pandemic has had on
Boston’s commercial real estate
district. Footfall traffic has dropped
and tenant office space utilization
is in the single digits. The ripple
effect on local business cannot be
understated and this is not unique

T——_—-

to Boston.

Since March of 2020, com-
mercial, retail and hospitality real
estate nationally has seen a utiliza-
tion drop of over 30%. In certain
sectors the drop in utilization has
been much greater. The national
impact of this is dramatic. Hotels
are suffering an economic down-
turn. Retail has seen stalwarts in-
cluding Brooks Brothers, Neiman
Marcus, Lord & Taylor, J.C. Penny
and innumerable small operators
close their doors. Global office
occupancies will inevitably drop
due to the new remote and hybrid
work paradigm, driven not least
by businesses eyeing cost savings

RESIDENTIAL
COMMERCIAL

ASSISTED LIVING
DEVELOPMENT

and access to remote talent in their
overall space and occupancy plans.

Questions commercial real
estate owners will have to face in
this upheaval include:

* How will remote / hybrid oc-
cupancy affect tenant space needs
and lease renewals?

* What new systems will be
required to make the office occu-
pancy as healthy as possible?

* Properties that remain vacant
will face increased exposure to lia-
bilities such as fire, water damage,
vandalism, or deterioration.

The challenges created for cities
with this dramatic downturn in
office occupancy arenot, however,

For more information about Risk Strategies
and our insurance solutions, contact
Spencer Macalaster at 617.330.5705

or smacalaster@risk-strategies.com
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much different than those faced by
the regional manufacturing hubs
in past decades. These centers of
manufacturingbecame obsolete as
industries moved and globalized.
Hugemillbuildings and complexes
sat fallow for decades until housing
and other uses revitalized those
properties. Downtown office and
retail may face the same fate. But,
what uses will come next?

Options abound. Housing and
life sciences conversions are two
areas where much discussion is
already taking place.

Retrofitting buildings into lab
and research space is being active-
ly pursued by many owners and

strategies
www.RiskStrategies.com
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developers who see these activi-
ties as largely requiring in-person
workforces. Steve Lynch, principal
with King Street Propertiesalife sci-
ences developer, was quoted in the
Boston Business Journal (https://
www.bizjournals.com/boston/
news/2021/10/01/a-eureka-mo-
ment-for-boston-area-conversions-
from-o0.html) as saying, “demand
for life-science real estate is really
built upon the growth in medical
innovation. And we’re lucky. We
live in the golden era of medical
innovation. New therapiesarebeing
created in real time for diseases that
have puzzled scientists for a long
time. One new therapy can launch
a very good-sized company. That
really is the engine room, if you
will, for the demand we see for the
buildings that are being built.”

Life sciences workforces will
need places to live. Hotels are
being considered for apartments
or assisted living facilities. For
remote-oriented companies need-
ing temporary accommodations,
office space may be adapted into
common flexible “hoteling” con-
cepts. Whatever the use, needed
adaptations will take time and the
engineering required to upgrade
structural and electrical systems
will be expensive.

Cityand state government agen-
cies who oversee this expansion
and re-use of existing real estate
are faced with new political hur-
dles. Noise, height, air emissions
and other factors are causing
some to question whether these
new occupancies are appropriate
for their neighborhoods. Lab con-
versions require higher quantities
of electrical supply, sophisticated
HVAC and mechanical systems,
increase plumbing, and higher
floor to ceiling heights, which
can make the conversion difficult.
Hotel conversions into residential
or long-term care facilities pose
similar challenges.

Risk managers will also need
to consider insurance exposure
changes. Exposure to vacant build-
ing insurance, higher replacement
cost values, pollution exposures
that are not historically part of an
office occupancy are among the
considerations we must evaluate.
Prudent approach to the myriad of
questions when looking to convert
office, retail or hospitality space to
alternative uses must be part of the
long-term plan.

Spencer Macalaster is executive
vice president of Risk Strategies,
Boston, Mass.
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MAINE BROKERAGE

Welcome to the Old Normal

Justin
Lamontagne

The Dunham Group

Sam
LeGeyt

The Dunham Group

The Southern Maine commer-
cial real estate market is fine.
Admittedly, that’s a very vanilla
descriptor, but it’s accurate. Since
COVID, ourmarket, likemany, has
been going gangbusters with in-
creasing valuesand demand across
all sectors. We had record-setting
yearsin ’20, 21 and *22 with 2023
starting to stabilize. However, the
incessant calls and demand have
clearly slowedin2024. Butonly in
comparison to the last four years.
The truth is it feels very 2019-ish.
In other words, normal! The fol-
lowing is a summary and forecast
of the industrial and office sectors
in Southern Maine.

Southern Maine Industrial
Market Summary by Justin
Lamontagne

Our expanded industrial market
survey now tracks over 30 mil-
lion s/f in 15 cities and towns in
Southern Maine. AsofJuly 1,2024
the total vacancy rate is a paltry
2.27%. This is up slightly since
1Q, butonly amere 30 basis points.
Drilling down into sub-markets,
the Greater Portland vacancy rate
is stiflingly low at 0.69%. To put
that in perspective, of a total 19
million s/f in nine cities/towns (a
10-mile radius), only 131,000 s/f
is available (70,000 s/f in a single
building!). This is a striking fact
and, as I’ve reported previously,
simply bad for business in the
Portland area.

The lack of inventory is forcing
businesses to consider alternate
locations and, in some cases,
that’s out of state. While new
constructionand land development
remain options, they are costly and
time-consuming endeavors. Many
users and brokers are considering
creative repurposing of office and
retail spaces. Thistrend has already
begun with some small success sto-
ries. I suspect this trend to continue
and exacerbate.

Not surprisingly, industrial
values, both for sale and lease,
continue to appreciate dramatical-
ly. Sale prices now regularly top
$100 per s/f, and in some cases,
at replacement values of $150 per
s/f or more. This proves that the
oftencomplicated and slow process
of new construction is deterring
end-users. And it further indicates
that““shovel-ready” industrial land
sites like the Innovation District at
Scarborough Downs are the most
successful model.

Lease prices are also on the rise,

though not as dramatically as sale
values. And, anecdotally, leasing
activity has slowed. While the
vacancy ratesreflectaclear supply/
demand imbalance, our phone
and deal action suggest that may
change slightly towards the end of
the year. Most listed spaces on the
market are now asking well above
$10 per s/f NNN, reaching as high
as $13-14/pers/f for smaller units,
surpassing rates for class B and
low-A office spaces inmany cases.
This has led to sticker shock for
industrial tenants, especially those
newtothe marketoraccustomedto
years of ratesnear $5-6 per s/f. This

push-back from tenants is partially
accounting for the slower pace in
lease rate increases.

Southern Maine Office Mar-
ket Summary by Sam LeGeyt

Although the activity within
the Southern Maine office market
feels steadier than the recent past,
the numbers tell a story we have
heardsince the onsetof COVID. In
the firsthalfofthe year, the Greater
Portland market has seen only 63
leases signed, the lowest number
in our data set, tied with the fateful
year of 2021. The average over
the past 10 years YTD is around
94 deals done, almost 50% more
than this year.

The challenge with data and
comparables is that in analyzing
them we are constantly looking
out the back window when what is

ahead is most important. In talking
with other brokers and in my own
travels, I am confident that most
professionals feel cautiously opti-
mistic about the general health of
the Greater Portland office market
and where it is headed.

The market has shown active
demand for right sized properties
both forlease and forsale,and even
with the challenges of rising tenant
improvement costs, and interest
rates, deals are still happening.
Purchasing demand from owner
occupants has continued to drive
the majority of sales in the office
market, where investors have been
more hesitant than in years past.

Although we are continuing to
see corporate pullback in size and
length of term of office leasing
deals, in many cases, tenants are
looking again for more room to

gather, collaborate, and mentor
their staff. TD Bank is a recent ex-
ample ofthepullback. They willbe
vacating over 350,000 s/fbetween
Falmouth and Lewiston-Auburn
over the next year and a half.

Landlords ofspacesover 10,000
s/f are still competing hard for
deals with tenant improvement
allowances and other concessions,
butinamarketthatislargely driven
by the 3,000-10,000 s/f tenant,
we remain cautiously optimistic.
Small to medium-sized office
tenants will drive our deal flow in
the coming year.

Justin Lamontagne, CCIM, SIOR, is
a partner/designated broker and
Sam LeGeyt is a partner/broker
with The Dunham Group, Portland,
ME.
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MASSACHUSETTS BROKERAGE

Anticipation of Fed’s rate cuts poised to unlock
capital, driving investment surge in 495 Corridor

Nate
Nickerson

Fieldstone
Commercial Props.

Introduction

The industrial real estate market
inthe495 Corridor has shownresil-
ience amidsteconomic fluctuations
over the past few years. As we look
towards the latter half of 2024 and
into 2025, there is growing antici-
pationthatthe Federal Reserve may
lower interest rates. This potential
rate cut could serve as a catalyst,
unlocking significant amounts of
sideline capital and driving a surge

in investment activity. This article
explores the implications of poten-
tial Federal Reserverate cuts onthe
industrial real estate market in the
495 Corridor and how this could
reshape the investment landscape.

Current Market Dynamics

The 495 Corridor, a critical
industrial hub, has experienced var-
ious marketshifts when comparing
thefirsttwo quarters 0f2022,2023,
and 2024:

1. Sale Price Per Square Foot:
Contrarytoprevious trends, the sale
price per square foot increased to
$170 in 2024 from $149 in 2023,
reflecting a higher valuation per

unitareadespite fewer transactions.
In 2022, the sale price per square
foot was $158.

2. Transaction Volume: There
has been a consistent decline in
sales volume, dropping from $837
million in the first half of 2022 to
$552 million in the same period of
2023, and further to $275 million
in 2024. This indicates reduced
overall market activity.

Impact of Potential Federal
Reserve Rate Cuts

The potential for the Federal
Reserve to lower interest rates
introduces both opportunities and
challenges for the 495 Corridor’s

industrial real estate market. Here
are the key impacts:

1. Increased Investment Ac-
tivity

Lower interest rates would
reduce borrowing costs, making
it more attractive for investors
to finance new acquisitions and
developments. This could lead
to an increase in sales volume as
more capital becomes available.
Investors currently sitting on the
sidelines due to higher borrowing
costs may find the market more
accessible, leading to a surge in
investment activity.

2. Enhanced Property Valu-
ations

Nate Nickerson
Owner & Advisor

d

FIELDSTONE

Commercial Properties Inc.

Building Owner Representation

Consultation and Analysis
Tenant Representation

1 Monarch Drive, Suite 200
Littleton, MA, 01460

617.360.7256
fieldstonecp.com

Asborrowingbecomes cheaper,
the demand for industrial proper-
ties could rise, leading to higher
sale prices per square foot. This
would benefit current property
owners looking to sell and could
stimulate further investment in
upgrading properties. Enhanced
property valuations would also
improve the overall market senti-
ment, attracting more investors to
the region.

3. Economic Growth and
Stability

Lower interest rates can spur
broader economic growth, boost-
ing demand for industrial space as
businesses expand their operations.
This would further strengthen the
market and attract more investors
to the 495 Corridor. Economic
stability, driven by favorable bor-
rowing conditions, would support
long-term investment strategies
and sustainable growth.

4. Deployment of Sideline
Capital

There are large amounts of cap-
ital on the sidelines, waiting for
positive market changes to deploy
funds. A reduction in interest rates
could act as a catalyst, triggering
this capital influx into the industrial
real estate market. This increased
liquidity would drive investment
activity, supporting property ac-
quisitions, developments, and
upgrades. The influx of capital
couldalsolead tomore competitive
bidding for properties, driving up
valuations and enhancing market
vibrancy.

Leasing Activity in the 495
Corridor

Leasing activity is another crit-
ical component of the industrial
real estate market, and it plays a
significant role in shaping market
dynamics and investment deci-
sions.

1.Demand for Industrial Space

Despite fluctuations in property
sales, the demand for industrial
space in the 495 Corridor has
remained robust. The region’s stra-
tegic location, offering excellent
connectivity tomajor highways and
transportation networks, makes it
an attractive destination for logis-
tics and distribution operations.
This demand is reflected in high
occupancy rates and strong leasing
activity, particularly for well-locat-
ed and fully leased properties.

FOR FULL STORY VISIT NEREJ.COM

Nate Nickerson is the owner and
advisor of Fieldstone Commercial
Properties Inc., Littleton, Mass.
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NEW HAMPSHIRE BROKERAGE

Office and industrial markets

navigating notable transformations

Kristie
Russell
Colliers

The New Hampshire office and
industrial markets are experiencing
significant shifts as we move past
the halfway point 0£2024. Despite
the rising vacancy rates in both
markets, some tenants still struggle
to find the right space due to ame-
nities, location, or size constraints.

Office Market

Although the overall vacancy
rate has been increasing over the
last two years, some office users
still find it challenging to locate
suitable space, especially in spe-
cific submarkets. Tenants looking
for small space and those in certain
class A markets are particularly
impacted. Residential conversions
have also played a role, lowering
the vacancy rate and contributing
to higher asking rent.

In the past year, the office va-
cancy rate rose by 2.3%, but the
rate of increase has slowed over
thelastthree quarters. A significant
factor in this spike was the closure
of Liberty Mutual’s 575,800 s/f
operation in Dover at the end of
2023. Excluding this event, the
average quarter-to-quarter change
in vacancy has been a minimal
increase of 0.1% over the last year.

Despite the overall increase in
vacancy, some submarkets have
seenrates fall overthelastyear. The
rate in the Manchester submarket
dropped by 1.9%, due in part to
the stable class A category, which
had no change. This stability is
due to the conversion of vacant
office space at 1000 Elm St. into
apartments. In addition, the area
welcomed some new tenants and
others expanded, like Shaheen &
Gordon, which will relocate and
expand into 11,000 s/f at 1155
Elm St. by the end of the summer.

Rental rates have varied by
submarket. The statewide direct
asking rent increased by 4.4%
($0.92 per s/f) over the past year.
Notably, Manchester’s reduced
vacancy rate contributed toa 7.6%
($1.50 per s/f) rise in its direct
asking rate. Salem experienced
a significant 13% ($2.96 per s/f)
bump in its direct rent, largely due
to the newly constructed office
building at Tuscan Village. Part
of this new building was leased
upon completion, with AutoStore
opening its North American head-
quartersin40,000s/f. However, the
additional 13,000 s/fhit the market

with above-average asking rent.

Industrial Market

The industrial market is also
undergoing substantial changes,
marked by rising vacancy rates and
stabilizing rental rates. Overthe last
year, the vacancy rate increased by
2.8%, ending the second quarter at
5.9%. Contributing factors include
location issues, functional obsoles-
cence,and highaskingrents, aswell
as new speculative construction.

The Nashua submarket was no-
tably affected by new construction,
withits vacancy rate rising by 6.8%
over the last year to 9.4%. Key
developments impacting the rate
include the 323,750 s/f project at

50 Robert Milligan Pkwy. in Mer-
rimack, which remains vacant, and
the 504,000 s/f warehouse at 48
Friars Dr. in Hudson, where Life is
Goodleased approximately 75% of
the space. However, about 126,000
s/fof this warehouse remains avail-
able, with an additional 126,000 s/f
settobecomeavailableinthe future.

Industrial rents have generally
trended upward in recent years,
but over the past year, the overall
asking rate fell by 1% ($0.12 per
s/f), ending the second quarter
at $11.98 NNN. Direct asking
rates remained relatively stable
with a modest 0.4% ($0.04 per
s/f) increase, while sublease rates

dropped significantly by 22.8%
($2.11 per s/f) year-over-year.

Sublessors of large blocks of
space have started to drop rents as
overall demand has slowed. For
example, rent forthe 200,000 s/ for-
merAlene Candle spacein Amherst
dropped by 30.8% ($3.00 per s/f)
at the beginning of the year, which
softened the submarket’s overall
rent, falling by 3.2% year-over-
year. Also, it is the only warehouse
space for sublease in the submarket
swaying the entire category.

With another 6.5 million s/f
proposed or under construction
across New Hampshire, the market
could continue to be impacted.

However, there is a slowdown in
speculative projects being built
without tenants in place. Some
projects, like 7 Crow’s Nest Circle
in Merrimack, are being built in
phases. 100,000 s/f of the 359,000
s/f development is already under
construction, with the owner taking
part of the building. During the
second quarter, Gregstrom Corp.,
a plastic contract manufacturing
company, leased 54,000 s/f in the
new facility.
FOR FULL STORY VISIT NEREJ.COM

Kristie Russell is a research man-
ager | New Hampshire and Maine,
with Colliers, Manchester, NH.

Featured Properties

Colliers

Accelerating success.

active industrial parks

* Right off I-93, Exit 6

* Flexible lease terms that allow for |,
eventual owner occupancy

List Price: $3,995,000

* Ideal for investors or owner-users

* Opportunities for users & investors: | ,
building has multiple entrances,
restrooms & utility services

Brokerage | Property Management | Financial Services

* 7,500+ SF commercial building
with 3 office/retail spaces; Tenants
are on month-to-month leases

Featuring mill-style exposed brick
& beams, hardwood floors, large
windows & high ceilings

Located in the West End, about a
mile to downtown & less than 2.5+
miles from 1-95 & Route 1

Call for Offers

669 E Industrial Park Dr, Manchester, NH |l 959 Islington Street, Portsmouth, NH 1705 Route 202, Winthrop, ME

Flex/R&D/Warehouse Building | West End Commercial Building | Highly Visible Industrial/Office

* 29,395+ SF fully air conditioned
flex/R&D/whse building on 2.36+
acres in one of Manchester's most

more

+1 603 623 0100 | colliersnh.com

* 130,000+ SF industrial/office
building sitting on 18.96+ acres

+ Significant income producer with
solid tenant mix

+ 21,500+ SF vacancy & development
upside for owner/user

* Over $700K in recent upgrades
& renovations including new LED
lighting, flooring, HVAC units &

List Price: $9,950,000

Winthrop
Fire Dept

FOXMN
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RESTAURANT

Analyzing the return on investment leads to
increased activity among restaurant sellers

Dennis

Serpone
The National
Restaurant Exchange

An increase in operating costs,
supply chain concerns, and the
ongoing struggle of maintaining
a consistent workforce has caused
many owners of food and liquor
businesses to consider the possi-
bility of selling. This is certainly
why we see so many restaurants,
both big and small, on the market.

In order to more clearly view
the movement of the restaurant
industry, each segment should be

looked at separately. The pressure
has never been greater for the
marginal independentoperator, but
the successful chain operators feel
some pain also as evidenced by
the consolidation oflegacy chains.

The markethasbeen very active
over the past couple of years with
some of the more well-known
regional chains spinning off their
under-performing units. . .did you
everexpecttoseeaclosed McDon-
alds? Some of the mom and pop
operators have beenunableto cope
with the rising costs of operation
and have either sold or simply
created a deal with the landlord
to get out of a lease, sold off their

equipment, and moved on.

It has always been said that if
you can generate cash flow, you
can be successful. Well, that’s not
thecaserightnow. Thereare plenty
of restaurants that are ‘churning’
dollars butthere’s little or no profit
at the end of the year. If you look
closely you can see where the
restaurantoperatorsare ‘betweena
rock and a hard place’. They have
asignificantinvestmenttorecover,
they need to keep their staff busy,
they need to keep the seats full, and
they need to pay their bills. Most
independent restaurants run on a
very small margin...obviously,
this depends on the specific type

of restaurant, but generally as low
as 7% of sales to a high of 20%.

However, we recently sold a
pizzeria doing $60,000 per week
with the seller netting almost
$500,000 per year. Our largest
sale so far this year is a fast casual
operation, without liquor, doing
$100,000 per week, netting $1.5
million per year. These examples
are the exceptions.

Most food and beverage opera-
tions where the owner is actively
hands-on, all things being equal,
can increase net profit by getting
more customers and by getting
more out of them. What does that
mean? It means you have to find

swim, kayak, and snorkel.

HOTEL EXCHANGE

INDIAN AVE ~~NEWPORT, RI ~~ CELEBRITY MANSE

ASKING PRICE: $12 MILLION

Dennis Serpone, Founder

THE HOTEL EXCHANGE

“Specializing in the sale of hospitality businesses”

Presenting a commanding waterfront estate with a mooring and direct access to a secluded 700" cove with sandy beach, crystal clear
water, and ancient caves and minerals.

Sitting on just under 2 acres of land, this shingle-style seaside retreat offers the best in resort living. A pool and hot tub with
panoramic water views, full gym, cinema, Great Room,and a rock sauna.

An expansive lawn leads to a private path to the enchanting cove and beach. The perfect place to unwind, sunbathe, paddle board,

Minutes to downtown Newport and just over an hour from Boston. Don’t miss this exceptionally rare offering. This private home
was recently licensed as Wellness Resort with 9 private suites each with private baths. This is currently a booming business.

EASILY REDEDICATED FOR A PRIVATE RESIDENCE.
Jay Leno just bought a similar home nearby for $13M. — An empty 2 acre, buildable lot, close by, just sold for $11M.

580 Salem St., Ste. 12, Wakefield, MA 01880
Cell: (617)721-9655
dserpone@comcast.net

www.TheHotelExchange.com
CAPE OFFICE: 14 Rainbow Rd. West Yarmouth, MA 02673 | FLORIDA OFFICE: 5420 No. Ocean Dr., Singer Island, FL 33404
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a way to attract ‘new’ customers
and make it easy for them to spend
morethan they expected. Isn’t that
truetoday? When was the lasttime
thatyouwereoutto lunchordinner,
alone or with family and friends
that the bill wasn’t significantly
higher than you anticipated?

Subsequently, the customer is
goingoutto full-servicerestaurants
less frequently and/or spending
less money:.

With all these factors, restau-
rant owners are evaluating their
options...should they continue
to struggle or should they sell.
In the case where they decide to
sell, they have another decision. ..
should they try to sell on their own
or should they hire a broker. For
those that decide to hire a broker,
they have to decide whether to
giveitto their good customer who
sell houses or to a commercial
broker who is most comfortable
selling office buildings or should
they hire a restaurant specialist.
At some point, they realize that
food and liquor businesses are a
very different commodity. More
importantly, typically the seller
has to provide the buyer with a
first or second mortgage. The
average deal requires a cash down
payment of approximately one-
third to half of the sale price with
the seller holding the paper for the
balance over a five- to seven-year
term with prevailing interestrates.
However, in the event that a deal
qualifies for SBA financing, the
cashdown payment fromtheseller
will be less.

For the successful, seasoned
operator, this is a great time to add
new locations. Whether buying an
existing food operation or leasing
a ‘vanilla box’ in one of the many
mixed-use lifestyle centers being
built, this is a great time to expand.
Multi-unitoperators are selling off
underperforming units and taking
advantage ofthe triple-Alocations
and facilities in the new lifestyle
centers.

For some operators these are
the worst of times and for others
this is the best of times. As long as
peopleneedto eatand people need
to be entertained, food and liquor
businesses will always survive, the
only thing that changes is the face
of the operator and the size of the
bottom line.

Dennis Serpone is the founder of
The National Restaurant Exchange,
The Hotel Exchange, and Cannabis
Business Brokers, Wakefield,
Mass.
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RHODE ISLAND INDUSTRIAL

Outlook for second half of 2024 is positive

Julie
Freshman

MG Commercial
Real Estate

George
Paskalis

MG Commercial
Real Estate

The Rhode Island industrial market
continues to exhibit low supply and
steady demand. Vacancy rates for in-
dustrial space in Rhode Island remain
low and in the 3-4% range for “modern”
single-story industrial buildings, which
isanincreaseintherecent 1-2%vacancy
rates. Persistently low vacancy rates
continueto lead towards fewer buildings
coming available for owners/users, and
inflation and interest rates are reducing
buyer’s purchasing power, forcing some
potential endusersto lease vs. purchase.
We have seen some softening in the
leasing market but there is still enough
demand with landlords becoming a bit
more competitive to attract tenants, and
spaces are expected to continue to lease
up. Much of the demand has come from
the logistics/distribution sector, as well
as fromself-storage groups, manufactur-
ers, contractors and the medical supply
and device industries.

For owners of fully leased buildings
looking to sell, demand remains steady
from industrial investors. However,
inflation and interest rates continue
to cause investors to reassess their
underwriting. Nevertheless, investors
are out there looking for opportunistic
deals or safe bets.

Recent lease transactions include
132,000 s/f of industrial space that was
leased at 10 Briggs Dr. in East Green-
wich; 70,521 s/f of industrial space that
was leased to a sailboat manufacturer at
1159-1193 Broad St. in Central Falls;
and 93,000 s/f and 127,000 s/f of
distribution space that was leased at
145 Commerce Dr. in Warwick (North-
Point’s development) to two national
tenants. Notable spaces available for
lease include a 150,000 s/f distribution
building for lease at 100 Maple Ridge
Dr. in Cumberland; 100,000 s/f of
warehouse space at 500 Callahan Rd.
in North Kingstown/ Quonset; 50,000-
100,000 s/f of warehouse space at 815
Jefferson Blvd. in Warwick; 30,636 s/f
of industrial space at 1600 Division Rd.
in West Warwick; and 270,000 s/fat 145
Commerce Dr. in Warwick.

On the sale side, 1 Kenney Dr. in
Cranston, totaling 145,975 s/f, sold to a
self-storage developer for $8.8 millionin
April 2024; a 2.65-acre industrial prop-
erty containinga 7,728 s/foffice/garage
building and multiple covered canopy
areassold for $2.55 millioninMay 2024
toaconstructioncompany;anda27,066
s/f industrial building at 833 Dyer Ave.
in Cranston sold for $1.95 million in
June 2024. The demand on the sale side
remains steady, but higher interest rates
continue to reduce buyers’ purchasing
power compared with last year.

Industrial lease rates in Rhode Island
have increased over the past couple

of years and are now in the $6-7 per
s/f range, NNN for bulk warehouse
space, in the $7-8 per s/f range for
general purpose industrial space, and
around $10 per s/f for flex space. Sale
prices for 20,000 s/f to 50,000 s/f have
continued to range from $65 to as high
as $100 per s/f.

For the most part there is little new
construction of industrial buildings due
to lease rates that have not increased to
orabovetherates necessary tojustify the
high costassociated with new construc-
tion, with the exception of NorthPoint
Development’s I-95 Gateway Building
1 at 145 Commerce Dr. in Warwick,

near the airport. The construction of this
building was completed last year, and
two national tenants have been secured
for 220,000 s/f of the 491,496 s/f high
bay warehouse building. Additionally,
new industrial/flex buildings have
been constructed on Quonset Develop-
ment Corp.’s (QDC’s) Flex Industrial
Campus. The buildings include move-
in-ready, modern industrial spaces
that include high-bay manufacturing,
warehouse and office space. In 2023,
construction was completed on Build-
ings 6 and 7 and begun on Buildings 8
and9. The campus will eventually have
10 buildings and over 300,000 s/f of
space. All completed buildings are fully
leased. Leaserates needed to justify new
construction generally range from over
$10pers/ftotheteens pers/f, NNN. On
July 15, 2024, federal, state and local
leaders joined the QDC and Seaview

Railroad for a ribbon cutting and train
ride to celebrate recent upgrades to
Quonset’s rail infrastructure including
the Seaview Engine house, Mill Creek
Railyard and the new Davisville Main
Connector Line. Seaview Railroad
hauls freight for Quonset businesses
and shipments to and from the Port of
Davisville.

Regarding new industrial devel-
opments, one notable project is the
Comstock Industrial Center, located
immediately off of 1-295 in western
Cranston, which is a fully approved,
two building, industrial center in RI’s
Western Cranston Industrial Park. Being
developed in two phases, phase I will
conclude with the delivery of a 70,000
s/f high bay warehouse building in Q1
2025, with phase II commencing as
a 200,000 s/f build-to-suit high bay
warchouse building. The lease rates

for these speculative developments and
build-to-suit leasing opportunities will
be determined based on tenant needs.

The outlook for the industrial real
estate market in Rhode Island in the
second halfof2024 s positive. Demand
forindustrial space is expected to remain
steady, and vacancy rates are expected
to remain low. Rents have moderated
a bit as more supply has come online,
but the leasing market remains strong.
The low supply and steady demand has
continued to keep the sale market strong
forempty buildings, sometimes leading
to multiple offer scenarios.

Julie Freshman, member associate,
SIOR, is a vice president, and George
Paskalis, SIOR, is an executive vice
president with MG Commercial Real
Estate, Providence, R.l.

INDUSTRIAL PROPERTY FOR LEASE

527 PLEASANT STREET

Attleboro, MA

PROPERTY DESCRIPTION

527 Pleasant Street totals 99,810 SF of manufacturing and
warehouse space and is situated on 17 +/- acres. The building is
comprised of 16'-22' clear ceiling heights, and 2 existing loading
docks with the ability to add multiple loading dock doors. The
building boasts up to 5 megawatts of power, 5,160 square feet
of office space and rail access.

PROPERTY HIGHLIGHTS

Up to 99,810 SF Warehouse/Manufacturing Space

Multiple Dock Door Options

Rail Access

5 Megawatts of Power Available
16'-22' Clear Ceiling Height

Convenient Access to I-95/ 1-295

LOCATION DESCRIPTION

Located

industrial park.

in the former Texas Instruments Campus, now a
mature, multi-tenant, industrial park, the subject property is 3
miles from 1-95 and 1-295 and just 20 minutes to 1-495. Access
to major cities, including Providence and Boston are only 25
and 50 minutes respectively. All amenities, including food,
banking, conveniences, etc. are located at the gateway to the

OFFERING SUMMARY

Lease Rate: Negotiable
Available SF: 40,850-99,810 SF
Lot Size: 17 Acres
Building Size: 99,810 SF

GEORGE PASKALIS, SIOR
Executive Vice President
401.751.3200 x3303
george@mgcommercial.com

LEEDS MITCHELL IV, SIOR
Executive Vice President
401.751.3200 x3307
leeds@mgcommercial.com

JULIE FRESHMAN
Vice President
401.751.3200 x3309

julie@mgcommercial.com

365 Eddy Street, Penthouse Suite
Providence, Rhode Island 02903
mgcommercial.com

This information has been secured from sources we believe to be reliable, but we make no representation or warranties, expressed or implied, as to the accuracy of the information. All references to age, sq. footage, income, and expenses
are approximate. Buyers should conduct their own independent investigations and rely only on those results.
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UAIL ABLE NOW! 48 SwoRD STREET, AUBURN, MA

2 5[][] 9, []l][l S[l F[ PRINIE OFFICE SPACE

FIRST FLOOR OF MODERN, TWO-STORY BUILDING

Conveniently located Near Rte. 146, 1-290, 1-190, |-395, I-495
and the Mass. Turnpike

BRIGHT AIRY SPACE / RoBUST DATA INFRASTRUCTURE /

RENOVATED LOBBY / AMPLE PARKING /
CONVENIENT TO SHOPPING AND RESTAURANTS /

SCHEDULE A VISIT TODAY. 978.365.4585 or rentals@aide.con
@ ‘ AI DC mﬂmlﬁ'ﬁusmm DEVELOPMENT CORPORATION
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ULTITASKING WORLD...
SHOULD MULTITASK

Micro units y
115,000 sf retail space
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If ‘you are toying with the idea of mixed use or are already serious about it

call 603-770-2491 today to find out how we can help you
turn your idea into a finished, successful mixed use project.

6\1 THA Architeces, LLC

Architecture Planning Consulting Interior Design

THA ARCHITECTS, LLC | 89 WILLOW BROOK AVENUE | STRATHAM NH, 03885
603.770.2491 | WWW.THAARC.COM
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TENANT

REQUIRED SIZE

Tenant/Buyer Representation

TARGET AREAS

TYPE / DETAILS

Retail boxes,

CONTACT PERSON

TH"E SIUHAGE lg(()),(())(())(()) tSoF 1\]’22:15 terr; ?JHS(L well-located industrial, and land Chris McMahon & Travis Ginsberg
’ ldwes *must be zoned for self storage, purchase only
LHE 15,000 to MA, ME, Grocery anchored and strip centers . s
XS 30,000 SF NH, VT *2nd generation fitness preferred Chris McMahon & Travis Ginsberg
THE i
JOlnT ?00 to 1’40.0 S ¥ MA, NH Lifestyle, grocery anchored Chris McMahon & Travis Ginsberg
e tic (15’ frontage minimum) and strip centers
1,350 to 2,200 SF  |MA, NH, VT, ME, RI Grocery anchored and strip centers . . e
(18’ frontage minimum| (Select Markets) *high foot traffic areas Chris McMahon & Travis Ginsberg
-~ 0.5 to 1.0 acre . _ - T
AEAECL? Bllhl()O t/o d‘a,f)00ﬂSlF South;alst MA Pad s;::)ii;lil(:(islfi{?s)s;(;:ilzz(i’.:lﬁzt::flll:il:gglngs, Chris McMahon & Travis Ginsberg
& g. w/ drive thru
1.0 0 2.0 Corner Sites, Highway Off/On-Ramps .
@iarrett’s (f csrzscr:s ide:)res MA, NH, RI Lighted In’tersections, High Traffic ' Chris McMahon & Danny Schwarz
<=JF FAMILY MARKET : *must be zoned for gas / fuel sales
1.0 to 1.25 acres Pad sites, end-caps, land, existing buildings,
4,500 SF +/- Bldg. NH build to suit *drive-thru required Chris McMahon & Travis Ginsberg
w/ drive thru *strong preference to purchase
o 1.200 to Pad sites, end-caps, land, existing buildings,
Q 3 ’000 SF MA, NH, VT build to suits Chris McMahon & Travis Ginsberg
Doming's > *drive-thru for pick up preferred
2,000 to NH, VT, ME, Lifestyle, grocery anchored and . L.
rﬂeﬂs;g rs 2”500 SF M A, RI strip centers Chris McMahon & Travis Ginsberg
. Freestanding, strip centers and
tmplcalc AFE ;’ggg Stl(; Mé’TNll\_I,I’ERI’ grocery anchored Chris McMahon & Travis Ginsberg
s > *drive-thru preferred
1,'500 to 2,000.SF MA, NH Pad Site.s, land, build to suits Chris McMahon & Danny Schwarz
10-Min Oil Change (min 0.4 acre sites) *high traffic areas
Celebree (pl?n’soggtg;i:)i’g(l]gyszﬂea MA Freeﬁtanding., shopping center endcaps, Chris McMahon, Travis Ginsberg &
SCHOOL of 3,500+ SF) / 1.25 Ac+ build to suit, and development land John Dowd
Freestanding, pad sites or end-caps
|H°p :’gg(()) ;‘;_ éVIIA’ R;[& kCT *purchase or lease Chris McMahon & Travis Ginsberg
\—/ g (Select Markets) *former restaurants are ideal
American 3,100 to NH Retail strip centers, freestanding, .
+ Red Cross 6,000 SF (Select Markets) inline, and end-caps Chris McMahon & Danny Schwarz
:O:rangetheorg" 32 ?(())(? g;, ME,NH, VT Grocery anchored and strip centers Chris McMahon
FI THNETS S 9
'ﬁ PetWellClinic lioo%tgF (Sel?g?ﬁdljg(e ts) Grocery anchored and strip centers Chris McMahon & Danny Schwarz
b
21 ’533 ;‘; (Selectl\l/\[/ﬁlrkets) Grocery anchored and strip centers Chris McMahon & Travis Ginsberg
b
1,000 to MA, NH, Freestanding, strip centers and P, .
2,000 SF RI CT grocery anchored Travis Ginsberg & Chris McMahon
¥ mgsmgggoﬁ‘ 21 ’5&? ;% (Selectl\l/\[/ﬁxrkets) Grocery anchored and strip centers Chris McMahon & Travis Ginsberg
b
1,600 to NH & MA Freestanding, in-line or end-caps . P,
- 2,400 SF (Select Markets) *Former restaurants preferred Chris McMahon & Travis Ginsberg
telli 3,000 to Grocery anchored and strip centers .
4,000 SF MA & NH *must have 14’ clear heights Chris McMahon
/ 600 to MA Lifestyle, grocery anchored
R EMOOND v E yle, g Yy : par
1,500 SF (Select Markets) and strip centers Chris McMahon & Travis Ginsberg
1,600 to MA Lifestyle, grocery anchored : I
2,500 SF (Select Markets) and, strip centers Chris McMahon & Travis Ginsberg
- 2,200 to Freestanding, strip centers, grocery .
Pappas OPT 3,500 SF RI anchored centers, and medical buildings Chris McMahon & Danny Schwarz
) 1,800 to Freestanding, end caps .
:!}-H—b—l}-mh!ﬁ:\):{}'l!i 2,500 SF MA *drive-thru preferred Chris McMahon & Danny Schwarz

Summit Realty Partners, Inc. 781.862.9700 www.summitrealtypartners.com SUBMIT SITES to: go@sumrp.com

July 26, 2024
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CBRE negotiates $23 million sale of
250,000 s/f retail complex - Riverway Plaza

WEYMOUTH, MA CBRE has complet-
edthe $23 millionsale of Riverway
Plaza, a 250,000 s/f retail center
— located at 715-
795 Bridge St.
An institution-
al investor ac-
quired the re-
tail property in
metro-Boston
from CBRE In-
vestment Man-
agement.

The CBRE
team of Nat
Heald and
Jordana Roet
spearheaded
the marketing
- T  campaign for
the property, secured the buyer
and represented the seller in the
negotiations.

“Investor demand for shopping
center opportunities continues to
increase throughout the region.

Nat Heald

Jordana Roet

Riverway Plaza generated inter-
est from a wide range of investor
types, from private to institutional
because of its excellent tenant
line-up, below market rents and
desirable metro-Boston location,”
said Heald. “Weare grateful to both
the buyer and seller and congratu-
late the buyer for acquiring a core
shopping center in the competitive
Boston market.”

Located less than 12 miles from
downtown Boston, Riverway Plaza
is a prime shopping center an-
chored by Lowe’s Home Improve-
ment, the only home improvement
store serving the populations of
Weymouth, Hingham and Cohas-
set. The complex sits on 23 acres
ofland overlooking Hingham Bay
and Boston Harbor. In addition
to Lowe’s, other retail tenants at
the property include Michael’s,
Dollar Tree, Papa Gino’s pizzeria
and Staples.

KeyPoint Partners assumes leasing
and management at Parkade Plaza

NORTH ADAMS, MA KeyPoint Partners
(KPP) is handling property man-
agement and leasing for Parkade
Plaza, a 127,626 s/f retail center in
an historic community bordering
Williamstown, within sight of
Mount Greylock in the Berkshires.
KPP was awarded the contracts by
the new owner.

Parkade Plaza is bordered by
Main St.,Ashland St.,and American
Legion Hwy., with visibility and ac-
cess from Rte. 8 and Rte. 2. Tenants

at the center include Planet Fitness,
Dollar Tree, Label Shopper, H&R
Block, T-Mobile, Papa Ginos, and
Rent-A-Center. Anew Liquor World
store will open at the center soon.

Parkade Plaza is close to town
offices and services, the RMV,
Berkshire Health Systems Medical
Center, Massachusetts College of
Liberal Arts, and inwalking distance
of Mass MOCA, a world-class
modern art museum and major area
visitor attraction.

PCA completes design for reno.
of Saltie Girl in the Back Bay

BOSTON, MA Architecture, plan-
ning and interiors firm PCA, Inc.
completed design for the recent
renovations of the award-winning
seafood restaurant, Saltie Girl
in the Back Bay neighborhood.
The design expresses restaurateur
Kathy Sidell’s Saltie Girl brand
and her lifelong love for the ocean.
“Growing up on the East Coast on
a sailboat with my dad gave me a
deep affinity for the saltiness of the
sea, and forenjoying ts fresh, local
seafood and cuisine,” Sidell said.

Working with Sidell and her
team, PCA developed a series of
design ideas to enhance the guest
experience within the restaurant’s
multi-room, historic brick town-
house. The spaces leverage the feel
ofthebeloved one-room bar where
Saltie Girl had its start.

“PCA’s design not only re-
imagines the look and feel of the
restaurant, italso creates awonder-
ful sense of connection as guests
enterand move throughthe space,”

Sidell said. “PCA’s design recom-
mendations and enhancements
help us in delivering a memorable
experience, whetherit’ssomeone’s
first time here or their 50".”

The design upgrades, including
new finishes, wall coverings, tiling,
furniture, lighting, and artwork,
add visual delight and subtle
touches throughout. “These ele-
ments provide new and different

RETAIL TRENDS & DEVELOPMENT

expressions of the original con-
cept,” said Lindsay Bach, senior
interior designerwith PCA. “From
a contemporary and dimly lit raw
bar to a pink-hued dining room
with tons of natural light, guests
can make choices to match the
mood and occasion. You can visit
Saltie Girl five times and have a
completely different experience
each time.”
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Serving New England Since 1971

LIFESAFETY SERVICE, INSPECTIONS, MONITORING

Fire & Sprinkler Alarms
Fire Pump Testing
Installations and Service
Integrated Security Systems
Central Station Monitoring

230 2nd Avenue
Waltham, MA 02451
www.norelservice.com

Phone: 781-768-5500
800-828-3473
Fax: 781-768-5502

Leaders in Safety & Monitoring Services

Retail Leasing

Bulfinch and Bosse Sports bring
indoor pickleball to 97,000 s/f facility

NATICK, MA An affiliate of The Bul-
finch Companies, Inc. (Bulfinch),a
commercial real estate and invest-
ment firm, is collaborating with
Bosse Sports, to bring a pickleball
complex and culinary destination
to 310 Speen St.

Bosse Sports owner DJ Bosse
and partner/chef Chris Coombs
merge athletic facilities with
award-winning culinary expertise
to create an inclusive experience
for athletes and sports enthusiasts.
DJ Bosse previously designed the
award-winning Bosse Sports and
Health Club in Sudbury. The new
Bosse Sports Natick location is
poised to elevate the sports and en-
tertainment landscape in the area,
providing a family-friendly experi-
ence unlike any other. Coombs has
been in the high-end dining scene
for almost two decades and joins
as a business partner to DJ Bosse

Property Management

Investment Sales Tenant Representation

Consulting Construction

What Can

b))

TR

on this venture while also bringing
a serious dining component along
with some casual, quality dining

We Do For You?

PRIME CORNER RETAIL FOR LEASE:
Central on Broadway South Boston, MA
5,355 SF Available

EYP@INT Extraordinary Commercial Real Estate Services

PARTNERS
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O DN 7312735555

Info@KeyPointPartners.com

KeyPointPartners.com

One Van De Graaff Drive, Suite 402, Burlington, MA, 01803
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options, presenting accessible
cuisine to all.

DesignedbyBosse and Coombs,
the facility will be the largest in-
doordedicated pickleball complex
in Massachusetts, featuring 21
pickleball courts and a pickleball
training center, where training, skill
building, fitness and entertainment
all come together. Beyond pick-
leball, the 97,000 s/f facility will
offerlounge and event space, retail
space, and multiple dining options
curated by chef Coombs.

Commercial Brokers Associa-
tion (CBA) awarded Bosse Pick-
leball at 310 Speen St. the Retail
Deal of the Year at the CBA 2023
Achievement Awards dinner held
at the end of March. The award
recognized landlord representa-
tives partner Scott Black and broker
Andrew Murmes from Atlantic
Retail and Leigh Freudenheim,
CEO at Freudenheim Partners as
the tenant representative.

“Bosse Sportsis anexcitingnew
addition to Bulfinch’s portfolio,”
says Mike Wilcox, managing di-
rector, leasing at Bulfinch. “The
new complex will bring to life
our vision of creating an inclusive
and vibrant space that reflects our
shared values of excellence and
community.”

Formerly Neiman Marcus,
the property is accessible at the
intersection of Rte. 9 and the Mas-
sachusetts Tpke. The new complex
is poised to become a destination
for sports enthusiasts and families
seeking a blend of recreation and
community engagement.

“At Bosse Sports, we are pas-
sionate about creating fun and
safe environments for athletes of
all levels,” said DJ Bosse. “We are
delighted to announce our latest
venture Bosse Pickle, where we
take immense pride in pioneering
the first dedicated pickleball club
in Massachusetts.”

Thenew pickleball training cen-
ter is set to open in the fall 0f2024.


http:// www.norelservice.com 

McMahon and Ginsberg of Summit Rity.
bring 240 Loudon to 100% leased

CONCORD, NH Summit Realty
Partners, Inc. has arranged a lease
with H&R Block which brings
this 17,900 s/f modern retail

Chris McMahon Travis Ginsherg

strip center to 100% leased. This
property is in the Concord Heights
section and is shadow anchored
by Shaw’s Supermarket and the
Steeplegate Mall whichis proposed
toberedeveloped into amixed-use
property with at least two new
major new-to-market retailers.
This multi-tenant retail strip center
includes LensCrafters, Mattress
Firm, U.S. Cellular, H&R Block,
Tropical Smoothie Café¢ and a
free-standing Starbucks with drive
thru. This achievement highlights
Summit Realty Partners’ commit-
ment to excellence at a property
that Summit has represented since
it was developed in 2006.

Chris McMahon and Travis
Ginsberg of Summit Realty Part-
ners Inc. represented the landlord
in this transaction.

“We are thrilled to reach full
occupancy at240 LoudonRd. after
Jos A Bank left us with a 4,500
s/f vacancy which needed to be
demised for two tenants, Tropical
Smoothie Café and H&R Block,”

said Travis Ginsberg vice president
of Summit Realty Partners. “This
milestone demonstrates ourteam’s

unwavering commitment to leas-
ing space and maximizing value
for property owners.”

DeStefano & Associates Inc. takes on
multiple retail construction projects

LEE, NH DeStefano & Associates,
Inc. (DAI) will be working on the
following construction projects:

DeStefano & Associates, Inc.
has been granted the design and
constructionofa 3,500 s/fbuilding
addition for Aubuchon Hardware
in Lee. Anticipated start is August
1%, Architectis RHA Ronald Henri
Albert located in Lunenburg, MA.

DeStefano & Associates, Inc.
has been awarded and started
construction of three Aroma Joes
— Amherst St. in Nashua, NH,
NH-106 South in Loudon, NH,
and Cascade Rd. in Saco, ME. TK
is the architect.

DeStefano & Associates, Inc.
hascompleted Align Fitness,anew

fitness concept of stair, weight, and
yoga training located in Port Plaza
in Newburyport, MA. SV Design
was the architect.

DAI provides planning, design
and construction services for new,
expansion and renovation projects
in Maine, New Hampshire and
Massachusetts. Their diverse ex-
perience and approach is designed
to save time and money.

DistrictAdvisors.com

WE'RE EXPERTS IN RETAIL REAL ESTATE

Whether it's urban, suburban, mixed-use, lifestyle,
restaurant, free-standing, shopping center, land, or food
hall — we deliver results on a national, regional, and local
scale. How can we work hard for you?

857.284.7971

DISTRICT

REAL ESTATE ADVISORS

Network with New England
industry leaders...

LinkedIn New England Real Estate Journal @@

NORFOLK

MULTI-FAMILY

CABINETS & COUNTERTOPS - SINCE 1934

¢ CABINETS

¢ COUNTERTOPS

+ MAINTENANCE SUPPLIES
+ IN-HOUSE ESTIMATES

¢ PROJECT TAKE-OFFS

+ JOBSITE DELIVERY

¢ INSTALLATION

¢ PROJECT MANAGEMENT

(617) 313-5050
NORFOLKMULTIFAMILY.COM
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Horvath & Tremblay sells Starbucks
Mok REaLTy | and Santander building for $5.95m

ACTON, MA Bob Horvath and Todd
Marc D. Koenig, Principal Tremblay of Horvath & Trem-

. blay have completed the sale of
c- 6]7'645'3636 Ill(ll‘(@mdkl‘e(lhy.llef a Starbucks professional bu1ld1ng

0 and a Santander Bank. Horvath &
Development, Investment, Brokerage, Site Tremblay exclusively represented

Selection, Land and Mixed Use Developments | thesellerandprocuredthe buyerto
complete the transaction at a sale

SEEKING MULTI-FAMILY AND RETAIL SITES price of $5~915W miben. o
C prope 1S located at -
FOR DEVELOPMENT 409 and 411 Massachusetts Ave.

Current Tenant Assignments: The property consists of a 3432

. . ) s/f single-tenant Santander Bank
National adult themed retail store looking for (around lease) and a 17,778 s/f

free standing 2,500+ s/f buildings with professional building leased to
Starbucks and a mix of medical
office tenants. Santander Bank
constructed their building in 2005

FO R s AI.E and has two years remaining on

. c o0 ey their lease with two, five-year
Multi-Family Development Sites in Kingston/Plymouth renewal options, Starbucks has

with 54-300 unit poieniiul. been in their building since 1992
and has seven years remaining on

highway visibility in major retail areas.

their lease with three, five-year re-
newal options. The property offers
investorsastable, internet-resistant
rentroll with strong anchor tenants
and upside through the lease up
of the vacant space. Additionally,
nine of the eleven tenants have
scheduled rent increases either in
their primary lease terms or in their
renewal option periods, and all but
one of the tenants have net leases
and reimburse their pro-rata share
of taxes and operating expenses,
or their pro-rata share of increases
above their respective base years
for real estate taxes and operating
expenses, protecting against rising
operating costs.

Mall at Rockingham
Park opens NH’s first

Free People Movement

SALEM,NH The Mall at Rockingham
Park opened New Hampshire’s
first Free People (FP) Movement
store on July 1. FP Movement
offers performance-ready active-
wear, beyond-the-gym staples,
and a hand-picked assortment of
nourishing supplements and elixirs
to support customers’ practice
from the inside out.

“The Mall at Rockingham
Park is excited to welcome
New Hampshire’s first and only
FP Movement to our lineup of
incredible fashion-forward re-
tailers,” said Elizabeth Tetreault,
area director of marketing at The
Mall at Rockingham Park. “FP
Movement will offer customers
a chance to explore high-qual-
ity, fashionable, and breathable
clothing for everyday wear and
workouts alike. FP Movement
will strengthen the overall retail
offerings for our customers at The
Mall at Rockingham Park.”
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The Boulos Company introduces
Blaze Pizza to ME with 2,920 s/f lease

SCARBOROUGH, ME Blaze Pizza is
coming to 451 Payne Rd., leasing
2,920 s/f from Miser Investments,

Joe Italiaander Chris Gallagher

LLC. The Boulos Company’s Joe
Italiaander and Chris Gallagher
arranged the transaction on behalf
of Blaze, concluding a multi-year
search across the greater Portland

market.

The location, at the corner of
Payne Rd. and Gallery Blvd., is
next to a new Starbucks, right in
front of Mardens, at the entrance
to the Scarborough Gallery.

Blaze Pizza is known for its
“fast-fire’d,” build-your-own pies,
offering artisanal ingredients and
options for those with dietary
restrictions.

Jeff Martin’s Wildefire Restau-
rant Group is the local franchisee
behind the new Blaze, which is
slated to open by early fall, 2024.

Blaze plans to continue its ex-
pansion in Maine.

Press|Cuozzo facilitates 2,500 s/f
lease of free-standing retail bldg.

HAMDEN, CT Stephen Press, SIOR
and co-principal of Press|Cuozzo
Commercial Services has complet-
— ed the signing
of a lease at
2345 Whitney
Ave.

Located
in the town’s
CBD, the2,500
s/f free-stand-
——  ingbuildingof-
fers multi-level interior spaces and
a large outside patio. The building
is part of the Hamden Center Cam-
pus at the intersection of Whitney
and Dixwell Aves., anchored by
two 80,000 s/fclass A office build-
ings, Haven Beer Company and
Freskos Greek Restaurant.

The tenant, ROI ET 101, LLC
will be renovating the space and
will operate a bubble tea and
coffee bar.

Stephen Press

2345 Whitney Avenue - Hamden, CT

o

Buildin

Your Brand Builds Your Business

e

they touch.
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BUILDING YOUR BRAND

Poyant is the premier provider of visual branding solutions for several iconic, eye catching
brands. Collaborating with many different franchisee owners, Poyant enjoys bringing their
individual, unique brand standards to life.

From internally illuminated channel letters, to halo lit channel letters on backers, to
multi-tenant pylons, free standing pylons, and more, Poyant rejuvenates every brand

Our singular focus is and always has been.. .Building Your Brand, Building Your Success.

Press represented the building
ownership HC2 Associates, LLC
and procured the tenant for this
long-term lease.

Boston Seaport by WS
Dev. presents summer
events and programs

Poyant

Bulidin Your Brand

oy in f | 800.544.0961 | www.poyantsigns.com

RETAIL TRENDS & DEVELOPMENT

BOSTON, MA Boston Seaport by WS
Developmenthaslaunchedits com-
plete lineup of programming for the
warm weather months, making the
neighborhood the place to be this
summer. Brimming with a lineup
of free events open to the public,
from outdoor markets and a sun-
ny-themed edition of The Current,
to family-friendly programming,
outdoor community fitness, and the
return of Cisco Brewers Seaport.

Seaport Sweat - free outdoor
fitness for all

Now through September 28,
2024
Monday through Thursday, 5:30 pm
and 6:30 pm, Saturdays, 10:00 am

Seaport Common (85 Northern
Ave.)

Stretch and the City - free
lunchtime yoga

Fridays, now through September
27,2024 at 12:00 pm
Summer Street Steps (between 350
and 400 Summer St.)

The Current Cabanas-pop-up
summer shopping

Open now through September 2,
2024, Monday to Saturday, 11:00
am - 7:00 pm, Sunday, 12:00 pm -
6:00 pm (100 Seaport Blvd.)

FOR FULL STORY VISIT NEREJ.COM
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Lyman Real Estate brokers two

retail space transactions - $425,000

CLINTON, CT The building at 5 and
7 East Main St., has been sold.
Lyman Broker & Development
—____ associate Sam
Lyman rep-
resented both
the sellers and
buyer Ace An-
daleeb in the
$425,000trans-
action.

Theproperty
includes two first-floor retail spac-
es, a 1,232 s/f space that used to
house a dance studio, and an 815
s/f former barber shop. The sec-
ond floor is a 2,198 s/f space with
multiple rental units. Andaleeb
owns the abutting buildings and
the Carefree Boat Club of Clinton.
For the building he purchased, he
plans on doing renovations and
adding tenants.

Sam Lyman

Hanover Crossing
partners with Cardinal

Cushing Centers

HANOVER, MA Hanover Crossing
has entered into a partnership
with Cardinal Cushing Centers
and has hired two people in the
Centers’ South Shore Industries
Day Program (SSI) to create and
maintain planterarrangements near
the Showcase Cinema De Lux and
Macy’s entrances this summer and
into the fall.

The Cardinal Cushing Centers
are education and support facili-
ties for children and adults with
developmental and intellectual
challenges operated by the Sisters
of St. Francis of Assisi.

The South Shore Industries
Day Program supports adults
with disabilities to become active
members of their community and
to obtainmeaningful employment.
The SSI program is offered at both
the Hanoverand Braintree Cardinal
Cushing Centers locations.

“We are delighted to partner
with Cardinal Cushing Centersand
welcome the assistance of the SSI
Day Program participants as we
continue to beautify our premises,”
said Lisa Berardinelli, marketing
directorof Hanover Crossing. “Our
goal is to have Hanover Crossing
be atruly welcoming place, a great
neighbor,and acommunity partner.
This is a partnership we hope to
continue for many years to come.”

“Hanover Crossing is a won-
derful community partner and
we are so glad to work with them
on this initiative,” said Michelle
Markowitz, president and CEO of
Cardinal Cushing Centers. “Weare
very appreciative of the example
they set for other organizations in
our community, and look forward
to working with them on other
projects in the future.”

MarketStreet by WS Development
welcomes a line of summer retailers

5 and 7 East Main Street - Clinton, CT

LYNNFIELD, MA MarketStreet by WS
Develpomenthasimplementedthe
addition of four brands arriving at
the property this season. Women’s
fashion retailer, Anthropologie,
openedinJune, Californiainspired
clothing company, Marine Layer,
along with popular jewelry brand
gorjana debuted in July, and in-
novative customizable furniture
brand, Lovesac, was the first to
open for the summer. These new
openingsaddtotheproperty’sarray
of brands across fashion, lifestyle

and specialty retail.

“This summer’s lineup of store
openings is an exciting update to
MarketStreet’s ever-growing mix
ofretail. Thearrival of these brands,
which came highly requested
by our community, complement
our already robust collection of
high-qualityretail that our shoppers
will love, and we couldn’t be more
thrilled to welcome them,” said
Charlotte Woods, general manager
of MarketStreet.

FOR FULL STORY VISIT NEREJ.COM
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Newington - Former Boston Market, 2495 Berlin Turnpike (Route 5/15).
Corner Kitts Lane and Superior Avenue. 1.3 acres. 3,250 SF. Traffic Count is 37,100 CPD.

For Sale/Lease

GROUP

110 Washington Avenue 4th Floor, North Haven, CT 06473
Phone: (203) 234-6371 e Fax: (203) 234-6372 e www.theprotogroup.com

Open Doors Close Deals

Bethel- Formér bank for séle in
downtown with 30 car parking. 2-year
deed restriction.

Branford - High profile retail
space, former Tommy's Wax
Center - 1,500 SF freestanding
building. Signalized access,
abundant parking field. Building
and pylon signage. Net charges
estimated to be $7.10 PSF.
Property shares traffic signal
\ with Big Y and Kohl's.

North Haven - Join this
new mixed use project
at 447 Washington
Avenue (Rt. 5). Be a
part of 225 apartments
in front of the 1 million
square foot Amazon
distribution facility.
Spaces start as small
as 1,550 SF and up to
14,000 SF.

Hartford - A well-located 2,167 SF
former medical office with abundant
off street parking. This is a sublease
thru 7/2031. Short distance to the
West Hartford Town Line.

RETAIL TRENDS & DEVELOPMENT
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East Brown Cow leases 2,126 s/f
retail space to Rough & Tumble

PORTLAND, ME Rough & Tumble’s
flagship store has officially opened
at 176 Middle St. The 2,126 s/f
space, which Rough & Tumble
leased last June through East
Brown Cow, is located on the
ground floor of Boyd Block, which
was originally constructedin 1867
onthecornerofMarketand Middle
Sts. overlooking Tommy’s Park.
“We are thrilled to see such
a nationally and internationally
acclaimed Maine-based retailer
fill this historic space,” said Tim
Soley, president and CEO of East
Brown Cow. “Their success is
a testament to the draw that the
Old Port’s unique small business
storefronts have on visitors from
around the world and a clear sign
of this area’s thriving future. We
are excited to see the impact that
Rough & Tumble will have on the
charm and legacy of Portland.”

The flagshipstore brings authen-
tic, resolved, and trend-free design
to a space vacated by Starbucks.
Its opening adds to the chorus of
a growing number of local and
national brands that have opened

their doors in the Old Port in
recent years, including: Bella
Funk, Madewell, Anthropologie,
Athleta, Urban Outfitters, West
Elm and others.

Rough & Tumble founder, Na-

tasha Durham shares thatshe plans
for the flagship store to serve as a
base for partnerships with other
Maine makers, designers, and
artists through the brand’s unique
‘Be The Designer’ custom process,
which givesaccessto thousands of
design and material combinations
to customize aone-of-a-kind R&T
handbag.

“The culture of this state is
rugged fearlessness and a deep
sense of community connection,”
said Durham. “Myhopeis that this
extraordinary location serves as
a beacon and source of profound
inspiration for all Maine makers
and creators. This space is a play-
ground for that inner muse, and a
truly unique shopping experience
forevery budding artist serving as
a testing ground for new designs
and materials as they explore
the depths of their talent and
creativity.”

The store will also offer hand-
bagdesigns that Rough & Tumble
ismostknown for: the 1903, 1904
pack, Boho, Original City Safari,
and Hobo Pack. Established in
2008, Rough & Tumble col-
lections emphasize a feeling of
rugged and understated luxury.
Their products are sold nationally
inpartnership with GarnetHilland
Sundance Catalog and they have
grown an international following
of handbag collectors. Leathers
are sourced primarily from France
and Italy.

According to the U.S. Small
Business Administration’s 2023
Small Business Profile, Maine is
hometo 149,493 small businesses,
with 41.3% of those businesses
owned by women. Situated on the
corner of Middle and Exchange
streets, Rough & Tumble will
benefit from consistently high
levels of foot traffic due to the
property’s location.

your
LAND DEVELOPMENT

Begins with U..... RJ O C

& ASSOCIATES, INC.

Land Development
Masterplanning

Feasibility Studies

Zoning Analysis

Due Diligence Reports

Land Surveying Services
Permits & Approvals

Cost Estimating
Construction Documents
Construction Phase Services

Watertoww ~ Arsenad Yords 4 Shrwfb_va ~ Lakeway Commons

-ﬁi‘tﬂ-‘&“t‘

3 55

e

RJO’CONNELL & ASSOCIATES, INC.
CIVIL ENGINEERS, SURVEYORS & LAND PLANNERS

Rich.OConnell@rjoconnell.com

80 Montvale Ave., Suite 201 + Stoneham, MA 02180 + ph 781-279-0180
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SPAGE AVAILABLE GUIDE

NAME OF CENTER LOCATION SIZE OF UNIT AVAILABLE | ADJACENT STORES KEY TENANT CONTACT
' - Property Pros
Main Street Shopping Center 1,350 - 6,300 SF Cvs Fharmacy CVS Pharmacy Davi!}M_ G‘Zﬂdman
Ries. 1A & 27, Walpole Center 617-566-1110, Fax: 617-879-1900
. Ocean State Job Lot . - g .
Medway Plaza Shopping Center © 545 RSF CBD Releaf O'Reilly Auto Parts Diversified Funding Inc.
98 Main Street (Route #109) ' Ad Print Bank of America Patricia Holland
Medway, MA Rocky’s Hardware 781-389-3862
) . Harbor Freight Tools
New London Shopping Center | 9.000 SFdividable Citizens Bank e, BE?JH%EE!&ES
Texas Roadhouse urlington .04 860-443-2003

[-95 New London, CT

Diversified Funding Inc.

The New Vi"age Plaza Yamato Steakhouse D’Angelo’s
375 Putnam Pike (Route #44) 3,000, 1,350 1,080 RSF ) ST (i
Adjacent to the Crossing at Smithfield Ace Wood Flooring Domino’s Pizza Patricia Holland
i 781-389-3862
Smithfield, Rl
Shopperstown 50000 SF oS
Corner Rt. 44 - Taunton Ave. & 5 4’ 000 SF Washington Trust Shaw’s Supermarket juhﬂl Realty, |IIG.
Rt. 1A Pawtucket Ave. - H&R Block 781-329-5090
East Providence, RI
15,000-30,000 SF Avail 15,000-30,000 SF AJ Wright,
Webster Square Plaza > 000 SF Avalable A.J. Wright Shaw’s Beal and Company, Inc.
Worcester, MA " FYE 2,000 SF New Bldg Steve N. Faber, Mike Tammaro
’ in new bldg. T ! ' 617-451-2100 ext. 223
) Starbucks Stop & Shop Progressive Realty
Westhorough Shopping Center | 500 SE-7.000 SF Dress Bam Marshalls Consultants
Rt. 9 Lyman St. Westborough, MA ! ! Tatnuck HomeGoods 508-366-4163
Booksellers Staples www.westboroughshoppingcenter.com

RETAILER SPAGE SEEKING GUIDE

# PLANNED
TENANT LOCATION TYPE OF SPACE SIZE # OF STORES °VE5RYTE*"\ER§EXT CONTACT
In-Line. Pad. or Northeast Retail Leasing &
Massachusetts, o o M t C lc
New Hampshire Existing Buildings 6,000 - 82 15 anagement vompany,
Maine Ve[;mont’ in high traffic 10,000 SF Daniel Plotkin
’ retail areas 360 Bloomfield Ave., Windsor, CT 06095
860-683-9000, Fax 860-683-1600
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FIRST WE SHAPE OUR PLACES.

THEN THEY SHAPE OUR COMMUNITIES
FOR GENERATIONS TO COME.

We believe that the shape of retail is always
changing - but that it will always besa vital
center of community life. At EDENS, we are
committed.to building vibrant, beautiful and
engaging-places. Throughout every step of our
process~= from.groundbreaking to crafting a
sephisticated-mix of retailers to desigh — we
remain determined to build spaces that serve
the community.

6 EDENS

www.EDENS.com
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Featuring AUCTIONS

New England Real Estate Journal

Bill

Classified Ad Section

Oar

CAFEF COD
Cernlerwitle

P o T
René . Loyant, Inc.
REAL ESTATE MANAGEMENT

Rerné S? ,Cfgya/d, .
(REAL ESTATE MANAGEMENT)

Post Office Square,
20F Camp Opechee Road
Centerville, MA 02632
Tel: 508-775-0079
Fax: 508-778-5688

rene@poyantrealestate.com

FOR SUBLEASE & LEASE MAY 2024
BIO-LAB - MEDICAL
OFFICE - SALES - SHOWROOM

Beverly:

e 17,581 sf Value Flex/Lab Clean Lab/
Biosafety Level 2

® 1,133 sf Medical, 2,970 sf & 6,031 sf
First Class Corner Office/Showroom

Stoneham Square Victorian

e 875 sf Office

Woburn:

* 2,900 sf Office, Sales, Wellness - adjacent
to Winchester Tennis Club

e 5,210 sf Trade Center First Class Office

e 2,281 sf 1st Floor Corner Office/Showroom

® 1,315 and/or 1,858 sf (can be combined)
Office, Training, Sales

® 2,324 sf 444 Washington St., 1st Class Office

[ A Local Mass Corporation - 1981 )

Marianne E. Wronka
781-229-2233

www.wronkaltd.com

Commercial Lease Opportunity
Hyannis Financial District

New Construction ¢ First Building off Exit 6,
Route 6, on Route 132 Southbound

Lakeside Commons, 1575 lyannough Rd., Hyannis.
AVAILABLE NOW.

+ All new construction +2.27 acres of land

+ 7,434+ sf of space * 5-7 year lease terms

+ Up to 4 suites available 31 parking spaces

+ Lobby, elevator, central staircase

+ $24-$27 per sf NNN (includes $25 build-out

allowance)

Contact: John Shields
508-776-0312
jshields@therealtyadvisory.com

R_GER R_GER R_GER R_GER R_GER R_GER
(‘i'(’lrlG.. (‘i'(’le., BANG, (BGNG, (BNG. (BGNG,

Major 45 Unit Franchisee Expanding in New England

MASS Eastern Mass - from Boston North and West to Rte. 495,
from Boston South including all of Cape Cod

NH Entire State

MAINE From NH line to Mid-State

LAND SIZE: Minimum 3/4 acre buildable
BUILDING SIZE: 2,600 s.f. to 3,500 s.f. - 40-80 seats with drive-thru
DEAL TYPE: Purchase or Ground Lease

Exclusive Franchisee Broker: Mark Shair
M&J Associates, Inc. - Tel: 617-454-1030
Email: mshair1943@gmail.com

FOR LEASE

EASTON, MA
507 Foundry Street/
Route 106
Office/Retail/Restaurant

Building Total 5,625 S.F.
e First Floor: 2,529 S.F.
e Site: 40,106 S.F.
High Visibility, 24,000 VPD.
Surrounded by major retailers,
businesses and restaurants

ATM Pad is Available

Building Fully Leased

PRIME FAST FOOD LOCATION

RAYNHAM, MA
890 Broadway, Rte. 138

Easy access to 495 8
1 1/2 Acres, Built-to-Suit s

Retail/Commercial. Potential Strip Plaza g
High Visibility, 35,000 VPD &
Population: 3 Miles - 21,221 §
5 Miles - 68,405 N

PRIME FAST FOOD
LOCATION
TAUNTON, MA

293-297 Winthrop St.
Built-to-Suit
2.06 Acres

257 ft frontage on Rt. 44

293-297

WINTHROP ST. pseo

FAST FOOD - MEDICAL - RETAIL

WEST BRIDGEWATER, MA
499 W. Center Street
Rt. 106 w/convenient access to Rt. 24
35,000 S.F. x Build-to Suit
High Visibility, 30,000 VPD
3 Mile Population, 14,907
5 Mile Population, 97,955

WEST CENTER STREET - ROUTE 106

William J. Adams, Principal
Phone: 508-889-4577

wja@wjadev.com

NORTHERN NEW ENGLAND'S
TRUSTED COMMERCIAL EXPERTS

Call Us Today: 833-746-6479

FOR LEASE
AUBURN, MA
OFFICE /| WAREHOUSE

OFFICE SPACE
10,000, 5,000, 2,500 & 1,500 sf

WAREHOUSE SPACE
5,000 sf, 10,000 sf
15,000 sf, 20,000 sf

35,000 sf & 50,000 sf

Convenient access to 1-190, 290, 395,
495, Mass Pike & Rtes. 20 & 146

call 978-365-4585
AUBURN INDUSTRIAL DEV. CORP.
www.aidc.com

FOR SALE
Ideal Apartment/Condo Conversion

$935,000

14 Grove St. Peterborough, NH
+ 11,782 SF bldg. situated on .21 Acres
* In the heart of Downtown Peterborough
+ 12 on-site parking spaces, shared elevator
+ Major renovation completed in 1987

603-880-6655

www.prolmanrealty.com
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New England

For Sale

Lease

Wanted

1455 VFW PARKWAY, BOSTON
(WEST ROXBURY)

Former iParty

9,500 SF of retail on the first floor
up to 26,000 SF.

For Lease $15/NNN

Dan Gardner
Dan@DMGBrokerage.com
83 Morse St., Bld #6K, Norwood, MA 02062

781-591-3232 x700
WWW.DMGBROKERAGE.COM

TYNGSBORO
SITE
AVAILABLE
$1,500,000

Outstanding opportuni-

ty to own this 4.7-acre

lot with exceptional de-

velopment potential. All

public utilities at site,

high traffic counts on

Rte 3A and great access to Rte 3 and other major
highways. Very active retail area with Casino un-
der development within 2 miles in Nashua. Don’t
miss this great opportunity!

Contact Dennis M. Page - 978-423-6053

FOR SALE/LEASE

Cambridge, MA
950 Mass Avenue
Between Harvard and Central Squares
18% Price Improvement!

Optional Delayed Sale
Closing based on:

+ 10% Down Payment

+ 4.6% Mortgage Rate

« Buyer-Controlled
Closing Date

Commercial Condo Unit - 3,481 sq. ft.
Price: $2,995,000
Lease Rate: $45 p.s.f. NNN

Potential uses include office, retail,
lab, medical /clinical, and restaurant/café.
Currently Fully Built Out as Office/Lab/Medical

Boston Site Finders
Tel: (888) 669-3332 Ext. 1
Email: bsf@centralrealestate.net
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New England Auctioneers Specializing in
Commercial/Industrial Real Estate

SPECIALIZING in
COMMERCIAL, RESIDENTIAL &
INDUSTRIAL REAL ESTATE

www.JSJauctions.com

“A team built to serve”

NAA
g 800.639.1810

A

=
Auctioveer  [ETISHIENTEER
45 Exeter Road, P.O. Box 400, Epping, NH 03042
NH Lic. #2279 MA Lic. #838 ME Lic. #818 VT Lic. #638

207-775-4300
www.tranzon.com

TRANZON AUCTION PROPERTIES
SERVING CLIENTS IN NEW ENGLAND,
NEW JERSEY & UPSTATE NEW YORK

WITH OFFICES IN: PORTLAND, MAINE,
WAKEFIELD, MASSACHUSETTS
WESTPORT, CONNECTICUT,
KENMORE, NEW YORK
SOMERSET, NEW JERSEY

SULLIVAN

SULLIVAN

AUCTIONEERS - LLC

A Trusted Leader in
Commercial & Residential
Real Estate Auctions.

The Professional
Difference Matters -

Marianne Sullivan
President, Lead Auctioneer

THE SULLIVAN COMPANIES

** Celebrating 15 years **
MASSACHUSETTS | NEW HAMPSHIRE | RHODE ISLAND

SULLIVAN p ATRIOT/#

Auctioneers LLc

PatriotAuctioneers.com
(508) 833-6333

SULLIVAN

AUCTIONEERS « LLC

Sullivan-Auctioneers.com
(617) 350-7700

Bringing Buyers and Sellers Together

« Foreclosures o Private Owner Sales
« Bankruptcies « Condominium Liens
o Secured Party & Commissioner’s Sales

» Commercial & Residential sales

“PESCO” has been New England’s preeminent
auction and appraisal firm throughout our
60 years in business, since oopening in 1963.
We are committed to delivering the
highest qualty real estate and equipment auctions
as well as appraisal services to our clients
for SUPERIOR results.

144 Centre Street, Holbrook, MA 02343
Tel: 617-227-6553

Visit our website at www.pesco.com
MA Lic 295, N.H. 2508, R.I. 4035, VT 057-0002204

- Professional

- Knowledgeable

“Experience and
dedication working

for you.”

Contact: Robert Marcus
Robertm@rmre.com

42 Glen Avenue, Newton, MA 02459

MA Lic. #AU0100023

617-277-1116

Corporate Office
31 Capital Drive
West Springfield, MA 01089
(413) 733-5238 - Fax 731-5946
MA Auc. Lic. #161

“Established in 1932”

- INDUSTRIAL PLANTS - MACHINERY - CONSTRUCTION EQUIPMENT -
- COMMERCIAL, INDUSTRIAL & RESIDENTIAL REAL ESTATE -

TOLL FREE 1-877-POSNIK-1 (767-6451)

visit our website at www.posnik.com

Branch Office
P.O. BOX 247
Malvern (Philadelphia), PA 19355
(610) 853-6655 - Fax 853-6633
PA Auc. Lic. # AY-000241-L

Email us at info@posnik.com

You too can be included with these specialists in Auctions ...

781-878-4540 x254 |

Don’t miss out!
Contact Karen Dowell today!

kdowell@nerej.com
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Sale of Real Estate at Public Auction

Two Land Parcels - Commercial & Residential

214 & 224 Taunton Ave., Seekonk, MA 02771

To Be Sold: Thurs., August 8, 2024 at 3:00 PM on the premises.

Note: Parcels are Subject to Sale Prior to Auction Date — call today for details! Description: Commercial/Residential - Two
(2) improved parcels of land, well located on U.S. Route 44, Pleasant St. & Evelyn Way opposite Ramada by Wyndham Inn
with a combined acreage of 3.65 Acres (or 158,994 SF). Terms of Sale: The two parcels (2) are to be sold in an “as is”/”where
is” condition: first individually and thereafter together by the entirety. A $25,000.00 Deposit in cash or bank cashier’s check
is required to bid and is due at the auction(s); balance due within 45 days. A Buyer’s Premium of Five Percent (5%) will
apply. Bristol County (Northern District) Registry of Deeds in Book: 17942, Page: 147 & Book: 2005, Page: 278. Note: Town
of Seekonk R.E. Taxes prorated to date of closing. Additional Terms and Conditions announced at sale. Note: Property lines
drawn and showing on aerial and other photographs are approximate and are included for convenience and informational
purposes only; official surveys, deeds and plans: govern, control & rule.

Call for Details
Auctioneer / Realtor George A. Collias
MA License #0100018

see: auctionzip.com - ID #5964
$$ R.E. Broker Commission Available - Call Today for Terms! $$

Southcoast Auctions & Realty Inc.

There are Two Ways to Sell Real Property. On the Market for Months or Off the Market in Minutes.
Take Action! Have an Auction. The Auction Advantage!

(508) 965-2356
50 July 26, 2024
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Appear in the largest weekly commercial/investment
newspaper in the country online! www.nerej.com
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New England Real Estate Journal is published every Friday. You may change copy during scheduled run.
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Karen Dowell - kdowell@nerej.com
781-878-4540 x254 o Fax 781-871-1853 « www.nerej.com

AUCTIONEERS » APPRAISERS
PAUL E. SAPERSTEIN CO., INC.

144 Centre St. Holbrook MA, 02343 e Tel: 617-227-6553
www.pesco.com ® MA Lic 295, N.H 2508, R.l 9246, VT 057-0002204

Mortgagee’s Sale of Real Estate at Public Auction

LAKEVILLE » FUNERAL HOME
BUILT 2021 / 1.61= ACRES LAND

17 MAIN ST., LAKEVILLE, MA « WED., AUG. 21, 2024 AT 11AM

1.61+/- acres of land improved by a 6,397+/-sf single story funeral home built in 2021/2022
with 89 parking spaces. For more information visit www.PESCO.com. Terms of Sale: A deposit of
$20,000 by cash, certified or bank check required at the time & place of sale & balance due within
45 days Al other terms announced at sale. Neither Auctioneer nor Mortgagee nor Attorney
make any representations or warranties as to the accuracy of the information contained
herein. James C. Fox, Esq., Ruberto, Israel & Weiner, P.C., Boston, MA., Attorney for the Mortgagee.

SALE TO BE HELD ON THE PREMISES
Deposit by cash, certified or bank check required at time and place of sale and balance 30 days
(unless otherwise specified). All other terms announced at sale. Neither Auctioneer, Mortgagee
nor Attorney make any representations as to the accuracy of the information contained herein.

AUCTIONEERS » APPRAISERS
PAUL E. SAPERSTEIN CO., INC.

144 Centre St. Holbrook MA, 02343 e Tel: 617-227-6553
www.pesco.com ® MA Lic 295, N.H 2508, R.l 9246, VT 057-0002204

Mortgagee’s Sale of Real Estate at Public Auction

NEW BEDFORD

COMM’L FISH PROGESSING PLANT
w/ SOLAR CANOPIES
65 BLACKMER ST., NEW BEDFORD, MA « FR., AUG. 23, 2024 AT 11AM

2.46+/- total acres of land improved by a 2-story 22,960+/- sf commercial building currently
used for fish processing for the pet food industry and storage w/ solar array on the roof and
3 solar canopies in the yard. For more information visit www.PESCO.com. Terms of Sale: A
deposit of $100,000 by certified or bank check required at the time & place of sale with balance
due within 30 days. All other terms announced at sale. Neither Auctioneer nor Mortgagee nor
Mortgagee’s Attorney make any representations or warranties as to the accuracy of the
property information contained herein. Murtha Cullina LLP, Boston, MA, Attorney for Mortgagee.

SALE TO BE HELD ON THE PREMISES

Deposit by cash, certified or bank check required at time and place of sale and balance 30 days

(unless otherwise specified). All other terms announced at sale. Neither Auctioneer, Mortgagee
nor Attorney make any representations as to the accuracy of the information contained herein.

BILLBOARD
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MetroWest Labs = Auwilable Faii 2023
142 North Road, SUDBURY

Cummings’ North Road property in Sudbury features
two available lab and office suites with extensive
window lines and modern finishes. Each is available
to lease separately or combine for 22,000 SF.

14,500 SF Lab and Office Suite

« Ample casework o Three 8 fume hoods
» Water evaporator « Generator
» Two 6’ fume hoods « Modular clean room

7,800 SF Lab and Office Suite

» Two 4’ fume hoods « Ample benchwork
« One 6'fume hood  Lab support areas

« Walk-in cooler

= Cummings

: % v oA

The Cummings business campus at 142 and 144 North Road is located off Route 117
in north Sudbury, close to Route 2, I-495, and 1-95. The property offers sweeping
views of Davis Farm Conservation Land and abuts Frost Farm.

781-935-8000 | Cummings.com

Locations in: Andover | Beverly | Burlington | Marlborough | Medford | Somerville | Stoneham | Sudbury | Wakefield | Wilmington | Woburn

July 26, 2024
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