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As a result of the COVID-19 pan-
demic, commercial real estate owners 
nationwide have been impacted in 
numerous ways, including pandem-
ic-related governmental orders and 
guidelines, safety standards, construc-
tion contract issues, delays, and work 
stoppage. Owners building during a 
pandemic may be able to find bargains, 
but should properly contract to avoid 
the following potential impacts on 
their projects: 

Governmental Orders and Guide-
lines: Owners must identify any local, 
state or federal orders that may affect 
construction as well as safety protocols 
on their projects. These legislative di-
rectives have been issued as orders and 
guidelines. Although it may be difficult 
to determine if a local or state order 
takes precedence, owners should err 
on the side of caution and require that 
representatives and contractors adhere 
to the most rigid interpretation of the 
orders to avoid liability. However, in 
doing so, owners must understand the 
potential delays that may be associated 
with adherence to such requirements. 

Material Price Escalation: Given 
the uncertainty in the global economy 
due to COVID-19, material price vol-
atility remains high. Owners should 
ensure that their construction con-
tracts contain a proper material price 
escalation clause which either shifts 
or fairly shares the risk of material 
price escalation (especially relating 
to critical or widely used project ma-
terials). Owners should also discuss 
with their architects and designers 
the choice of project materials and 
the supply location for such materials 
to minimize the risk of impact from 
potential border quarantines and other 
supply chain interruptions. 

COVID-19 Riders: Owners should 
utilize COVID-19 specific terms and 
riders in all construction contracts to 
avoid disputes over pandemic-related 
costs and delays. To avoid these costly 
disputes, owners should negotiate 
terms relating to potential COVID-19 
related impacts caused by: (1) material 
or equipment supply chain disruptions; 
(2) illness and related costs; (3) labor 
shortages (due to actions by unions, 
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Retail/Flex Building, 9,000-77,500 SF available
701-707 Technology Drive, Stoughton, MA

For more information or to schedule a building tour contact:
David Mitchell, davidmitchell@raderproperties.net or 
Jim Rader, jrader@raderproperties.net 781-681-9000

80 Washington St., Building J-40, Norwell, MA 02061 • www.raderproperties.net

Specifications
Traffic Count: 127,771 ADT Rt 24
Total GLA: 77,584 square feet
Location: Located in the established Stoughton Technology  
 Center, just off Route 24 at the Route 139  
 interchange. (Exit 20)
Size: 77,584 SF Total
Space Available: 9,100 SF – 77,584 SF
Land Area: 8.2 acres
Zoning: Highway Business, HB

Demographics
   3 Mile     5 Mile    7 Mile
Population 62,024 160,345 328,905
Number of HH 22,979 60,134 122,957
Average HH income $99,977 $102,336 $105,721

Allowed uses: Retail, office, R&D, manufacturing, warehouse,  
 medical, recreational and sport uses.
Clear Height: 21’
Utilities: Gas, electric, town water and sewer.
Parking: 350 Spaces, 4.5 cars/1,000 SF
Loading: Five (5) docks
Neighbors: BJ’s Wholesale Club, Kohl’s, Bob’s  
 Discount Furniture, Amazon, Olive Garden,   
 Marriot Courtyard and numerous office tenants,  
 among others.

http:// nerej.com 
http:// www.raderproperties.net
mailto:davidmitchell@raderproperties.net
mailto:jrader@raderproperties.net


WEYMOUTH, MA Jim McEvoy and 
Bob Conrad of The Conrad Group 
consummated the sale of 267 Lib-

bey Industrial Parkway for BJM 
Properties. The single story building 
consists of 20,506 s/f on four acres 
situated on Libbey Industrial Park-
way, located close to Rte. 3.

The flex building is fully air-con-
ditioned, contains 4,000 s/f of newly 
renovated office space as well as 22’ 
clear stud in the remainder of the 
space. The site is adjacent to Rte. 3 
North and therefore offers visibility 
and access to Rte. 3.

The new buyer, FoxRock Proper-
ties, doesn’t anticipate any changes 
to the property in the near future but 
the site may offer the possibility of 
additional development due to the 
size of the lot. 

This property marks the 5th build-
ing in Libbey Industrial Parkway 
that The Conrad Group has sold to 
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Jim McEvoy Bob Conrad

King Street Props. establishes full 
occupancy at 214,440 s/f 75 Hayden

ARRANGED BY JLL - OWNED IN A JOINT VENTURE WITH HEALTHPEAK PROPERTIES

2020 Women in 
Real Estate 
Spotlight

SOLD BY BJM PROPERTIES, LLC TO FOXROCK PROPERTIES

McEvoy and Conrad of The 
Conrad Group broker $2.65m sale

LEXINGTON, MA JLL and King Street 
Properties, one of the largest private 
owner/operators of life science real 
estate in Greater Boston, have final-
ized leasing commitments with four 
firms to occupy 100% of King Street 
Properties’ new life sciences facility 
being developed at 75 Hayden Ave. 
Construction of the new 214,440 
s/f, four-story class A laboratory 
and R&D center began in 2018. 
Weeks away from delivery, the new 
facility will anchor the four-building 
Hayden Research Campus, which 
is the epicenter of Greater Boston’s 
core suburban life science cluster 
located off Rte. 2 and Rte. 95/128. 
Hayden Research Campus is owned 
in a joint venture between King Street 
Properties and Healthpeak Properties, 
a leading healthcare REIT. 

Lexington is part of the Massa-
chusetts “Super Cluster,” which has 
become the headquarters of dozens 
of drug development companies that 
have created thousands of biotech 
and pharmaceutical jobs over the 
past decade. The campus features a 
wealth of tenant amenities, including 
a full-service cafeteria, a separate 
full-service café, outdoor seating 
areas and fire pit, a fully equipped 
fitness center with lockers and show-
ers, indoor bike storage, and surface 
parking in addition to two covered 
parking garages.

JLL managing directors Ben 
Coffin, Don Domoretsky and Tucker 
Hansen represented building owners 
King Street Properties and Health-
peak Properties in the transactions 
with each of the firms. T3 Advisors 
CEO Roy Hirshland and senior princi-
pal Jeremy Hood represented Dicerna 
Pharmaceuticals in the 91,728 s/f 
lease; Frequency Therapeutics was 
represented by Colliers International 
executive vice presidents Greg Klem-
mer and Evan Gallagher in its 61,307 
s/f lease; Voyager Therapeutics was 
represented by CBRE vice chairman 
Jon Varholak and executive vice presi-
dent Eric Smith in the 32,152 s/f lease; 
and Integral Health was represented 
by CBRE first vice president Alex 
Plaistead and vice chairman Greg 
Lucas in its 29,623 s/f lease.

“King Street Properties and our 
partners at Healthpeak are delighted 
that these firms have decided to 

join the community of leading life 
science organizations who call the 
Hayden Research Campus home,” 
said Michael DiMinico, King Street 
Properties executive director. “The 
new facilities at 75 Hayden Ave. 
will provide each firm with robust 
lab infrastructure, a wealth of tenant 
amenities and ease of access both 
to and from Cambridge, Boston 
and the core suburban markets. We 
are excited to welcome Frequency, 
Voyager, and Integral Health into the 
King Street portfolio and continue 
our great relationship with Dicerna 
Pharmaceuticals.”

267 Libbey Industrial Parkway - Weymouth, MA

FoxRock Properties.
According to Jim McEvoy, prin-

cipal of The Conrad Group, “This 
is a quality asset that complements 

FoxRock’s holdings on the South 
Shore Market.”

The Norfolk Registry of Deeds 
lists the sale price at $2.65 million.

MILFORD, CT USA SPM d/b/a USA 
Sports Marketing has leased the 
11,212 s/f industrial building located 
at 294 Quarry Rd., according to Jon 
Angel, president of Angel Commer-
cial, LLC. USA Sports Marketing 
is a licensed distributor of authentic 
sports products and memorabilia. 

“USA Sports Marketing is sub-
leasing the space from Summit 

Orthopedic Technologies, Inc. and 
has arranged a lease deal with the 
landlord when the sublease expires,” 
said Angel, who represented Summit 
Orthopedic Technologies, Inc. and 
the landlord, Quarry Properties, 
LLC. Skip Lane from Cushman & 
Wakefield represented USA Sports 
Marketing.

Angel Commercial handles 11,212 s/f building lease

Sponsors

SEPTEMBER 25 - OCTOBER 1, 2020            SECTION B

Women in Real Estate 
Spotlight
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Description:  

This first-class industrial space is ideal for 
warehouse, assembly, or wholesale use. The 
premises has four loading docks and a clear 
height of 20 feet. Space also includes two 
private offices and free off-street parking. 

Location: 
This exceptionally located industrial property 
offers unparalleled, direct ramp access to Route 
1/Mystic Tobin Bridge.  Its close proximity to 
downtown Boston, Cambridge, and Logan 
International Airport, which are only five 
minutes away, makes the space ideal for any 
logistics-oriented industrial user. MBTA bus 
service is available across the street. Space is 
easily accessible from Route 93 and Route 90 
(Mass Turnpike).

Corporate Neighbors: 
MGH Chelsea | New England Produce Center 
| FBI | Steele Canvas Basket | Yell-O-Glow | The 
Restaurant Depot  | JB Sash & Door | Kayem 
Foods | Cooper Interconnect | CAPIC | U.S. 
Foodservice | MGH | Corman Bag Co. | Hub Food 
Co. | Mystic Brewery | State Garden | Hardware 
Products | Market Basket

Contact:
Greg Regazzini, SVP, Director of Leasing 
gregazzini@combinedproperties.com  
ph: 781.321.7800, ext. 318 
www.combinedproperties.com

Please visit  
www.ChelseaWorks.com  
for more information.

Creating Better Places to Live, Work and Play.

21,035 SF, Outstanding Industrial Space
Includes 500 SF of Office

5 Minutes to Boston

Chelsea

1 Tobin Bridge

Logan Int’l. Airport

Chelsea, Massachusetts

172 Williams StreetCP

172 Williams St.

Warehouse

Combined Properties, Inc. | 295 Canal St., Suite 500 | Malden, MA 02148 | 781.321.7800 | www.combinedproperties.com

http:// nerej.com 
http:// www.combinedproperties.com 
http:// www.chelseaworks.com 
http:// www.combinedproperties.com
mailto:gregazzini@combinedproperties.com
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1031 OPPORTUNITIES

TO ACCESS THESE 
OPPORTUNITIES,
CONTACT THE MARKET LEADER.

Laurie Ann (L.A.) Drinkwater, CCIM
Senior Vice President Investments
Senior Director, Retail & Net Lease Divisions
laurieann.drinkwater@marcusmillichap.com
Boston | (617) 896-7230

Seth J. Richard
First Vice President Investments
Senior Director, Retail & Net Lease Divisions
seth.richard@marcusmillichap.com
Manhattan | (212) 430-5164

Millis High Visibility Industrial 
Millis, MA | $9,975,000    

Walgreens Retail Condo
Boston’s Historic South End | $6,810,000 

Santander Bank | Dracut, MA
20-Year History On-Site | $1,383,333  

Tractor Supply & O’Reilly’s | Johnston, RI
Long-Term Leases | $8,110,000 

   

Bright Horizons | Franklin, MA
Essential Business | $1,226,500  

CVS Pharmacy | Indianapolis, IN
Below Market Rent | $2,933,000    

Beth Israel Lahey Health Medical 
Office | North Andover, MA

Sub 5% Cap Rate | $7,500,000  

Hartford HealthCare | Bloomfield, CT
New Construction | $5,811,000

Montville Development Retail Parcel
Montville, CT | $495,000  

AVAILABLE AVAILABLE AVAILABLE

AVAILABLE UNDER CONTRACT AVAILABLE

CLOSED CLOSED CLOSED

RI BOR: John Horowitz | (781) 475-4300 | Lic. #0018863
CT BOR: John Krueger | (212) 430-5100 | Lic. #REB0752012

MA BOR: John Horowitz | (781) 475-4300 | Lic. #1000303
CT BOR: Josh Caruana | (317) 218-5300 | Lic. #RBI14034355

http://nerej.com 
mailto:laurieann.drinkwater@marcusmillichap.com
mailto:seth.richard@marcusmillichap.com
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Falmouth $14/sf/yr/ NNN
Unit A -5 offices, conference room & storage. 
Unit B -1 office, studio & storage.
Fox Team 617.529.8616 

A Consultative Approach to Commercial Real Estate and Businesses

KinlinGroverCommercial.com

Plymouth $1,199,000 
Or Lease $11.80 - $22.08. Partial 2nd flr Vacancy 
Long Term Leases in place for 1st flr tenants.
Ben Edgar 508.776.2635

Falmouth $25/sf NNN
Retail Space 3769 SF 25/SF NNN, highly visible, 
across from CVS/Stop & Shop
Fox Team 617.529.8616 

Marstons Mills $1,500/mo + CAM & util
1,350 sq ft 2nd floor office, 4 offices, kitchen & 
bath. $1,500/mo + CAM & utilities.
John Callahan 508.737.1322

Chatham $1,449,000 
Business & RE: Established fitness club w/lap 
pool, classes, wellness/medical suite. Call.
Nat Santoro 508.240.0334

Orleans $409,000
Business & RE:Women’s clothing shop & 1007 
sqft retail blds/downtown. Call for details.
Nat Santoro 508.240.0334

East Orleans $699,000
Restaurant & Real Estate/Breakfast/Lunch, 55 
seats w/patio seating/Creative financing.
Nat Santoro 508.240.0334

Wellfleet� $450,000
Partially developed 1.38 acres Rt 6 w/3150 sq ft 
foundation. Med Marijuana District. Call for details.
Nat Santoro 508.240.0334

Brewster $59,900
Business Only: Turn-key Hair/Nail Salon, well 
established business/570 sqft.
Nat Santoro 508.240.0334

South Yarmouth $2,862/mo 
For Lease: Retail/Office 2862 sq ft, subdivide 
@1590/1272 sq ft, high traffic.
Nat Santoro 508.240.0334

South Dennis $1,799,000
Business w/RE: Distributor, quality Cape Cod 
souvenirs/maps/photos/finance options.
Nat Santoro 508.240.0334

Orleans $699,000 
Mixed Use: Industrial Zone/1st flr w/lge & sm 
classrooms, & two 1 br apts. upstairs.
Nat Santoro 508.240.0334

Mashpee $149,000 
2,919 sf office condo in Shellback Place on 
Barnstable/Mashpee town line. 2nd floor unit.
John Callahan 508.737.1322

Eastham $89,900
Office/Retail Condo/900sqft, 1/2 ba, full bsmt, 
updates. Lease for $1,000/Call.
Nat Santoro 508.240.0334

East Dennis $39,900
For Sale: 600 sqft 2nd flr office/professional 
space in well-known place/Call for details.
Nat Santoro 508.240.0334

Hyannis $667/N
For Lease: 560 sqft work space w/single gar 
door, 1/2 bath, downtown Hyannis/Call us.
Nat Santoro 508.240.0334

http:// nerej.com 
http://kinlingrovercommercial.com 
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&HORVATH
TREMBLAY

Horvath & Tremblay is one of the most active and successful Investment Real Estate Brokerage firms in the 

United States specializing in the sale of single tenant net-lease assets and retail shopping centers. We have 

experience successfully structuring sale lease-back programs, portfolio dispositions, and 1031 exchanges. We have 

a dedicated buy side desk that provides real time inventory and market data to each individual client placing 

capital or fulfilling a 1031 exchange requirement. The firm is dedicated to being the best source of information 

and expertise in the marketplace for private investors, developers, institutions, and industry professionals.

SINGLE TENANT NET LEASE | MULTI-TENANT RETAIL |  1031 EXCHANGE

WWW.HORVATHTREMBLAY.COM

TOP RANKED
INDUSTRY LEADING FIRM

$5 BILLION+
IN RECENT TRANSACTIONS

1,000+
TRANSACTIONS IN 42 STATES

http://nerej.com 
http:// www.horvathtremblay.com
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Ronald Ciotti 
& Lindsey 
Peterson

NewEnglandSealcoating

Patching
Crack Sealing
Sealcoating

Line Painting
Concrete Repairs

Tennis & Basketball Courts

Specializing in Pavement Maintenance since 1945

Call for a FREE Estimate
1-800-225-4015

www.newenglandsealcoating.com
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Building during a pandemic 
and the potential pitfalls
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 SINCE 1978
KENNEDY CARPET

 CARPET SALES   DISINFECTANT SERVICE     CLEANERS     RESTORATION

888-KENNEDY KENNEDYCARPET.COM

KENNEDY CARPET
CLEANING

FREE ESTIMATES

CARPET SALES & CLEANERS                
FIRE

FLOOD SOOT MOLD
DISINFECTANT SERVICES

As a result of the COVID-19 pan-
demic, commercial real estate owners 
nationwide have been impacted in 
numerous ways, including pandem-
ic-related governmental orders and 
guidelines, safety standards, construc-
tion contract issues, delays, and work 
stoppage. Owners building during a 
pandemic may be able to find bargains, 
but should properly contract to avoid 
the following potential impacts on 
their projects: 

Governmental Orders and Guide-
lines: Owners must identify any local, 
state or federal orders that may affect 
construction as well as safety protocols 
on their projects. These legislative di-
rectives have been issued as orders and 
guidelines. Although it may be difficult 
to determine if a local or state order 
takes precedence, owners should err 
on the side of caution and require that 
representatives and contractors adhere 
to the most rigid interpretation of the 
orders to avoid liability. However, in 
doing so, owners must understand the 
potential delays that may be associated 
with adherence to such requirements. 

Material Price Escalation: Given 
the uncertainty in the global economy 
due to COVID-19, material price vol-
atility remains high. Owners should 
ensure that their construction con-
tracts contain a proper material price 
escalation clause which either shifts 
or fairly shares the risk of material 
price escalation (especially relating 
to critical or widely used project ma-
terials). Owners should also discuss 
with their architects and designers 
the choice of project materials and 
the supply location for such materials 
to minimize the risk of impact from 
potential border quarantines and other 
supply chain interruptions. 

COVID-19 Riders: Owners should 
utilize COVID-19 specific terms and 
riders in all construction contracts to 
avoid disputes over pandemic-related 
costs and delays. To avoid these costly 
disputes, owners should negotiate 
terms relating to potential COVID-19 
related impacts caused by: (1) material 
or equipment supply chain disruptions; 
(2) illness and related costs; (3) labor 
shortages (due to actions by unions, 
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POWERING 
BOSTON

IBEW Local 103 and NECA contractors are proud to provide the safest,  
best-trained and most efficient electrical professionals to construction 

projects across Greater Boston. Whether you are renovating an 
existing commercial space, or building the next residential high-rise, 

we are ready to get the job done right every time.

Contact us about your next project:

ThePowerProfessionals.com  
617-436-3710

http://nerej.com 
http:// thepowerprofessionals.com 
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STUBBLEBINE REPRESENTS THE LANDLORD, BIG JOE LLC

Stubblebine Co. and Freudenheim 
Ptrs. lease 48,000 s/f to Kirkwood

One Congress, 
Bulfinch Crossing, 
Boston, MA

Building on 100 Years of Excellence 
in Electrical Construction

Connecting Greater Boston to a Bright Future
29 Carematrix Drive, Suite 300, Dedham, MA 02026   Tel: 617.522.6800  info@jmbco.com   www.jmbco.com 

Electrical Construction   ◆   Fire Alarm   ◆   Special Projects   ◆   Tel-Data/Security Systems 
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labor force reductions required by 
CDC or OSHA mandates, or gov-
ernmental order) and the potential 
associated increase in labor costs; (4) 
government orders, shelter-in-place 
orders, closures, changes in the law, 
or other directives or restrictions that 
impact the work or the project site; or 
(5) fulfillment of constructor’s con-
tractual obligations regarding safety 
specific to COVID-19. 

Work Stoppage: Initially, several 
states and cities responded to the 
COVID-19 pandemic by issuing 
government orders stopping work on 
certain construction projects. Howev-
er, despite states lifting such orders, 
other guidelines have continued to 
impact the progress of construction 
projects and project finances. More-
over, based on the fluctuating numbers 
of COVID-19 cases, it is still unknown 
as to whether there will be future 
stop work orders or shelter-in-place 
orders issued. Owners should review 
their contracts for suspension of work 
clauses or other terms that may provide 
some recourse and limit the financial 
impact of work stoppages. 

In these uncertain times, commer-
cial real estate owners must address 
these potential impacts at the outset of 
construction to protect their legal inter-
ests. Owners navigating these intricate 
and construction-specific issues must 
first understand their options and any 
potential costs or consequences. Own-
ers building during a pandemic should 
work with an attorney specializing in 
construction to ensure they are doing 
all they can to avoid liability, disputes, 
and maintain project schedules and 
budgets. 

Ronald Ciotti is a partner and Lindsey 
Peterson is an associate, in Hinckley 
Allen’s Construction & Public Contracts 
Group, Boston, Mass.

CONTINUED FROM PAGE 4A

Building during a pandemic 

David Stubblebine

WILMINGTON, MA Kirkwood, a print 
industry leader, leased 48,000 s/f at 
1 Burlington Ave. David, James and 

Micah Stubblebine, principals of The 
Stubblebine Company, represented 
the landlord, Big Joe LLC, in the trans-
action, while Tyler Ewing, principal 
of Freudenheim Partners, represented 
the tenant in the transaction. 

Centrally located close to multi-
ple major highways and numerous 
amenities, this 454,000 s/f industrial 
building on 28.98 acres is suitable 

1 Burlington Avenue - Wilmington, MA
for both manufacturing and ware-

house uses with 
18’ clear height, 
substantial load-
ing capacity, and a 
large outside yard 
area for product 
storage and park-
ing.

Kirkwood is 

not just a printing company; they are 
a full-service integrated communi-
cations provider. They partner with 
their clients to help them achieve 
their dreams. They have acquired 
several companies over the years and 
now have a presence in Boston and 
New York. 

The Stubblebine Company/COR-
FAC International specializes in 
selling and leasing large industrial 
properties and adaptive re-use sites 
throughout New England.

James Stubblebine

Micah Stubblebine

http:// nerej.com 
http:// www.jmbco.com 
mailto:info@jmbco.com
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BOSTON  |  NEW JERSEY  |  NEW YORK CITY  |  LONG ISLAND  |  WHITE PLAINS

northmarq.com/offices
COMMERCIAL REAL ESTATE

DEBT & EQUITY  |  INVESTMENT SALES  |  LOAN SERVICING 

ADVOCATE. ADVISER. ALLY. 

We’re the largest independently owned capital 
markets firm – known for our valued relationships 
and strong results. While you can count on us as 
your advocate, adviser, and ally, we are your 

partner long after closing. With our unmatched 
network of buyers, sellers, and capital sources, 
we provide certainty of execution and 
protection of your investments.

OUR UNMATCHED NETWORK OF BUYERS, SELLERS, AND CAPITAL SOURCES
HELP US PROVIDE CERTAINTY OF EXECUTION IN ANY MARKET CONDITIONS 

New England

We are proud to announce the
completion of $330,000.00

high-efficiency LED technology 
upgrades at One Liberty Square.

- State-of-the-Art Lighting 

- At the forefront of modern 
standards

Tomasso
Group

• Advanced 
occupancy 
sensors and 

controls

• Enhanced 
aesthetic 

operations 
within office 

suites

• Reduced
overall energy 

costs

• Favorably 
impacts the 

environment by 
reducing energy 

consumption

Tomassogroup.com

http://nerej.com 
http:// tomassogroup.com 
http:// northmarq.com/offices 
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P: 781.935.0130 • F: 781.935.0048 • www.seaverconstruction.com

TRUSTED CONSTRUCTION PROFESSIONALS SINCE 1985

INSTITUTIONAL  COMMERCIAL

CORPORATE INTERIORS HEALTHCARE

MULTIFAMILY
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Kevin W. Quinn, President
Chuck Reilly

Dacon, Design Architecture, Construction
16 Huron Dr., Natick, MA 01760

Tel: 508-651-3600, Fax: 508-655-2229, www.dacon1.com

Garry Holmes
R.W Holmes

321 Commonwealth Rd., Suite 202
Wayland, MA 01778, Tel: 508-655-5626

www.rwholmes.com

Daniel R. DeMarco, Partner
Campanelli

One Campanelli Dr., Braintree, MA 02184
Tel: 781-849-1440, Fax: 781-884-9160

www.campanelli.com

Tom Norton, President and Founder
NOREL Service Company, Inc.  

Fire & Security Systems and Service
230 2nd. Ave., Waltham, MA 02451

Tel: 781-768-5500, Fax: 781-768-5502, www.norelservice.com
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HANDLED BY OSVOLD, MINNERLY, AND HANNIGAN

Colliers advises U.S. Cabinet Depot 
in 209,643 s/f office/warehouse lease
NORTON, MA Leading global com-
mercial real estate services firm 
Colliers International has advised 
national cabinet company, U.S. 
Cabinet Depot, in a 209,643 s/f lease 
at 176 South Washington St.

Headquartered in suburban Atlan-
ta where it currently has three loca-
tions, including its corporate office, 
U.S. Cabinet Depot has additional 
operations in California, a recently 
signed 123,000 s/f lease in Texas,and 
was seeking a first Massachusetts 
location to continue its nationwide 
expansion plans. 

Members of the Colliers South-
west team, senior vice president 
Ovar Osvold, executive vice presi-
dent Cathy Minnerly, and assistant 
vice president Sean Hannigan 
represented U.S. Cabinet Depot 
throughout their process to identify, 
tour, and lead negotiations on all in-
dustrial opportunities directly along 
the I-495 south and west corridors. 

After extensive research and con-
siderations, Paradigm Properties’ 
building at 176 S. Washington St. 
was ultimately the best fit for the 
company’s needs. The building’s 
convenient location, ideal clear 
heights, high-end loading docks, 
and overall layout created the right 
opportunity for both the short and 
long term.

“The unwavering focus by all 
parties involved in this deal cannot 
be overlooked. Securing the right 
building in a new market was always 
the main goal for the client and doing 

176 South Washington Street - Norton, MA

so during a global pandemic demon-
strates our collective dedication to 
making that happen,” said Osvold. 
“The strength of the industrial real 
estate market has been a bit of a silver 
lining amidst everything going on, 

so having the foresight to lock in 
a long-term solution for our client 
was extremely important.”

CBRE’s Steve Clancy and Rachel 
Marks represented the landlord, 
Paradigm Properties.

BOSTON, MA According to James 
Frenis, CHA, CEO of Prestige Hos-
pitality Group, LLC (PHG), Jillian 
Alps has joined its team as regional 
director of operations.

Alps will oversee operational 
management of hospitality properties 
throughout New York, Connecticut 
and Massachusetts to maximize the 
return on investment for owners and 
developers. Alps has 14 years in the 
hospitality industry in the northeast 
market, with significant experience 

in opening new hotels and improving 
operations and performance of ex-
isting properties for multiple brands 
and concepts.

“PHG continues to experience 
significant growth in its hotel manage-
ment portfolio,” said Justin D. Smith, 
President. “With a strong portfolio 
of hotels in New York and Southern 
New England, and two new hospitality 
venues in the pipeline in Connecticut, 
PHG is excited to welcome Jillian to 
the management team.” 

Alps joins PHG as regional director of operations

http:// nerej.com/archives 
http:// www.naiop.org 
http:// www.dacon1.com 
http:// nerej.com 
http:// www.rwholmes.com 
http:// www.campanelli.com 
http:// www.norelservice.com 
http:// www.seaverconstruction.com 
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George  
Demopulos  

LASS

The Massachusetts and Rhode Is-
land Chapter of the Appraisal Institute 
is hoping all of our friends and clients 
are continuing to stay safe during the 
COVID-19 Pandemic. Appraisers, 
just like all of our customers, clients 
and friends in the real-estate and mort-
gage professions have been affected 
by the COVID-19 pandemic and we 
are doing all we can to continue to 
provide appraisal services during this 
unprecedented time. We are hoping 
everyone is enjoying the wonderful 
summer months!

The AI continues to host a weekly 
“AI Answers” session on Wednes-
days. These sessions are conducted 
via GoToMeeting. I encourage all 
appraisers to check out the recordings 
of these sessions and to attend these 
weekly webinars. The most recent, 
the issue of “Adaptive Re-use” in 
Commercial Real Estate. The panel 
included: Robert Hunden, president 
and CEO, Hunden Strategic Partners, 
Chicago, John Kilpatrick, Ph.D., 
MAI, managing director, Greenfield 
Advisors, Seattle, Alan Leirness, 
MAI, Appraisal Services, Inc., Fargo, 
North Dakota, Robert Lewis, FAICP, 
CEcD, independent consultant, urban 
planning and economic development, 
St. Louis. 

The panel discussed the skill set 
brought to adaptive reuse projects, 
including how appraisal methods 
and expertise in the cost approach, 
market analysis, feasibility analysis 
and highest and best use analysis 
are central to the scope of services 

requests. Our panelists also provided 
helpful hints on business development 
and networking opportunities in this 
unique and complex advisory service. 

Please visit www.appraisalinsti-
tute.org to view these past webinars 
to attend the upcoming weekly events. 

The MA/RI Chapter held its virtual 
Board Meeting on Thursday, Septem-
ber 10th. All members were welcome 
to attend. 

We are also hosting our first “So-
cially Distanced” Networking event 
and Fall Chapter meeting on Tuesday, 
September 15th starting at 4:30 pm! 
This will be a virtual event and all are 
welcome and encouraged to attend! 

What else could we do in 2020! 
We may not be able to meet in per-
son, but this year’s VIRTUAL Fall 
Chapter Meeting and AI After Hours 
Networking Event is an opportunity 
for us to come together from your 
favorite outdoor space, home or office 
to socialize with fellow members of 
the appraisal community. We encour-
age you to grab an ice cold beverage, 
your computer, and get comfortable! 
Show off your porch, patio, favorite 
backyard spot or anywhere where 
you have WIFI. Participants will be 
randomly placed in breakout rooms 
multiple times throughout the event 
and prompt questions will be pro-
vided to kick-off the conversation. 
They looked forward to seeing all the 
members on September 15th.

The MA/RI Chapter continues to 
offer the best appraisal education in 
the area! We have been offering on-
line education during the COVID-19 
Pandemic and are pleased to an-
nounce we will be holding classroom 
education in the coming months! The 
following classes are being offered:

• Basic Appraisal Principles, Friday, 
September 11 in Norwood, MA

• Tightening the Appraisal via 
Virtual Education, Thursday, Sep-
tember 17;

• General Appraiser Sales Com-
parison Approach, September 23-26 
in Woburn, MA; and

• Holiday Meeting and Installation 
of Officers, Directors and Regional 
Reps, Thursday December 3.

Please visit our website to register!

We would like to thank our 2020 
sponsors! A very special THANK 
YOU to our Platinum Sponsors; 

Boston Appraisal Company, CB 
Richard Ellis/New England and 
Newmark Knight Frank, our Gold 
Sponsors, JLL Valuation Advisory 
and Compstak and our Silver Sponsor 
Cushman & Wakefield. For sponsor-
ship opportunities please reach out to 
our office.

 Our chapter is made of the very 
best commercial and residential ap-
praisers providing real estate solutions 
for clients throughout New England 
and beyond. Our chapter designated 
professionals specialize in all aspects 
of real estate appraisal and consulting 
and are ready to provide these services 
to all of our clients, current and future. 
A complete list of our members and 
their appraisal concentrations can 
also be found on our website, http://
massri-appraisalinstitute.org/ 

*Article orginally published in 
9/11/2020 NEREJ*

George Demopulos, MRICS, RA, SRA, 
AI-RRS is the 2020 president of the 
Massachusetts and Rhode Island Chapter 
of the Appraisal Institute and president 
and chief valuations officer at Lincoln 
Appraisal & Settlement Services (LASS) 
and Lincoln Abstract & Settlement 
Services, Providence, RI.

For more information on 
the Appraisal Institute visit: 
www.appraisalinstitute.org

President’s message:  
Continue to stay safe
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http:// massri-appraisalinstitute.org/
http:// www.shepherdnet.com 
http:// www.irr.com 
http:// www.irr.com 
http:// www.appraisalinstitute.org 
http:// nerej.com
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AT 378 COMMERCIAL ST. - A 114,920 S/F BUILDING

Regazzini of Combined Properties, 
Inc. handles 24,550 s/f lease to UPS

Amanda Snell, CCIM
10 Post Office Sq., Boston, MA 02109
Tel: 617-886-9300, Fax: 617-886-9301
www.thestevensgrp.com

Chris Norwood, CCIM
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cnorwood@nainorwoodgroup.com
www.nainorwoodgroup.com

Ernest C. Wronka, SIOR, CCIM, GRI
The District, 1500 District Ave.
Burlington, MA 01803
Tel: 781-229-2233
www.wronkaltd.com

Richard L. Freitas, CCIM
126 Main St., North Easton, MA 02356
Tel: 508-238-2042, Fax: 508-238-3939
rfreitas@freitasassociates.com
www.freitasassociates.com

John Hughes IV, CCIM
Commercial & Residential Advisor
Direct: 508-259-5613, Office: 508-785-1234
Dover Country Properties 
4 Walpole St., Dover, MA 02030
john@dovercountryproperties.com

Peter Carbone, Jr., CCIM
5 Stone Edge Ln., Woburn, MA 01801
Tel: 781-935-5444
www.carbonere.com

Bradley T. Vear, CCIM, SIOR
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Nashua, NH 03062
Tel: 603-882-6000
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Boston, MA

Southern NH

Burlington, MA

Easton, MA

Greater Boston

Woburn, MA

Nashua, NH

The information provided herein, while not guaranteed, is secured from sources we believe to be authoritative.
All data is subject to change of price, error, omissions, other conditions or withdrawal without  notice.

15 Constitution Drive • Bedford, NH
Several Class-A office suites ranging from
1,771+/- SF to 4,542+/- SF are currently avail-
able in one of Bedford’s premiere office parks
with convenient on-site parking & cafeteria.
Lease rate $17.00 psf, modified gross (plus
$1.50 psf for electric).  For more details, con-
tact Perry Snow or Joe Russo.

Coldstream Office Park
116 South River Road • Bedford, NH

Several Class A office units avail for immed  occup.
Units vary from 911+/- SF  to  2,181+/- SF, &  a
3,899+/- SF stand-alone building .  Units can ac-
commodate a variety of users.   Lease rates vary.
Some units broker owned. For more info, call
Louise or Chris Norwood.

Indian Head Plaza
30 Temple St. • Nashua, NH

Class A Office - 1,600 to 18,724 SF is available
for lease in downtown Nashua.  On-site park-
ing, convenient access to Route 3, state of the
art telecommunications.  Competitive  rates.
Call Joe Russo or Perry Snow for  more info.

LAND FOR SALE
Epping, NH:  Parcel 1: 2 lots totaling 9.84+/- acres w/400+/- ft front-
age on Rte 125.  Sale price $1,000,000.  Parcel 2: 20.74+/- acres w/50 ft
right of way on Old Hedding Road.  Sale price $1,000,000.  Call Joe
Mendola or Chris Norwood for more information.

Loudon, NH:  Multiple site locations.  400+/- ft frontage on Route 106
just north of I-393.  Land Lease $2,100/month, per acre, per site.
Call Chris Norwood or Joe Mendola for details.

Merrimack:  1/2 acre industrial parcel.  Sale price $99,000.  Call Perry
Snow for more information.

New Hampton, NH:  2 parcels just off I-93 at Exit  23.    Lot 22:
5.095+/- acres with 520+/- feet of frontage on Route 132.  Sale Price:
$150,000.  Lot 23:    8.9+/- acre parcel.   Sale price: $265,000.  Contact
our office for more details.

Raymond, NH:  5.05+/- acres w/687+/- SF frontage on Route 27.  Sale
Price: $495,000. For details, call Joe Mendola or Joe Russo.

225 Lowell Road • Hudson, NH
Several retail & office units from 950-1,700+/-
SF available on busy Route 3-A across from the
new Stop & Shop.  Very visible with high traffic
counts.  Lease rates $8.50 to $10.75 psf, nnn.
Call Joe Russo for more information and to
schedule an appointment.

Ridgewood Road & Palomino Lane
Bedford, NH

New construction of a 20,200+/- SF state-of-
the-art, Class A medical/professional building
slated for completion in 2006. Approx. 84
parking spaces.  Lease rate: $18.00 psf, NNN.
Build-out allowance TBD.  For more info,
please call Joe Russo or Perry Snow.

Main Street Marketplace
300 Main St. •  Nashua, NH

Well-established, well-tenanted retail plaza has
2,880 to 50,000+/- SF available to accommo-
date a variety of tenants.  Strong demographics
& high traffic counts.  For lease rates or more
information, please contact Perry Snow or Joe
Russo .

227 Lowell Road • Hudson, NH
1,300+/-SF bldg on an acre parcel.  Allowed uses
include restaurants, office, automotive services
and more. Great visibility.  High traffic counts.
Easy access to/from Hudson and Nashua via the
Sagamore Bridge.  Lease rate: $2,800 per
month.  Call Joe Russo for more details.

Same photo as
January

Same photo as
January

Same photo as
January

Same photo as
January

Same photo as
January

Same photo as
January

Same photo as
January

175 Lincoln Street • Manchester, NH
Newly redeveloped 2,550+/- SF office/industrial
unit  New windows, natural timber columns
throughout, sandblasted walls, wood ceiling and
is handicapped  accessible One loading dock.
Lease Rate:  $7.50 psf, nnn.  Call Chris
Norwood for details.

New Photo

New Photo

873 Page Street • Manchester, NH
Two wrhse/lt manuf spaces avail in 3-story brick
mill bldg.  Lower Level: 4,000+/- SF w/7-8 ft
ceilings, drive-in access & cement floor.  Lease
Rate:  $1.80 psf, mod. gross .  Third Floor:
4,000+/- SF w/7-9 ft ceilings, frt elevator to
shared dock, 2-room fin’d office area.  Lease
rate:  $2.10 psf, mod. gross. For more info,
call Perry Snow or Judy Niles-Simmons.

116 South River Road
Bedford, NH 03110
Tel. (603) 668-7000
Fax (603) 647-4325

www.thenorwoodgroup.com
Email: info@thenorwoodgroup.com

Formerly known as

Mike Delsesto, CCIM
29 Commonwealth Avenue, Suite 601 
Boston, MA 02116
Tel: 617-682-0114 / 617-267-0006
www.mvernon.com

Dave Gambaccini, CCIM
3 Executive Park Drive, Suite 201 
Bedford, NH 03110 
Tel: 603-540-1433 
dave@excelcapitalpartners.com

Dave Gambaccini, CCIM 
President

Boston, MA

Bedford, NH

New England
CCIM Chapter
www.neccim.com

For information regarding appearing on this exclusive CCIM-New England listing
Contact Karen Dowell • 781-878-4540 x254 • kdowell@nerej.com • www.nerej.com

To learn more about how to become a CCIM, affiliate member, or annual sponsor, 
please contact Dave Gambaccini, CCIM President at 603-540-1433. 

www.neccim.com

MALDEN, MA According to Combined 
Properties, Inc., United Parcel Service 
(UPS) has renewed its 24,550 s/f lease 

at 378 Commer-
cial St., a 114,920 
s/f building in the 
city.

Founded in 
1907, UPS is a 
global leader in 
logistics, offering 
a broad range of 

solutions including transporting 
packages and freight; facilitating 
international trade, and deploying 
advanced technology to more effi-
ciently manage the world of business. 
Headquartered in Atlanta, UPS serves 
more than 220 countries and territo-
ries worldwide.

“Twenty years ago, UPS selected 
378 Commercial St. to facilitate its 
supply chain operations in Greater 
Boston,” said Greg Regazzini, SVP, 
director of leasing of Combined 
Properties. “This 114,920 s/f indus-
trial complex is strategically located, 
highly functional and professionally 
maintained. We are pleased that it 

continues to serve UPS’ needs.” 
Located 10 minutes from down-

town Boston and Logan International 
Airport, this first in class industrial 
asset offers extensive surface parking, 
tailboard loading, excellent clear 

height and unparalleled transit access 
to Rtes. 28, 16, I-93, the Mass. Pike 
and the MBTA Orange Line.

Regazzini represented Combined 
Properties. UPS was represented 
internally. 

Greg Regazzini

BOSTON, MA According to The Davis 
Companies (TDC), Michael Canta-
lupa has joined the company as man-
aging director and chief development 
officer. He will also serve as a member 
of TDC’s executive committee and 
investment committee. In this posi-
tion, he will originate and execute 
commercial real estate development 
projects on behalf of the company 
and its managed investment vehicles 
and will oversee the execution of a 
number of the existing development 
and construction projects in the com-
pany’s managed portfolio. Cantalupa 
will work closely with Brian Fallon, 
the president of TDC’s development 
group, in overseeing TDC’s sizable 
portfolio of existing development proj-
ects until Fallon’s planned retirement in 

August 2021, at which time Cantalupa 
will succeed Fallon as the head of the 
company’s development group. 

“We are thrilled to have a develop-
ment professional of Mike’s proven 
talent and expertise as part our team,” 
said Fallon. “Mike brings an outstand-
ing depth of experience in managing 
the development of large, complex 
projects to TDC, having played a 
key role in some of the most iconic 
properties in this region and beyond. 
I look forward to working with him in 
continuing to advance our substantial 
portfolio of projects.”

“I have long admired the success 
of The Davis Companies and am 
extremely excited to become a part 
of the leadership of this team,” said 
Cantalupa. 

Cantalupa joins The Davis Companies
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9 UNIT OFFERING BRAND NEW CONDO 
QUALITY RESIDENTIAL BUILDING LOCATED IN 

ROSLINDALE VILLAGE

9 UNIT OFFERING BRAND NEW CONDO 
QUALITY RESIDENTIAL BUILDING LOCATED IN 

ROSLINDALE VILLAGE
$5,795,000$5,795,000
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FRAMINGHAM, MA Crosspoint Asso-
ciates has acquired a 2.75 acre site 
adjacent to its Whole Foods Mar-

ketplace on Rte. 
9, allowing the 
developer to pro-
ceed with plans to 
expand the gro-
cery store. For-
merly home to the 
Colonial Nissan 
auto dealership, 

the property includes a 19,500 s/f 
showroom/office/flex space. The deal 
was brokered by Bernard Gibbons of 
Associated Brokerage Group (ABG), 
who represented the seller, Empire 
Management Corp., and procured 
the buyer. 

“Grocery-anchored shopping cen-
ters have been one of the few bright 
spots for retail during this health crisis, 
and the acquisition of the Colonial 
dealership allows Crosspoint to ex-
pand the size of the store and retain 
its anchor tenant,” said Gibbons. “The 
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REPS.  SELLER, EMPIRE MANAGEMENT CORP. - TO EXPAND WHOLE FOODS SITE

strategic location on Rte. 9, coupled 
with the value that a Whole Foods 
delivers to a retail center, allowed us to 
achieve record pricing for this parcel.” 
This spring, Crosspoint indicated to 
the Framingham planning board that 
if the store was not allowed to ex-
pand to conform to the Whole Foods 
prototype, the grocer would need to 
seek a new location. The acquisition 
of the site allows Crosspoint to expand 
the retail center – which currently 
includes a Starbucks, TD Bank, Pi-

SPRINGFIELD, MA KeyPoint Partners, 
LLC (KPP) has been awarded the 
property management and leasing 
contracts for Springfield Plaza, ac-
cording to William Lawler, partner/
director of property & asset manage-
ment for the firm. The contracts were 
awarded by ConwayMackenzie.

Springfield Plaza is a 444,000 s/f 
retail center located at 122-1395 
Liberty St., on the Springfield/
Chicopee border between Rtes. 291 
and 391. The center is anchored by 
a Super Stop & Shop, and encom-
passes local, regional, and national 
retailers and restaurants including 

lates studio, a waxing salon and one 
vacant retail space – by 14,089 s/f to 
77,249 s/f, with the Whole Foods store 
expanding by 7,163 s/f to 43,617 s/f. 
The former Nissan dealership would 
be home to a mixture of new retail 

spaces, including a new building for 
Starbucks complete with a drive-thru 
area. The new retail center is being 
designed by HFA. Boston Real Es-
tate Advisors principal Craig Barker 
represented Crosspoint Associates.

Ocean State Job Lot, Rocky’s Ace 
Hardware, Dollar Tree, Planet 
Fitness, O’Reilly Auto Parts, Sally 
Beauty Supply, Cititrends, Rainbow 
Apparel, Joey’z Shopping Spree, 
99 Restaurant, Wing Madness, and 
many others.

Vice presidents of leasing Don 
Mace and Michael Branton will over-
see the leasing assignment for KPP.

“This is a significant property in 
a major retail market, and a major 
assignment for our teams,” Lawler 
said. “We’re thrilled that Conway-
Mackenzie has trusted us to take 
over this asset.”

KeyPoint Partners awarded property management 
and leasing contracts for 444,000 s/f Springfield Plaza

CHESTNUT HILL, MA With a long history 
and growing footprint in physical 
retail, WS Development expands 
its commitment to the sector with 
a recent move to acquire The Paper 
Store, a 55-year-old family-run and 
operated quality gift retailer in the 
Northeast. With 86 locations and 
roughly 2,000 employees, The Paper 
Store will continue to serve its guests 
with strong aspirations for growth 
over the coming months and years.

“Our relationship with The Paper 
Store goes back many years and we 
have great respect for the business and 
its leadership. Its community-centric 
focus, diversified and evolving assort-
ment and strong fundamentals make it 
the type of retailer we believe is well 
positioned to not only successfully 
navigate the future but grow in it,” 
said Eric Smookler, CFO and Co-CIO 
at WS Development.

In mid-July, The Paper Store pur-
sued a Chapter 11 financial restruc-
turing due to the impact of COVID-19 
regulations shuttering their 86 stores, 
which average between 8,000 and 
9,000 s/f, for months. The business 
successfully emerged from bankrupt-
cy with the aid of a group of strategic 
investors led by principals of WS 
Development, the retail-led real estate 
development firm that owns, manages 
and leases an extensive portfolio of 
over 95 properties totaling more than 
27 million s/f.

WS Development acquires The Paper Store

During the progression of the 
Chapter 11 events, the company 
continued to operate the business 
and worked with its stakeholders to 
ensure ongoing obligations were met 
and services were uninterrupted – al-
lowing The Paper Store customers to 
continue enjoying their neighborhood 
specialty gift store.

“The Paper Store could not have 
successfully navigated this process 
without the support of our dedicated, 
hardworking, and motivated staff, as 
well as principals of WS Development 
who made a meaningful commitment 
to our future and have allowed for 
our family-run business to continue 
serving our communities,” said Tom 
Anderson, CEO and president of The 
Paper Store. “We also cannot express 
enough appreciation for our beloved 
customers – they have stuck by us for 
years and continued to do so during 
these uncertain times.”

The Paper Store at Derby Street Shops - 
Hingham, MA

http:// nerej.com 
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LOOKING FOR SITES
1,000 - 1,800 Sq. Ft.

In all of Rhode Island, New London County in Connecticut, and  
Plymouth, Bristol and Barnstable Counties in Massachusetts 

Contact: Christine Stowell, Esq., 401-434-3329 
christine@subwaydevelopmentgroup.com

In all of New Hampshire
Contact: Dave Beckwith, 603-223-2557, dave@nhsubway.net

Suffolk, Norfolk, Middlesex 
and Essex Counties, MA

Contact: Bob Hurley - Development Agent, 508-872-9800, hurley_r@subway.com

Existing Franchises 
Available for Sale
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2020
What we know:
• Retail, Lodging, office property types will face 
challenges with tenants and consumers.

• A perfect storm for  
buyers, less competition, 
sellers are jittery, interest 
rates are low and  
opportunities are multiplying

• About defeasance-some 
deals are still getting done,  
Refinancing/sales in NNN (i.e. 
CVS/Walgreens), self storage, 
MHP, Warehouse products are active

What we don’t know:
• This is not a V correction, but a  
U correction, how long does the  
bottom last?

http://nerej.com 
http://nerej.com 
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AT THE 170-ACRE, MIXED-USE MEGACENTER IN SALEM, NH

Arhaus leases 15,000 s/f at Tuscan 
Village - first in New Hampshire

R
R e m i c  P r o p e r t i e s

W A N T E D
• PRIME STORE BLOCKS

• STRIP CENTERS

• COMMERCIAL LAND

Call Gary Belowich

(781) 237-9500
(781) 237-9501 FAX

gbelowich@remicprop.com
www.remicprop.com

SALEM, NH As construction continues 
on its 170-acre, mixed-use megacen-
ter located 30 miles north of Boston, 
Tuscan Village has added Arhaus, an 
industry-leading retailer specializing 
in high-quality, handcrafted home 
furnishings, to its growing list of 
partners. Arhaus will open a 15,000 
s/f home furnishings collection – its 
first in New Hampshire – at Tuscan 
Village in spring 2021, providing the 
region’s residents with yet another 
best-in-class shopping destination. 

“With the residential market in the 
Merrimack Valley – and throughout 
the region – growing exponentially, 
the demand for high-quality furniture 
and home décor options is at an all-
time high,” said Michael Powers, SVP 
of leasing at Tuscan Village. “When it 
comes to unique, artisan-made home 

furnishings, Arhaus delivers on every 
level. Between the residents living in 
our brand-new homes here at Tuscan 
Village, the vibrant communities 
throughout the Merrimack Valley, 
and the droves of New Englanders 
who own vacation homes in the area, 
we know that Arhaus will be a huge 
success for shoppers seeking out the 
best in home furnishings.”

Arhaus will be moving into a prime 
location at the “front door” of Tuscan 
Village, bringing its newest, architec-
turally-unique prototype to the area.

Arhaus joins Pottery Barn and 
Williams Sonoma as future Tuscan 
Village tenants that specialize in 
housewares. The combination of 
these three household names will 
give southern New Hampshire and 
the Greater Boston Area access to 
thousands of premier home products 
in a tax-free environment. 

“Tuscan Village’s central location 
in Salem, just off Exit 1 on I-93, 
makes it an ideal destination for re-
gional residents who are looking to 
upgrade their home décor,” Powers 
said. “Whether you live nearby in 
southern New Hampshire or you’re 
driving up from Massachusetts – or 
perhaps you’re on your way to your 
vacation home in the Lakes Region, 
the Seacoast or the White Mountains – 
you will be able to select from a wide 
array of high-quality home furnish-
ings at Tuscan Village. Best of all, if 
it is delivered in New Hampshire, it’s 
sales tax free.”

Located one mile north of the 
Massachusetts border at the former 
site of historic horse racing track 
Rockingham Park, Tuscan Village 
will feature 2.8 million s/f of mixed-
use programming, including over 
800,000 s/f of retail. Construction is 
in full swing across the 170-acre site.
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mailto:jgraham@nerej.com
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SIGNS A NEW 10-YEAR LEASE FOR 5,675 S/F - TO OPEN IN 2022

RMR Group adds Pressed Cafe as 
first restaurant at 330 Billerica Rd.

North Shore Crossing is a brand-new 68,000 square foot retail center, 

located in Beverly, MA. It includes eleven premium retailers and 

hospitality buinsesses and is located in a bustling, densely populated 

region with minimal retail center presence, making North Shore 

Crossing an exciting and convenient option for Beverly’s growing 

community.
 

Poyant worked closely with CEA Group to design signage for the 

shopping center that compliments the architecture of the buildings, 

the landscape of the property and the nature of the town itself. 

The main monument sign features multiple finishes including a stone 

base and a custom wood-grain paint technique applied to the 7’5”h x 

36’6”w custom fabricated background cabinet. This landmark 

welcomes shoppers as they arrive at the area’s newest and most 

modern shopping destination.

CHELMSFORD, MA The RMR Group 
Inc. has welcomed Pressed Cafe as 
the first onsite restaurant amenity 
to 330 Billerica Rd. with the recent 
execution of a new 10-year lease 
for 5,675 s/f.

Chris Bilotto, vice president, asset 
management of The RMR Group 
said, “We are thrilled to welcome 
Pressed Cafe to 330 Billerica Rd., 
offering a convenient and exciting 
dining amenity with high quality 
food options to the entire park 
and surrounding community. We 
extend our gratitude to the town of 
Chelmsford, which has been instru-
mental with its proactive outreach to 
businesses and its implementation 
of a master plan to enhance the 
presence and connectivity of the 
business park.”

Expected to open in 2022, the lo-
cation will be the eighth for Pressed 
Cafe, which offers customers local 
craft-roasted coffee, espresso, 
smoothies, cold-pressed juice and 
a wide variety of fresh sandwiches, 
paninis, made-from-scratch soups, 
salads and breakfast all day. In addi-
tion to offering indoor and outdoor 
patio seating, they will also feature 
convenient online ordering pickup, 
and a full menu drive-thru operation. 

retail related uses. 
The property is owned by Office 

Properties Income Trust and man-
aged by The RMR Group.

The landlord was represented by 
Peter Montesanto of SRS Real Estate 
Partners. The tenant was represented 
by David Maida of Allied Restaurant 
Group.

330 Billerica Road - Chelmsford, MA

Pressed Cafe’s lease is for space 
on the first floor of 330 Billerica 
Rd., a two-story 98,048 s/f building 
currently undergoing a lobby and 
façade renovation. The property 
offers flexible floorplates, modern 
high ceilings, extensive window 
lines and is positioned to accom-
modate office, lab and R&D and 

PORTLAND, ME C-Store Investments, 
LLC (CSI) is a Northeast based con-
sulting firm that provides advisory 
services to the convenience store and 
retail petroleum industry. CSI has 
provided advisory and transactional 
services to Energy North on the 
purchase of eight properties from 
Tradewinds.

More precisely, CSI handled the 
purchase process of seven conve-
nience retail stores and one car wash 
operating under the Tradewinds name 
throughout Maine. The deal began 
prior to COVID but still made its way 
to the finish line with a desirable out-
come for both the buyer and the seller. 
This is in part thanks to principal lead 
consultant Ken Currier who assisted 
in guiding the deal to a successful 
conclusion.

Tradewinds was founded by 
Chuck Lawrence in Maine, where 
he is a longtime resident. He went 
onto build his company to 15 prop-
erties which included: Convenience 
stores, car washes, and supermarkets. 
Tradewinds prides themselves on 
being a pillar of the communities they 
serve so it was important for them to 
sell to a company that would carry on 
the Tradewinds name in a favorable 
manner. Lawrence said, “Energy 
North has a lot of the same visions 
of being a good community citizen 
and we feel they will continue strong 
community support to ensure we have 
healthy communities.”

CSI assists Energy North 
in purchases of eight 
props. from Tradewinds

http://nerej.com 
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and more. Located at a fully lighted 
intersection, the Village Mall sees 
over 50,000 vehicles per day making 

it a highly desirable area for national 
and local retailers. There are two 
remaining spaces available for lease 
at the shopping center.

Travis GinsbergChris McMahon

MCMAHON AND GINSBERG REP. THE LANDLORD, VILLAGE MALL INC.

Summit leases 6,635 s/f restaurant 
at Village Mall Shopping Center

METHUEN, MA Summit Realty Part-
ners, Inc. has completed a new lease 
transaction with a restaurant at Vil-
lage Mall Shopping Center. Summit 
Realty Partners leased a 6,635 s/f 
former Fuddruckers Restaurant to 
Ellie’s Farmhouse Restaurant, which 
was scheduled to open this month. 

Ellie’s Farmhouse Restaurant is 
a breakfast and lunch restaurant 
concept dedicated to providing full 

service and takeout options. 
Chris McMahon and Travis 

Ginsberg represented the landlord, 
Village Mall Inc., in this transaction. 

The Village Mall Shopping Cen-
ter is a premier 92,646 s/f shopping 
center located within a heavily 
traveled retail corridor in the com-
munity. The center is anchored by a 
diverse tenant mix including Jo-Ann 
Fabrics, Workout World, Dollar Tree 

SPRINGFIELD, VT Nassimi Realty, LLC 
has signed a new tenant, Ollie’s Bar-
gain Outlet, at Springfield Shopping 
Plaza. Nassimi Realty reports that 
this lease will last 10 years. This is 
the first Ollie’s Bargain Outlet in 
all of the state. The space is 30,000 
s/f. Ollie’s Bargain Outlet will be 
replacing Peebles and will expand 
into additional square footage in the 
shopping plaza.

The Springfield Shopping Plaza in 
Vermont is the only shopping center 
with a regional supermarket and 
national pharmacy in the market. It 
has a wide variety of other retailers 
within the center.

Chaim Wiater, director of leasing 
for Nassimi Realty, LLC said, “Our 
regional strategy for Vermont retail 
puts the focus on the needs of the 
local community. Ollie’s is a leading 
American retailer offering Vermont-
ers deep discounts on major brands 
of consumer goods and we know 
they will be hugely successful in 
Springfield.”

ORANGE, MA Aubuchon Realty Com-
pany, Inc. (ARC) sold 119 New Athol 
Rd. for $1.5 million to Community 
Health Center of Franklin County 
(CHCFC). The property consists 
of a two-building neighborhood 
shopping center totaling 21,150 
s/f. The property was developed by 
ARC in 1986. CHCFC acquired the 
property to extensively renovate and 
consolidate their operations under one 
location. The buyer and seller were 
self-represented.

Nassimi Realty, LLC 
signs Ollie’s Bargain 
Outlet to 30,000 s/f lease

Aubuchon Realty 
Company, Inc. sells 119 
New Athol Rd. $1.5 million
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Prime retail SPace available
600 Broadway 
Saugus, MA

1,618
FexEd Office, For Eyes, 

Bay State Physical Therapy

Holbrook SHoPPing center
800 Franklin Street

Holbrook, MA
2,077 sf

Dollar Tree, Tractor Supply 
Company, Family Dollar

nortHgate Plaza
91-125 Auburn Street

Portland, ME
2,200 to 5,700 sf

Shaw’s, CVS, Starbucks,  
Loyal Companion

retail DeveloPment Site 
 available For lanD leaSe

33-35 South River Road
Bedford, NH
0.92 Acres

Development Land

barrington SHoPPing center
180-188 Country Road

Barrington, RI
1,300; 1,500 to 10,149 sf

Shaw’s, CVS, Starbucks,  
LOFT, Talbots, Pet Value

miDDleSex marketPlace
90 Middlesex Turnpike

Burlington, MA
1,848 to 11,534 sf

Sleep Number, Ideal Image, 
Visionworks

FreeStanDing builDing 
257 Lowell Road

Hudson, NH
4,000 sf

Walmart,Sam’s Club, 
McDonald’s

retail SPace available
1 Sylvan St., Peabody, MA

1,500 to 3,000 sf
California Closets, Luxebar

PROPERTIES AVAILABLE

Member of
International Council
of Shopping Centers

80 Hayden Avenue, Lexington, MA 02421
Phone: (781) 862-9700 x3
Website: www.summitrealtypartners.com

To find out more information please contact our office at 
go@sumrp.com or 781.862.9700 x3

• TENANT REPRESENTATION • LANDLORD LEASING • SALES • PROPERTY MANAGEMENT

Drive-ThruDrive-Thru Drive-ThruDrive-Thru

Drive-ThruDrive-Thru

A one year $139.00  
subscription includes:

• The 55 year old New England 
Real Estate Journal delivered.

•  Access to the digital edition on 
nerej.com.

• The Daily RE Cap newsletter 
which covers New England 
sales, leases, mortgages,  
construction and many activ-
ities linked to the multi-trillion 
dollar industry.

Tel: 781-878-4540  |  800-654-4993
info@nerej.com  |  www.nerej.com

Subscribe to the

BIGnews
small budget!

http:// nerej.com.
http:// www.nerej.com 
http:// www.summitrealtypartners.com 
mailto:info@nerej.com
mailto:go@sumrp.com
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Talk, music and guests.  
Listen on watr.com and most radio apps.  

Live call-in ~ 203-757-1320

Please visit tomhillradio.com 
to listen to Podcasts  

One Broadcast Lane, Waterbury, CT 06706
Phone (203) 206-8631

e-mail: sales@tomhill.com
www.tomhillradio.com   www.tomhill.com   www.watr.com

Tom Hill III, CCIM/SIOR

Hill’s Gallery is 
back every Sat. 

from 9AM to Noon, 
Sept. 12th thru 

Dec. 19th.

To comment on this story 
visit nerej.com

BOTH LOCATED IN MALDEN IN HIGHLY VISIBLE LOCATIONS

Combined Properties renews 
Subway and Saigon Noodle leases 

MALDEN, MA Combined Properties, 
Inc. has renewed two leases totaling 
2,716 s/f of retail space in the city’s 

Central Business 
District.  Sub-
way, a first-class 
sandwich chain, 
renewed at 207-
209 Centre St. 
and Saigon Noo-
dle Restaurant 
ex tended  i t s 

lease at 381 Main St. in the city, 
both at highly visible locations.

“Strong and long-lasting tenant 
relationships are of utmost impor-
tance to Combined Properties. We 
are so pleased that our retail spaces 
are accommodating our tenant’s 
varying needs and contributing to 
their success in Malden’s thriving 
Central Business District,” said Greg 
Regazzini, senior vice president, 
director of leasing at Combined 
Properties. Regazzini represented 
Combined Properties in both of the 
transactions.

These retail tenants benefit from 
the central location and high visibili-
ty of Malden’s Central Business Dis-
trict. The city’s proximity to major 
routes including 93, 16, 28, 38 and 
the MBTA’s Orange Line provides 
accessibility for the tenants, custom-
ers and employees. Additional retail 
opportunities are also available in 
Malden’s Central Business District 
and are well-suited for a variety of 
uses including a medical office or 
national retailer.

207-209 Centre Street - Malden, MA

Greg Regazzini

SOMERVILLE, MA When the city is 
ready to fully reopen, there’s good 
news in store for locals. Whether 
you’re a beer fan or just looking for 
a cool new place to visit, Portico 
Brewing’s new 3,400 s/f taproom 
is sure to be a must-see.

Founded in 2012, Portico has 
focused on creating a range of beers 
that aim to achieve unforgettable fla-
vors while also remaining accessible 
to all audiences. 

The brand is obsessed with archi-
tecture and design, which is obvious 
from their stand-out can labels and 
names. The new taproom will be no 
exception. The buildout is soon to 
be underway, with special focus on 
combining design and minimalism 
with comfort and that feeling of a 
place you’ll want to stay and hang 
out a while.

Also, the team points out, because 
they’re building now, they have the 
advantage of being able to create a 
COVID-19-safe environment. Their 
plans include modular, movable 
divider walls and seating to put 
safety and compliance first, giving 
them the ability to change the space 
over time. 

Portico Brewing to open 
new 3,400 s/f taproom

http://nerej.com 
http:// nerej.com 
http:// watr.com 
http:// tomhillradio.com 
http:// www.tomhillradio.com 
http:// www.tomhill.com 
http://www.watr.com 
mailto:sales@tomhill.com
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ATTLEBORO, MA Fantini & Gorga has
arranged $33.5 million in project 
financing for the development of 

One Wall Street Residences, a transit 
oriented, 136-unit residential rental
development. Casimir Groblewski, 
senior managing director, and Lindsay 
Feig, director, introduced their clients, 
Crugnale Properties and Arista De-
velopment, to Campanelli, the result
being the formation of a joint venture,
Attleboro Wall Street Apartments, 
LLC. In addition to the equity that was 

Lindsay FeigCasimir Groblewski

CONSTRUCTION LOAN PLACED WITH CAMBRIDGE SAVINGS BANK

Fantini & Gorga arranges $33.5m
for One Wall St. Residences Project

Fire & Sprinkler Alarms  
Fire Pump Testing   

Installations and Service 
Integrated Security Systems 

Central Station Monitoring
A Boston Business Journal Top 20 Largest Veteran-Owned Company

Phone: 781-768-5500
800-828-3473

Fax: 781-768-5502

Serving New England Since 1971 

230 2nd Avenue 
Waltham, MA 02451
www.norelservice.com

Fire Alarm & Monitoring Services

supplied by the partners, Groblewski 
and Feig arranged a $22.542 million 
construction loan for the project with 
Cambridge Savings Bank. Construc-
tion recently commenced and comple-
tion is expected in the spring of 2021.

Campanelli is one of the largest
developers and general contractors 
in New England. Based in Braintree,
Campanelli recently developed Red-
brook Apartments (in Plymouth) and
Cirrus (in Ashland), among others.
Crugnale and Arista are experienced 
developers with a number of success-
ful TOD projects on their resumes, 
including Rumford 214 Lofts, One 
Mansfield, and Station Sq. (all in
Mansfield), Renaissance Station (in 
Attleboro), and One Newport (in 
Quincy).

When completed, One Wall St. will
be a five level, 136-unit residential
building with 2,600 s/f of commercial 
space on the ground floor. In addition
to 150 parking spaces, the property 
will offer a full amenity package. 
The site of 1.5 acres is located in 
downtown Attleboro across from
the city’s Intermodal Transportation 
Center and Renaissance Station. The
commuter rail line offers quick and
dependable service to Providence and
Boston. I-95 and I-495 are less than 
two miles distant.

According to Groblewski, “We were 
pleased to introduce Campanelli to 
Arista and Crugnale and to complete 
this assignment. The redevelopment
of a previously underutilized site in
downtown Attleboro by top quality 
sponsorship represents the next step
forward in Attleboro’s revitalization. 
Transit oriented developments are a
vital factor for the future growth of
Boston and its surrounding commu-
nities.”

The project garnered much attention 
from potential lenders. Cambridge 
Savings offered a very competitive, 
non-recourse loan structure that in-
cludes a provision for an earn out of 
additional proceeds upon stabilization. 
The choice of a floating or fixed rate
also appealed to the development team 
as a risk management tool.

DEVELOPED BY JEFFERSON APARTMENT GROUP

Malden Center Fine Wines and Soul 
City Yoga open at J Malden Center

MALDEN, MA According to Jefferson 
Apartment Group (JAG), a leading 
multifamily developer and operator 
specializing in premier apartment 
communities throughout the East 
Coast, Malden Center Fine Wines 
has opened at J Malden Center. Soul 
City Yoga will be opening soon as 
well and the property has also signed 
up the French-Asian bakery franchise 
“Tous Les Jours” to join the retail 
mix at J Malden Center. Additionally, 
vehicular and pedestrian connections 
between Pleasant St. and Commercial 
and Florence Sts. were restored this 
spring replacing the dead end that was 
in place for more than 40 years. Part 
of the overall J Malden Center project, 
this new connection provides direct 
and easy access to all of the center’s 
retail and dining destinations from the 
MBTA station across the street and 

straight up Pleasant St.
“Given the current market condi-

tions and many unknowns in the retail 
market, we are particularly excited at 
the level of interest and activity we 
are seeing at J Malden Center,” said 
Sandi Silk, senior vice president and 
development partner, JAG. “Malden 
Center Fine Wines has locations in 
Somerville and Needham that have 
intensely loyal customers due to the 
care with which they deliver a unique 
collection of artisanal and craft beers, 
wines and specialty liquors. Bringing a 
purveyor of spirits and provisions like 
Malden Center Fine Wines to Malden 
delivers on the promise we made 
when we were selected by the city of 
Malden to redevelop this property and 
create a vibrant and engaging gateway 
project to reinvigorate Malden Center. 
The opening of Soul City Yoga in the 
next few weeks will bring another 
new destination and an amenity that 
hasn’t previously been available in this 
transforming transit oriented suburban 
center.”

“We look forward to serving the 
Malden community a signature set 
of unique wines and hard-to-find craft 
beers to pair with our wide selection 
of gourmet food, diverse cheeses and 
meats,” said Chris Lianos, owner of 
Malden Center Fine Wines. “As always 
the health and safety of our employees 
and customers is our utmost priority. 
We are proud to say that in all of our 
shops we have gone above and beyond 
to ensure that safety and cleanliness 
are at the forefront of our business.”

Malden mayor Gary Christenson 
expressed his excitement surrounding 
the new businesses opening in Malden 
Center, “Even during a pandemic, the 
momentum in Malden isn’t slowing 
down and we are incredibly proud 
and excited about that. It just goes to 
show what a strong community and 
wonderful, welcoming place Malden is 
to do business. These new businesses 
will provide great new amenities for 
all our residents and visitors to enjoy 
along with easy, convenient access 
from the train station.”

http:// www.norelservice.com 
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Marc D. Koenig
Principal

Development, Investment, Brokerage 
Site Selection

Tenant Representation of Retail Properties
Land and Mixed Use Developments

(Seeking Multi-Family and Retail Sites for Development)
Current Tenant Assignments:

National adult themed retail store looking for free standing
2,500+ s/f buildings with highway visibility in major retail areas.

T: 508-359-4454 C: 617-645-3636 marc@mdkrealty.net

INCLUDING INJEANIUS AND CUPCAKE MOJO

The Current in Seaport to 
bring local retails to the city

BOSTON, MA The Current in Seaport is 
thrilled to support an entrepreneurial 
collection of seven businesses begin-
ning this month. The retail incubator 
will house these brands beginning this 
fall through the holiday season. Many 
of the participants are local to New 
England. The Current opened with the 
debut of two local businesses, Injea-
nius and Cupcake Mojo. Throughout 
October, The Current will celebrate 
five additional openings as shops 
Velocio, Harvey Traveler, and Uwi-
la Warrior arrive along with two 
additional brands to be announced. 
Through that mix, this iteration of  The 
Current will be home to an array of 
products ranging from beloved local 
fashion to innovative cycling apparel 
to family made pastries and goods for 
domestic and global travelers. The 
Current is located at 100 Seaport 
Blvd., adjacent to Seaport Common; 
it will be open from September 12 – 
January 16, 2021. 

“The Current reopens at a time 
when consumer support for small 
business has never been more import-
ant. We have always taken great pride 
in introducing burgeoning brands to 
Boston, and we are incredibly ex-
cited to continue that mission while 
enabling young retail companies to 
activate their brands at an unusually 
challenging time. We truly believe 
the local community will love sup-
porting these businesses through fall 
and holiday shopping,” said Carina 
Donoso, director of retail incubation 
at WS Development.

In just over two years, The Cur-
rent has cultivated over 35 pop-ups, 
bringing a completely innovative 
retail experience to Seaport. Inspired 
by the popular tiny house movement 
and challenging the status quo of the 
ordinary storefront, Brooklyn-based 
architecture firm nArchitects de-
signed The Current’s unique “micro 
urban identity.” These small, angular 
and intriguing structures neighbor 

Seaport Common creating a distinct 
and playful visual in the Seaport, one 
that is emblematic of the neighbor-
hood’s entrepreneurial spirit. 

As Seaport continues to keep safety 
as a top priority, numerous COVID-re-
lated precautions will be implemented 
at The Current. To maintain a safe and 
controlled environment, each store 

will be permitted to accommodate a 
limited number of guests at a time. In 
adherence with the city of Boston’s 
latest COVID safety guidelines, all 
staff and vendors at The Current 
will be required to wear a mask at all 
times, as are all patrons, and shoppers 
are highly encouraged to use a credit 
card for all transactions.

CHARLESTOWN, MA Foundation Kitch-
en, a shared culinary workspace, 
co-founded by husband and wife 
team, Ciaran Nagle and Tara Novak, 
has signed a 5,723 s/f lease to open a 
new culinary production and dining 
destination at The Graphic Lofts. 

The lease for Foundation Kitchen 
was negotiated by Stephen Pleines 
from Eastern Land Company on 
behalf of the tenants, and Joe Wagner 
from Boston Realty Advisors on be-
half of Berkeley Investments, which 
owns and developed The Graphic 
Lofts.

This new location, located across 
the street from the MBTA’s Orange 
Line Sullivan Sq. Station, will feature 
a café, wine bar, and food stalls which 
will be open to the public seven days 
a week. 

Foundation Kitchen to 
open at The Graphic 
Lofts residential building
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114A Washington Avenue, North Haven, CT  06473
Phone: (203) 234-6371 ● Fax: (203) 234-6372 ● www.theprotogroup.com

Open Doors.  Close Deals.

New Britain - Redevelopment opportunity Former 
Holy Cross School and Convent in the heart of New 
Britain. 1 mile from Central Connecticut State 
University. The current zoning allows single family 
residential but zoning relief will be required to 
convert the building to apartments. 
    Price Reduced

Glastonbury - 15 year NNN 
lease to The Learning 
Experience expecting to open 
in October. 6.75% cap rate.

Branford - A well-located strip 
center on Main Street. 
1,500 SF and 2,500 SF available. 
The estimated net charges 
are $2.65 PSF.

Middletown -  2,000± SF end cap space in this 
new retail plaza on Route 66. Join O'Reilly 
Auto, Chipotle, Great Clips and Jersey Mikes. 
Area retailers include Big Lots, Home Depot, 
Price Chopper and more.

New Haven -  1,000 SF of turnkey office space in 
downtown New Haven. The suite is professionally 
designed for medical, wellness and professional 
users such as law, accounting or insurance. Great 
proximity to the courthouse, public transportation 
and train with hourly connections to NYC. Easy 
highway access.

Wethersfield - Retail space of 
The Borden from 1,500 to 
10,000 SF. Join 150 new 
apartments in the new 
development on Silas Deane 
Highway
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Networking to over 25,000 Prospects Every Month

Name of Center Location Size of Unit Available Adjacent Stores Key Tenant Contact

The Bristol Shopping Center
Intersection of Hope St. (Rte 114) 

& Gooding Ave., Bristol, RI
Established 1959

6,000 SF Retail
2,800 SF Retail End Cap

530 SF Office
1.5 Acre Pad Site

Dollar Tree
Dunkin Donuts

Gooding Realty Corp.
Raymond S. DeLeo

P.O. Box 343, Bristol, RI 02809
401-253-3190

Ace Hardware
BankNewport

Peoples Credit Union

Main Street Shopping Center
Rtes. 1A & 27, Walpole Center

1,350 - 6,300 SF CVS Pharmacy
7-11

Property Pros
David M. Goldman

617-566-1110, Fax: 617-879-1900
CVS Pharmacy

Medway Plaza Shopping Center
98 Main Street (Route #109)

Medway, MA
3,360 SF Retail

Tri-Valley Sports
Condon’s Servicestar

Hardware Store

Diversified Funding Inc.
Jim Griffin

617-227-0893, ext #662
jgriffin@dfi.cc

Ocean State Job Lot
O’Reilly Auto Parts
Bank of America

New London Shopping Center
I-95 New London, CT

19,000 sf dividable
Harbor Freight Tools

Citizens Bank
Texas Roadhouse

BEST BROKERS
Daniel Del Grosso

860-443-2003

Staples,
Burlington Coat

The New Village Plaza
375 Putnam Pike (Route #44)

Adjacent to the Crossing at Smithfield
Smithfield, RI

3,000 SF; 1200 SF; 800 SF
Yamato Steakhouse
Ace Wood Flooring

Diversified Funding Inc.
Jim Griffin

617-227-0893, ext #662
jgriffin@dfi.cc

D’Angelo’s
Domino’s Pizza

Shopperstown
Corner Rt. 44 - Taunton Ave. &

Rt. 1A Pawtucket Ave.
East Providence, RI

30,000 SF
2-4,000 SF

CVS
Washington Trust

H&R Block
Jobel Realty, Inc.

781-329-5090
Shaw’s Supermarket

Space Available Guide

Small Listing $69, 6 month minimum

For more information about advertising please call

Space Availability Guide  |  1-800-654-4993  |  Fax 781-871-1853  |  www.nerej.com
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Tenant Type of SpaceLocation Size # of Stores
# Planned over 
the next 5 years Contact

Retailer Space Seeking Guide

CT, MA,
RI, NY

Mercury Fuel Service Inc.
Michael J. Devino, Jr.

43 Lafayette St., Waterbury, CT 06708
203-756-7285

Free Standing,
Pad Sites for

Gas, Convenience

30,000 -
50,000 SF

Plus

Massachusetts,
New Hampshire,
Maine, Vermont

Northeast Retail Leasing &
Management Company, LLC

Daniel Plotkin
360 Bloomfield Ave., Windsor, CT 06095

860-683-9000, Fax 860-683-1600

In-Line, Pad, or
Existing Buildings

in high traffic
retail areas

6,000 -
10,000 SF

R.J. Kelly Companies
55 Cambridge St.

Burlington, MA 01803
781-272-2899

Open Free Standing
High Visibility a Plus,

Minimal Parking

50, 150,000 SF
1 Acre Plus

New England

New England

103

80

5

82

20

10

25

15

Restaurant Sites
Richard M. Gallivan

28 Somers Road, Hampden, MA 01036
rich@restaurantsites.com

In-Line End Cap
5,500-

6,500 SF

Networking to over 25,000 Prospects Every Month

Small Listing $69, 6 month minimum

For more information about advertising please call
Space Availability Guide  |  1-800-654-4993  |  Fax 781-871-1853  |  www.nerej.com

Wamesit Place
Rte 38/495, Tewksbury, MA

Webster Square Plaza
Worcester, MA

Westborough Shopping Center
Rt. 9 Lyman St. Westborough, MA

1,600-7000 SF

15,000-30,000 SF Avail
2,000 SF Available

in new bldg.

1,500 SF-7,000 SF

WalMart
El Pollo Loco

15,000-30,000 SF 
A.J. Wright

F.Y.E.

Starbucks
Dress Barn

Tatnuck
Booksellers

Empire Management Corp.
Lawrence Gordon

978-263-1000

Beal and Company, Inc.
Steve N. Faber, Mike Tammaro

617-451-2100 ext. 223

Progressive Realty Consultants
508-366-4163

www.westboroughshoppingcenter.com

Mattress Giant
Super Cuts

Verizon Wireless

AJ Wright,
Shaw’s

2,000 SF New Bldg.

Stop & Shop
Marshalls

HomeGoods
Staples

Name of Center Location Size of Unit Available Adjacent Stores Key Tenant Contact

Space Available Guide

http://nerej.com 
http:// www.westboroughshoppingcenter.com 
http:// www.nerej.com
mailto:rich@restaurantsites.com
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New England's leader
in 1031 Qualified Intermediary services

Strength. Security. Expertise.

Now, more than ever, it’s crucial you choose a
Qualified Intermediary that can protect your client’s exchange proceeds.

Rest assured with $100 Million Fidelity Bond, $50 Million Performance
Guaranty and $30 Million Errors & Omissions Insurance

... the highest in the industry.
Make IPX1031 your only choice for 1031 tax deferred exchanges.

IPX1031 offers CE, MCLE and CPE credit courses for Brokers, Attorneys and CPAs.

Investment Property Exchange Services, Inc.
Patricia A. Flowers VP, CES® I 265 Franklin Street, 8th Floor • Boston, MA 02110

 877.781.1031 I patricia.flowers@ipx1031.com I www.ipx1031.com

Size: 8x8.25 Section: NNE
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Run Date: 3-6

Patricia 
Flowers 
IPX1031

Who is safeguarding your 1031 funds?

Who’s holding your money and 
how are they protecting it? A major 
role of a Qualified Intermediary is 
to preserve taxpayer funds during 
a 1031 Exchange. Since Qualified 
Intermediaries are not regulated by 
the federal government or by most 
states, financial assurances, expertise, 
company strength and reputation are 
critical factors.

Fraud and cybercrime, particularly 
involving bank wire transfers for 
real estate transactions, continue to 
increase at a startling rate. As an 
investor or advisor directly involved 
in real estate transactions and 1031 
Exchanges, being aware and attentive 
is critically important to you and your 
clients’ funds and to your overall 
business.

More and more criminals are ex-
ploiting the speed, convenience and 
anonymity of the Internet. The long 
known scams of phishing emails are 
consistently elevating to new and 
more deviant levels. The fraudsters 
are getting smarter and bolder, and 
attempts are growing with increased 
vigor as they now try to intercept 
funds used in everyday business 
transactions. 

With federal and state tax laws 
requiring investors to pay up to 1/3 
of their gains in tax-es upon sale of 
investment real estate, Section 1031 
Tax Deferred Exchanges are utilized 
more now than ever. This tax code 
requires that a Qualified Intermediary 
(QI) hold sale proceeds during an 
Exchange to avoid constructive or 
actual receipt by the taxpayer, so as 
not to void any allowable tax deferral. 

Surprisingly, there are no Federal 
requirements regarding the security 
that QIs must have in place for the 
monies they are holding for their 
customers. Therefore, it is critical to 
choose a Qualified Intermediary that 

is informed and vigilant, and one that 
has proactive protections in place to 
thwart cyber criminals.

Protective measures that should be 
in place with your QI to safeguard 
your real estate funds include secure 
signing and disbursement procedures, 
taxpayer verification, wiring confir-
mations and corporate assurance.

Taxpayer Verification/Secure Sign-
ing: We at IPX1031 implement a 
multitude of digital security measures, 
including the use of a secure electronic 
document-signing platform. This 
incorporates processes, including 
multi-step authentication, which 
are designed to verify the signor of 
documents. 

Disbursement and Authoriza-
tion: Disbursement of exchange 
funds require written au-thorization 
from by taxpayer and subsequently 
dual authorization for release, con-

trolled by our separate banking 
division.

Independent Source Confirma-
tion: Brokerages, law firms and title 
companies should beware… Fraud-
sters continue to target real estate 
transactions, hacking into private 
and business accounts and resending 
fraudulent disbursement emails to 
purposely misdirect (and ultimately 
steal) deposits, purchase funds, clos-
ing proceeds or commissions.

Every wire request is independently 
confirmed by IPX1031 before release 
of funds - calls to verify are made to 
a known source, using information 
found in original contact communica-
tions, executed contract agreements, 
or the like. Any discrepancy or last 
minute change to wire instructions 
is a “cause for pause”, to stop and 
re-confirm before wiring. 

Corporate Assurance: Safety and 

security of funds must be a matter of 
paramount importance for any QI. As 
part of a national publicly traded and 
Fortune 500 company, we have access 
to secure systems and cyber security 
professionals, providing sophisticated 
technologies to protect exchange 
funds. All this is backed by a $100 
million Fidelity Bond and a separate 
$50 million Written Performance 
Guaranty. Along with the financial 
strength and resources of our parent 
company, funds will be safe, secure, 
and available when you need them.

Ask your QI about their cyber 
crime prevention policies and vigi-
lance to secure all of their customers’ 
exchange funds. These protective 
measures are a critical component 
of any financial transaction you enter 
into…your business depends on it!

In fact, it’s everyone’s responsibil-
ity. Many individuals and businesses 

underestimate the threat online fraud 
poses to their profitability, cash flow 
and reputations. Take simple steps on 
the road with mobile devices and WiFi 
connections, in the office and at home 
to reduce vulnerability and to keep 
your computers, your information 
and your business dealings secure.

As the industry leader, we offer cre-
ative tax strategies with proven solu-
tions for building wealth, preserving 
profits and maximizing investment 
dollars through a 1031 Tax Deferred 
Exchange. When you want the best, 
expect it from IPX1031, a leader in 
what matters – expertise, safety and 
security.

Patricia A. Flowers is Vice President for 
Investment Property Exchange Services, 
Inc. (IPX1031), Boston, Mass. 

1031 Exchange Spotlight
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Michelle 
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Northern Bank

Seven ways 1031 Exchange can 
help you achieve your investment goals

Good journalists know that in 
order to communicate information 
effectively, they have to answer the 
who, what, where, when, why and how 
questions in the first sentence of their 
article. So many of my recent articles 
and social media posts have focused 
on who can utilize a 1031 Exchange, 
what types of properties qualify, when 
is the best time to exchange and 
most often, how the process works. 
However, it is equally as important to 
understand WHY investors exchange, 
so you can better determine if an 
exchange is right for your business 
and how you can benefit.

Here are some of the more common 
reasons why our real estate investor 
clients utilize 1031 Ex-change: 

Estate Planning: Investment prop-
erties make up a large percentage of 
our clients’ assets, which will need 
to be considered when creating their 
estate plans. Many clients are faced 
with situations where their heirs may 
not want to or are not able to manage 

a particular investment property, and 
the inheritance becomes a burden. 
Investors may utilize 1031 Exchange 
to acquire multiple properties for each 
heir, smaller more manageable prop-
erties in more desirable locations or 
opt for a vacation rental in a retirement 
community for future use.

Diversification: Often, in conjunc-
tion with estate planning, investors 
plan to diversify their asset. They 
may have one large multi-family or 
commercial property and choose to 
purchase multiple smaller properties. 
This is beneficial when dividing assets 
for estate planning, or as a strategy 
to slowly ease out of investment real 
estate.

Consolidation: On the flip side, 
clients who have many years left to 
invest may be in the position to con-
solidate their multiple properties into 
one larger multi-family or commer-
cial property. This of-ten alleviates 
management burdens, cons

Increased Depreciation: The IRS 
allows an investor to depreciate a 
residential investment property over 
27.5 years, and a non-residential prop-
erty for 39 years. If the value of the 
investor’s property has significantly 
increased as it approaches the end 
of its depreciation life-cycle, it can 

be a powerful tax strategy to utilize 
1031 Exchange and purchase a new 
appreciated asset. The depreciation 
clock can start over again on the 
excess basis (or the profit). This will 
ultimately increase cash flow in the 
new property. It is important to talk 
with a tax advisor to explore this 
option in greater detail.

Cash Flow: So often investors are 
looking to increase their cash flow, but 
location, property condition, property 
size, city taxes and utility fees are hin-
dering their income. Some examples 
of how clients have increased their 
cash flow: 

• Vacation rentals in a desirable 
spot that commands top nightly and 
weekly rents.

• Avoid Condos with high HOA fees 

that offer little amenities or return.
• NNN commercial properties 

where tenant is responsible for all 
expenses.

• Location, Location, Location. 
Focus on desirable neighborhoods 
that drive higher rents.

Management Relief: If anyone 
has been a landlord before, you un-
derstand the feeling you get when the 
phone rings in the middle of the night; 
tenant with no heat or a burst water 
pipe. Many seasoned landlords don’t 
want these management headaches 
forever. 1031 Exchange can help these 
landlords find a more suitable proper-
ty to alleviate this stress. Often times 
this can be achieved by exchanging the 
troublesome property for a property 
that is newer or newly renovated, a 

condo with a management company, 
a vacation property with a rental and 
management company, a Delaware 
Statutory Trust or a NNN commercial 
property. These are just a few of the 
possibilities to explore to alleviate 
this burden. 

Leverage: As I stated above, real 
property is often the biggest asset peo-
ple own. In the Boston area, properties 
have continued to increase in value 
and these investors have equity tied up 
in their in-vestments. By exchanging 
and buying up in value, utilizing the 
equity and borrowing funds, savvy 
investors will increase their net worth 
and have highly valued properties in 
desirable locations. 

Although it is so important to un-
derstand how 1031 Exchange works, 
it is more important to understand 
why it will work for you. Now that 
you’ve read through all the “Why’s,” 
it’s a good time to consider your 
property and your situation to see 
if there’s anything about your real 
estate investment and overall strategy 
you want to change, and how 1031 
Exchange can help.

Michele Fitzpatrick is the 1031 Exchange 
Relationship Manager, vice president at 
Northern Bank, Boston, Mass.

Enjoy all the real estate 
investment gains, 
without any of the pains.
Preserve your profits and grow your portfolio — 

with Northern 1031 Exchange.* 

As an investor, you can’t always predict what the real estate 

market will do or what opportunities will arise, but when 

they do, you need to have the cash flow available to meet 

your investment goals. A Northern 1031 Exchange enables 

you to expand or diversify your portfolio while deferring your 

taxable gains and increasing your return on investment.

* Northern Bank, including its subsidiary Northern 1031 Exchange, LLC does not provide tax, legal or accounting advice, nor can we make any representations or warranties regarding 
the tax consequences of your exchange transaction. We strongly encourage you to seek appropriate professional advice regarding your specific facts and circumstances.

Northern Bank can show you how to maximize your 

investments with 1031 Exchange. We’re here to:

     Make expert recommendations based on your goals

     Act as your Qualified Intermediary (QI) — an IRS requirement

     Manage all required procedures and documentation

     Handle the entire, complex 1031 Exchange process

If these are your investment goals:

     Portfolio consolidation or diversification

     Estate planning

     Increasing depreciation

     Leveraging equity

Find out why Northern 1031 Exchange can be one of your most important investment strategies.  

Contact Michele Fitzpatrick today at 781-569-1852 or 1031@nbtc.com to learn more.

MEMBER FDIC

So many of my recent articles and social media 
posts have focused on who can utilize a 1031 Ex-
change, what types of properties qualify, when is 
the best time to exchange and most often, how the 
process works. However, it is equally as important 
to understand WHY investors exchange, so you can 
better determine if an exchange is right for your 
business and how you can benefit.
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Conveniently located just off US Route 1 and one block from  
South County Hospital. Walk to the waterfront Marina Park and its 

local restaurants. This main level condo has a reception area,  
three spacious offices, a conference room, kitchenette and  

two rest-rooms (one handicap accessible & one with shower).  
Unit has been newly painted and ready for immediate occupancy.

OFFERED AT $143,300.

R. D. Denelle and Company, Inc. Realtors
2935 Tower Hill Road, Box 130, South Kingstown, RI 02880
Contact Denny Denelle, denny@denelle.com
office: 401-783-7777  cell: 401-932-9900  www.denelle.com

South Kingstown, RI
Office Park G-1, 950 sq. ft.

New England real estate investors 
who sell investment property and 
desire Section 1031 tax deferral some-
times question if they should close 
this year or postpone until 2020. One 
of the factors to consider is that 1031 
exchanges straddling two tax years 
may be treated as an “installment sale” 
under Section 453 which provides a 
couple of options.

In a delayed exchange structured 
to satisfy the 1031 exchange require-
ments, a taxpayer has up to 180-calen-
dar days to acquire like-kind replace-
ment property from the day the relin-
quished property sales closes. Once 
initiated, the delayed exchange may 
be successfully completed (achiev-

ing complete tax deferral), partially 
completed (resulting in recognition of 
some capital gain) or it may fail if no 
like-kind replacement real property is 
acquired (resulting in the recognition 
of all capital gain generated by the 
sale). If the 1031 exchange begins 
in one tax year and extends into the 
subsequent tax year, the question arises 
whether the gain realized on the sale 
is recognized in the year in which the 
relinquished property was sold or in the 
subsequent year in which the taxpayer 
received the cash sale proceeds from 
the qualified intermediary (QI.) In a 
perfect world, the gain would be rec-
ognized in the subsequent year when 
the exchange proceeds are actually 
received by the taxpayer. In many 
cases, this turns out to be wholly or 
partially true.

The treasury regulations treat a 
tax-deferred exchange as an install-
ment sale to the extent that the taxpayer 
receives cash or other non-like-kind 

property (known as “boot”) in a 
subsequent tax year. See Treas. Reg 
§1.1031(k)-1(j)(2). This can occur 
if the taxpayer buys replacement 
property with a value lower than the 
relinquished property, obtains excess 
financing in connection with the pur-
chase of replacement property or fails 
to acquire any replacement property 
leaving cash boot in the hands of the 
qualified intermediary. In all cases, 
the cash received from the qualified 
intermediary at the end of the exchange 
is treated as a payment in the year it 
is actually received by the taxpayer 
for purposes of the §453 installment 
sale reporting rules rather than in the 
year the relinquished property was 
sold. On the other hand, any mortgage 
debt that is paid off on the sale of the 
relinquished property is treated as a 
payment in the year of the sale to the 
extent the taxpayer does not incur an 
offsetting liability in its acquisition 
of replacement property. Neverthe-
less, the tax deferral afforded by the 
coordination of 1031 and the install-
ment reporting rules under §453 can 
produce a significant advantage where 
gain must be recognized as the result of 
a wholly or partially failed exchange; 
sort of a heads I win, tails you lose tax 
benefit in favor of the taxpayer.

An Illustration 
Straddling 2019/2020 

Suppose a taxpayer initiates a 1031 
exchange with a QI by transferring 
investment property worth $900,000 
with no mortgage debt. Pursuant to a 
valid exchange agreement, the tax-
payer’s QI completes the relinquished 
property sale on November 28, 2019. 
On January 25, 2020, the QI acquires 
a like-kind replacement property with 
a fair market value of $600,000 and 
transfers the replacement property 
to the taxpayer together with the re-
maining $300,000 in cash boot. In this 
example, the taxpayer has completed 
a partial 1031 exchange and will rec-
ognize gain on the $300,000 received 
at the end of the exchange. Under the 
installment sale reporting rules, the 
gain is recognized in the year of receipt, 
2020. Consequently, the capital gain is 
reported on the taxpayer’s tax return 
for 2020 (filed in 2021) and not on the 
2019 tax return for the year in which the 
gain associated with the relinquished 
property sale was realized.

Bona Fide Intent
A taxpayer should not engage a 

QI for the principal purpose of de-
ferring tax under §453. Section 1031 
is inapplicable unless the taxpayer 
has a “bona fide intent” to acquire 
replacement property and complete the 
1031 exchange. A taxpayer has a bona 
fide intent if, based upon all facts and 
circumstances at the beginning of the 
exchange, it is reasonable to believe 
that like-kind replacement property 
will be acquired during the 180-day 
exchange period. 

Lynne Bagby
Asset 

Preservation, Inc.

1031 Exchanges: To defer 
in 2019 or postpone to 2020?

Lynne Bagby, CES, is the New England 
division manager for Asset Preservation, 
Inc., Boston.

For full story visit nerej.com

Lynne Bagby 
Asset 

Preservation, Inc.

Making offers on replacement property 
before a relinquished property sale

Many New England real estate 
investors consider lucrative oppor-
tunities to purchase an investment 
property as good deals arise or 
sometimes when an off-market op-
portunity is presented. At such time, 
they may have a sale of an existing 
relinquished investment property in 
place (or ready to be marketed soon) 
that they intend to put in a 1031 
exchange –yet, if the relinquished 
property has not closed, can they 
proceed with the purchase of an 
attractive replacement property?

In a 1031 delayed exchange, the 
investor has 45 calendar days from 
closing on the sale of a relinquished 
property to identify replacement 
properties, pursuant to the rules of 
identification. This 45-day period 

is referred to as the “Identification 
Period.” Some frequently asked 
questions are: “Can the investor 
begin looking for suitable replace-
ment property before closing the sale 
of the relinquished property?” and 
“Can the investor make offers on 
and get replacement property under 
contract before closing the sale of 
the relinquished property?” The 
answers to these questions are “yes.”

Although the start of the identi-
fication period is triggered by the 
relinquished property sale closing, 
nothing prohibits an investor from 

looking for replacement property 
before the relinquished property sale 
closes. In fact, in many situations, 
this may be a very wise approach. 
In areas where inventory is limited 
and/or properties sell quickly due 
to market conditions, it can be 
a wise strategy to begin looking 
for replacement property once 
the relinquished property is under 
contract with a qualified buyer, or 
even before. The additional time 
before the relinquished property sale 
closes provides the investor more 
time to locate suitable replacement 
property. Making an offer on a 
replacement property before the 
relinquished property sale closes 
can be proactive and remove much 
of the uncertainty from the delayed 

exchange process. The investor 
should make sure to close the sale 
of the relinquished property before 
it must close the acquisition of the 
replacement property to avoid the 
need for a reverse 1031 exchange 
arrangement (see below for more 
information).

The delayed exchange timeline 
allows the investor 180 calendar 
days from the date of the relin-
quished property sale closing to 
close on the acquisition of identified 
replacement properties, many inves-
tors get replacement property under 
contract before the relinquished 
property closes. In this scenario, 
these replacement properties can be 
formally identified after closing on 
the relinquished property sale. If the 

investor closes on the acquisition of 
any replacement properties within 
the 45-day Identification Period, 
those properties are considered iden-
tified for 1031 exchange purposes. 
In the event an investor locates a 
desirable replacement property and 
wants to close on that acquisition 
before the relinquished property sale 
closes, a reverse 1031 exchange is 
possible. There are additional costs 
and complexities involved with 
reverse exchanges, so this type of 
exchange makes sense on larger 
purchases when the higher reverse 
1031 exchange fees are more than 
offset by the value of the replace-
ment property acquisition.

The investor can use their personal 
funds for an earnest money deposit 

on the replacement property. The 
Qualified Intermediary can replace 
an investor’s replacement property 
deposit with exchange proceeds 
for reimbursement of the investor’s 
personal funds advanced for the 
replacement property earnest money 
deposit at the closing for the pur-
chase of the replacement property. 
Investors should have their CPA 
review their settlement statements 
to be sure that the reimbursement of 
personal funds used for the earnest 
money deposit is properly reflected 
as well as other exchange expenses 
being shown properly.

Lynne Bagby, CES is the New England 
division manager for Asset Preservation, 
Inc., Boston.

The investor can use their 
personal funds for an 
earnest money deposit on 
the replacement property. 
The Qualified Intermediary 
can replace an investor’s 
replacement property 
deposit with exchange 
proceeds for reimbursement 
of the investor’s personal 
funds advanced for the 
replacement property ear-
nest money deposit at the 
closing for the purchase of 
the replacement property. 
Investors should have their 
CPA review their settle-
ment statements to be sure 
that the reimbursement of 
personal funds used for the 
earnest money deposit is 
properly reflected as well 
as other exchange expens-
es being shown properly.
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581 Boylston Street, Suite 203, Boston, MA 02116

(617) 236-5181 (Tel.), (617) 236-0797 (Fax), TOLL FREE 1-877-423-1031

www.greaterboston1031exchange.com

For information, please email us at greene@mlglawfirm.com

Greater Boston Exchange Company, LLC was established in 2000 
by Attorneys Brendan J. Greene and Mark A. McCue, and is an ancillary 
business of the law firm of McCue, Lee & Greene, LLP. GBEC is owned 

and operated by attorneys with over 50 years combined experience 
in real estate and tax law. Our attorneys are trusted advisors to CPAs, 

attorneys, residential and commercial real estate brokers 
and investors, mortgage lenders and other professionals.

Mechanics of a 1031 Exchange

A 1031 tax-deferred exchange is a 
method allowed by Internal Revenue 
Code (IRC) §1031, whereby an owner 
of certain investment or business 
property may defer paying capital 
gains taxes on the sale of such prop-
erty if the owner acquires “like kind” 
property within a certain period of time.

All real estate held for investment 
or business purposes may be con-
sidered “like kind” to any other real 
estate held for investment or business 
purposes. For example, raw land 
can be exchanged for an apartment 
building. The Exchanger must be able 
to demonstrate that both the property 
being sold (the “relinquished proper-
ty”) and the property being purchased 
(the “replacement property”) is held 
for business or investment purposes. 

Investors may have a variety of 

motives for exchanging their property. 
Such motives include: Deferring pay-
ing capital gains taxes; exchanging 
several smaller hard to manage prop-
erties for one larger easier to manage 
property; exchanging raw land for 
rental property to generate cash flow; 
or even exchanging a rental property in 
Boston for a rental property in Florida, 
which may be allowed to later serve 
as a retirement home.

The exchanger assigns his interest 
in the purchase and sale agreement 
for his or her relinquished property to 
the QI. The QI receives the net sale 
proceeds so that the exchanger does 
not have actual or constructive receipt 
of the funds. The QI holds the net sale 
proceeds until they are needed for the 
close of the replacement property. The 
exchanger has 45 days beginning the 
day after the sale of the relinquished 
property to identify replacement prop-
erty, and will do so by giving written 
notice to the QI. The exchanger then 
has 180 days to close on any identified 
replacement properties. The 180-day 
clock begins the same day as the 

45-day clock: The day after the sale 
of the relinquished property. During 
this 180-day period, the sale proceeds 
are held in a federally insured account 
with local banks and are held in the 
name of Greater Boston Exchange 
Company, LLC.

In order for an exchanger to defer 
all capital gains taxes, there are 
two general guidelines that must be 
followed. First, the taxpayer must roll 
over the entire net proceeds into the 
replacement property, and second, 
they must buy property of equal or 
greater value.

Brendan Greene, Esq. is owner, operator and 
attorney with the Greater Boston Exchange 
Company, LLC (a subsidiary of McCue, Lee & 
Greene, LLP), Boston.

Brendan Greene 
Greater Boston 
Exchange Co.

1031 Exchange

581 Boylston Street, Suite 203, Boston, MA 02116

(617) 236-5181 (Tel.), (617) 236-0797 (Fax), TOLL FREE 1-877-423-1031

www.greaterboston1031exchange.com

For information, please email us at greene@mlglawfirm.com

Greater Boston Exchange Company, LLC was established 
in 2000 by Attorneys Brendan J. Greene and Mark A. McCue, 

and is an ancillary business of the law firm of 
McCue, Lee & Greene, LLP. GBEC is owned and operated 

by attorneys with over 50 years combined experience in 
real estate and tax law. Our attorneys are trusted advisors to 

CPAs, attorneys, residential and commercial real estate brokers 
and investors, mortgage lenders and other professionals.

Brendan Greene 
Greater Boston 

Exchange Co., LLC

With planning, 1031 tax-deferred exchanges 
provide investors with great opportunities

Thinking of selling a commercial 
property, a multi-family or other 
investment property and buying a 
retirement home or a second home 
in the mountains or where the 
weather is warmer? With a little 1031 
tax-deferred planning, you could be 
retiring to a home in a destination 
of your choice by deferring and/or 
excluding all or most of your capital 
gains taxes. 

The increase in property values 
has given investors large equities 

in their properties thus subjecting 
them to higher capital gains taxes 
on the sale of such properties. Con-
sequently, investors are using 1031 
tax-deferred exchanges in order to 
defer paying capital gains taxes by 
purchasing other investment prop-
erties, which later may be used as 
retirement homes or second homes.

Internal Revenue Code (IRC) 
Section 1031 allows a property 
owner, who holds property for “the 
productive use in a trade or business 
or for investment”, to defer paying 
any capital gains taxes if a property 
owner sells such property, identifies 
like kind property within 45 days of 
the sale, and acquires other like kind 
property within 180 days of the sale.

While these time constraints and 
an active real estate market can 
make it difficult for a taxpayer to 
find and close on a replacement 
property, there are other options 
available to investors. The IRS has 
issued Revenue Procedure 2000-37 
which allows a taxpayer to perform 
a “reverse exchange.” Reverse ex-
changes allow a taxpayer to acquire 
the new property (the “replacement 
property”) before selling the old 
property (the “relinquished proper-
ty”). This creates greater flexibility 
for investors who do not want to pass 
on a great investment opportunity 
before they have sold or even listed 
their relinquished property. Reverse 
exchanges are more complex and 
require more planning, but also 

provide greater opportunity to 
secure the investment you’ve been 
hoping for. 

Like kind property includes all 
real estate; that is, any type of real 
estate may be considered “like kind” 
to any other type of real estate. If 
both the relinquished property and 
the replacement property are used 
for investment or business purposes, 
then a three-family rental property 
may be exchanged for a single or 
multi-family home on Cape Cod, 
in Florida or both. However, any 
replacement property needs to be 
held for use in a business or for 
investment (i.e. rented) for a period 
of at least two weeks a year for two 
years in order to qualify for tax 
deferral treatment, and personal use 

of the property should be limited to 
no more than the greater of fourteen 
days or ten percent of the number 
of days that the property is rented.

The new Cape Cod or Florida 
home can later be converted into a 
vacation home or a retirement home. 
There is no bright line rule which 
provides a specific time that an 
investor must treat the replacement 
property as investment property 
before converting the property to 
a personal residence or vacation 
home. However, the IRS issued 
a safe harbor ruling in Revenue 
Procedure 2008-16 which states 
that a replacement property will be 
recognized as investment property 
as long as (i) the taxpayer owns the 
property for at least 24 months and 
rents the property for at least 14 
days for a fair market rental value 
in each twelve month period, and (ii) 
the taxpayer’s personal use is limited 
to the greater of 14 days or 10% of 
the amount of time the property is 
rented during a 12 month period. 

An added benefit is that once 
the Cape Cod or Florida property 
has been converted to a principal 
residence, IRC Section 121 allows a 
taxpayer to exclude up to $250,000 
of gain ($500,000 if married and fil-
ing jointly) from the sale or exchange 
of a principal residence, provided the 
principal residence has been owned 
and used as such for an aggregate 
of two or more years during a five 
year period ending on the date of the 
sale, subject to certain limitations. 

The limitations on the exclusion 
of capital gains taxes include: (i) 
taxpayer must hold the property for 
at least five years, and (ii) the exclu-
sion does not apply to the portion 
of the gain where the property was 
not used as a principal residence. For 
example, if a property is acquired in 
a 1031 exchange, and the property 
is rented out for two years, then the 
taxpayer lives in the property for 
three years prior to selling, then 
3/5ths of the gain is eligible for the 
exclusion. 

In summary, with proper tax plan-
ning, 1031 tax-deferred exchanges 
provide investors with great oppor-
tunities to diversify, consolidate, or 
rearrange their real estate holdings 
and defer paying capital gains taxes.

There are many technical tax and 
legal rules that must be followed in 
order to achieve tax deferral treat-
ment under Section 1031. Let us 
help you plan your next exchange! 

Brendan Greene, Esq., is a partner in the 
law firm McCue, Lee & Greene, LLP and 
a principal in Greater Boston Exchange 
Company, LLC, Boston.

http:// www.greaterboston1031exchange.com 
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Exchanges may be fully tax-
deferred or partially tax-deferred and 
partially taxable. An exchange will 
be partially taxable if the taxpayer 
receives net non-like kind property, 
(boot) in the exchange. Cash boot is 
received, and therefore taxable, when 
the taxpayer receives cash at the time 
of sale of the relinquished property. 
Taxable net cash boot may also be 
received if the taxpayer receives cash 
at the termination of the exchange 
in excess of the aggregate of the 
cash given by the taxpayer in the 
exchange. For example: the taxpayer 
uses personal funds to pay for the 
deposit on the replacement property 
contract in the amount of $10,000. 
At the termination of the exchange, 
following the receipt by the taxpayer 
of all like-kind property the taxpayer 
was entitled to receive, the qualified 
intermediary returns excess cash 
remaining in the exchange escrow in 
the amount of $11,000 to the taxpayer. 
The net taxable cash boot received by 
the taxpayer is $1,000, the difference 
between the cash boot received and 
the cash boot paid.

Net mortgage boot is received by 
the taxpayer if the mortgages paid off 
at the time of sale of he relinquished 
property are greater than the new 
mortgages taken on by the taxpayer 
in the acquisition of the replacement 
property. Notwithstanding, if the 

taxpayer is in receipt of net mortgage 
boot, the net mortgage boot received 
may not be taxable if it is offset by net 
cash boot given. For example: if the 
mortgages paid off at the time of sale 
of the relinquished property exceed 
the new mortgages taken on at the ac-
quisition of the replacement property 
by $10,000 there is net mortgage boot 
received in the amount of $10,000. If 
the taxpayer has paid net cash boot in 
the amount of $10,0000 or greater, 
then the cash boot given offsets the 
mortgage boot received and there is 
no taxable boot. If the taxpayer has 
paid $7,000 of the mortgage boot 
received this would leave $3,000 net 
taxable boot received.

Simple rule of thumb for the boot 
offsetting provisions is as follows: If 

the taxpayer acquires replacement 
property of equal or greater value 
than the net sale price of the relin-
quished property and spends all of 
the relinquished property proceeds 
on the acquisition of the replacement 
property, then the exchange will be 
fully tax deferred. If the taxpayer 
follows this rule, then there is no cash 
boot received and the taxpayer either 
took on new mortgages in excess 
of the old mortgages (no mortgage 
boot received) or the taxpayer gave 
cash boot to offset any mortgage 
boot received.

There are some common misunder-
standings about this rule. The rule has 
been interpreted to imply that if the 
taxpayer acquires replacement prop-
erty equal to or greater in value than 

Robert Charland
Exchange 

Authority, LLC

Exchanges may be fully tax deferred or 
partially tax-deferred and partially taxable
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types of 1031 exchanges in all 50 States and the US Virgin Islands, 

with unparalleled service, security, experience and reporting. 

We are the experts other experts turn to. 
Contact us at 1031@exchangeauthority.com 1-978-433-6061

Exchange Authority, LLC.
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the net sale price of the relinquished 
property and the taxpayer takes on 
new mortgages in excess of the old 
mortgages then there is not net boot 
received. This interpretation is not 
always true however. For example; 
the taxpayer will be in receipt of 
net taxable cash boot if the taxpayer 
sells relinquished property valued at 
$100,000 with existing mortgages of 
$70,000 and acquires replacement 
property valued at $150,000 with 
$125,000 of new mortgages. In this 
example, the taxpayer cashed out 
$5,000 equity and is in receipt of 
net taxable cash boot. The taxpayer 
over financed the acquisition of the 
replacement property, which resulted 
in the receipt of net taxable cash boot 
in the amount of $5,000.

Other common misconceptions are 
that the taxpayer can receive net cash 
in an exchange in the amount of the 
taxpayer’s initial capital investment 
in the acquisition of the relinquished 
property or that the taxpayer need only 
replace the profit in the relinquished 
property and not its value net of 
exchange expenses. Other taxpayers 
may think that they need only replace 
the equity in the relinquished property 
(equity equals value minus mortgag-
es) to be fully tax deferred. In all of 
these cases, the taxpayer would be 
in receipt of taxable boot either as 
net cash boot or net mortgage boot 
received or both. 

Robert Charland, Esq., is CEO of Exchange 
Authority, LLC, Leominster, Mass.
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Exchanges may be fully tax deferred or 
partially tax-deferred and partially taxable

Exchanges may be fully tax-de-
ferred or partially tax-deferred and 
partially taxable. An exchange will 
be partially taxable if the taxpayer 
receives net non-like kind property, 
(boot) in the exchange. Cash boot 
is received, and therefore taxable, 
when the taxpayer receives cash at 
the time of sale of the relinquished 
property. Taxable net cash boot may 
also be received if the taxpayer re-
ceives cash at the termination of the 
exchange in excess of the aggregate 
of the cash given by the taxpayer in 
the exchange. 

For example: the taxpayer uses 
personal funds to pay for the de-
posit on the replacement property 
contract in the amount of $10,000. 
At the termination of the exchange, 
following the receipt by the taxpayer 
of all like-kind property the taxpayer 
was entitled to receive, the qualified 
intermediary returns excess cash 
remaining in the exchange escrow 
in the amount of $11,000 to the 
taxpayer. The net taxable cash boot 
received by the taxpayer is $1,000, 
the difference between the cash boot 
received and the cash boot paid.

Net mortgage boot is received by 
the taxpayer if the mortgages paid off 
at the time of sale of he relinquished 
property are greater than the new 
mortgages taken on by the taxpayer 
in the acquisition of the replacement 
property. Notwithstanding, if the 
taxpayer is in receipt of net mort-
gage boot, the net mortgage boot 
received may not be taxable if it is 
offset by net cash boot given. For 

example: if the mortgages paid off 
at the time of sale of the relinquished 
property exceed the new mortgages 
taken on at the acquisition of the 
replacement property by $10,000 
there is net mortgage boot received 
in the amount of $10,000. If the 
taxpayer has paid net cash boot in 
the amount of $10,0000 or greater, 
then the cash boot given offsets the 
mortgage boot received and there is 
no taxable boot. If the taxpayer has 
paid $7,000 of the mortgage boot 
received this would leave $3,000 
net taxable boot received.

Simple rule of thumb for the boot 
offsetting provisions is as follows: 
If the taxpayer acquires replacement 
property of equal or greater value 
than the net sale price of the relin-

quished property and spends all of 
the relinquished property proceeds 
on the acquisition of the replacement 
property, then the exchange will be 
fully tax deferred. If the taxpayer 
follows this rule, then there is no cash 
boot received and the taxpayer either 
took on new mortgages in excess 
of the old mortgages (no mortgage 
boot received) or the taxpayer gave 
cash boot to offset any mortgage 
boot received.

There are some common misun-
derstandings about this rule. The 
rule has been interpreted to imply 
that if the taxpayer acquires replace-
ment property equal to or greater 
in value than the net sale price of 
the relinquished property and the 

taxpayer takes on new mortgages 
in excess of the old mortgages then 
there is not net boot received. This 
interpretation is not always true how-
ever. For example; the taxpayer will 
be in receipt of net taxable cash boot 
if the taxpayer sells relinquished 
property valued at $100,000 with 
existing mortgages of $70,000 and 
acquires replacement property val-
ued at $150,000 with $125,000 of 
new mortgages. In this example, the 
taxpayer cashed out $5,000 equity 
and is in receipt of net taxable cash 
boot. The taxpayer over financed 
the acquisition of the replacement 
property, which resulted in the re-
ceipt of net taxable cash boot in the 
amount of $5,000.

Other common misconceptions 

are that the taxpayer can receive net 
cash in an exchange in the amount 
of the taxpayer’s initial capital in-
vestment in the acquisition of the 
relinquished property or that the 
taxpayer need only replace the profit 
in the relinquished property and not 
its value net of exchange expenses. 
Other taxpayers may think that they 
need only replace the equity in the 
relinquished property (equity equals 
value minus mortgages) to be fully 
tax deferred. In all of these cases, 
the taxpayer would be in receipt of 
taxable boot either as net cash boot or 
net mortgage boot received or both.

 

Robert Charland, Esq., is CEO of Exchange 
Authority, LLC, Leominster, Mass.

Other common misconcep-
tions are that the taxpayer 
can receive net cash in an 
exchange in the amount 
of the taxpayer’s initial 
capital investment in the 
acquisition of the relin-
quished property or that 
the taxpayer need only 
replace the profit in the re-
linquished property and not 
its value net of exchange 
expenses. Other taxpayers 
may think that they need 
only replace the equity in 
the relinquished property 
(equity equals value minus 
mortgages) to be fully tax 
deferred.
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Depend on our strength for your 
1031 exchange transaction.
Local expertise with nationwide service

William P. Lopriore, Jr. 
Regional Manager and Counsel – New England and New York 
wlopriore@firstam.com | 617.631.2539

800.556.2520 ▼ www.firstexchange.com
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GREAT 1031 EXCHANGES

OPEN AND PAYING RENT 
20 year Profitable History at this Location
Western MA Regional Trade area
7.5 Years Remaining on 10 Year 

6.75% Cap Rate
$1,275,000

2,500 SF Retail / Office for Lease.
Previous bank branch in the heart of 
Adams, MA. Busy retail area near  
supermarket. Great opportunity for 
retail or other related services. 2,500 sf 
medical, office, finance co., retail. 

$375,000

Real Estate Advisory Group NE
860-305-7466

Fax 860-783-5263
85 Felt Road, Suite 504, South Windsor, CT 06074 

www.reagne.com

Mattress Firm NNN For Sale

66 S Broad St., Westfield, MA - Ind./Warehouse/Manufacturing

10 Center Street, Adams, MA - Previous Bank Branch 

Currently 100% leased with a 
good mix of 13 tenants. There 
are consistent renewals from 
existing tenants with little 
turnover and good annual 
growth in rents.

7.25% Cap Rate
Price $3,530,000

COMMERCIAL REAL ESTATE

NE
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40 Kenoza Avenue • Haverhill, MA
Office: (978) 373-3897 • Cell: (978) 852-5559

email: sdesisto@coldwellbanker.com

FOR SALE
HAVERHILL, MA

AUTOMOTIVE ROW

Former Sanborn Tire
Route 110 - River Street

• Join Mercedes, Volvo, Toyota, Chevy,
Buick and GMC!

• 6,315 SF Building   • Modern 5 Bay Garage
• 5- 14’ Drive in Doors

•  Main Road to Downtown • Traffic count over 16K
$895,000

Call Steve DeSisto

PROOF
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CURRENTLY AVAILABLE
FOR LEASE: 

East Hartford Industrial Park 
East Hartford, CT

Total project size 141,000 SF 
Up to 34,000 sf of industrial, 
warehouse or office space

Drumlin Industrial Park
Jaffrey, NH

up to 18,000 sf 22,000
of industrial/warehouse

 4,000 sf of office available
Total GLA 98,000 sf

Real Estate Advisory Group NE
860-305-7466

Fax 860-783-5263

www.Reagne.com  • dan@reagne.com
Dan Rosow

85 Felt Road, Suite 504, South Windsor, CT 06074

COMMERCIAL REAL ESTATE

NE

4,000 SF
4,000 SF

LEASED
LEASED

7,500 LEASED & 

7,500 LEASED & 

4,000 SF LEASED

4,000 SF LEASED
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FOR LEASE
AUBURN, MA

OFFICE / WAREHOUSE

Office Space
10,000, 5,000, 2,500 & 1,500 sf

WarehOuSe Space
5,000 sf, 10,000 sf
15,000 sf, 20,000 sf

35,000 sf & 50,000 sf
Convenient access to I-190, 290, 395, 

495, Mass Pike & Rtes. 20 & 146

Call 978-365-4585
AUBURN INDUSTRIAL DEV. CORP.

www.aidc.com
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603-880-6655
www.prolmanrealty.com

FOR LEASE
FORMER BANK BRANCH
115 Daniel Webster Highway

Nashua, NH

$30.00 PSF NNN
Architecturally designed, attractive, free-
standing 2,200 square foot building, ideal 
for a bank branch, retail or any high pro-
file use in one of the most prestigious retail 
trade areas in New Hampshire.
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FOR SALE/LEASE

Gas Stations with 
C-Stores

CT, MA & NY

Existing Locations & 
Sites Available

Contact: Jim Neckermann, Broker
Commercial 

Real Estate Group
860.883.6312

email: neckermannj@aol.com
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TRADE CENTER WOBURN, MA
FIRST CLASS OFFICE

FOR LEASE

4,546 and 1,596 SQUARE FEET
CO-BROKER INCENTIVES

•  First class move-in ready Executive Office
•  Open floor plan for workstations, training
•  Private office & conference room
• 4TH floor expansive window line
• Furniture may be available
•  Free on-site garage with direct access to building
•  One mile south of I-95 & I-93 Interchange
• On-site MBTA stop

Marianne E. Wronka 
781-229-2233

www.wronkaltd.com

A Local Mass Corporation - 1981
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FOR SALE/LEASE

Gas Stations with 
C-Stores

CT, MA & NY

Existing Locations & 
Sites Available

Contact: Jim Neckermann, Broker
Commercial 

Real Estate Group
860.883.6312

email: neckermannj@aol.com
www.SVNMasielloGroup.com

Call Us Today: 833-746-6479

NORTHERN NEW ENGLAND'S 
TRUSTED COMMERCIAL EXPERTS

nyrej.com

Featuring AUCTIONS

Over $1 Billion in Offerings 
Contained Within

Classified Ad Section

New England Real Estate Journal

http:// nyrej.com 
http:// nerej.com 
http:// www.wronkaltd.com 
http:// www.reagne.com 
http:// www.aidc.com 
http:// www.prolmanrealty.com 
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Major 45 Unit Franchisee Expanding in New England

 MASS Eastern Mass - from Boston North and West to Rte. 495,
   from Boston South including all of Cape Cod

 NH  Entire State

 MAINE From NH line to Mid-State

 LAND SIZE: Minimum 3/4 acre buildable
 BUILDING SIZE: 2,600 s.f. to 3,500 s.f. - 40-80 seats with drive-thru
 DEAL TYPE:  Purchase or Ground Lease

Exclusive Franchisee Broker: Mark Shair
M&J Associates, Inc. -  Tel: 617-454-1030

Email: mshair1943@gmail.com
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AVAILABLE FOR LEASE
PROVIDENCE, RI

717 ALLENS AVE.
8,000 - 11,000 square feet, will subdivide

BELVOIR PROPERTIES

FOR LEASE

717 Allens Ave.  
8,000 – 11,000 square feet, will subdivide 

Brokers welcome-full commission 
Easy on/off to highways | Parking | On busline

Restaurants within walking distance 
Walking routes around business park 

Downtown-5 mins. by car | Build to suit 

AVAILABLE FOR LEASE

Contact David Winoker
521-2100 | dwinoker@belprops.com

Easy on/off to highways  u  Parking  u  On bus line
Restaurants within walking distance

Walking routes around business park
Downtown - 5 mins. by car  u  Build to suit

BROKERS WELCOME   -   FULL COMMISSION

Contact: David Winoker
401-521-2100

dwinoker@belprops.com

Office Space
Retail Space

Condos
R&D

Warehouses  
Sites

For Sale      Lease   Wanted

Office / Retail
Office Space
Retail Space

Condos
R&D

Warehouses  
Sites

ACTIVELY ACQUIRING
linearretail.comUrban & Suburban

Price Range: $2M  -$50M (typical)

Territory: Eastern MA, Southern NH and RI Property Types: Strip shopping centers, 

urban retail, retail condominiums, storefronts, 

retail development parcels, freestanding retail, 

banks and restaurants

Size:  5,000 SF-125,000 SF  
         (or smaller for urban properties)

Aubrey Cannuscio  Partner - Acquisitions  |  aubrey@linearretail.com  | 781.202.3545 
Rick Rostoff  VP - Acquisitions  |  rrostoff@linearretail.com  | 781.202.3542

FAX
TRANSMITTAL

#
of pages:

1

To:  Marc

Co:

Fax:  617-964-9884

To: ❏  From: Karen

Co. NE Real Estate Journal

Phone # 781-878-4540
Fax # 781-871-1853

❏ Proof Fine

❏ Make Changes

CONDO DOCS

MSH ARCHITECTURE
ASSOCIATES
(617) 964-9812

www.condodocuments.comi
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RESIDENTIAL

Single Family or
Condominium

30+ units
Raw, Approved, Urban Infill, 

Multi-Family in Mass., R.I. & CT
Please contact: Land Acquisition

Pulte Homes of 
New England, LLC

508-621-0863 and 508-621-0862

http:// nerej.com 
http:// www.condodocuments.com 
http:// linearretail.com 
mailto:mshair1943@gmail.com
mailto:aubrey@linearretail.com
mailto:rrostoff@linearretail.com
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CAPE COD • FOR SALE OR LEASE

IF YOU DON’T SEE WHAT YOU WANT ... WE HAVE DOZENS MORE! 

HOLLY MANAGEMENT
508-328-9090 • tbusby@hollymanagement.com

106 Falmouth Road, Mashpee, MA

For Lease • Retail

Total Space Available: 8,300 SF
Neighbors include: Ferguson Showroom, 

Boston Interiors and Planet Fitness

259 B North Street, Hyannis, MA

For Lease Office/Medical
8,000 sf, the entire building. Suitable for 

office (former social security office) or 
medical. In the heart of  Hyannis with 

plenty of  parking.

Total Space Available: 8,000 SF

45-75 Perseverance Way, Hyannis, MA
For Lease Office

This is a high tech state of  the art facility. It is climate 
controlled and includes all utilities and services except 
for voice and data. The building has a cafeteria and 

receptionist.
Suites are available in 7,000 sf  -12,000 sf  range. 

Also Available: 60,000 SF R&D/Office/Medical
Approvals In Place

973 - Rte. 132 (Golden Mile)
Hyannis, MA

Opposite Whole Foods Supermarket
For Lease

Office/Retail
Several Units Available:

1200 SF - 3,800 SF

3821 Falmouth Road
Marstons Mills, MA

For Sale Plaza
Anchored by 

Dominos & Dunkin Donuts
A plaza with 10 buildings offered at

$4,200,000

310 Barnstable Road
Hyannis, MA

For Sale

28,000 SF  office building

1121 Rte. 28, South Yarmouth, MA

For Sale
Seller is offering 9 residential 

condominium permits with plans. 
6-2 bedrooms & 3-1 bedroom units. 

Convenient to shopping, easy access to 
Route 6. $489,000. Call for details

FOR SALE OR LEASE
5 INDUSTRIAL DRIVE, MATTAPOISETT, MA

1 Mile from I-195 & 6 Miles from New Bedford

147,000 TOTAL SF
100,000 SF Warehouse

17,000 SF Mezzanine - 
Over 150 lb. Load Capacity (Very Heavy)

36,000 SF Office - 1st & 2nd Floors

— ALSO AVAILABLE 5 1/2 ACRE LOT —

Property Specifications
• Building Size: 118,000 SF • Land Size: 10.87 Acres
• Utilities: Municipal Water and Gas • Clear Height: 18’ to 24’
• Zoning: Industrial • Lease Rate: To Be Negotiated
 Sewer line being installed now • Parking - 200+ cars 

Sale Price: Call for Details

1/4 mile from exit 7; buy or lease finished 
lots for office building or build-to-suit

Willow Street
Yarmouth, MA

For Sale/Lease
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NE NY
REAL ESTATE JOURNAL

Tel: 781-878-4540

5 1/2 Acre
Lot Available

Mahoney’s Building
Supply Inc.

Mahoney’s Building
Supply Inc.

http:// nerej.com 
mailto:tbusby@hollymanagement.com
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MEDICAL/OFFICE/RETAIL
Multi-Tenant Investment Property For Sale

MEDICAL/OFFICE/RETAIL
879-881 Lafayette Road (Route 1), Hampton, NH

23,520 Square Feet
Price: $4,000,000
Ideal 1031 Exchange

For a package contact: John Jackman, CCIM, President

JACKMAN Commercial Realty, Inc.
(603) 645-6441

Email: jjackman@jackmanrealty.com  www.jackmanrealty.com
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LAND
56,000 SF for 

Ground Lease Development

424 Dudley Street, Roxbury

Mike Foley
617-686-0788

mike.foley@compass.com

New England
For Sale      Lease   Wanted
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VISA® MasterCard
AMERICAN

EXPRESS

FOR
SALE

Double Space 
(5" x 3-5/8")

Please bill me

❏  (4 6 Fridays) $480

❏  (2 Fridays) $280

Pay in advance - SAVE

Prepay — Check/Charge

❏  (4 6 Fridays ) $400

❏ (2 Fridays)  $240

Call Karen Dowell 
 

(781) 878-4540 x254
FAX (781) 871-1853 or

email: kdowell@nerej.com
website: www.nerej.com

http:// nerej.com 
http:// www.jackmanrealty.com 
http:// www.nerej.com 
mailto:mike.foley@compass.com
mailto:kdowell@nerej.com
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Auctions
New England Auctioneers Specializing in  

Commercial/Industrial Real Estate

This Space Available

If you would like to be included on this page 
contact:

Karen Dowell
Phone: 781-878-4540 x254

Fax: 781-871-1853
email: kdowell@nerej.com

www.nerej.com

DDaallee  WW..  SScchhaaeettzzkkee, CAI, AARE, CES, GRI
Auctioneer/Broker/Realtor®

High Performance Auctions
www.amgss.com
800.209.3900

Corporate Office
31 Capital Drive

West Springfield, MA 01089
(413) 733-5238 • Fax 731-5946

MA Auc. Lic. #161

Branch Office
P.O. BOX 247

Malvern (Philadelphia), PA 19355
(610) 853-6655 • Fax 853-6633

PA Auc. Lic. # AY-000241-L
• INDUSTRIAL PLANTS • MACHINERY •

• CONSTRUCTION EQUIPMENT •
• COMMERCIAL, INDUSTRIAL &
RESIDENTIAL REAL ESTATE •
TOLL FREE 1-877-POSNIK-1 (767-6451)

visit our website at www.posnik.com • Email us at info@posnik.com

“Established in 1932’’

P.O. Box 2114 • New Castle, NH 03854

(800) 522-8488 • (603) 436-6711 fax
• NH Lic. #2736 • MA Lic. #1541 • ME Lic. #AUC957

RI Lic. #7774 - VT Lic., #057-0002209 -
FL. Lic. #AU 2301

www.auctionsnewengland.com
info@auctionsnewengland.com

The man with the “Golden Gavel”® 

Over 16,000 Successful Real Estate Auctions 
Since 1976

800.521.0111 www.JJManning.com

22c     new england real estate journal • march 23 - march 29, 2007 Northeast’s number              website rejournal.com11

Mass. License #2581

1028 Commonwealth Ave., Boston, MA 02215

AUCTIONEERS • REAL ESTATE

Telephone: 617.730.9800
Fax: 617.730.9922

email: sam@exitboston.com

James R. St. Jean
AUCTIONEERS & LIQUIDATORS

SPECIALIZING IN:
Commercial, Residential,
and Industrial Real Estate

250 Commercial Street, Suite 1011
Manchester, NH 03101

1-800-639-1810
www.jsjauctions.com

auctionsbb

www.absoluteauctioneers.com

One Adams Place   859 Willard St.  Suite 400   Quincy, MA 02169

781-356-2580 (tel) 781-356-2588 (fax) info@absoluteauctioneers.com

                                              MA Lic#2765

SELL ON YOUR TERMS

Commercial, Residential, Land
Call us for your complete Real-Estate Marketing Solutions

781-356-2580

Real Estate Auctioneers
for New England since 1988

800-209-3900
Dale W. Schaetzke, CAI, AARE, President

www.auctionmarketinggroup.com

PO Box 107, Shrewsbury, MA 01545

amg1000@cs.com, fax: 508-842-4488

MA #2393, NH #2755, ME #166296

High Performance Real Estate Auctions

AUCTIONEERS     •     REAL ESTATE

Commercial, Residential, Raw Land, Subdivisions

1495 Hancock Street, 4th Floor • Quincy, MA 02169
617-479-9000 Fax: 617-770-0443

www.djflynn.com

MA LIC. #300 • RI LIC. #2291 • NH LIC. #3058

SPECIALTY: REAL ESTATE
P.O. Box 2114 • New Castle, NH 03854

(800) 522-8488  •  (603) 436-6711 fax

- NH Lic. #2736 • MA Lic. #1541 - ME Lic. #AN957 -
- RI Lic. #7774 - #B14723 - VT Lic. #057-0002209 -

FL Lic. #AU 2301

Website: htpp://www.auctionsnewengland.com
E-mail: info@auctionsnewengland.com

373 BOYLSTON ST., NEWTON, MA 02459

617-731-4455
Fax: 617-928-9806

MA Lic. #120           NH Lic. #2779
www.paineauctioneers.com

Sam Resnick
President

Auctioneer: Michael Salvadore Jr.
 RI Lic. 1907  MA Lic. 2552

SALVADOR E
AUC T ION S & APPR AI SALS,  I NC.

Pawtuxet Industrial Park
100 Bellows St.   Warwick RI  02888 USA

401.941.7451   F: 401.941.8345

100

Auctions     Appraisals
Liquidations

2552

email us at: Auctions@siaai.com

Real Estate Auctions
throughout the Northeast

www.svnpmi.com
(603) 964-6103

P.O. Box 4508 • Portland, ME 04112-4508 
Auctioneer: T. Saturley • MA  AC # AU2216 

NH RE # 11528 • NH AC # 2495 
ME Lic. # 90600017 • AC # 757 

207.775.4300 
www.tranzon.com 

Contact: 
Robert Marcus

robert@rmre.com

345 Boylston Street
Newton, MA 02459

MA Lic.#823

“Experience 
and dedication 

working for you.”

Professional • Knowledgeable 

617-277-1116

New England Auctioneers Specializing in
Commercial and Industrial Real Estate

MARK H. SHEAR
Auctioneer/Broker
Licensed in: MA, NH, VT, CT

www.BermanAuctions.com
mshear@bermanauctions.com

Worcester, MA 01602-0719
(508) 753-3989

Since 1932

Auctioneer: Richard D. Allyn
781-592-8100

w w w . a l l y n a u c t i o n . c o m

We make things happen!
We don’t wait for things to happen!

MA Lic. #2392  •  NH Lic #3061 •  ME Lic #AUC 1414

Distinctive Properties

MSAA

If you would like to be included on this
page call: Karen Dowell

781-878-4540 x254 or 1-800-654-4993
email: kdowell@rejournal.com

45 Exeter Road, P.O. Box 400
Epping, NH 03042

1-800-639-1810
www.jsjauctions.com

Real Estate Auctions and Brokerage
throughout the Northeast

Paul McInnis - paul@paulmcinnis.com
Justin Conway - justin@paulmcinnis.com

www.paulmcinnis.com
(603) 964-1301

“PESCO” has been New England’s preeminent auction 
and appraisal firm throughout our 50 years in business, 

since opening in 1963. We are committed to delivering the 
highest quality real estate and equipment auctions as well 
as appraisal services to our clients for SUPERIOR results.

• Foreclosures  • Private Owner Sales
• Bankruptcies • Condominium Liens
• Secured Party & Commissioner’s Sales
• Commercial & Residential Sales

Bringing Buyers and 
Sellers Together

144 Centre Street, Holbrook, MA 02343 • Tel: 617-227-6553
Visit our website at www.pesco.com 

MA Lic 295, N.H 2508, R.I 4035, VT 057-0002204

There are Two Ways to Sell Real Property – On the Market 
for Months or Off the Market in Minutes.  Take Action! 

Have an Auction.  The Auction Advantage!

Commercial & Residential Real Estate Auctions
auctionzip.com – ID #5964

Southcoast Auctions & Realty, Inc. - George A. Collias
A Reputation for Results – for over 30 years 

(508) 679-7919 

373 BOYLSTON ST., NEWTON, MA 02459

617-731-4455
www.paineauctioneers.com

MA Lic. #120 • NH Lic. #2779 • RI Lic. #0546

COMMERCIAL & RESIDENTIAL 
REAL ESTATE AUCTIONS 

·RECOGNIZED LEADER 
 

·REGIONAL EXPERTS 

OVER 25 YEARS 
OF FOCUS & EXPERIENCE 

 WE’RE SERIOUS 
ABOUT SERVICE! 

MASSACHUSETTS ● NEW HAMPSHIRE ● RHODE ISLAND 

617-350-7700 
SULLIVAN-AUCTIONEERS.COM 

CHECK OUT OUR NEW 
MOBILE-READY WEBSITE! 

TRANZON AUCTION PROPERTIES
SERVING CLIENTS IN NEW ENGLAND, NEW JERSEY & UPSTATE NEW YORK

WITH OFFICES IN:
PORTLAND, MAINE, WAKEFIELD, MASSACHUSETTS
WESTPORT, CONNECTICUT, KENMORE, NEW YORK

SOMERSET, NEW JERSEY

207-775-4300
www.tranzon.com

TRANZON AUCTION PROPERTIES
SERVING CLIENTS IN NEW ENGLAND, 
NEW JERSEY & UPSTATE NEW YORK 

WITH OFFICES IN:
PORTLAND, MAINE

WAKEFIELD, MASSACHUSETTS
WESTPORT, CONNECTICUT

KENMORE, NEW YORK
SOMERSET, NEW JERSEY

750 Boston Neck Road • Narragansett, RI 02882
Phone: 401.792.4300   Fax: 401.792.4337

Auctioneer: Michael Salvadore Jr.
RI Lic. #1907   MA Lic. #380   NH Lic. #5052

Auctions • Appraisals
Liquidations

email us at: Auctions@siaai.com

Mass. License #2581

1028 Commonwealth Ave., Boston, MA 02215

AUCTIONEERS • REAL ESTATE

  Telephone: 617.730.9800
 Sam Resnick Fax: 617.730.9922
 President email: sam@exitboston.com

http:// www.posnik.com 
http:// www.auctionsnewengland.com 
http:// www.pesco.com 
http:// www.paineauctioneers.com 
http:// www.tranzon.com 
http:// auctionzip.com 
http:// www.paulmcinnis.com 
http:// www.jsjauctions.com 
http:// www.jsjauctions.com 
http:// www.auctionmarketinggroup.com 
http:// www.djflynn.com 
http:// sullivan-auctioneers.com 
http:// www.tranzon.com 
http:// www.nerej.com 
http:// www.jjmanning.com 
http:// www.amgss.com 
http:// rejournal.com 
http:// www.paineauctioneers.com 
http:// nerej.com
mailto:info@posnik.com
mailto:info@auctionsnewengland.com
mailto:robert@rmre.com
mailto:auctions@siaai.com
mailto:paul@paulmcinnis.com
mailto:justin@paulmcinnis.com
mailto:amg1000@cs.com
mailto:kdowell@nerej.com
mailto:sam@exitboston.com
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Auctions

New England Real Estate Journal

1/4 page

Info, Full Terms, Broker Reg & More at:

www.JJManning.com
(800) 521-0111

NH Lic# 6018 • Ref. #20-1883

ABSOLUTE AUCTION

Mountain Views with a Variety of Potential Uses
2548 White Mountain Hwy. (Rt. 16), North Conway, NH

Selling to the Highest Bidder, Regardless of Price
Thursday, October 1 at 11:00am On-site

Preview: Friday, September 25 (11am-1pm)

2,082±SF COMMERCIAL BUILDING 
WITH OWNER’S APARTMENT
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MORTGAGEE’S SALE OF REAL ESTATE  
 

 
 

 
 
 
 
 
 

 

 
 

  

 
FRIDAY, OCTOBER 2ND    at 11:30 A.M. 

 

Public AuctioN 

www.posnik.com • E -mail: info@posnik.com 

West Springf ield,  MA •  Phi ladelphia,  PA  
413-733-5238 •  610 -853-6655 

TOLL FREE 1-877-POSNIK-1 (767-6451)  
MA Auc.  Lic.  #161 •  PA Auc.  Lic.  #AY000241L  

 
 
 

 Aaron Posnik 
AUCTIONEERS · APPRAISERS 

TO BE SOLD ON THE PREMISES 

• WILLIAMSTOWN, MASSACHUSETTS • 

0 Ide Road     WILLIAMSTOWN, MASSACHUSETTS 
To be Sold on the Premises  

  LOCATED ON TACONIC COUNTRY CLUB   
± 1 ACRE 

VACANT RESIDENTIAL  LOT 
 
 
 
 
 

“OVERLOOKING 9TH HOLE OF TACONIC COUNTRY CLUB” 
 

 Features: 
• 0 Ide Street is a ± 1 Acre Residential Lot • 

• 162’ Frontage Along Taconic Country Club • ± 306’ Depth • 
• Public Water & Sewer Available • Parcel ID: 341/132.0-0018-0000.0 FY • 

 
 

SALE PER ORDER OF MORTGAGEE 
EMIL J. GEORGE, ESQ. 

OF THE FIRM OF GEORGE & MCCARTHY, P.C. 
2 SOUTH STREET, PITTSFIELD, MA 

ATTORNEY FOR MORTGAGEE 
 TERMS OF SALE: $15,000.00 INITIAL DEPOSIT CASHIER’S OR CERTIFIED FUNDS. 

DEPOSIT TO BE INCREASED TO 10% OF THE PURCHASE PRICE WITHIN 10 BUSINESS DAYS. 
5% BUYER’S PREMIUM APPLIES. 

OTHER TERMS TO BE ANNOUNCED AT TIME OF SALE. 
 
 

1% BROKER INCENTIVE OFFERED!!! 
 

IMPORTANT NOTICE REGARDING THIS AUCTION: 
We are doing our best to ensure our staff and customers are safe as possible, so we may take necessary precautions 
to maintain health and safety protocols. The COVIDVIRUS still remains a potential risk in any permitted public 
gathering. All auction sale attendees should remain mindful to observe social distancing and all other CDC and 
government health cautions. We cannot be responsible for any violations by any persons, or risk of contraction in 
any event. Please maintain 6’ distance between yourself and others. Please do not attend if you are experiencing any 
symptoms of illness or have been exposed to someone who has, or have traveled outside of the United States in the 
last month. Masks Required.  
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FRIDAY, OCTOBER 2ND    at 12:00 P.M. (NOON) 

 

Public AuctioN 

www.posnik.com • E -mail: info@posnik.com 

West Springf ield,  MA •  Phi ladelphia,  PA  
413-733-5238 •  610 -853-6655 

TOLL FREE 1-877-POSNIK-1 (767-6451)  
MA Auc.  Lic.  #161 •  PA Auc.  Lic.  #AY000241L  

 
 
 

 Aaron Posnik 
AUCTIONEERS · APPRAISERS 

TO BE SOLD ON THE PREMISES 

• WILLIAMSTOWN, MASSACHUSETTS • 

4 Water Street     WILLIAMSTOWN, MASSACHUSETTS 
To be Sold on the Premises  

                      ± 1,985 S/F 
SINGLE STORY 

COMMERCIAL BUILDING 
 
 

“LOCATED ON CORNER OF WATER & MAIN STREET” 
 

 Features: 
• Single Story Commercial Building • ± 1,984 S/F of Gross Building Area •  

• 1st Floor: Retail Space • Kitchenette • Break Room • (1/2) Bath • (± 1,784 S/F) •  
• Brick Exterior• Loft: (2) Offices (± 200 S/F) • Basement: Office Space • (1/2) Bath •  

• Gas Fired HVAC System • Central Air Conditioning • Hardwood & Carpeted Floors •  
• Flat Roof with Skylights • Drywall Ceilings • Incandescent & Florescent Lighting •  

• 200 AMP Electrical Service • Paved Parking for ± 4 Vehicles • Public Water & Sewer • 
 
 

SALE PER ORDER OF MORTGAGEE 
EMIL J. GEORGE, ESQ. 

OF THE FIRM OF GEORGE & MCCARTHY, P.C. 
2 SOUTH STREET, PITTSFIELD, MA 

ATTORNEY FOR MORTGAGEE 
 TERMS OF SALE: $15,000.00 INITIAL DEPOSIT CASHIER’S OR CERTIFIED FUNDS. 

DEPOSIT TO BE INCREASED TO 10% OF THE PURCHASE PRICE WITHIN 10 BUSINESS DAYS. 
5% BUYER’S PREMIUM APPLIES. 

OTHER TERMS TO BE ANNOUNCED AT TIME OF SALE. 
 
 

1% BROKER INCENTIVE OFFERED!!! 
 

IMPORTANT NOTICE REGARDING THIS AUCTION: 
We are doing our best to ensure our staff and customers are safe as possible, so we may take necessary precautions to maintain 
health and safety protocols. The COVIDVIRUS still remains a potential risk in any permitted public gathering. All auction sale 
attendees should remain mindful to observe social distancing and all other CDC and government health cautions. We cannot be 
responsible for any violations by any persons, or risk of contraction in any event. Please maintain 6’ distance between yourself 
and others. Please do not attend if you are experiencing any symptoms of illness or have been exposed to someone who has, or 
have traveled outside of the United States in the last month. Masks Required. 
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www.posnik.com • E -mail: info@posnik.com 

West Springf ield,  MA •  Phi ladelphia,  PA  
413-733-5238 •  610 -853-6655 

TOLL FREE 1-877-POSNIK-1 (767-6451)  
MA Auc.  Lic.  #161 •  PA Auc.  Lic.  #AY000241L  

 
 
 

 Aaron Posnik 
AUCTIONEERS · APPRAISERS 

TO BE SOLD ON THE PREMISES 

• WILLIAMSTOWN, MASSACHUSETTS • 

100 Ide Road     WILLIAMSTOWN, MASSACHUSETTS 
To be Sold on the Premises  

            10 ROOM / 5 BEDROOM 
                      2-STORY 

  COLONIAL STYLE HOME 
      “CLOSE PROXIMITY TO DOWNTOWN” 

 

 Features: 
• 2-Story Colonial Style Home • ± 1 1/3 Acres of Land • 
• Total of (10) Rooms w/ (5) Bedrooms & (2 ½) Baths • 

• ± 3,080 S/F of Gross Living Area Above Grade • Gas Hot Water Baseboard Heat •  
• Full Partially Finished Basement • Clapboard Siding • (2) Fireplaces •  

• Hardwood & Tile Floors • Rear Patio • 400 AMP Electrical Service• Public Water & Sewer • 
  TWO CAR ATTACHED GARAGE    

 
 

SALE PER ORDER OF MORTGAGEE 
EMIL J. GEORGE, ESQ. 

OF THE FIRM OF GEORGE & MCCARTHY, P.C. 
2 SOUTH STREET, PITTSFIELD, MA 

ATTORNEY FOR MORTGAGEE 
 TERMS OF SALE: $15,000.00 INITIAL DEPOSIT CASHIER’S OR CERTIFIED FUNDS. 

DEPOSIT TO BE INCREASED TO 10% OF THE PURCHASE PRICE WITHIN 10 BUSINESS DAYS. 
5% BUYER’S PREMIUM APPLIES. 

OTHER TERMS TO BE ANNOUNCED AT TIME OF SALE. 
 
 

1% BROKER INCENTIVE OFFERED!!! 
 

IMPORTANT NOTICE REGARDING THIS AUCTION: 
We are doing our best to ensure our staff and customers are safe as possible, so we may take necessary precautions to maintain 
health and safety protocols. The COVIDVIRUS still remains a potential risk in any permitted public gathering. All auction sale 
attendees should remain mindful to observe social distancing and all other CDC and government health cautions. We cannot be 
responsible for any violations by any persons, or risk of contraction in any event. Please maintain 6’ distance between yourself 
and others. Please do not attend if you are experiencing any symptoms of illness or have been exposed to someone who has, or 
have traveled outside of the United States in the last month. Masks Required.  
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This Week’s Real Estate Specialist - Milford, Conn.

Referral Network
Firms appearing on this page are listed to represent 
the areas of activity in the New England  economic 
region, and are available to answer your questions  
regarding investment, financing and/or brokerage 

opportunities in their area. They are willing to 
cooperate on all legitimate situations.

800-542-5188
www.townandcountryrealty.com

dchabot@townandcountryrealty.com

680 Boston Post Rd., Milford, CT 06460
203-877-1345 / Fax: 203-877-6090 

apreicon@gmail.com

Arnold Peck’swww.brodercommercial.com

West Hartford, Conn. Milford, Conn.

Connecticut River Valley

South Windsor, Conn.

Vermont

Independently Owned and Operated / 
A Member of the Cushman & Wakefield Alliance

BERETTA REALTY CO.
Since 1965

SALES • APPRAISALS
DEVELOPMENT
-401-724-7980

bererealty@aol.com
869 Smithfield Ave., Lincoln, RI 02865

146 Westminster Street, 2nd Floor
Providence, RI 02903

401-273-1980/Fax 421-4207
www.hayessherry.com

Northern Rhode Island

Providence, R.I. Warwick, R.I.

www.ButlerRealty.us
or email Jeff Butler at jab@butlerrealty.us

Trusted Real Estate Service Since 1977
401-886-7800

Vermont’s Commercial Real Estate Leader 
Since 1987

Sales & Leasing
Buyer/Tenant Representation

Site Selection
29 Church St.,Burlington, VT 05401

802-878-9000, www.jldavisrealty.com

Also Serving NH & VT

Central New Hampshire

Nashua, N.H.

Londonderry, N.H.

Hanover/Lebanon, N.H.

Portsmouth, N.H.

Bedford, N.H.

Southern New Hampshire

TINKHAM REALTY
Residential, Commercial and Industrial

Route 102, Londonderry, NH
603-432-7769 / Fax: 603-434-1545

www.tinkhamrealty.com
email: info@tinkhamrealty.com

veranicommercial.com

Res/Comm’l/Ind Consultants
One Verani Way, Londonderry, NH 03053

603-845-2500

Brenda Litchfield, CCIM

Concord Commercial, LLC
2½ Beacon Street, Suite 159

Concord, NH 03301

603-225-3200
brenda@concordcommercial.biz

mark.prolman@prolmanrealty.com

116 South River Road
Bedford NH  • 603-668-7000

28 Deer Street Suite 301
Portsmouth, NH • 603-431-3001
www.nainorwoodgroup.com

The information provided herein, while not guaranteed, is secured from sources we believe to be authoritative.
All data is subject to change of price, error, omissions, other conditions or withdrawal without  notice.

15 Constitution Drive • Bedford, NH
Several Class-A office suites ranging from
1,771+/- SF to 4,542+/- SF are currently avail-
able in one of Bedford’s premiere office parks
with convenient on-site parking & cafeteria.
Lease rate $17.00 psf, modified gross (plus
$1.50 psf for electric).  For more details, con-
tact Perry Snow or Joe Russo.

Coldstream Office Park
116 South River Road • Bedford, NH

Several Class A office units avail for immed  occup.
Units vary from 911+/- SF  to  2,181+/- SF, &  a
3,899+/- SF stand-alone building .  Units can ac-
commodate a variety of users.   Lease rates vary.
Some units broker owned. For more info, call
Louise or Chris Norwood.

Indian Head Plaza
30 Temple St. • Nashua, NH

Class A Office - 1,600 to 18,724 SF is available
for lease in downtown Nashua.  On-site park-
ing, convenient access to Route 3, state of the
art telecommunications.  Competitive  rates.
Call Joe Russo or Perry Snow for  more info.

LAND FOR SALE
Epping, NH:  Parcel 1: 2 lots totaling 9.84+/- acres w/400+/- ft front-
age on Rte 125.  Sale price $1,000,000.  Parcel 2: 20.74+/- acres w/50 ft
right of way on Old Hedding Road.  Sale price $1,000,000.  Call Joe
Mendola or Chris Norwood for more information.

Loudon, NH:  Multiple site locations.  400+/- ft frontage on Route 106
just north of I-393.  Land Lease $2,100/month, per acre, per site.
Call Chris Norwood or Joe Mendola for details.

Merrimack:  1/2 acre industrial parcel.  Sale price $99,000.  Call Perry
Snow for more information.

New Hampton, NH:  2 parcels just off I-93 at Exit  23.    Lot 22:
5.095+/- acres with 520+/- feet of frontage on Route 132.  Sale Price:
$150,000.  Lot 23:    8.9+/- acre parcel.   Sale price: $265,000.  Contact
our office for more details.

Raymond, NH:  5.05+/- acres w/687+/- SF frontage on Route 27.  Sale
Price: $495,000. For details, call Joe Mendola or Joe Russo.

225 Lowell Road • Hudson, NH
Several retail & office units from 950-1,700+/-
SF available on busy Route 3-A across from the
new Stop & Shop.  Very visible with high traffic
counts.  Lease rates $8.50 to $10.75 psf, nnn.
Call Joe Russo for more information and to
schedule an appointment.

Ridgewood Road & Palomino Lane
Bedford, NH

New construction of a 20,200+/- SF state-of-
the-art, Class A medical/professional building
slated for completion in 2006. Approx. 84
parking spaces.  Lease rate: $18.00 psf, NNN.
Build-out allowance TBD.  For more info,
please call Joe Russo or Perry Snow.

Main Street Marketplace
300 Main St. •  Nashua, NH

Well-established, well-tenanted retail plaza has
2,880 to 50,000+/- SF available to accommo-
date a variety of tenants.  Strong demographics
& high traffic counts.  For lease rates or more
information, please contact Perry Snow or Joe
Russo .

227 Lowell Road • Hudson, NH
1,300+/-SF bldg on an acre parcel.  Allowed uses
include restaurants, office, automotive services
and more. Great visibility.  High traffic counts.
Easy access to/from Hudson and Nashua via the
Sagamore Bridge.  Lease rate: $2,800 per
month.  Call Joe Russo for more details.

Same photo as
January

Same photo as
January

Same photo as
January

Same photo as
January

Same photo as
January

Same photo as
January

Same photo as
January

175 Lincoln Street • Manchester, NH
Newly redeveloped 2,550+/- SF office/industrial
unit  New windows, natural timber columns
throughout, sandblasted walls, wood ceiling and
is handicapped  accessible One loading dock.
Lease Rate:  $7.50 psf, nnn.  Call Chris
Norwood for details.

New Photo

New Photo

873 Page Street • Manchester, NH
Two wrhse/lt manuf spaces avail in 3-story brick
mill bldg.  Lower Level: 4,000+/- SF w/7-8 ft
ceilings, drive-in access & cement floor.  Lease
Rate:  $1.80 psf, mod. gross .  Third Floor:
4,000+/- SF w/7-9 ft ceilings, frt elevator to
shared dock, 2-room fin’d office area.  Lease
rate:  $2.10 psf, mod. gross. For more info,
call Perry Snow or Judy Niles-Simmons.

116 South River Road
Bedford, NH 03110
Tel. (603) 668-7000
Fax (603) 647-4325

www.thenorwoodgroup.com
Email: info@thenorwoodgroup.com

Formerly known as

The Kane Company
603-430-4000
netkane.com

PROLMAN REALTY
100 Elm St.
Nashua, NH
603-880-6655

Mark F. Butler, Specialist
Residential & Commercial • Sales & Leasing

800-292-1102
950 Sullivan Ave., #19 South Windsor, CT 06074

mark@butco.net

43 North Main Street
West Hartford, CT 06107

860-249-1540

Burlington, Mass.

Andover, Mass.

55 Cambridge St., Burlington, MA 01803
781-272-2899

www.rjkellycompany.com

Macmillan Group, LLC
1500 Main Street, Suite 252

Springfield, MA 01115
413-240-2358

mhealy@macmillang.com

Ron Fredette, CCIM, CIPS
138 River Rd., Andover, MA

Office: 978-475-2111
Cell: 603-540-4489

Email: ronald@kw.com

Cape Cod Mass.

Western Mass.

Post Office Square, 20F Camp Opechee Rd.
Centerville, MA 02632

508-775-0079
poyant1@verizon.net

REAL ESTATE MANAGEMENT

Cam Brown, Managing Broker

93 So. Main St., West Lebanon, NH 03784

Office: (603) 298-8904
Cell (603) 252-8902

Space Available

To list your company

call Karen Dowell

781-878-4540 x254

kdowell@nerej.com

nerej.com

Independently Owned and Operated / 
A Member of the Cushman & Wakefield Alliance

146 Westminster Street, 2nd Floor
Providence, RI 02903

401-273-1980/Fax 421-4207
www.hayessherry.com

 50,000 S/F, FULLY LEASED INDUSTRIAL/MANUFACTURING ASSET

JLL Capital Markets completes 
$7.3m sale of 60 Winter St.

MALDEN, MA JLL Capital Markets 
has completed the $7.3 million sale 
of a 50,000 s/f, fully leased industrial 
and manufacturing asset within a 
Qualified Opportunity Zone in the 
suburban Boston community of 
Malden, Massachusetts.

JLL marketed the property on 
behalf of the seller, a private family. 
Eastern Real Estate, a prominent real 
estate investment firm, purchased the 
asset in an off-market transaction.

The property is situated on 1.87 
acres at 60 Winter St. in a commu-
nity less than seven miles north of 
downtown Boston, and adjacent to 
the Oak Grove Orange Line Station 
on the Malden border. Fully leased to 
Enjet Aero, the single-story building 
features 18- to 30-foot clear heights, 
five loading positions and low office 
finish.

“We are excited to add this quality 
infill property to our growing portfo-
lio,” said Dan Doherty, principal of 
Eastern Real Estate.

The JLL Capital Markets team 
representing the seller was led by 
Michael Restivo and Matthew Sherry.

60 Winter Street - Malden, MA

“Industrial continues to draw 
demand from both investors and 
tenants,” Restivo said. “Well-located, 
functional facilities like 60 Winter St. 
should continue to outperform, and 
we are pleased to have been involved 
in this transaction.”

BOSTON, MA According to The Foun-
dation for MetroWest, Garry Holmes, 
commercial real estate industry 

leader and South-
borough resident, 
is returning to its 
board of trust-
ees. Holmes is 
president of R.W. 
Holmes Realty, 
a commercial 
brokerage firm 

serving the local, national, and in-
ternational real estate needs of cor-
porations. Holmes is a longstanding 
supporter of the foundation, having 

previously served as chair of the board 
of trustees from 2015 to 2017. He also 
currently serves on the foundation’s 
finance committee.

“Having previously served on our 
Board, Garry saw firsthand the impact 
that the Foundation has on our region 
and played an integral role in further-
ing our vision and mission,” said Judy 
Salerno, executive director of the 
Foundation for MetroWest. “Garry is 
passionate about the work that we do 
and the people and communities that 
we serve, and we welcome his unique 
set of skills back to our organization.”

Holmes of R.W. Holmes Realty joins the board 
of trustees for The Foundation for MetroWest

Garry Holmes

For full story visit nerej.com

CALABASAS, CA Marcus & Millichap 
has appointed Steve DeGennaro as 
CFO effective August 17. DeGennaro 
will succeed Marty Louie, CEO since 
2010.  As previously announced, Louie 
will remain with the company in the 
role of SVP of corporate initiatives, 
ensuring a seamless transition and 
contributing to the management and 
execution of the company’s various 
growth initiatives.

DeGennaro brings more than 25 
years of financial and operational 
experience to the CFO role. With a sea-
soned background in private and public 
company accounting and finance.

Marcus & Millichap 
appoints DeGennaro CFO
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Self-Storage

Brandon Kelly
Principal

 Phone 781-272-2899
Corporate Headquarters Fax 781-273-2075
55 Cambridge Street Mobile 617-529-9960
Burlington, MA 01803 brandon@storuself.com

An RK Company

Julia Anne M. Slom
Senior Vice President, Team Leader
Commercial Real Estate
23 Broad Street, Westerly, RI 02891
401-348-1430 phone
401-348-1326 fax
jaslom@washtrust.com

Member FDIC
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General Contractor

10 Industrial Road
Milford, MA 01757
508.482.1971
www.plumbhouse.com

MERIT SHOP BUILDS BEST

Community Planning

The SIMON COMPaNIeS

hINda M. SIMON-SNyder
Community Habitat, Inc.
Community Construction, Inc.
Fiduciary Investment Properties
Tel: 781-848-2500

Strategic Planning Services
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106 Access Road
Norwood, MA 02062
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www.cresourceconsulting.com 
Twitter-@cre_source
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508.643.0334 / Toll Free: 877.628.JECI
Fax: 508.643.9574

Cell: 508.524.3025

jgorman@teamjec.com

TeamJEC.com

380 Turnpike Street
South Easton, MA 02375

Master Lic. # EL 17235-A
Construction Lic. #CS092756

Building Washing

Building Cleaning • Sidewalks
Storefronts • Parking Garages

Clean It Right ... Call INSTA-BRITE

DAVID FRIEDMAN
781/447-0022
Whitman, MA

Since1974

INSTABRITE.COM

Glass & Glazing

• Entrances • Storefronts • Curtain Walls 
• Slopes & Skylights • Aluminum Windows 

• Fire Rate Glazing • Aluminum Composite Panels
—Tim O’Connor —

4 Aviation Drive
Gilford, NH 03249 Email: toconnor@granitestateglass.com
Phone: 603-528-4748 Web: www.granitestateglass.com

Exclusive Professional Business Card Service Directory
Reaching and Read by Your Clients and Prospects

Commercial Mortgage

Spiegel ASSociAteS
Commercial Mortgage Brokerage

Sidney J. Spiegel

Cell: 617-593-4145
Office: 617-265-4856

comguy38@verizon.net

Architect
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Because Great DesiGn is a smart investment
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Self-Storage

Brandon Kelly
Principal

 Phone 781-272-2899
Corporate Headquarters Fax 781-273-2075
55 Cambridge Street Mobile 617-529-9960
Burlington, MA 01803 brandon@storuself.com

An RK Company

Building Waterproofing

Julia Anne M. Slom
Senior Vice President, Team Leader
Commercial Real Estate
23 Broad Street, Westerly, RI 02891
401-348-1430 phone
401-348-1326 fax
jaslom@washtrust.com

Member FDIC
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Located just off River Road at I-93 and I-495, the property offers 
convenient access to major highways, and proximity to many desirable 
amenities, including restaurants, hotels, and daycare.

New on-site amenities at 40 Shattuck Road include a 
micromart and fitness room.

2,050 - 28,000 SF Available - A rare opportunity  
to lease a premium office suite in highly sought-after location 

Virtual Tours Available

• Build-to-suit, second- and third-floor suites
• Lease one or combine multiple suites
• Abundant natural light
• Moments from I-93 and I-495
• Upscale contemporary finishes
• Thriving River Road business district

New build-to-suit options
40 Shattuck Road, Andover

http:// nerej.com 
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DPS delivers full-service engineering solutions 
with a client-first mentality across a wide range 
of disciplines:

Learn more at dpsgroupglobal.com

Our know-how is 
your competitive 
advantage

Architectural and engineering design
Commissioning, qualification, and validation
Technical services
Strategic consulting
Managed services
Construction management
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                      20 Park Plaza • Boston, MA 02116          617.426.4000          Connect@dlsaunders.com              

We Celebrate 
all of 

New England’s
Women in 

Real Estate.

Donald L. Saunders
President & 

Chief  Executive Officer

Lisa M. Saunders
Senior Vice President 
& Director of  Leasing

Congratulations on your many achievements, past, present & future!

Est. 1898  

Patricia A. Hurst
Executive Vice President 

& Chief  Operating Officer

SAUNDERS
REAL ESTATE

http://nerej.com 
mailto:connect@dlsaunders.com
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2020 Women in Real Estate Spotlight

Susan Shelby, CPSM, FSMPS
President & CEO

Rhino PR

Who inspired you to join the CRE Industry? 
My public relations (PR) roots began in the 
high-tech world but my husband and I were 
both laid off during the “dot com crash” in 
2001. I moved into the CRE industry when I 
found a job as corporate marketing manager 
with Vanderweil Engineers. Since founding 
Rhino PR in 2004, I have worked with numer-
ous companies in the CRE industry, including 
architects, engineers, and construction 
companies. The tangible aspects of the CRE 
industry are appealing - to be able to see and 
visit the buildings my work centers on makes 
it more meaningful to me. 
What is the best advice you have received, 
and who was it from? I was going through a 
tough time with my business and I called my 
father to cry on his shoulder. He had been 
president of an architectural firm in CT before 
he retired, and told me about going from 150 
to 50 employees during the recession in the 
1980s. Talk about stress! He listened and said, 
“Susan, this, too, shall pass.” I was pretty mad 
when he said that, as it wasn’t the response I 
was looking for, but I have come to realize he 
was right, and it did pass – as most things do.

To view complete responses for the 
2020 Women in Real Estate 

please visit us online at 
www.nerej.com
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Jen Joudrey
Office Manager/Production Coordinator
Tecta America New England (Brockton)

What is the best advice you have received, 
and who was it from? “Everyone is replace-
able, and don’t remain stagnant. Continue to 
grow and learn, and make yourself more mar-
ketable.” I received this advice 20 years ago 
from my account manager at a large mutual 
fund company in Boston and it stuck with me.
What recent project or transaction are you 
most proud of? I’m proud of the Waters Corp. 
project in Taunton, MA because it’s the very 
first project that I was involved in from start 
to finish. I was involved in every aspect of this 
project from the time we were awarded the 
job, during production, and until the job was 
done. I learned a lot about commercial roofing 
as well as how to successfully run a project of 
this size, which took two years to complete.
What honor, achievement or recognition 
means the most to you and why? My greatest 
honor and achievement is being a mother to 
my three children because I am able to guide 
them into adulthood. I enjoy teaching them 
lessons that I have learned both personally and 
professionally.

Daria Bukesova
Architect

R E Dinneen Architects

What books, blogs, podcasts, resources 
or influencers would you recommend to 
women? I am very inspired by the Rich Roll 
podcast, his personal story and the type of 
people he invites on his show. 
What aspects of working from home have 
you enjoyed most? My favorite aspect of 
working from home is being able to spend 
more time with my son. 
What is the best advice you have received, 
and who was it from? The best advice that I 
have received was from one of my profes-
sors in grad school. He said: be consistent 
and not be afraid to admit you do not know 
something. There is a certain power in say-
ing “I don’t know.” The longer you pretend 
to know things, the less opportunities you 
have to learn something new. 

Christina Cadigan
Architectural Designer
DJSA Architecture, PC

Who inspired you to join the CRE Industry? 
My grandfather, Thomas Kenney, was a civil 
engineer for the Commonwealth of Massa-
chusetts. As a civil engineer, he worked on a 
number of projects that in one way or another 
gave back to the community. I was inspired by 
his example. He encouraged me to study ar-
chitecture; and I began taking architecture and 
engineering classes in high school. I then went 
on to Roger Williams University and earned a 
bachelor’s and master’s degree. 
How have you been networking during the 
lockdown? The lockdown coincided, actually, 
with my first day at DJSA. I began on March 
23; I came into the office, got set up to work 
remotely, and my first months were virtual. I 
worked on schematics for a multifamily project 
north of Boston. The transition to this new posi-
tion was easier because I had worked with two 
of my colleagues, Zach Silvia and Megan Kane 
at another firm. That made the communications 
via Zoom, phone and email easier. Networking 
has consisted of Zoom and conference calls 
with clients and other professional contacts.

http:// nerej.com 
http:// www.nerej.com 
http:// www.rhinopr.com 
http://www.rhinopr.com 
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2020 Women in Real Estate Spotlight

2020 Women in Construction:

Susan Pinckney
Senior Interior Designer, Associate

TSKP Studio

What books, blogs, podcasts, resources or 
influencers would you recommend to wom-
en? I have been listening to Professional AF 
with Diana Kander. She started the podcast 
to learn more about the issues that hold 
women back and how to create an action 
plan to overcome them. In it she interviews 
experts on various unique subjects that 
women encounter. Societal expectations 
can create many obstacles for women 
to overcome in order to be successful. I 
find it rather comforting to know that even 
the most confident female professionals 
encounter issues with self-doubt, indeci-
siveness, and fear of failure.
What aspects of working from home have 
you enjoyed most? While it has its draw-
backs in not being able to interact regularly 
with everyone in the office and not having 
immediate access to our library, I do enjoy 
several aspects of working from home; not 
having to spend 1.5 hours in the car every 

225 WYMAN IS PERFECTLY SITUATED IN GREATER 

BOSTON’S INNOVATION AND LIFE SCIENCE COMMUNITY 

WITH IMMEDIATE ACCESS TO ROUTE 128 & I-95. 

SPANNING OVER 6-ACRES, THIS 500,000 SF GROUND-

UP DEVELOPMENT WAS DESIGNED TO OPTIMIZE THE 

WORKPLACE EXPERIENCE AND CORPORATE WELLNESS 

IS INTEGRATED THROUGHOUT.

FOR MORE INFORMATION, PLEASE VISIT WWW.225WYMAN.COM

PROUDLY SUPPORTING ALL

WOMEN IN REAL ESTATE

Alexa Prenovitz
Marketing Manager

DPS Group

What aspects of working from home have 
you enjoyed most? I can wear my tie-
dyed Crocs to work every day! All joking 
aside, I’m most productive very early in 
the morning so having that extra quiet time 
before the household wakes up – with a 
cup of coffee (or four), no commute, and 
no distractions – has become an enjoyable 
routine. The rest of the day can sometimes 
devolve into controlled chaos with a five-
going-on-fifteen-year-old daughter, animals, 
spouse, and whatever else pops up on top 
of work, but that’s when I enjoy that my 
office has a door and that my headphones 
are noise canceling! 
What is the best advice you have received, 
and who was it from? A framed copy of 
this quote has been handed down for five 
generations on my mother’s side, and now 
hangs in my home: “Rest is not idleness, 
and to lie sometimes on the grass under the 
trees on a summer’s day, listening to the 
murmur of the water or watching the clouds 
float across the sky, is by no means a waste 
of time.” John Lubbock - The Use of Life, 
1894. Since childhood I’ve interpreted this 
to be a reminder of the importance of stay-
ing grounded, authentic, and present. 
What recent project or transaction are 
you most proud of? I could easily say all 
of DPS’ projects. DPS partners globally 
with clients in the life sciences industry, 
including novel therapies, who utilize some 
of the most innovative scientific technolo-
gies. This includes clients who are engaged 
in COVID-19 vaccine development and 
therapeutics and their associated manufac-
turing facilities. Watching projects of this 
caliber advance from feasibility through 
construction to being fully operational is 
very rewarding. 

Laura Mintz, CCIM, CPM
Senior Property Manager

Hobbs Brook Management

Who inspired you to join the CRE Industry?
My family. I come from a real estate family 
and my grandfather was a developer in 
Maine and New Hampshire, and he started 
a construction company focused on building 
out retail spaces. My father took over the 
construction business. I have grown up in 
this business and it is part of my DNA. 
What is the best advice you have received, 
and who was it from?
 I used to sit at the kitchen table with my 
dad in the early morning while he talked 
with his sub-contractors. It helped me 
understand how to build teams and nurture 
relationships. I find myself doing the same 
thing today. This is a business of rela-
tionships and it has been important in my 
experience and my success to build strong 
relationships with people.
What honor, achievement or recognition 
means the most to you and why?
I received the BOMA Suburban Manager 
of the Year Award and was thrilled to be 
recognized by my peers in the industry.

day is wonderful. It’s amazing how much a 
commute can sap your energy. I also find I 
can be more productive and focused since 
there are fewer interruptions.
What recent project or transaction are 
you most proud of? There are several 
recent projects in which I am proud to 
have participated. One is the New Lebanon 
Elementary School in Greenwich; I love 
the playful character of the building. When 
designing schools, we always say, “In the 
end it’s all about the children.” Seeing them 
so excited and proud of their new school is 
truly gratifying. 
What honor, achievement or recognition 
means the most to you and why? I am not 
one who seeks honors and recognition per 
se. I do what I do because the end result is 
its own reward. That said, I am flattered and 
thrilled to have been promoted to associate 
since it says that I am valued, and my work 
is appreciated by my superiors. 

C o n g r a t u l a t i o n s 
Susan Pinckney, NCIDQ on 
your promotion to Associate! 

http://nerej.com 
http:// www.225wyman.com
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Leslie Fanger, RLA
Senior Landscape Architect Project Manager

Bohler

Who inspired you to join the CRE Industry?
In the 9th grade (1975), I was encouraged by 
the technical drafting teacher to be the first 
female in the Natick School System to enroll 
in his class. That experience launched my 
lifelong interest in landscape architecture. As 
I learned about land development, I became 
fascinated with the idea of connecting with 
communities and creating a sense of place 
through my designs.
How have you been networking during the 
lockdown? I’ve embraced the technology of 
video chat, and have been regularly reaching 
out to clients to touch base. I’ve discovered 
an unexpected benefit of using MS Teams or 
Zoom – I’ve actually made more personal con-
nections than over regular phone calls. Seeing 
folks in their personal space often leads to 
conversations that wouldn’t have otherwise 
transpired. 
What aspects of working from home have you 
enjoyed most? I think it’s more efficient, and 
much more sustainable. We’re not getting into 
cars, driving to meetings, rolling out a set of 

Angela Juliano
Principal
CUBE3

How have you been networking during the 
lockdown? Lots and lots of virtual meetings 
– the sliver lining with the pandemic in my 
experience is that people welcomed human 
interaction, so it was very easy to connect 
and reconnect with people. I found other 
networking opportunities participating in 
virtual fitness classes, as well as bartending 
classes and bingo. We have such a great 
community and as an industry, it’s just very 
social…it has been different but not hard to 
stay connected. 
What books, blogs, podcasts, resources or 
influencers would you recommend to wom-
en? Brene Brown has been someone I have 
admired for many years…she is not only 
a strong woman with lots of great insights 
to share, she wants to empower others, 
inspiring people to be better – at whatever it 
is they want to work on. She is not afraid to 
push in places that may be uncomfortable to 
get to the other side. I appreciate that. 
What is the best advice you have received, 
and who was it from? I’ve received a lot 

plans to review. We’re saving time, paper, and 
gas by collaborating on screen. 
What is the best advice you have received, 
and who was it from? My mother taught me to 
be a good listener. I try to apply that principle 
in all aspects of my life and work – specifically 
with employees, coworkers and clients. It’s 
important to truly listen to a client and under-
stand their business goals, above and beyond 
particulars of the project you’re working on. 
What recent project or transaction are you 
most proud of? The Cape Arundel Cottage 
Preserve in Arundel, ME. I’m proud that I was 
able to help bring to life the project devel-
oper, Joe Paolini’s vision for the beautiful, 
award-winning residential community. We 
leveraged the site’s natural elements to design 
intimate clusters of cottages, each with their 
own unique character. Then, I saw an opportu-
nity to reuse the naturally occurring granite 
to create a cohesive look and feel throughout 
the resort. In 2018, industry organizations 
took note of the project team’s achievements. 
Cape Arundel Cottage Preserve received 
the 2018 Best in American Living Award, and 
was recognized again in 2019 with the Maine 
Real Estate and Development Association Top 
Notable Projects Award.
What honor, achievement or recognition 
means the most to you and why? Definitely the 
awards for Cape Arundel Cottage Preserve. 
From a design perspective, I love that I was 
able to combine so many different aspects of 
landscape architecture into that one proj-
ect. Each neighborhood was so unique, and 
incorporated different aspects of the natural 
environment. In addition, the project has had 
an incredibly positive impact on the commu-
nity, and has elevated Arundel to be a really 
well-known area. All the wonderful amenities 
provided in the resort are bringing people from 
all over the country. 

of great advice throughout my career, but 
there are two recent pieces, from anony-
mous sources that have stuck. 1. “When 
there is no wind we row” In other words, it 
may not be easy and could feel down right 
uncomfortable at times, but we needed to 
persevere. And 2. “We are all in the same 
storm, but different boats.” When I think 
about the teams I work with every day this 
quote helps people understand they need 
to show empathy first and understand that 
each person is going to weather the storm 
very differently.
What honor, achievement or recognition 
means the most to you and why? Our team 
has achieved great things this year, regard-
less of the pandemic. The Interiors team at 
C3 is one of the best collection of designers 
I have worked with in 20 + years, and I 
wanted to let them know. I set and achieved 
the goal of reaching out in some way, every 
day, to the entire team, to let them know that 
they were appreciated, supported and seen 
– even if we were physically apart. I main-
tained this practice for 100 straight working 
days and made sure our team found con-
nection. Our encounters were inspirational, 
funny and personal, and design related , and 
on other days we hosted “open-mic nights,” 
and asked people to share whatever was on 
their mind. It was small in effort but huge in 
maintaining the culture and comradery of a 
fantastic team. 

To view complete responses for the 
2020 Women in Real Estate 

please visit us online at 
www.nerej.com

SITE CIVIL ENGINEERING

LAND PLANNING

LANDSCAPE ARCHITECTURE

LAND SURVEYING

PROGRAM MANAGEMENT

BOHLERENGINEERING.COM

WE BUILD WE BUILD 
MOMENTUMMOMENTUM

Congratulations to
all of the women

featured in our Annual
Women in Real Estate 

Spotlight.

http:// www.nerej.com 
http://nerej.com 
http:// bohlerengineering.com 
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THIS IS WHAT THIS IS WHAT 
REPOSITIONING REPOSITIONING 
LOOKS LIKELOOKS LIKE

• Increased RSF on the first floor      

• Activated rear courtyard      

• Repositioned lobby with updated amenities      

• Improved accessibility + covered drop-off location      

• BPDA board & Boston Zoning Commission approved

CONGRATULATIONS to Monica Audette AIA, LEED AP, 
Associate Partner, Real Estate Studio leader and Project 
Manager on 50 Staniford – The first downtown repositioning 
project in Boston.

mparchitectsboston.com

http://nerej.com 
http:// mparchitectsboston.com
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Mika Gross
Assistant Development Manager

Samuels & Associates

What honor, achievement or recognition means 
the most to you and why? 
Mayor Walsh’s Council of Millennials, 
SPARK, nominates local change-makers 
in the annual SPARK Impact Awards. As a 
council alumna, I was nominated as a 2020 
finalist in the “Community Building and 
Neighborhood Improvement” category for my 
placemaking work at Samuels & Associates 
and for volunteering at the Boston Main Streets 
Foundation. This nomination is a humbling 
recognition of my aspiration to build better 
community through my career, whether through 
conscientious real estate development or by 
supporting urban economic growth. 

Amy Korté - Director
President

Arrowstreet

What books, blogs, podcasts, resources or 
influencers would you recommend to women?
Books (and other essays) I’d recommend for 
women (and men!) in the industry include 
“The Color of Law” by Richard Rothstein and 
“The Just City Essays,” edited by Toni Griffin, 
Ariella Cohen and David Maddox. These texts 
should be required reading for everyone in the 
commercial real estate Industry as they offer 
visions for how to design more equitable and 
socially just cities for people. 

Berley McKenna
CRE, Affordable Housing & Finance Attorney

Hackett Feinberg, P.C.

How have you been networking during the 
lockdown? 
Networking is more crucial than ever during 
this period marked both by personal and 
professional isolation and tremendous changes 
in the industry. As co-chair of the CREW 
Boston Housing & Community Development 
Committee, I have continued to provide safe 
networking opportunities for all of our members 
through a variety of virtual events. Connecting 
with colleagues in the many different fields 
represented in CREW Boston is a sure path 
to relationship building and creative problem 
solving which benefits me personally as well as 
my practice at Hackett Feinberg. 

Liz von Goeler
Principal
Sasaki

What books, blogs, podcasts, resources or 
influencers would you recommend to women?
There are so many voices telling women what 
to do and in so many different ways – lean in, 
lean out, do this, DON’T do that – all of which 
are written from a perspective of there being 
one way to be a successful female in business. 
Dr. Patti Flecther’s book “Disrupters” takes a 
different approach and illustrates what women 
typically do that hold them back so I love that 
book. Otherwise I read for fun and adventure 
and because reading is an amazing way to 
recharge and gain new perspectives.

Rachael Diharce - Director
Principal

IRD Advisors

What recent project or transaction are you 
most proud of? 
Starting my own company. I couldn’t be 
more excited to be doing what I love, 
leasing commercial retail, and working for 
myself. It took a great deal of determination, 
commitment, and confidence to start my own 
business during a pandemic but now that 
I’m operational and experiencing all of the 
advantages of managing my own business, I’m 
so happy I didn’t wait any longer. 

Despina Hixon
AVP CRE Lender
Needham Bank

Who inspired you to join the CRE Industry? 
My first introduction to the commercial real 
estate industry was through an internship the 
summer after my sophomore year of college. 
I had the opportunity to work closely with 
several industry veterans, including George 
Fantini. His passion for the industry was 
contagious and his charismatic, yet sincere, 
approach left a lasting impression on me. He 
encouraged me to ask questions, work hard 
and most importantly be humble. His advice has 
been the backbone of my career and continues 
to serve me well. 

Kate Moran Carter
Shareholder/Director

Dain, Torpy, Le Ray, Weist & Garner P.C.

How has your involvement in CREW Boston 
impacted your career? 
CREW Boston has provided me a distinct 
platform from which I can expand my network 
and develop my own professional identity 
separate and apart from my colleagues. These 
women know me and my strengths based on 
our attending an event or collaborating on a 
program together. It is hugely empowering to 
have developed meaningful relationships within 
the industry based on your own merit. 

Amy Blomeke, P.E.
Senior Project Manager

Langan Engineering & Environmental Services, Inc

What honor, achievement or recognition 
means the most to you and why? 
CREW Boston has been an integral part of my 
professional growth by encouraging me to 
expand my knowledge of the commercial real 
estate industry. I am honored to be recognized 
and nominated by our CREW members as the 
most recent recipient of the CREW Boston 
Esprit de Coeur Award. CREW has always 
provided me with opportunities to receive 
valuable training, participate in committees, 
and has provided valuable insight for me to 
be able to grow my career. I am thankful to be 
honored by such a great organization and I am 
looking forward to celebrating with the other 
recipients at our Achievement Awards. 

Abigail Day, P.E. - Director
Associate Principal

Vantage Technology Consulting Group

What is the best advice you have received, 
and who was it from? 
Being an introvert doesn’t mean you can’t 
do great things. This isn’t anything that was 
told to me specifically, but it is something I 
have observed over the years – not just in my 
career but also in the greater world around 
me. Albert Einstein, Rosa Parks, Meryl Streep, 
Naomi Osaka, Bob Persechini. We gain energy 
from solo reflection; large groups can be 
exhausting. While it can be hard for extroverts 
to understand because we are so different, 
introverts bring important skills to a company 
- being good listeners, being thoughtful, and 
understanding the big picture and how the 
pieces come together.

Shelly Gouin - Treasurer
Senior Vice President

Webster Bank

How has your involvement in CREW Boston im-
pacted your career? 
My involvement in CREW Boston has steadily 
increased over the past five years or so and I’ve 
learned that the more I give to CREW, the more 
I get back out of it. My network has significantly 
expanded and I’ve gained experience and con-
fidence that have directly impacted my success 
as a lender. I was recently accepted to the CREW 
Boston board and while my interest in joining 
the board was driven by wanting to give back to 
CREW, I’ve been nicely surprised at attention it 
has drawn to me and Webster Bank in the market. 

CREW Boston’s mission is to promote 
the advancement and parity of women 

in commercial real estate by:
• Providing excellence in programming and events;

• Building networks and fostering business among members;
• Creating professional and personal growth opportunities  
for our members throughout all stages of their career; and

• Maintaining the highest degree of integrity in all 
organizational endeavors.
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Mika Gross
Assistant Development Manager

Samuels & Associates

What honor, achievement or recognition means 
the most to you and why? 
Mayor Walsh’s Council of Millennials, 
SPARK, nominates local change-makers 
in the annual SPARK Impact Awards. As a 
council alumna, I was nominated as a 2020 
finalist in the “Community Building and 
Neighborhood Improvement” category for my 
placemaking work at Samuels & Associates 
and for volunteering at the Boston Main Streets 
Foundation. This nomination is a humbling 
recognition of my aspiration to build better 
community through my career, whether through 
conscientious real estate development or by 
supporting urban economic growth. 

Amy Korté - Director
President

Arrowstreet

What books, blogs, podcasts, resources or 
influencers would you recommend to women?
Books (and other essays) I’d recommend for 
women (and men!) in the industry include 
“The Color of Law” by Richard Rothstein and 
“The Just City Essays,” edited by Toni Griffin, 
Ariella Cohen and David Maddox. These texts 
should be required reading for everyone in the 
commercial real estate Industry as they offer 
visions for how to design more equitable and 
socially just cities for people. 

Berley McKenna
CRE, Affordable Housing & Finance Attorney

Hackett Feinberg, P.C.

How have you been networking during the 
lockdown? 
Networking is more crucial than ever during 
this period marked both by personal and 
professional isolation and tremendous changes 
in the industry. As co-chair of the CREW 
Boston Housing & Community Development 
Committee, I have continued to provide safe 
networking opportunities for all of our members 
through a variety of virtual events. Connecting 
with colleagues in the many different fields 
represented in CREW Boston is a sure path 
to relationship building and creative problem 
solving which benefits me personally as well as 
my practice at Hackett Feinberg. 

Liz von Goeler
Principal
Sasaki

What books, blogs, podcasts, resources or 
influencers would you recommend to women?
There are so many voices telling women what 
to do and in so many different ways – lean in, 
lean out, do this, DON’T do that – all of which 
are written from a perspective of there being 
one way to be a successful female in business. 
Dr. Patti Flecther’s book “Disrupters” takes a 
different approach and illustrates what women 
typically do that hold them back so I love that 
book. Otherwise I read for fun and adventure 
and because reading is an amazing way to 
recharge and gain new perspectives.

Rachael Diharce - Director
Principal

IRD Advisors

What recent project or transaction are you 
most proud of? 
Starting my own company. I couldn’t be 
more excited to be doing what I love, 
leasing commercial retail, and working for 
myself. It took a great deal of determination, 
commitment, and confidence to start my own 
business during a pandemic but now that 
I’m operational and experiencing all of the 
advantages of managing my own business, I’m 
so happy I didn’t wait any longer. 

Despina Hixon
AVP CRE Lender
Needham Bank

Who inspired you to join the CRE Industry? 
My first introduction to the commercial real 
estate industry was through an internship the 
summer after my sophomore year of college. 
I had the opportunity to work closely with 
several industry veterans, including George 
Fantini. His passion for the industry was 
contagious and his charismatic, yet sincere, 
approach left a lasting impression on me. He 
encouraged me to ask questions, work hard 
and most importantly be humble. His advice has 
been the backbone of my career and continues 
to serve me well. 

Kate Moran Carter
Shareholder/Director

Dain, Torpy, Le Ray, Weist & Garner P.C.

How has your involvement in CREW Boston 
impacted your career? 
CREW Boston has provided me a distinct 
platform from which I can expand my network 
and develop my own professional identity 
separate and apart from my colleagues. These 
women know me and my strengths based on 
our attending an event or collaborating on a 
program together. It is hugely empowering to 
have developed meaningful relationships within 
the industry based on your own merit. 

Amy Blomeke, P.E.
Senior Project Manager

Langan Engineering & Environmental Services, Inc

What honor, achievement or recognition 
means the most to you and why? 
CREW Boston has been an integral part of my 
professional growth by encouraging me to 
expand my knowledge of the commercial real 
estate industry. I am honored to be recognized 
and nominated by our CREW members as the 
most recent recipient of the CREW Boston 
Esprit de Coeur Award. CREW has always 
provided me with opportunities to receive 
valuable training, participate in committees, 
and has provided valuable insight for me to 
be able to grow my career. I am thankful to be 
honored by such a great organization and I am 
looking forward to celebrating with the other 
recipients at our Achievement Awards. 

Abigail Day, P.E. - Director
Associate Principal

Vantage Technology Consulting Group

What is the best advice you have received, 
and who was it from? 
Being an introvert doesn’t mean you can’t 
do great things. This isn’t anything that was 
told to me specifically, but it is something I 
have observed over the years – not just in my 
career but also in the greater world around 
me. Albert Einstein, Rosa Parks, Meryl Streep, 
Naomi Osaka, Bob Persechini. We gain energy 
from solo reflection; large groups can be 
exhausting. While it can be hard for extroverts 
to understand because we are so different, 
introverts bring important skills to a company 
- being good listeners, being thoughtful, and 
understanding the big picture and how the 
pieces come together.

Shelly Gouin - Treasurer
Senior Vice President

Webster Bank

How has your involvement in CREW Boston im-
pacted your career? 
My involvement in CREW Boston has steadily 
increased over the past five years or so and I’ve 
learned that the more I give to CREW, the more 
I get back out of it. My network has significantly 
expanded and I’ve gained experience and con-
fidence that have directly impacted my success 
as a lender. I was recently accepted to the CREW 
Boston board and while my interest in joining 
the board was driven by wanting to give back to 
CREW, I’ve been nicely surprised at attention it 
has drawn to me and Webster Bank in the market. 

CREW Boston’s mission is to promote 
the advancement and parity of women 

in commercial real estate by:
• Providing excellence in programming and events;

• Building networks and fostering business among members;
• Creating professional and personal growth opportunities  
for our members throughout all stages of their career; and

• Maintaining the highest degree of integrity in all 
organizational endeavors.

http://nerej.com 


8B     September 25 - October 1, 2020     nerej.comWomen in Real Estate

2020 Women in Real Estate Spotlight

Stephanie White, RLA, CNU-A, LEED AP
Landscape Architect and Project Manager

Fuss & O’Neill

What aspects of working from home have you 
enjoyed most? Removing the commute from 
my daily routine has allowed me to introduce 
some self-care aspects and, most importantly, 
healthier eating habits into my morning rou-
tine. Prior to the pandemic, my mornings were 
a rush! Many times I would skip breakfast. I 
now start my day with a 20-minute mindfulness 
meditation and cook up a healthy, sit-down 
breakfast accompanied by a nutrient-packed 
smoothie. I love my mornings now!
What is the best advice you have received, 
and who was it from? When contemplating a 
college major and career, my father gave me 
this advice: “Love what you do and the money 
will come.” I can say for certain that he was 
right. Always follow your passion first. 
What recent project or transaction are you 
most proud of? I am honored to be part of 
the design team for the 101 College St. infill 
development project in New Haven, CT. A new 
10-story bioscience lab and office tower with 
a public plaza sits above the former Rte. 34 
expressway. As the lead landscape architects, 
our team developed the design for the 15,000 
s/f plaza that sits above the underground 
parking garage and roadway tunnels. As 
excited as I am to see the plaza take shape, I 
am most humbled by the overarching project 
goals of reconnecting and transforming an 
entire neighborhood and bringing new jobs to 
the area.

Beth Goldstein
Real Estate Partner

Sherin and Lodgen LLP

How have you been networking during the 
lockdown? I have focused my attention on 
strengthening relationships with my existing 
clients and helping them make connections in 
the real estate and renewable energy space. 
The renewable energy industry in particular 
has continued to prosper, even during the pan-
demic, and I have been busy helping clients 
to refinance renewable energy debt, permit 
new projects, and make connections with 
other lenders and developers. With my leasing 
clients, I have assisted with repositioning 
assets and planning for the future given our 
new health and economic concerns.

Lisa Chapman
Senior Sales Executive

Performance Environmental Services, LLC

Who inspired you to join the CRE Industry? 
It was my brother, Steve Sadler, who first 
approached me about coming to work for 
him in a sales, marketing, and leadership 
capacity with his regional commercial 
cleaning & maintenance business head-
quartered in Connecticut. After years of us 
talking about working together, in 2015, the 
timing was right. I couldn’t say no to the 
challenge! I moved my family from Virginia 
to CT and began my career in commercial 
real estate.

Rebecca Berry, AIA, LEED AP, MCPPO
Principal, President

Finegold Alexander Architects

What is the best advice you have received, 
and who was it from? The best advice 
I receive on an on-going basis is from a 
group of women peer mentors. We have 
traditionally met on an informal basis and 
we just talk about anything and everything 
related to the profession of architecture, our 
personal challenges, and how we can make 
things better moving forward. The one con-
stant piece of advice I hear from them: You’ll 
get there – take time to savor the journey.

 Congratulating
Stephanie White, RLA, CNU-A, LEED AP

and all the other amazing women at Fuss & O’Neill 
who create works of life!

Connecticut   •   California   •   Massachusetts   •   Maine
New Hampshire   •   Rhode Island   •   Vermont

800.286.2469  www.fando.com

What recent project or transaction are you 
most proud of? I’m proud of any project where 
I can help my clients accomplish their busi-
ness goals. For many of our solar and battery 
storage clients, we are helping them navigate 
this area for the first time, particularly with 
state incentive programs like Massachusetts 
SMART or Vermont Group’s Net Metering Pro-
gram. It’s exciting to be able to collaborate on 
these new areas while making an environmen-
tal impact through state and federal initiatives. 
What honor, achievement or recognition 
means the most to you and why? I was re-
cently appointed chair of Sherin and Lodgen’s 
Renewable Energy Practice. As a historically 
strong and continuously growing area of the 
firm, it’s an honor to be trusted to take this 
practice into the next chapter as we further 
expand into wind, energy storage, and microg-
rid development alongside our established real 
estate practice.

http:// nerej.com 
http:// www.fando.com 
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Alicia Bernardo
Project Architect

Gienapp Architects

Who inspired you to join the CRE Industry? 
My high school AutoCAD instructor. 
In my freshman year of high school, I 
was misplaced into an AutoCAD class. I 
remember looking around and realizing I 
was the only girl – it was uncomfortable! 
Once introduced to the curriculum, my 
instructor guided me through the beginner 
level of architectural design. After a few 
classes, I was invested and signed up for 
his next class. Noticing the effort that I put 
in, he encouraged me to pursue a career in 
architecture. 
What is the best advice you have received, 
and who was it from? My freshman studio 
instructor during our first day of class drew 
dollar signs on the white board. He told 
us, “If you’re in this industry for this (as he 
pointed to the dollar signs), you’re in the 
wrong industry. Make sure you love what 
you do because as designers you’re not 
going to get rich.”
What honor, achievement or recognition 
means the most to you and why? Becoming 
a registered architect has been a huge 
achievement in my life. Anyone who has 
taken the AREs, understands the hard work, 
time, and perseverance that is needed to 
pass all six exams. I was seven months 
pregnant for the last exam, with two 
children under five. As challenging as it 
was to balance family time and study time, I 
knew passing these exams would show my 
children how hard work pays off. A woman 
can do many things and this is just one of 
them.

Elizabeth Sherwood Krol, PG, EP, MBA
National Client Manager

Partners Engineering & Science, Inc.

Who inspired you to join the CRE Industry? 
I was inspired to join the CRE industry by 
my first major client. I worked for a premier 
environmental health and safety firm with 
the motto “Quality First – there is no second 
chance” and was very fortunate to consult 
directly to a senior risk officer at a national 
lender. He was instrumental in teaching me 
about assessing risk in financing commercial 
real estate. I loved the work and especially 
appreciated working so collaboratively with 
him. He cared about his clients and set an 
excellent example for me as an emerging pro-
fessional in the industry. 
How have you been networking during the 
lockdown? Networking during lockdown has 
been both challenging and very rewarding. 
I am actively engaged with CREW Boston 
and hosted several “Coffee with CREW” 
events where experienced Legacy members 
shared their expertise with our members. 
I worked 1:1 with our members to update 

Hilary Troia
President

Office Gallery International

What aspects of working from home 
have you enjoyed most? Because of the 
spaciousness of our showroom, we were 
able to come back relatively quickly and 
begin using that space again with a few 
modifications. While we were working from 
home, though, I was lucky enough to be 
doing so with my husband and business 

Teresa Zingales
Senior Property Manager
Peabody Properties, Inc.

What aspects of working from home have 
you enjoyed most? While working from 
home, I have enjoyed being able to spend 
more time with my family and less time in 
traffic. I enjoy spending my workdays with 
my dogs, Athena and Apollo, snuggled at 
my feet. I have been able to walk them 
throughout the day which provides me with 
a chance to clear my head and be more 
productive with my work.
What recent project or transaction are you 
most proud of? I would have to say I am 
most proud of my work with the residents in 
my portfolio. My portfolio consists of mostly 
at-risk residents and being able to have an 
impact on these individuals’ lives means the 
world to me. 
What honor, achievement or recognition 
means the most to you and why? The 
achievement that means the most to me is 
my graduating college with my bachelor’s 
degree this past June while working full-
time. I initially began my college journey right 
out of high school, however I never grad-
uated as planned. It has been at the top of 
my bucket list and I finally was able to reach 
that goal.

partner of 23 years. We were able to take 
the time together to really think about our 
business, including how we needed to 
respond to the pandemic and move forward 
in this time, so that we could be the best 
business partners possible for our clients, 
our employees, and each other. 
What recent project or transaction are 
you most proud of? Our recent project with 
eCratchit, a leading provider of web-based, 
outsourced accounting solutions managed 
by experienced staff accountants and 
CPAs for start-ups, small and medium size 
businesses, and nonprofit organizations 
based in Hingham. From workstations to 
executive offices, outdoor café seating and 
storage, we’ve helped to create a work 
environment that offers multiple options 
for work preferences and still maintain the 
COVID-19 protocols. 
What honor, achievement or recognition 
means the most to you and why? In 2018 
I was named an “Outstanding Woman in 
Family Business” by the editorial board 
of the Warren Group. Having bought 
the business less than two years prior 
(after working in the business for several 
years), we had already begun to add new 
services and grow, while still staying true 
to the family business philosophy of our 
enterprise. This award validated all of the 
hard work I had put into the business up to 
that point, and reminded me of my “why” 
as I looked ahead to the future of Office 
Gallery. 

Karen Pollard, CEcD, MBA
Economic Development Director

Town of New Milford, CT

Who inspired you to join the CRE Industry? 
International Paper – They announced a 
plant closure in the town I lived in and I 
volunteered to help asses and transfer real 
estate from IP to the town. That led to a job 
offer in the economic development office. 
What books, blogs, podcasts, resources or 
influencers would you recommend to wom-
en? Join national or international industry 
associations, and look to give back as much 
as you get from those groups. That keeps 
me aware and engaged in high level issues, 
and stay out of the weeds. 
What is the best advice you have received, 
and who was it from? Know when you’ve 
made the sale, and then stop talking. This 
advice was from my husband, and I was 
rehearsing a pitch for the next day. I use 
this advice every single day, whether it’s a 
presentation to a board or commission, or a 
developer or business owner. 
What honor, achievement or recognition 
means the most to you and why? Being 
named an Outstanding Woman in Business. 
I consider myself to be very entrepreneurial, 
and part of my role in municipal government 
is to cut through red tape and expedite 
development activity. 

Cheryl Stulpin
Executive VP of Acquisitions and Development

Dakota Partners, Inc.

What honor, achievement or recognition 
means the most to you and why? Twenty years 
ago, after completing an apartment complex 
renovation in a challenging neighborhood in 
Pittsburgh, I was given a handwritten note 
from a young resident, with a picture of himself 
lying in bed with a teddy bear. He thanked 
me for putting new doors and locks on his 
apartment. He explained that he now felt safe 
and was able to sleep well at night. This rec-
ognition has stayed with me over the years as 
a reminder of the important work that we do in 
the affordable housing industry. It is Dakota’s 
mission: Building Community, Creating Oppor-
tunity and Improving Lives. 
How have you been networking during the 
lockdown? I have spent most of my days video 
chatting. The new technologies have made it 
so easy for us to reach out to our colleagues 
and see them. However, I remain hopeful that 
we will soon return to in-person meetings. 
The value and impact of in-person interaction 
cannot be equaled by technology. 

their CREWbiz profiles to engage with the 
12,000 CREW Network members across 70+ 
chapters globally. For my own education and 
understanding, I have “zoomed” to other 
CREW Network and local market chapter 
events, such as a four-part workshop focused 
on diversity, equity and inclusion (DEI) and for 
fun…book clubs and yoga with others across 
the platform!
What books, blogs, podcasts, resources 
or influencers would you recommend to 
women? CREW Network’s fourth benchmark 
study measures progress for women over 
the last 15 years, including diversity, equity 
and inclusion (DEI) in CRE. As co-chair of the 
CREW Network Communication & Editorial 
Committee, we publish “News You Can Use” 
insights from our members, for our members. 
White Fragility (Robin DiAngelo) is timely and 
thought provoking, focused on understanding 
and mitigating systemic racism. I recommend 
NEREJ’s One-on-One interview series to meet 
movers and shakers in our community. I was 
fortunate to be interviewed by Rick Kaplan 
and we discussed re-occupancy of commer-
cial spaces after the temporary (yet protract-
ed) shut down.
What aspects of working from home have 
you enjoyed most? The “silver lining” for me 
during this time of sheltering in place has 
been the longer, deeper conversations with 
my clients, prospective clients, and family and 
friends. Savoring these moments to catch 
up with the people most important to me has 
been the most enjoyable aspect of this time 
while everyone is working from home. 

http://nerej.com 
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Jane Ballerini
Principal

Neubert, Pepe & Monteith, P.C.

Who inspired you to join the CRE Industry?
It was a bit of an accident, initially. When 
I first started, there were very few wom-
en in the industry. It is now comprised of 
a network of sharp, savvy and ambitious 
women–each takes a part in rising the tide 
for future CRE women to rise with them. And 
each inspires me on a daily basis.
How have you been networking during the 
lockdown? With compassion and empathy, 
and whatever contact we make. I constant-
ly try to reach out to my colleagues and 
clients–a text, an email, a zoom call–what-
ever the contact is, I remind myself that we 
are all struggling to balance life, work and 
health. Every day can be hard so the small 
acts of contact go a long way.

Allison LaGuardia
President

ALL Media

Who inspired you to join the CRE Industry? 
I was inspired to join this industry to help 
commercial real estate companies with 
marketing and media who are looking to 
work with more women owned companies.
How have you been networking during the 
lockdown? Lots and lots of zoom calls and 
simply picking up the phone to check in on 
people and their families. Kindness goes a 
long way.
What books, blogs, podcasts, resources 
or influencers would you recommend to 
women? I love podcasts lately. Raising the 
Bar, R.I.S.E and How I Built This are great. I 
also listen to the podcast Meditative Story 
to relax at the end of the day or to have a 
quiet moment.
What aspects of working from home have 
you enjoyed most? The work life balance 
and being able to cook more! I do miss face 
to face meetings though and I’m excited 
those are starting to come back safely.
What is the best advice you have received, 
and who was it from? The best advice I 
received is from Mike Ferrone, president of 
Caldwell & Walsh…”when you are passion-
ate about what you do, it will never feel like 
work so make sure you love what you do.”

Michele Fitzpatrick
1031 Exchange Relationship Manager, VP

Northern Bank

What is your favorite motivational quote 
and who was it by? Walt Disney. He said, 
“The way to get started is to quit talking and 
begin doing.” I think we often weigh our 
options and then start to overthink and over-
analyze. Sometimes the best way to learn 
is to simply start. If you hit some bumps, 
readjust and continue on.
Who was the best speaker you have seen 
at an event? In 1998, I attended the launch 
event for Jordan’s Furniture in Reading, 
MA. Brothers, Barry and Eliot Tatelman 
explained how they took their family-owned 
business with five employees and reimag-
ined the traditional retail store. They were 
then able to create a destination experience 
for their customers. Furniture shopping 
once seen as a mundane task was now 
something the entire family could enjoy. 
With the droves of happy customers, came 
the revenue that the brothers never antic-
ipated. That day I learned that you make 
your own fate by paving your own path. You 
don’t have to conform to the established 
norm.
What is the best advice you have received, 
and who was it from? My father told me 
to invest in real estate right out of college. 
He believed that if I bought investment 
properties at a young age, I would then be 
able to build my wealth faster. Also, both my 
parents were children of immigrants and 
to them, home ownership brought a great 
sense of pride. At 24-years-old, I bought my 
first two-family and over time used the eq-
uity to purchase five additional properties. 
Being a landlord was certainly not on my 
radar at that young age, but 20 years later, I 
am so glad I took their advice. 

What is the best advice you have received, 
and who was it from? “Work Hard, Play 
Hard” – my family motto. It is a constant re-
minder to balance the work with the people, 
places and experiences outside of work that 
bring us joy. Life is always a balancing act 
but you have to earn your play!
What recent project or transaction are you 
most proud of? The CARES Act, which was 
passed when the pandemic lock-down was 
in full swing, changed the spring/summer 
trajectory for every small business owner 
I know and financial client that I have. The 
efforts of the U.S. Small Business Admin-
istration (SBA), lenders and their counsel 
to keep small businesses alive was an 
incredible movement to join and watch 
unfold. While our work is far from over, as 
a commercial finance and designated SBA 
attorney, I am proud to be a part of the team 
(representing lenders, certified devel-
opment companies and the SBA) that is 
working to keep America’s small businesses 
thriving.
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Meredith McCarthy
Senior Associate

Sasaki

What aspects of working from home have 
you enjoyed most? I have enjoyed the flexi-
bility of integrating my personal life with my 
professional life while working from home. If 
I find a free hour in my day where I can take 
an online fitness class or go for a run, I am 
able to reset my focus and be more produc-
tive when I’m working. I also have enjoyed 
spending more time with my partner and new 
daughter and getting to play a more hands-on 
role in her first year of life.
What is the best advice you have received, 
and who was it from? When I was in 3rd 
grade, I came home with a C on my report 
card in handwriting. My father asked me why 
I had all A’s in everything else and I told him 
I didn’t like handwriting. He told me giving 
my best isn’t optional and if I’m going to take 
something on, no matter what it is, I should 
give it my all. That’s stayed with me for 25 
years. It’s helped me prioritize what tasks I 
accept and what I politely decline. If I can’t 
give it my all, it’s not fair to take it on.

Holly St. Clair
Chief Technology Officer

Sasaki

Who inspired you to join the CRE Industry?
A community organizer named Gladys 
Vega from the Chelsea Creek Action Group 
inspired me to shift from more of an envi-
ronmental focus to looking at who owns the 
land and how is the built environment and 
its uses impacting our neighborhoods. The 
project we worked on together ignited my 
interest in opening data and using technol-
ogy to understand the landscape around us.
What is the best advice you have received, 
and who was it from? I had the great privi-
lege of working with Mark Nunnelly, former 
secretary of the Office of Technology Ser-
vices and Security for the Commonwealth 
of Massachusetts. While I was chief digital 
officer for the Commonwealth of Massa-
chusetts, Mark introduced me to the Pareto 
principle or the 80/20 rule. It is an observa-
tion used in economics and management 
that roughly 80% of the effects come from 
20% of the causes. This advice has been 
helpful in my professional and personal 
life: use data to inform the problem you are 
trying to solve and then focus on the 20% 
that matters. 
How have you been networking during 
the lockdown? Frankly, I have not been 
networking during lockdown. I have been 
so focused on ensuring our employees 
and firm has what it needs to connect and 
digitally collaborate, that my day to day 
interactions are focused on other firms 
and vendors who are solving those issues. 
Evening networking has not been a priority 
because I am either focused on getting 
myself out from behind the computer (who 
really wants to do another Zoom meeting?!) 
to get physical exercise or enjoying the 
summer weather with my children.

Kate Tooke
Associate Principal

Sasaki

What is the best advice you have received, 
and who was it from? I adore the children’s 
book, Miss Rumphius by Barbara Clooney. 
The grandfather in the story tells the young 
Alice Rumphius that she “must do something 
to make the world more beautiful,” which 
she finally accomplishes as an old woman 
by planting lupines (spring wildflowers) in 
her Maine town. As a landscape architect 
focused on the urban public realm, I rarely 
plant flowers, but I hold this same tenant 
dear. Each project – park, plaza, waterfront, 
or other public space – is an opportunity to 
make the world more beautiful, comfortable, 
and inclusive for the local community. 

Tamar Warburg
Director of Sustainability

Sasaki

Who inspired you to join the CRE Industry? 
I had been torn between two passions, 
architecture and sustainability. Ed Mazria’s 
manifesto in 2003 was a revelation: if build-
ings produce half of global greenhouse gas 
emissions, why not combine the two into a 
sustainable architecture practice? We can 
design and build for climate change, with 
energy-conserving – and producing– archi-
tecture that contributes to a more resilient 
environment. 
What recent projects are you most proud of? 
Sasaki is an incredibly creative and ambitious 
design firm, and I’m proud to be part of teams 
designing carbon-neutral and energy-posi-
tive buildings for Princeton Athletics, Mass 
Bay Community College Health Sciences 
Center, and the Southern CT State University 
Business School. All feature high-performing 
building envelopes and systems with renew-
able energy generation including solar PV 
and geothermal. 

Christine Verbitzki, AIA, LEED AP BD+C
Principal

GUND Partnership

How have you been networking during the 
lockdown? I have enjoyed attending really 
interesting virtual presentations, coffee chats 
and workshops. The online format makes it 
so convenient to attend. With zero commute 
time it is easy to justify accepting invitations. 
The best sessions have the chat feature 
enabled so you can see who is attending and 
say “hi” or “can I call you after the presenta-
tion to catch up?” 
What aspects of working from home have 
you enjoyed most? Networking online has 
been a pleasant surprise. Most of the other 
aspects of working from home have not been 
that enjoyable. I value and missed face-to-
face time with my co-workers. Most surpris-
ing is that I missed my commute on public 
transportation. Commuting involved time 
walking outdoors and quiet time on the train 
to reflect on the day. I truly miss the bustle of 
the city.
What books, blogs, podcasts, resources 
or influencers would you recommend to 
women? At a conference in February I heard 
Gretchen Rubin speak about her new book 
“Four Tendencies: The Key to Better Habits.” I 
have not had the chance to read this book but 
based on her thought-provoking talk, I think it 
would be an excellent read for women. 

Valerie Puchades, CPSM
Director of Marketing

GUND Partnership

How have you been networking during the 
lockdown? Organizations like SCUP, SMPS 
and the Boston Chamber really stepped up 
with free networking opportunities. I was 
able to meet new people outside of my 
network because of that. 
What aspects of working from home have 
you enjoyed most? Puppy breaks and mid-
day runs. 
What honor, achievement or recognition 
means the most to you and why? Serving 
as SMPS Boston Chapter president in 
2018/2019 and helping to grow the chapter 
from the 5th to the 2nd largest in the country 
was truly rewarding. 

Kathleen Guinee 
Principal

Aetna Fire Alarm Service Company, Inc.

Who inspired you to join the CRE industry? I 
entered the CRE industry in the mid 80’s when 
I joined my father’s small electrical contract-
ing company which specialized in code-com-
pliant fire alarm installations and inspections 
in commercial buildings. What began as a 
vision to provide clients with the knowledge 
and expertise necessary in the constantly 
evolving life-safety field evolved as state 
building codes expanded and/or changed in 
one of the most important industries today. 
After a short time learning the business side, 
I put on a toolbelt and learned the trade 
becoming one of the first woman to become 
licensed when the state implemented the C 
& D licenses. I purchased the business in 
1995 and continue to oversee the company’s 
growth and success. 
What is the best advice you have received, 
and who was it from? There have been many 
mentors and colleagues who have helped me 
but when I started in the electrical industry, 
there were very few women and I realized I 
needed to prove myself and validate my po-
sition. My mother and father had always en-
couraged my brother, sister and me growing 
up not to be afraid of the things that challenge 
you as that is when your greatest personal 
growth occurs. That advice has helped 
throughout my personal and professional life, 

especially during difficult times. 
What honor, achievement or recognition 
means the most to you and why? My greatest 
honor in life is being a mother to our four 
wonderful children. My involvement in the 
industry has been enhanced by serving on 
various professional boards such as the 
National Electrical Contractors Association 
(NECA). I have also been a board member 
and current chair of the Massachusetts 
Board of Examiners of Electricians which 
regulates and licenses electrical contractors, 
journeyman electricians, fire warning and 
security contractors and system technicians. 
The Board also sets standards for apprentice 
training and continuing education, investi-
gates wrongdoing by license holders, and 
mediates disputes between wiring inspectors 
and contractors. I am involved because I 
firmly believe that giving back is among the 
most important and valuable things a person 
can do. 
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Jaxa Patel
Project Controls Engineer

DPS Group Global

What aspects of working from home have 
you enjoyed most? I really love working in 
an office environment. It’s great to be able 
to answer questions or offer suggestions 
directly to your colleagues. However, while 
working from home, I have enjoyed the 
peaceful environment where I was able to 
focus more, and I also use the lunch break 
to quickly cook something for myself. While 
cooking, I can completely switch myself 
off from work, so it gives me a nice mental 
break. I feel everyone should be encour-
aged to work from home for at least one day 
a week.
What is the best advice you have received, 
and who was it from? Early in my career, my 
boss advised me that to be a good engineer, 
one should never make assumptions and 
always ask questions. 
What honor, achievement or recognition 
means the most to you and why? I am an 
immigrant who came to the United States 
to make a career for myself. In doing so, I 
feel that I did not just get a job, but that I 
have found my place at DPS. The project 
managers I work with value my opinion, 

Susie Curreri
Senior Property Manager
Peabody Properties, Inc.

Who inspired you to join the CRE Industry? 
It was happenstance. I have worked in the 
residential property management field for 

Noreen O’Toole
Principal

Platinum Partners, LLC

Who inspired you to join the CRE Industry?
I made the transition into Commercial Real 
Estate based on my experience working 
in government for over 30 years with the 
community at large, within the planning and 
development field, and working with the 
community to provide an education to build 
a healthy and sustainable environment.
What is the best advice you have received, 
and who was it from? Professor Richard 
Gladstone at Northeastern University said, 
when I was enrolled in the MPA program, 
“Look at the big picture and see how this 
will affect the community when you are 
planning.” It was excellent advice then and 
is still relevant today.

Angela Nuss
Director of Special Projects
Jay Nuss Realty Group, LLC

Who inspired you to join the CRE Industry? 
I credit both of my parents, Jay and Carol 
Nuss, for my career change. My dad, Jay 
Nuss, has been in the commercial real estate 
industry for more than 35 years. As I listened 
to him, it was something that always inter-
ested me. I had been working in the property 
and casualty insurance business in which I 
still maintain my license and designation. My 
employer had downsized and I was debating 
on what to do next, and my mother said, “Your 
dad and I have a brilliant idea!” And, as is 
sometimes said, the rest is history.
How have you been networking during 

Monica Audette, AIA, LEED AP
Associate Partner, Senior Project Manager

Margulies Perruzzi Architects

What recent project or transaction are you 
most proud of? We recently finished a project 
for the DWS Group at 50 Staniford St. Located 
in Boston’s West End neighborhood, it features 
a 10-story medical office tower and a new 
two-story building ideal for future medical 
office/retail users. We enlarged the lobby and 
ground floor by connecting 50 and 60 Staniford 
St., which provided approximately 20,000 s/f 
of new space at the ground and lower level 
floors. The new addition doubles the building’s 
lobby with a new canopied main entrance at 
William Cardinal O’Connell Way and a new 
canopied patient pick-up and drop-off at the 
rear courtyard.
How have you been networking during the 
lockdown? I‘ve been hosting Zoom “catch-
ups” with people to stay connected. It’s tough 
because I think most people are suffering 
from Zoom overload. The weather has been 
conducive to getting out and golfing with 
clients when we have the chance, with masks, 
and taking precautions. It has been fun to 
get outside, get some fresh air and sunshine, 
stretch our legs, and catch up. Sometimes 
we don’t even talk about work, and just try to 
enjoy the company and the game. We all need 
a break and the ability to re-connect as friends 
and colleagues. 
What aspects of working from home have 
you enjoyed most? The focus that comes from 
working in a quiet house with one of my pups 
on my lap! We have two dogs and our house 
is near the woods. It’s peaceful and I find that 
when I need a mental break it’s so easy to take 
the dogs outside, clear my head, and come 
back to my home office with fresh perspective. 
I do miss the variety that the Fort Point area of-
fered as far as lunch is concerned, and going 
with work friends, but you can’t beat spending 
more time with family. And that includes the 
four-legged ones!

Brittany Page
Senior Interior Designer

Margulies Perruzzi Architects

What honor, achievement or recognition 
means the most to you and why? 
I am most proud of our recent project at 
Lahey Hospital & Medical Center Endosco-
py Suite in Burlington, Mass. We relocated 
and expanded the department to a new 
13,500 s/f unit within the hospital that was 
designed to be welcoming and relaxing, to 
lower patient anxiety and stress. Calming 
colors and residential looking finishes were 
used to evoke a more hospitality like expe-
rience than clinical. The unit also includes 
one of the largest installations of state-
of-the-art scope washing technology in 
North America! Most excitingly, it was just 
featured on the cover of EndoPro Magazine. 
How have you been networking during the 
lockdown? I have been golfing more than 
ever this season, especially with women 
within the CRE industry. We have organized 
multiple mini golf outings and I participated 
in two golf outings with Wellness for Wom-
en in RE (WWIRE) so far, and my team won 
one of the scrambles! I took up golf just last 
year but this year I have been golfing two 
to three days a week with my professional 
network as well as with friends and family. 
It’s a great way to get out of the house, 
exercise, and network – all while social 
distancing! 
What aspects of working from home have 
you enjoyed most? I have enjoyed the short 
commute to my living room and the flexibility 
to create a better work/life balance. And, 
as a bonus, I get to hang out with my dog 
all day. I do miss the in-person interactions 
as well as the casual conversations, but 
it’s much easier to focus when it’s just you 
and your laptop. We have a virtual “snack” 
(happy hour) as a company every week 
to ensure we maintain the culture we had 
while in the office, and sometimes there is a 
fun theme or game.

over 10 years. During this time, I have slowly 
progressed with managing and overseeing 
numerous combination/multi-use properties 
with commercial components. 
How have you been networking during the 
lockdown? Industry Zoom meetings and 
communicating with LinkedIn Connections. 
What books, blogs, podcasts, resources or 
influencers would you recommend to wom-
en? To be completely honest, I try to avoid 
influencers and social media movers. Being 
a full-time working mother with 2 very small 
children, it is difficult to find the time to read 
or follow podcasts. This is without a doubt 
something I need to continue to work on. 
What aspects of working from home have 
you enjoyed most? The limited commute time. 
I feel I have been able to be more productive 
having longer days.
What is the best advice you have received, 
and who was it from? Don’t be afraid to make 
mistakes. As long as you learn from them and 
grow stronger because of them. – A former 
boss. I try and remind myself of this every day, 
as it helps me strive to work harder and take 
on challenges.
What recent project or transaction are you 
most proud of? The rebranding and preposi-
tioning of one of my market rate apartment 
communities. Station 101. 
What honor, achievement or recognition 
means the most to you and why? In the real 
estate industry it has been to date- the Senior 
Manager of the Year award internally at my 
company. To be acknowledged and recog-
nized by my peers (my 2nd family) and those I 
work with on a daily basis humbles me.

my suggestions are heard, and ideas are 
implemented. The positive feedback and 
encouragement I get from my colleagues is 
an honor and I feel a great sense of accom-
plishment. 
How have you been networking during the 
lockdown? Thanks to the video conferenc-
ing we have available these days, network-
ing did not slow down for me. I still reach 
out to my professional network as often as 
before. While virtual can never fully replace 
the experience of meeting in person, I am 
glad that I’m still able to connect with peo-
ple even in this unprecedented time.

the lockdown? I am the Chapter Leader of 
NGU (Networking Group USA) Weymouth. 
We started the chapter “live” in February, 
and then COVID happened. We immediately 
pivoted to all virtual meetings. Our group 
meets twice a month. In addition, I sched-
ule between three and five one-on-ones 
each week, with my group, with Chamber 
of Commerce members, and from LinkedIn 
connections. I am active in three chambers 
and our company belongs to four. Easily, two 
thirds of my virtual one-on-ones come from 
networking groups, so it really works.
What honor, achievement or recognition 
means the most to you and why? The Paul 
Harris Fellow Award in March of 2015 from 
the Braintree Rotary Club – one of the few 
non-Rotarians to receive this honor. The other 
is the Distinguished Toastmaster recognition, 
which I received in April.
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Catherine West
CEO/President

43 West Properties

What books, blogs, podcasts, resources 
or influencers would you recommend to 
women? I highly recommend Ray Dalio and 
his book “The Changing World Order,” which 
gives a clear and easy to understand history 
of the world’s economies bringing us to the 
present day. Reading his book as it is released 
on LinkedIn has given me a deeper perspec-
tive on the world’s economies and how they 
impact commercial real estate and real estate 
investing. I enjoyed reading a neutral, re-
search-based book that cuts through opinions 
on the downturn in the economy and presents 
facts, trends, and context. 
What is the best advice you have received, 
and who was it from? “You can’t make the 
game winner, if you don’t take the shot,” said 
my broker, Willie Mandrell of The Mandrell Co. 
As he has grown his business to become #30 
on the Boston Business Journal’s list of largest 
minority-owned businesses, I am motivated 
to grow my business to support more wom-
en. My passion is helping women build and 
grow wealth through real estate investing to 
positively impact families, communities, and 
generations. 
What recent project or transaction are you 
most proud of? My breakthrough transaction 
was purchasing a commercial property off 
Huntington Ave., near Northeastern Univer-
sity. It took over a year to resolve title issues 
for this off-market property. The renovation 
fell more than 90 days behind schedule due 
to COVID. When things opened back up, we 
pushed through and completed the reno-
vations on-time to rent to the September 1st 
renters. As a woman and a person of color, it is 
a proud accomplishment to own highly desir-
able real estate in the city’s inner core. Given 
Northeastern’s growth, this renovated asset 
will benefit the community for years to come. 

Nikki Palmaccio
CFO

Bierbrier Development

What aspects of working from home have 
you enjoyed most? Working from home 
while my children have been out of school 
and camp was an adjustment, but has 
allowed me to expose them to what I do 
on a day-to-day basis. They enjoy helping 
out with small tasks such as stamping 
envelopes and sending out payments. Just 
being in the background, preferably not 
visible, during a Zoom call about leasing or 
financing has given them indirect exposure 
to important aspects of business and life 
that are not easily taught in elementary 
school. When they do appear on Zoom, Len 
(president, Bierbrier Development) refers to 
them as our future vice presidents!
What is the best advice you have received, 
and who was it from? Larry Lenrow, my 
former boss and someone who I have 
since considered a mentor, taught me that 
accounting is more than just crunching 
numbers. He taught me that financial data 
tells the full story of building and before you 

Jessica Harris
Business Development Manager

C.E. Floyd Company, Inc.

How have you been networking during the 
lockdown? At first, it was Zoom meeting 
after Zoom meeting, which was initially 
convenient because everyone was home 

Lisa Statkiewicz
Design Practice Leader

Bergmeyer

How have you been networking during 
the lockdown? I am a member of the IIDA 
NE Membership Committee and we have 
been actively working on the continuation 
of our goals, outreach and growth during 
the lockdown. One of the tasks we have 
every year is organizing and running the 
IIDA NE Annual meeting. This year had a lot 
of unique challenges with this needing to 
be done remotely. We had to come up with 
ways to be engaging with our members with 
our usual information in a Zoom type setting. 
It was successful and we learned a lot on 
what works and what does not.
What books, blogs, podcasts, resources 
or influencers would you recommend 
to women? I have started following the 
group “The Female Lead” on LinkedIn and 
Instagram which feature female role models 
from around the world. They have a great 
breadth of inspiring and educational infor-
mation on their website. I highly recommend 
checking it out.
Who inspired you to join the CRE Industry?
A very good friend of my mother’s started 
her own wallpaper and painting business 
when I was in high school. She was helping 
my parents by driving me to and from 
school. I saw her as a strong independent 
woman and asked her about her job and 
what she did. She introduced me to design 
and lent me books to read and was the first 
person that brought up the idea that I could 
be an architect. Honestly throughout my en-
tire career I have been surrounded by and 
mentored by fantastic women in leadership 
roles. I feel really blessed in that aspect.

Jennifer Marks
Principal

BL Companies

What is the best advice you have ever 
received? Who was it from? “A leader 
needs to create the vision, a clear concept 
of where you want to go, which will be the 
cornerstone of the team’s success. Creating 
the vision requires courage and account-
ability at the highest level and starts with 
you. With clarity of vision and purpose you 
and your team will be able to handle con-
stant and rapid change.” This advice comes 
from my CEO/president of BL Companies, 
Carolyn Stanworth. 
What honor, achievement or recognition 
means the most to you and why? I have 
been a part of CREW CT for the past 7 years, 
serving as president in 2016. Networking, 
developing relationships, and expanding 
my leadership capacity have been key to 
my personal and professional development. 
Connecting with like-minded individuals, 
many who I now consider friends, has been 
so important in this ever-changing world we 
now live in. We support, encourage and of-
fer advice to each other. I value giving back 
and look for ways to mentor and provide 
opportunities for our future leaders’ growth 
and development. 
What books, blogs, podcasts, resources or 
influencers would you recommend to wom-
en? I enjoy reading a wide range of books, 
both in print, on-line, or via audio. I have 
been a member of the same book club for 
over 20-years. It’s a great way to stay con-
nected and share ideas on a large variety of 
topics. One of my top favorites - NY Times 
Corner Office interview series.

Gina Mishel
President

L.J. Mishel Electrical Contractors, Inc.

How have you been networking during the 
lockdown? Networking during lockdown 
through The Blue Book, NECA, General 
Contractors, and IBEW Local 103.
What aspects of working from home have 
you enjoyed most? Working from home has 
meant more time spent with children and 
grandchildren. One of the few gifts during 
the pandemic.
What is the best advice you have received, 
and who was it from? Best advice from my 
father when I started business: Don’t lose 
track of what is most important, your family, 
if you want success. 
What honor, achievement or recognition 
means the most to you and why? I take 
great satisfaction being a contracting and 
working member of IBEW Local 103 and the 
responsibility and opportunity that comes 
with it. I’ve met a vast and unique group of 
people, many who are now close friends 
and confidants.

and available to meet at their computers, 
but nothing can beat face-to-face time. So 
while the weather has been nice, I have 
been having socially-distant outdoor lunch 
meetings, and it has been great! It’s all 
about what people are comfortable with, so 
everyone’s preferences are different, but I 
have scheduled some great outdoor lunch-
es before the colder weather hits and we’re 
back to being stuck indoors!
What aspects of working from home have 
you enjoyed most? I have a long commute 
(1.5 hours each way), and working from 
home has allowed me to take advantage of 
those three precious hours I lose in the car. 
It’s amazing how much productivity can in-
crease when you don’t have to sit in traffic!
What honor, achievement or recognition 
means the most to you and why? After be-
ing a member of SMPS Boston for 6+ years, 
I have been named Director of Membership 
for the 2020-2021 chapter year. I am really 
excited to give back to an organization that 
does so much for marketers and business 
developers in our industry.

can understand the numbers, you need to 
understand the asset. I spent time visiting 
properties, learning about the factors that 
affect operations, and developing relation-
ships with the management staff and ten-
ants. Sadly, Larry passed away unexpected-
ly this year, but I will always have the advice 
and lessons he gave me and will continue to 
pass them on in his memory.
What recent project or transaction are you 
most proud of? A recent accomplishment 
was the refinancing of a retail property 
during the pandemic. The refinancing in-
cluded several tranches of funding, includ-
ing a construction piece for a new building. 
Many lenders are not lending in retail due 
to the significant impact of Covid, which 
forced some tenants to close and others 
to scale back or change operations. This 
transaction taught me about the importance 
of lender relationships. Staying in touch 
with lenders and always letting them know 
what is happening at the property level 
strengthens the relationship, and allows 
these transactions to happen even during 
these unprecedented times.

http://nerej.com 


Back Page B    September 25 - October 1, 2020     nerej.comWomen in Real Estate

PROOF
Size: Full Section: NE WIRE SP
From: JP
Run Date: 09/25/20

Changes Proof ApprovedNew Proof

cr
op

 2
”

NE NY
REAL ESTATE JOURNAL

Tel: 781-878-4540

Back Page B    August 30 - September 5, 2019     nerej.comWomen in Commercial Real Estate

PROOF
Changes Proof ApprovedNew Proof

cr
op

 2
”

NE NY
REAL ESTATE JOURNAL

Tel: 781-878-4540

Size: Full Section: Spot
From: JP
Run Date: 8-30

We don’t know what the future will bring. 
But we know what we can bring to your future.

SEPTEMBER 10

September Luncheon Program

“Boston 2030: Shaping a Changing City, Today”

Mandarin Oriental Boston

OCTOBER 10

NEREJ PRESENTS
“Women in Real Estate”

Sheraton Needham
100 Cabot St., Needham, MA

Register at www.nwire.eventbrite.com

www.CREWBoston.org

Competition has never been tougher. Being at the top of your game, never as important. Visionary, innovative 
and vital, CREW Boston helps its members get there. Join, or sponsor, an organization that promotes the 
advancement and parity of women in commercial real estate by offering mentorship, networking, education, 
professional and personal growth opportunities throughout all stages of their career.

UPCOMING EVENTS
UPCOMING EVENTS

SEPTEMBER 30 OCTOBER 8

Professional Development  Seminar
”Teaming from Any Seat in the Room”

October Luncheon Program
”Northland‘s Newton Development”

Learn more at www.crewboston.org/events

It’s more important now than ever to stay connected and be at the top of your game. CREW Boston helps its members get there. 
 

Join, or sponsor, an organization that promotes the advancement and parity of women in commercial real estate 
by offering mentorship, networking, education, professional and personal growth opportunities 

for all members throughout all stages of their career.

http:// nerej.com 
http://nerej.com 
http:// www.crewboston.org 
http:// www.crewboston.org/events 
http:// www.nwire.eventbrite.com 
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FOR LEASE

Sterling Plaza, Randolph, MA

• Up to 26,000 sf
• Excellent exposure, quality & parking

Call Jim McEvoy - 781-249-9225

45 Reservoir Park Drive, Rockland, MA

• Built in 1985 (Renovated 2020)
• 30,000+ SF • 2,682+ acres 
• Fully air conditioned • Loading dock & drive-in
• Water/Sewer • $4,200,000

Call Bob Conrad - 339-788-0038

FOR LEASEFOR SALE - 

35-55 York Ave. Randolph, MA

• 5,000, 10,000, 15,000 sf
• 20’ stud height
• Excellent quality & location

Call Jim McEvoy - 781-249-9225

100 Grandview Rd., Braintree, MA

• Suites from 2,500 sf - 7,000 sf
• Abundant parking & amenities
• Will build to suit

Call Bob Conrad - 339-788-0038

FOR LEASE

45	Reservoir	Park	Drive,	Rockland,	MA	

$4,200,000	

	

Building	Area:	 	 30,000+	SF	

Land	Area:	 	 2.682+	acres	

Year	Built:	 	 1985	(Renovated	2020)	

HVAC/electrical:	 Fully	air-condiQoned;	Heavy	power	

Loading:	 	 Dock	and	drive-in	(14’)	

Water/Sewer:	 	 Municipal	

125 Enterprise Dr., Marshfield, MA

• 25,000 sf • 3.9 acres
• Fully air conditioned • 22’ clear
• 5,000 sf office

Call Bob Conrad - 339-788-0038

FOR LEASEFOR SALE
73 Abington St., Hingham, MA

• L’il Sprouts Daycare • New building
• Long-term NNN Lease • Perfect #1031 property

Call Jim McEvoy - 781-249-9225

THE CONRAD GROUP HAS THE FOLLOWING PROPERTIES FOR SALE AND LEASE:

http:// www.theconradgroup.net 
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Valued Partner 

Trusted Employer

Quality. Innovaon. Value.

Conneccut | Massachuses| Maine | Rhode Island | New Hampshire | Vermont 

Learn more about what it means to join this team at www.iesc1.com

Our biggest investment is in our employees, to give you every tool, 
training and opportunity needed for success. Then stand back proudly 

as we watch you capture your highest potential.
Our team holds so much pride for the work we do and the people who 

work beside us.

When you join Interstate, you become part of a 53-year legacy of 
excellence, mentoring, empowerment and growth.

http://nerej.com 
http:// www.iesc1.com 
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P R O P E R T Y  M A N A G E M E N T  /  B R O K E R A G E  /  D E V E L O P M E N T

42 Glen Avenue, Newton, MA 02459    1.800.956.1113    617.277.1116    www.rmre.com

Property Management 
at its very best.
Robert Marcus Real Estate Company, Inc. has the resources, market knowledge and experience 

necessary to maximize potential in today’s shifting commercial real estate climate.

http://nerej.com 
http:// www.rmre.com
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Thomas House
THA  

Architects, LLC

Multifamily housing in a post-COVID world
Route 128/495 Spotlight

There is some discussion as to 
whether multifamily design is being 
changed by the coronavirus pandem-
ic, or if changes underway are merely 
being accelerated.

I’m going to go out on a limb here 
and say, ‘Yes.’

With a caveat: One of the im-
mutable laws of the universe is 
regression to the mean. So there will 
be some push and pull, but changes 
will become a new normal–and from 
the perspective of buyers and tenants, 
desirable.

Given the new normal, first and 
foremost, people want their homes 
to be safe. And these people are our 
customers.

The AIA has published a document 
identifying six areas for design con-
sideration:

1. Entry
2. Lobby
3. Circulation
4. Residential Unit
5. Services
6. Amenities
Our focus here will be on the areas 

that impact the residents, and as we’re 
not ordered-sequential here, let’s start 
with number 4.

Residential Unit Design
The mudroom is a transitional area 

that provides an ‘airlock’ that can keep 
the outside world out before residents 
(or guests) fully enter. Shoes, coats, 
bikes (and whatever they’ve been 
exposed to) can stay outside. The 
addition of a bathroom and a laundry 
closet multiplies the effect. Surfaces 
should be smooth and washable–tile, 
concrete, and laminates for example.

Even after the pandemic has 

subsided, there will continue to be 
flare-ups of COVID, something still 
unidentified, or a new regime we will 
all follow in flu season. And for that, 
nothing has suddenly become more 
important than a home office. In a 
multifamily residential unit, this will 
likely be a flexible nook or perhaps 
a built-in console unit–and it might 
need to be capable of accommodating 
a toddler or a schoolchild. (Is there a 
teenager? Probably slumped on the 
couch with a laptop propped up in 
an impossible location.) Offices, of 
course, require storage and some 
power utilities, so millwork will be 
part of the solution.

Accommodation needs to include 
some form of privacy space where 
a spouse, guest, or child can go for 
separation–especially from the office 
or learning center. Kitchens are some-
times that space, but in many units a 
niche and movable panels may suffice 
to ensconce a comfortable chair or a 

stationary bike (because the exercise 
room is closed).

Though we’re not huge on inter-
net-of-things devices for privacy rea-
sons, voice or app-controlled controls 
such as thermostats, switches, and 
lighting fixtures further reduce the op-
portunity for accidental transmission. 
If you’re as paranoid as we are about 
privacy, look for bluetooth or local 
WiFi options that don’t phone home 
every time you change the thermostat. 

Ventilation is no longer a back-burn-
er priority when we’ve discovered 
what aerial transmission means for 
reducing contagion. Separate clean air 
supply for air conditioning and hot-air 
systems is now a critical component 
of your thermal exchange strategy. 

And finally, the balcony either be 
closed, or have the flexibility to be 
either open or closed. A balcony that 
can be closed can be used as a privacy 
space, so consideration should be 
given to a movable or fixed privacy 

partition.
Services and Amenities

Services we used to consider the 
important touchpoints of multifam-
ily residences. Today, those need to 
become touch-free touch points. The 
transition to contact-free controls has 
been under way for a while. Now it 
is essential.

Besides the outer entrances and 
motion-activated lighting, the ‘coin 
laundry’ needs to acquire app-based 
control, trash and recycling recepta-
cles need drop-through openings, and 
you’ve already got hand sanitizers, 
right?

Some shared areas should have 
access controls that can limit the 
number of users to be present at any 
given time. In addition to the laundry 
room, recreation rooms, party rooms, 
and common storage areas should 
be operated by a digital reservation 
system. This can be managed either 
by an operator at the amenity desk, or 
via the cloud-based reservation apps 
with integrated locks.

Circulation
Does any place in the building 

suddenly look more dangerous than 
a double-loaded corridor? 

Some of our recent work already 
includes direct access at the ground 
floor, and single loaded corridors 
above (see our ad on this page for a 
project with a single-loaded corridor). 
This is currently the safest option 
available.

In the case of double-loaded corri-
dors, default exchange with outside 
air should be used. For existing struc-
tures, cost-saving energy reductions 
should be terminated and the air flow 
dialed up to 11. Filters should be clean 
to ensure that air flow is at maximum 
efficiency.

In many cases, hospital-type 
pressurization can be employed to 
make sure any air from a unit with 
an infected resident can flow into a 
shared corridor.
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SOUTH SUTTON, MA JM Coull (JMC) has 
completed the design-build construc-
tion of Primetals Technologies’ new 
183,000 s/f, $30 million manufacturing 
and office facility. 

The building is a modern and spa-
cious facility that houses the company’s 
manufacturing, engineering, and sales 
operations. A joint venture between 
Mistubishi Heavy Industries and 
partners, Primetals Technologies is a 
leader in metallurgical plant solutions.

JMC’s design-build team included 
studio TROIKA as architect, Andrews 
Survey & Engineering as civil engi-
neer, RRC Engineering as structural 
engineer, and design-build subcon-
tractors Hampshire Fire Protection, 
Garabedian Plumbing & Heating, Tech 
Mechanical (HVAC), and Interstate 
Electrical Services.  

The project was completed by JMC 
in just over one year from breaking 
ground, including pandemic-related 
disruptions near the end. Scannell 
Properties (Indianapolis, Indiana) 
developed the project on behalf of 
Primetals Technologies.

“Our StartSmart Preconstruction 
Program played a pivotal role in 
shaping the direction of this project,” 
said JMC president Andy Coull. 
“Originally envisioned as a renovation 
of Primetals Technologies’ existing 
Worcester facility, it was determined 
during the preconstruction process that 
the company would be better served 
from an efficiency and operating cost 
standpoint by relocating to a new 
facility.” 

The building’s shell was constructed 
of insulated precast concrete panels. A 
143,000 s/f high-bay open manufactur-
ing factory comprises the majority of 
the new facility. The factory features 
50-foot x 50-foot column spacing and 
an 8-inch-thick, double-reinforced 

concrete slab and was designed to 
provide Primetals Technologies with 
ample room for expanding its inno-
vative technologies in cutting-edge, 
custom-tailored plant equipment and 
services for metal producers. 

Additionally, the facility includes a 
40,000 s/f, two-story office building. 
The space fosters close collaboration 

between engineering and manufactur-
ing functions, which had previously 
been located in separate facilities in 
Worcester. 

The project is located on a 16-acre 
site and required an extensive sitework 
package to create a level, at-grade 
earthen foundation on which to build. 
Much of the existing soil was unsuit-

able for reuse. Items that had once been 
buried on site, including truck parts 
and telephone poles, were discovered 
during excavation and had to be dis-
posed of before suitable fill could be 
brought on site. In total, 60,000 yards 
of new material was used to establish 
the site. A 22-foot-high engineered 
retaining wall was also constructed.
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SOUTH SUTTON, MA JM Coull (JMC) has 
completed the design-build construc-
tion of Primetals Technologies’ new 
183,000 s/f, $30 million manufacturing 
and office facility. 

The building is a modern and spa-
cious facility that houses the company’s 
manufacturing, engineering, and sales 
operations. A joint venture between 
Mistubishi Heavy Industries and 
partners, Primetals Technologies is a 
leader in metallurgical plant solutions.

JMC’s design-build team included 
studio TROIKA as architect, Andrews 
Survey & Engineering as civil engi-
neer, RRC Engineering as structural 
engineer, and design-build subcon-
tractors Hampshire Fire Protection, 
Garabedian Plumbing & Heating, Tech 
Mechanical (HVAC), and Interstate 
Electrical Services.  

The project was completed by JMC 
in just over one year from breaking 
ground, including pandemic-related 
disruptions near the end. Scannell 
Properties (Indianapolis, Indiana) 
developed the project on behalf of 
Primetals Technologies.

“Our StartSmart Preconstruction 
Program played a pivotal role in 
shaping the direction of this project,” 
said JMC president Andy Coull. 
“Originally envisioned as a renovation 
of Primetals Technologies’ existing 
Worcester facility, it was determined 
during the preconstruction process that 
the company would be better served 
from an efficiency and operating cost 
standpoint by relocating to a new 
facility.” 

The building’s shell was constructed 
of insulated precast concrete panels. A 
143,000 s/f high-bay open manufactur-
ing factory comprises the majority of 
the new facility. The factory features 
50-foot x 50-foot column spacing and 
an 8-inch-thick, double-reinforced 

concrete slab and was designed to 
provide Primetals Technologies with 
ample room for expanding its inno-
vative technologies in cutting-edge, 
custom-tailored plant equipment and 
services for metal producers. 

Additionally, the facility includes a 
40,000 s/f, two-story office building. 
The space fosters close collaboration 

between engineering and manufactur-
ing functions, which had previously 
been located in separate facilities in 
Worcester. 

The project is located on a 16-acre 
site and required an extensive sitework 
package to create a level, at-grade 
earthen foundation on which to build. 
Much of the existing soil was unsuit-

able for reuse. Items that had once been 
buried on site, including truck parts 
and telephone poles, were discovered 
during excavation and had to be dis-
posed of before suitable fill could be 
brought on site. In total, 60,000 yards 
of new material was used to establish 
the site. A 22-foot-high engineered 
retaining wall was also constructed.
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What a difference a few months make: 
Housing, retail, entertainment & workplace trends

Route 128/495 Spotlight

What a difference a few months 
make. When we were hit with the 
pandemic  in the beginning of March, 
our lives were upended. We had to 
adapt to a new way of work and life 
quickly. I am not sure about you 
but back then I thought this was a 
temporary thing which our country 
would get under control and we 
would be back to normal in a couple 
of months without major changes in 
our habits. Wow, was I wrong!  Maybe 
I was naive or it was my faith in our 

knowledge of disease and medicine 
that lockdowns and deadly pandemics 
were something that happens in other 
parts of the world but not in the U.S.  
I do not think most of us realized our 
lives would change forever. 

Well here we are, six months later, 
in September, and the pandemic is 
still a daily concern and has affected 
our entire way of life. Many people 
who had been working in an office 
have found they could work from 
home and still do their job. Others that 
spent time on the road have adapted 
to online zoom calls to stay connected 
with their clients and coworkers. Our 
work routines, school days and even 
shopping trips have changed in ways 
no one thought they would at the start 
of 2020. 

There is much debate on what 
our offices should look like, what 
will make workers feel comfortable 
returning to an office environment 
and whether everyone should return 
to an office. Certainly, all hotels and 
meeting spaces are trying to deter-

mine what use can generate income 
in the short term and plan for how 
norms may shift over the long term 
to plan future renovations and uses. 
Then there are retail spaces that may 
become vacant as people are forced to 
shop online during the pandemic and 
recognize they do not want to go back 
to their old ways. Restaurants have 
been rethinking ways to serve their 
patrons with takeout, outdoor dining 
and limited spaced-out indoor seating. 

So these changes put our society 
in a transition period without any real 
direction for longer term trends. We 
have seen a migration out of the cities 
and other high-density areas, there 
is a severe contraction of number of 
households as many young people 
move back home similar to the 2008 

recession. The loss of jobs is having 
an impact on the rental market, as is 
the lack of college students returning 
to campuses. Small businesses near 
colleges and in downtown areas once 
populated by office workers find no 
customers. 

People also discovered that location 
was not as strong a factor in choosing 
where they live as their shopping went 
online and the places they used to 
socialize have had to close. Private 
space has taken on a completely 
new importance whether it be a quiet 
place within your home or an outdoor 
space that we feel protected. Home 
has taken on new importance, now 
it is our eating, sleeping, working 
and entertainment center. Location 
options have opened up when we are 
free from the chore of commuting. 
The Millennials, which were slowly 
migrating from the city as the need 
for more space and lower cost sent 
them looking for alternatives. The 
Baby Boomers shift to city living 
has slowed or almost stopped with 
the pandemic.  This is creating a new 
suburban housing shortage. Others 
are looking to their vacation places 
to take up permanent residence now 
that they are free from having to be 
in their office daily. 

All of these changes open up ques-
tions of where are trends going with 
housing, retail, entertainment and 
workplaces. We are experiencing a 
reaction to the pandemic at present. 
What are the longer term changes 
to our lives? Will people return to 
the old ways if we get a vaccine and 
start to feel safe returning to old 
patterns? Will companies realize that 
having everyone in the office working 
together is not necessary and give up 
the office space and the expense that 
comes with it? Will people want to 
return to their commutes? 

Already, the dialogue last January 
was how to improve public trans-
portation, center new development 
around transit hubs and increase 
density in nodes, now there is talk 
of rethinking those ideas. Maybe 
the answer to traffic congestion is to 
travel less, not have so many people 
commute, go to stores for shopping 
and entertainment. Planners need to 
be expolring new ways in which we 
will live and work, and see what pat-
terns forced upon us by the pandemic 
will become the new trends for the 
future. We do not know how it will 
change our environment. It will be 
an interesting next six months as we 
sort through all the issues affecting 
our lives. It is also an exciting time as 
planners and architects and innovators 
are called on to respond.   

David O’Sullivan, AIA, is the president 
of O’Sullivan Architects, Inc., Reading, 
Mass.

Planners need to be 
expolring new ways in 
which we will live and 
work, and see what 
patterns forced upon us 
by the pandemic will 
become the new trends 
for the future. 
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David Skinner
The Stubblebine 

Company

Industrial real estate meets 
COVID-19, 495, and 128

Route 128/495 Spotlight

Current status of the market? 
COVID-19 has really put a damper 
on leasing activity for both residential 
and commercial real estate. House 
prices have skyrocketed outside of 
Boston because many who were at 
one time in apartments or condos in 
the city are now looking to be in an 
area that is less crowded. This has 
hurt office and retail around Boston 
but has in fact bolstered the industrial 
sector. Industrial real estate is doing 
better than ever, due to the flourishing 
of warehousing and distribution com-

panies and the retail migration from 
the in-person shopping experience to 
online ordering.

What is doing well? E-Commerce 
fulfillment centers are taking more 
space and there is a certain online 
retailer who has taken over 4 mil-
lion s/f in the last three years in the 
Boston market alone. This means 
that landlords who built warehouse 
space on spec have no shortage of 
tenants, and we’re continuing to see 
bidding wars for lease opportunities 
on 100,000+ s/f space in suburban 
distribution spaces as far out from 
Boston as Worcester and Southern 
New Hampshire.

Who is moving to 128? Inner ur-
ban development deals are still closing 
despite Coronavirus concerns, so 
industrial owners and tenants alike 

who have been displaced due to in-
dustrial sites developed for adaptive 
reuse are moving to the Woburn, 
Peabody, Waltham, Billerica, Brain-
tree, and Stoughton areas around 128. 
This movement of businesses from 
formerly heavy industrial areas like 
West Cambridge, Chelsea, Everett, 
Somerville, and the like drives up 
sale and rental rates around 128 to 
the point that buildings around 128 
that were purchased for $120 per s/f 
in 2017 can be flipped for $170 per 
s/f not even three years later.

What’s available around 128? 
The industrial space that tenants will 
be able to find are flex opportunities 
priced in the mid to high teens per s/f. 
There are some institutional distribu-
tion facilities available for lease, but 
few remain. We are seeing users and 

developers alike buying off-market, 
vacant warehouses space valued as if 
there were income and then affixing 
a cap rate to the income, but there is 
no actual income. 

Who is moving to 495? Due to 
ICC stipulations, truck drivers cannot 
drive for more than eight consecutive 
hours before having to pull over at a 
truckstop and wait for time to elapse. 
This means that companies based in 
New York or New Jersey are able to 
make a round trip delivery from the 
New York City area to Worcester / 
495 and make it back to their home 
base without needing to make more 
than one trip. This makes the Central 
Mass and 495 corridors attractive 
to out-of-state businesses that are 
looking for distribution into Boston. 
It is also attractive to large urban users 

who are forced to move because of 
redevelopment and need 50,000+ 
s/f but cannot replicate their space 
anywhere closer to the city than 495 
or beyond.

If it’s so hard to find existing 
buildings, why not just buy land? 
The logic used by many business 
operators who are not able to find the 
building they want is that they could 
“just find land and build a building.” 
The problem with this logic is that 
industrial land within 495, if you can 
find it, is selling for historic rates. This 
makes replacement cost still exceed 
the price of existing buildings. Indus-
trial sites of any scale can be found in 
Southern New Hampshire and Route 
2 past the Leominster area, but it is 
becoming exceedingly difficult to do 
these deals around and inside 495.

How does Coronavirus affect 
the future of industrial real estate? 
While Coronavirus is not a completely 
political issue, each candidate in 
the 2020 election has very different 
plans on how to address the nation’s 
response. One approach will have a 
more positive effect on retail, travel, 
and consumer engagement, while 
another approach may have a more 
negative effect on the same. Indus-
trial real estate values have been net 
positively effected over the last few 
months, so our practice at The Stub-
blebine Company will continue to 
approach the industrial marketplace 
with the same vigor as we have in 
the past, with the vision that things 
will continue in a upward trajectory.

David Skinner is an associate at The 
Stubblebine Company, Lexington, Mass.
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Industrial

The T.R.I.C. formula of leasing; Term, Rental 
rate, Improvements and Credit history

David Skinner 
The Stubblebine 
Co./CORFAC Int’l.

It’s been a few months of dealing 
with COVID-19 and some businesses 
are really hurting, but others are still 
doing quite well. Believe it or not, many 
businesses in the industrial sector have 
not seen significant slowdowns, specif-
ically in warehousing and distribution. 
In fact, many companies are putting up 
historic sales numbers and growing 
all the more. 

Most everybody involved in com-
mercial real estate, or any type of real 
estate at all, will negotiate a lease at one 
point or another in his or her lifetime. 

You need to know the rules of the game. 
There are rules, and if you follow them, 
you will unlock leverage that you did 
not realize you had. Excepting the 
outliers, these rules remain true: if one 
lease term is adjusted then the others 
follow suit.

When you are considering negotiat-

ing a lease, you are aware that there are 
many factors that influence the eventual 
outcome of a lease negotiation. I want 
to tell you the T.R.I.C. to lease nego-
tiations. It’s very simple. Landlords 
and tenant are influenced by the Term 
length, Rental rate, Improvements, and 
Credit of the tenant. If term, improve-

ments, and credit are in the landlords 
favor, they will make a good deal for 
the tenant on the rent. If the improve-
ments, credit, and rental rate are in the 
favor of the landlord, they compromise 
on term length. They all move in this 
proportion. Most landlords will give 
on at least one of the four, but if two 
or three of these factors are not in the 
landlord’s favor it will get much more 
difficult to negotiate. Let me explain.

Term: In traditional leasing arrange-
ments, most landlords want long-term 
commitments with no options and most 
tenants want short term commitments 
with many options to renew. This sit-
uation can change if there is property 
in a hot market and the landlord plans 
on redeveloping in the near future. 
In that case, the landlord will value a 
short term lease when the tenant will 

Most everybody involved in commercial real estate, 
or any type of real estate at all, will negotiate a lease 
at one point or another in his or her lifetime. You 
need to know the rules of the game. There are rules, 
and if you follow them, you will unlock leverage that 
you did not realize you had. Excepting the outliers, 
these rules remain true: if one lease term is adjusted 
then the others follow suit.

most likely want a longer term because 
the property is in a valuable location. 
Either way, the logic remains true. If 
the tenant gives the landlord the desired 
lease length, the landlord is likely to 
give flexibility on the other items.

Rent: Rent is tricky. It is universal 
that tenants want to pay less rent and 
landlords want to get paid more. 
However, based on the T.R.I.C. of 
lease negotiations, tenants can have 
significant negotiating power in the 
base rental rate if they will give a 
desirable lease term, do their own im-
provements to the facility (ask for an 
“as-is” deal), and have a strong credit 
history. The landlord’s strategy of a 
hold vs. flip mentality will determine 
the flexibility on the base rent portion 
of the T.R.I.C. formula.

Improvements: As you can imag-
ine, “as-is, where-is” deals get most 
landlords excited because they do not 
need to come out of their own pock-
ets or their investors’ pockets for this 
money. However, if a tenant is willing 
to execute a long-term lease, pay an 
at or above-market rent, and has great 
credit, most landlords will find a way 
to get the money they need to get the 
tenant in the door. This may appear in 
a tenant improvement allowance, work 
letter allowance, or free rent.

Credit history: Now you might ask, 
“What kind of landlord wants a tenant 
with bad credit?” Well, the T.R.I.C. of 
leasing would say that a tenant willing 
to give an obligation for a favorable 
lease term at a high rent with no im-
provements could likely convince a 
landlord to do the deal. Granted, in a hot 
market when good-credit tenants are 

easy to find, the tenant with bad credit 
will struggle a little more. However, a 
tenant willing to take a property with 
the landlord spending little to no money 
at a high rate will get the landlord’s 
attention even with questionable or 
negative credit history.

You want to get everything you want 
in a negotiation, but you may not get 
everything that you want. Remember 
the T.R.I.C. of leasing: Term, Rent, 
Improvements, and Credit history 
determine the other side’s flexibility 
in your negotiation.

David Skinner is an associate with The 
Stubblebine Co./CORFAC International, 
Lexington, Mass.

You want to get ev-
erything you want in a 
negotiation, but you may 
not get everything that 
you want. Remember the 
T.R.I.C. of leasing: Term, 
Rent, Improvements, and 
Credit history determine 
the other side’s flexibility 
in your negotiation.
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Multiple points of access–not just 
emergency exits (alarm will sound) - 
will reduce the number of individuals 
who will encounter each other in a 
corridor. 

Though some of these changes are 
a process of evolution already begun, 
the coronavirus pandemic indicates 
a tectonic shift we thought to be a 
little further out–climate change–has 
already occurred. 

Unseen airborne danger is now an 
immediate concern, and we note this 
mindful of the air quality in places 
currently consumed by forest fires.

As designers and developers, we 
are not just thinking ahead–we are 
working ahead to meet these challeng-
es. Now it’s time to pick up the pace.

Thomas House, AIA, is principal of THA 
Architects, LLC, Stratham, N.H.

Multifamily housing 
in a post-COVID world 
- by House
CONTINUED FROM PAGE 4D
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Dennis Serpone
National 

Restaurant 
Exchange

What’s a landlord supposed to do 
when The Perfect Storm hits?

Route 128/495 Spotlight

Drive through Boston, meander 
along Rtes. 128 and 495…the sky-
line is dotted with huge construction 
cranes for completed or semi-com-
plete apartment buildings and condo 
towers. In many of these new projects 
the ground floor has been dedicated 
to retail but, today, that retail space 
has few takers. 

COVID-19 is causing havoc on the 
restaurant industry, and subsequently 
on the general commercial real estate 
industry, specifically landlords. Remi-
niscent of the last recession–when the 
government gave stimulus packages 
to banks–stimulus checks have now 
been provided to business owners and 
individuals to provide relief both at 
home and to help keep the economy 
going. As of now, that first round 
appears to not have been enough.

For those restaurant owners who 
haven’t already thrown in the towel, 
the increase in operating costs, today 
at significantly reduced operating 
capacity, social distancing of tables, 
and the lack of in-house entertaining, 
has caused many owners of food and 
liquor businesses to consider the 
possibility of selling. This is certainly 
why we see so many restaurants, both 
big and small, on the market.

In order to more clearly view the 
movement of the restaurant industry, 
each segment should be looked at 
separately. The pressure has never 
been greater for the marginal inde-
pendent operator, but since early 
March the chain operators are also 
feeling the pain.

As you might suppose, the market 
has never been this active with some 
of the more well-known regional and 
national chains spinning off their un-
der-performing units…did you ever 
expect to see a closed McDonalds? 
Thousands of chains and independent 
Mom & Pop operators have been 
unable to cope with the rising costs 
and have either sold or simply created 
a deal with the landlord to get out of 
a lease, sold off their equipment, and 
moved on.

It has always been said that if you 
can generate cash flow, you can be 
successful. Well, that’s not the case 
right now. There are plenty of restau-
rants that are ‘churning’ dollars but 
there’s little or no profit at the end of 
the month when the rent and taxes 
are due. If you look closely, you can 
see where the restaurant operators 
are ‘between a rock and a hard place.’ 
They have a significant investment to 
recover, they need to keep their staff 
busy, they need to keep the seats full…
COVID has halted that. 

Most independent restaurants run 
on a very small margin. In most cases, 

though, the ability to stay in business 
begins with being able to pay their 
monthly expenses–employees first, 
food purveyors secondly, the landlord 
is next, and then taxes.

With 20 restaurant specialists in 
the field, I get to evaluate the entire 
spectrum of the market. Simply put, 
fast food, even with limited seating 
is doing the best…by a long shot. 
The National Restaurant Exchange, 
even though ‘national’ in scope, is 
primarily local in operation and in 
such a capacity has a broad view of 
the entire New England commercial 
real estate industry.

COVID-19 has created such chaos 
in just about all industries that it’ll 
take years to get back to what used 
to be ‘normal.’

Before this crisis, selling a restau-
rant was fairly easy–take the finan-
cials, review the lease, calculate a fair 
market value, and advertise. Today 
I realize that those were the ‘good 
old days.’ 

The reality is that the longevity 
of your business is almost entirely 
reliant on your relationship with your 
landlord. Obviously, there’s a myriad 
of other factors but if you don’t pay 
your rent, your landlord can’t pay his 
mortgage. Landlords need to keep 
that restaurant space churning dollars 
so that some of them flow down to 
him. However, when the unforeseen 
happens, the obvious choice for a 
landlord is to find a specialist to 
refill his vacant space with a more 
financially sound and seasoned tenant. 

The National Restaurant Exchange, in 
the last six months, has been almost 
overwhelmed with attending to the 
needs of buyers, sellers, and landlords. 
The Fall is here, Winter is around 
the corner, your favorite restaurant 
needs your attendance. Use some of 
your stimulus money to support your 
favorite restaurant.  

As long as people need to eat and 
people need to be entertained, food 
and liquor businesses will always 
survive, the only thing that changes 
is the face of the operator.

Dennis Serpone is president of  the 
National Restaurant Exchange, Wake-
field, Mass.

The longevity of your business is almost entirely 
reliant on your relationship with your landlord. Obvi-
ously, there’s a myriad of other factors but if you don’t 
pay your rent, your landlord can’t pay his mortgage. 
Landlords need to keep that restaurant space churn-
ing dollars so that some of them flow down to him.
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Support your favorite restaurant... eat out a lot!
Dennis Serpone

National Restaurant 
Exchange
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THE FIRST FULL SERVICE CANNABIS BUSINESS BROKER 
IN MASSACHUSETTS

CB420.com
Representing both buyers and sellers of all cannabis-related businesses nationally.
~buying or selling an existing business offering numerous facets of the marijuana 
  and CBD markets
~business and licensing issues
Call Mr. Williams at 978-715-5405 or edwardfwilliams@gmail.com

Dennis Serpone, COO
Salem St., Ste. 12

Wakefield, MA 01880
Cell: (617) 721-9655
Fax: (781) 246-5000

CAPE OFFICE: 
10 Rainbow Rd.West Yarmouth, MA 02673

FLORIDA OFFICE: 
5420 No. Ocean Dr., Ste. 

1706Singer Island, FL 33404

Can you believe it? It was just Me-
morial Day...long overdue. Now we’re 
at the end of August. Labor Day is 
around the corner. With Thanksgiving 
and Christmas close behind. Where 
does the time go?

Along with the effects on your fam-
ily, you’re well aware of the problems 
that COVID-19 has infl icted upon the 
food and beverage industry around 
the world. 

It’s a sad realization that the hopes 
and dreams of so many people tied 
to this industry, are going up in 
smoke. It’s not just the mom and 
pop independent operators, who’ve 
always struggled with the basics. Food 
and labor costs, taxes, competition 
amongst each other but competition 
for help. Today, it’s the perfect storm. 

Also dealing with the state mandates 
of social distancing. However, even 
though there are concerns over the 
reported numbers of those affected, 
the COVID-19 death rate of less 
than 2% per 100,000 cases and total 
deaths of 176,223 as of 08/24/2020. 
Obviously there are exceptions to 
every observation. 

Fortunately, the chain operators, 
for the most part have equity, ven-
ture capital, and investors to support 
them during this problematic period. 
Although even some of them have 
chosen for bankruptcy protection. 
Cheesecake Factory immediately 
comes to mind. Numerous other, both 
full service and casual dining, are on 

the market hoping to be bought up by 
a stronger chain. The image of a big 
fi sh gobbling up a smaller fi sh comes 
to mind. The landscape is littered 
with local independent operators 
who didn’t survive the initial closing 
mandates, and followed by those that 
opened with financially crushing 
requirements of limited seating, and 
constant sanitizing. One of my all-time 
favorites, Del Frisco’s in Burlington is 
gone, a victim of the times.  

Fortunately, entrepreneurs are 
a crafty bunch. The casual dining 
segment, the Ninety-Nines, Chili’s, 
Applebees, and the like have found 
ways to stay busy. Located mostly in 
the suburbs where the occupancy costs 
are scaled down, accessibility easier, 
the availability of a place to raise a 
big tent, and prices more affordable 
have drawn new and old customers 
out of their homes with their children. 
They’ve discovered the pleasure of 
parking-lot dining. None more as-
tounding than the way the Kowloon 
Restaurant in Saugus has utilized its 

parking lot, a drive-in theater. No 
speakers hanging off your window and 
no-theater food. The Kowloon was the 
fi rst to stack three cargo containers, 
hang a movie screen and create a new 
stream of income and a wonderful 
dining-entertainment experience. All 
roads lead to the Kowloon.

On the other hand, of the hundreds 
of thousands of every type of food 
and beverage business in the U.S., the 
greatest numbers are in ‘fast food’. 
Whether it’s pizzerias, or hamburger 
joints the story had been the same...
way too much competition, but they’re 
the ones thriving in today’s environ-
ment. Call-in, “pick-up or delivery”?

 In its recognized role as the biggest 
hospitality brokerage and consultancy 
in the country, the National Restaurant 
Exchange, we see that there is a bright 
light shining under the bushel, it’s that 
a growing percentage of people are 
opting for home delivery, giving food 
operators another way of sustaining 
themselves through this unfortunate 
period.

In the same way that we should 
be thanking our police and first 
responders, we should be thanking 
our restaurant owners for providing 
a service when we don’t want to 
cook or when we need to get out and 
mingle safely with other people. Food 
service operators, essentially “small 
businesses”, drive our economy. It has 
always employed the greatest num-
ber of people, provided the greatest 
opportunities, and was always major 
source of revenues for the local, state, 
and federal governments.

In the last half of 2020, I see the large 
chains expanding into locations where 
independents have given up and into 
new mixed-use projects where resi-
dential and retail components co-exist 
and fl ourish. I see continued growth 
of lifestyle centers drawing customers 
away from surrounding towns.

As the face of our population is 
changing, the restaurant industry is 
changing. Not by choice but by man-
date. We all need to  make a decision 
to support our favorite restaurants. 
Order that extra glass of wine, order 
a dessert, tip a little extra and tell the 
owner how much you appreciate his 
efforts to stay open.

This is a great time for restaurateurs 
to move to a better location and buyers 
to make deals that were unheard of 
only a few months ago.  

The newest entry, at least over the 
last few years, to the food and bever-
age industry has been the explosion 
in breweries. As I remember, being 
a Bud-guy, Sam Adams was the fi rst 
successful craft brewery...setting the 
stage for breweries across the country. 
Many of these breweries began small, 
many in retrofi tted, underutilized 
sports bars. Now they’re seen in many 
industrial parks, not only brewering 
our new favorite beverage but also in-
corporating beer-friendly food. Those 
industrial parks are now seeing food 
traffi c as breweries see the increased 
foot traffi c.

Dennis Serpone is president of  the 
National Restaurant Exchange, Wakefi eld,  
Mass.

http:// nerej.com 
http:// cb420.com 
http:// rd.west 
mailto:edwardfwilliams@gmail.com
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TWOINTERNATIONALGROUP.COM

L E A D E R S

I N
C O M M E R C I A L

R E A L  E S TAT E
TURNING AVERAGE

INTO EXTRAORDINARY.

OFFICE • INDUSTRIAL • FLEX/R&D
HOSPITALITY • MULTIFAMILY

LEASING • DEVELOPMENT
CONSTRUCTION • ASSET MANAGEMENT
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TWOINTERNATIONALGROUP.COM

http:// twointernationalgroup.com 
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Commercial and Industrial Real Estate
457 Belmont Street, Brockton, Massachusetts 02301

Tel. 508-588-1717  Fax 508-586-9566
Email: mdre@donahueassociates.com

www.donahueassociates.com

FOR SALE  - FOXBORO 
6,600 SF ± High End Office Building

11 Offices - 2 Conference Rooms
High Visibility on Foxboro Common

FOR SALE - BRIDGEWATER, MA 
7.5 Acre Residential Development Site

1 Mile to Commuter Rail
Zoned for Senior Housing, hospitals, nursing 

homes & retirement village (55+)

FOR SALE - HYANNIS, MA
9,950 SF Retail
1 Exterior Dock

1 Interior Dock/Garage

FOR LEASE - EASTON
35,000 SF Warehouse

6 Loading Docks
18’ Clear Height

FOR LEASE - TAUNTON
31,984 SF Fully Air Conditioned

Warehouse/Production Space
2 Docks & 2 Drive Ins

Myles Standish Industrial Park

FOR LEASE - EASTON
6,821 SF Class A Office

Will Divide - Pylon Signage
1 Mile to Route 24

FOR SALE - BOURNE
7,600 SF Medical Office Building

3,200 SF former oral surgeon’s office
3 Additional rental suites

Size: Full Section: Spot
From: Patty
Run Date: 8-28

FOR LEASE - W. BRIDGEWATER
16,000 SF± 17’ Ceiling Height

2 Docks - 1 Drive In

FOR LEASE - W. BRIDGEWATER
19,000 SF Plug & Play Office Space

Full building generator - cafeteria
.3 Miles to Route 24

FOR LEASE - RAYNHAM
NEW CONSTRUCTION - BUILD TO SUIT

36,000 SF 2 Story Office/R&D Building
Raynham Woods Commerce Center

FOR SALE - LAKEVILLE
33,600 SF Industrial
8 Docks - 1 Drive In
25’ Ceiling Height

http://nerej.com 
http:// www.donahueassociates.com 
mailto:mdre@donahueassociates.com
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Tel: 781-878-4540

333 HARVEY ROAD
MANCHESTER, NH

182,130 SF
FOR LEASE

THOMAS P. FARRELLY, SIOR
Executive Director
+1 603 661 4854

thomas.farrelly@cushwake.com

Denis C.J. Dancoes, II
Senior Director

+1 603 661 3854
denis.dancoes@cushwake.com

Sue Ann Johnson
Director

+1 603 490 6900
sueann.johnson@cushwake.com

Sean Duffy
Executive Director
+1 860 463 4033

sean.duffy@cushwake.com

182,130 SF
FOR LEASE
AT THE MANCHESTER • BOSTON 
REGIONAL AIRPORT

TOTAL BUILDING SF IS 723,875 SF
ON 38+ ACRES

PROPERTY FEATURES
• Deep labor pool draws from dual  
  (NH & MA) labor markets
• 37’6” clear warehouse space, 40‘ x 50‘  
   column spacing
• 16 loading docks (expandable) with  
   bumpers, seals & levelers and one oversized  
   covered door at grade

• 8” steel reinforced concrete-10,000 lbs. PSF
• Economic Revitalization Zone and 
   Foreign Trade Zone
• NH=No sales, income, inventory or use taxes
• Quick toll free access to I-293, I-93, 
   F.E. Everett Turnpike and Route 101

PHASE ONE AVAILABILITY

CONTACT

9000 Elm Street, Suite 1301, Manchester, NH 03101
Main +1 603 628 2800

http://nerej.com 
mailto:thomas.farrelly@cushwake.com
mailto:denis.dancoes@cushwake.com
mailto:sueann.johnson@cushwake.com
mailto:sean.duffy@cushwake.com
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www.bradysullivan.com

OFFICE 
SPACE
FOR LEASE
1 INNOVATION WAY  I MERRIMACK, NH

Abundant parking Flexible floorplansBeautiful campus-style setting

Charles Panasis 
603-799-6926       cpanasis@bradysullivan.com

Derek Lawton  
978-319-2508  dlawton@bradysullivan.com

AVAILABLE ±100,000 SF
A prestigious 3-story Class A building pairing the corporate 
image with a campus-style atmosphere, and showcasing a 
polished grand entrance. Available for immediate occupancy 
with leasing opportunities from +15,000 SF and up, with each 
floor plate offering +35,000 SF. 

Open floor concept areas, generous ceiling heights and 
abundant natural light throughout for a modern feel. Pairs nicely 
with the executive offices and conference/board rooms across 
each floor. 

FEATURES

James Tobin   
603-315-4668  jtobin@bradysullivan.com

Jamison Bibaud 
603-716-6652       jbibaud@bradysullivan.com

April 2020_Wk3_Innovation Way.indd   1April 2020_Wk3_Innovation Way.indd   1 4/9/2020   10:11:46 AM4/9/2020   10:11:46 AM
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